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AT F83 o7t Hol gtk 53], A A dAlE B3, ol @AY EYXNS
A3tn FFAE oM 23 L o]F 1A st THFAME A2 (supply chain contract)el] ¥
g ATE B2 ATAEY BA FoA dFT FH I ES AXGA gt FIFH AG
(revenue-sharing contract), &% &< A% (quantity discount contract) 5 FFALE
Aol HEAQI g2t & 4 ik, (Cachon & Lariviere, 2005)

olg|F FHEAIE AUEL 7IBHoE AGS AZY 9 A ZAAEY A2 P AL
2 238 e 2AET AHH3 (ex ante) 22 HABHeH wele], T2 0|1 ¥]FAHA T
H(norm) < F3t A} GAMAE Alold] LA st= ol BA Y FFE EstnA st 7ol
HF= 3 It (Poppo & Zengar, 2002). #A A % (Relational Contract)°lgti £8& HF
2138 ASAAE YA FolM F2sted (Macneil, 1978: 1985), A, A9A, A SolA
tH AGAAZA Bo] dFHn Jh(Heide & John, 1992: Poppo & Zengar, 2002,
Gibbons, 2005: Reuer & Arino, 2007). 53], Fojate} FHA; Atelo] HA g #A#2| S F
240l & FFAEA T JoAA, BAALE Fojate FFA Aol LG #AE FAAZ
F Qe s dijtezA B #ANE B3 9o

B Aol e oleig #AAG #HE 2] FAES AWED, AAASY on|o FFAE
o WA ¢ gle AR FFHd da =g ruA g AT F3 AL ted 2o
A, @A L ol Ha e FelAS FEA Aleld Y FrHeg Y £ e
shtel 49 W4 (practice) & AAsknzt @t BAo] 224dstsn nAF87 F¥she EA
TEAEY A stollA, FojAts TR HA G YA FHLE VIl ALt A
9ol 2 F Y (Dyer & Singh, 1998). ol FujAet F54 2o Y AA +52 st
o, Z71A BA £A4, AEAQA JraT 77, A=Y 9 F A /A AAEC] AAIHI 3L
H(Chen et al., 2004). 22, olsjBA/E S22 %3t B2B #A - oA, ot 714 &
& ZAtEo] Foatet FFA 9] AVIAQ] FHAAS FEHn A= B3 AF ol o, &
Ap k9] Aofoleks SRCA Fujatet FEA ] A71AH FEE F5F & Sle sy dite
24 BAALE A B A

A, BAA G #HHE o] 7Y 35S FAFoEN, FF WAAGY #HE A FU}
AT9 DA AFstnA dot. BAAF NE AA e A9 e Aol AXHA L, o] & 7]
o= oA "o BAGAE B EoldA olgld /S ALsle e Azt gt a8y,
HF2 AFE0] FAHA BFEL de A& /M8 S AFH o2 BA3] B 2ddY
ol JAEAY ATl A1 Sle A olth. ofd HAAGol 2ol BAE A 7] FEH A
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A A <ko] Z(Relational Contract Theory)ol e 23 n@

o 58 ANBoA, BT AL FlNe) FAH ZFAL) 28T & Y& 240 1)
A geh,

B A7E ged 2L AAZ R4 Ytk 4, ode BEES Sk, WAL onig
AvEd, ggoz WEAT, oA, AAT Bopld 24z AgH D g AL A el
Aolziel sl A p2 @t

R

I. ZAASF2 71

£31219) Tan Macneil (1978, 1985)l <J3td Al BH A Fe (discrete transaction)
wot ol wEBA Y BA JEHIY W el EAdte Aot F, A% 4HH n
gt 43 EA A (discrete transaction) A FE BAA w3 (relational exchange)
Atole] ¢k A P9 o= F7d] X ke Aeltt. & Y, Al e 7HNA 2
< un Fojsle AL A Age & £ 3, ZTARo|= AAle A agolgdn T 5
Atk o2 F 71A] Fejo] mee Acke] o] FAA Alelol A FAEE W et pEE
F Atk & FAF A FAH st AGFAAe] FHE BT AR A &3, FA Aol &
AA el oste] Ak BalAle] B9 S AAse AL BAA Gl T F U
HetAFo A AAE ol2ig MIL o v EollAE B2B #AE A¥se A
H] -0 2(Transaction Cost Economics)9] theta o] 84 24 AHEH 3 th(Heide, 1994).
Z Aju] g0l 29 AA st EAste AuEe] 713594 3 F (opportunistic behavior)
< @342 § g BATFE (relational norm) 9 EXE AANTLZH, 714 Tl EAste &
gg Adste Aot 7129 Ay gol2L 71 e AWFEE A% vs. HFZ24 (Market
vs. Hierarchy)®] o]2¥#d Fx2 49gch(Williamson, 1991). ool ¥3f, niAR I ASE
o] 7] ALASE BAA TS =Y 2N AF(Market) S o &3 A FEE A8}
o Ted AgBAe 729 Ad ¥ (strategic alliance) T2E FE3tHH(Heide &
John, 1992). o1& @A 714 3ol Bol WAstm Y& AT YL YT F e sty o
EAAZA, Z2FAEY AT Fo] 22HAH(Chen et al., 2004). Chen et al. (2004)&
AkA Fuf (strategic sourcing) 7} 2% TGRS BA 2, AFUAIAY B3, 3714
A A 5 w2 dte 7199 AN A AP FFE wAhes A AFENAAH. o] @
FolNE BAA%S] 2 FHEC| F8 AF/MEE ARG E o] 8F ZAZ AHEHAT
AAdAgE AFME F2 BA AL AFH A F(strategic alliance) & EF3HE e 7

-3 -
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Yooz H1 vt AIHFY BHANE AFH AFES AL AT A% FHZ o
d Fej7t o K& T2 olfrt Ha Jded, T4F AY vs. A A F(formal contract
vs. relational contract)°] 719 Pl d&E £43tn 1ot Poppo & Zengar(2002)9]

+ 344 A% BAALL A A (substitutes) 271 2ohe 284 (complements) 2He A3
4 2F#E AT B A7E0] 44 A (formal contract)2t TA A % (relational
contract) & FEMEHH olgte B AX = Wk, Poppo & Zengar(2002)& Ak
5343 (contractual complexity) @ #AX| 4 R u]FZ(relational governance)7t &3t
As AFHOE HAFo 2y, FAt Wetdolgy|ioe 43 RgEd = doe L A
A8t Reuer & Arino(2007) #AAkS 7d S o] &3t AGde BFA (contractual
complexity) # HFA A F Atole] #AE £33t Reuer & Arino(2007)< A=A A%
(strategic alliance)| A AM¢EE A%e] o) EYSS B3t A2ka B4 (contractual

fr

complexity)< ZA| ZA 23 (enforcement provision)® % %3 (coordination provision)<
F 7R Adez ERdvtn AFstgon, ol g AA BgA L A5 (asset specificity)
% AF713(alliance’s duration)® TH3A ABHA ULSS AFHez BAY. = AFY
Adol e HALSFE FAzFRE 2FZFE AR JHsAel gor, A AFE o9
TUAASE A fode AL AY 2FEoE HTIAA 23S AT 7540l e Aol
AATAME F2 A2 o]&(agency theory)e TN, YAz A& 4 gE(non-
enforceable) F#A AP 7te} Al %fo] EAY A S, /DA #F (equilibrium) & °]FE7}
7t F8 AFFA 7t F1gH(Gibbons, 2005). Aol A7yt A E7F QY P &
3 WtgetA] 28 A%, A% AUA (principal) 7} ol 2ol dote BEE 24T F §IA Bt
ol @A WU FFo i AAHsL FAAQ Hto)] JESHA Hol YHOoZ A
= 7H7] € 759 % AsEe, 34 A% o2 telde At t FHA Fopt
EANE Bz A ERE 2HE F QA 3t v it AgAA=R € & U
Tunca & Zenios(2006)2 #AALS Lo Ak 3] A= FFH (equilibrium
supported by the belief and the strategies) ]2t F 23ttt Gibbons(2005)2] Ao
nEE, 44 At A5 JAH 2ol A 3xo) ) AAHE AGozA, A 37} o A
RO IUHT) A Aol RE AIES AA3 Folol doh. a2y, BAA %L AFA
L2 & RS AT SIS Ao AbRA o2 A dE vgo] AoeiA AR
HE ZF AHE 7 it



A A o] Z(Relational Contract Theory)el the 23 &

M. M 7FX|9] 2bAFH (relational norms): H&ol MZH

£ BodAe g4 A A F2F el AASHA AsEok. BAA G g dukEdd
Ay ool FAA LN FAEE Al 7Hx9] BATFE (relational norms) el AA|ETH

BAA LS FolA-Z3FA] BAAA F23 JT2 Ivhn T F Uk AL FHH|L B

3 b A7 A deit 289+

AT e AR S AA G}, B2 Aol o B4, ST BE AR Tle] &

BAZ F e A5 ot oleld A, & BARPE &AM 9 Atdtel] disiA A A 7

S A&H o2 B Uit dAe B FuiA-gEA B 8 5w, FHste A9
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ZAAge] o Ak 9AE AASE UH(Poppo & Zengar, 2002).

ol & BAALE FAANE FHLEM HAu(solidarity), FAA (flexibility), 4324
(mutuality)e] AAH 2 ok (Kaufman & Dant, 1992; Boyle et al., 1992). A1g
(solidarity)& A% BAtAtE] A&AQ #A Y A& 1 AA7t FLI =7 xa &
& Sltk. FA Akl M Ange AN S tFd G5 dFe] TS WA AAE FAIAT]
1z} shedE ok e, At GAREC] BAY /A AAVE FLosttha =73 v, ol A

o2 A%k olx e FAA (flexibility)
el Z2AE taiA A AT drbd 548 UA
F=E Yepdth(MacNeil, 1985). dxtd oz #A Ate 1389 A
gl 2AEL /X2 o, FF AdshEo] Wzt net Y 23S 23T F Ue FH=E
A, e Qarde] EAE0] FAA (flexibility) S T84S Zxslexn du, 479 78
£ At Ao F449 dE dai=E A7t (Roth & Menor, 2002: Heide, 1994).
Johnson(1999)& f4e] 7149 29 AT B&& FXIvhe AFEA 23S A st o

oo 2 434 (mutuality) o] BAAIFS] Ao Fo8 485 Ity & 5 Ud. BZ
< Ag#Ae 2AZ Qs F7HHQA FJolnt vl go] BT B4, o] dFH MEstE Aol
TH(MacNeil, 1985). Al FARE he] #AZF A717 A&2E A5, 48 =34 U F
olojuf v o] WAF & Slth, o]d AL, AT Fooly &2 ZE AY FAAEAA HAst
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AdBAL AS APE D77 TS FoleA HA5 A ALl oM E FreEd
H189] A7) adtehe FdA dAE gebA, Frea v 8] g2 9714 £ 4

2l FAE FAPTE 94 LS Fol MEsHA dot. ol 39 &
ol daiA 2P AFE0] AFEA 2AE AAlSka JIET, Boyle et al. (1992)°l ofshd At

o] 334< 7 Aol el Qg HAHA LFolut A Aol @A F] Eoled

V. 28& X|ujl7= (hybrid governance): OHAHEA XM

il

A ks AfE K], A TFoAA AlZHE BA Ak 7Hd-S Market vs. Hierarchy
o} 22 o] BYAQ J|dA P2t AWEA] B3t B2B Aleld] A AFE AW A%
shite] o] BAA 2 A AFEE o] it (Heide, 1994).

A e 80| &(Transaction Cost Economics)® 7%, AH4F5c]/d (asset specificity), &2
44 (uncertainty), Al Y= (frequency) & #IZNZ &t 7142 M9 (firm's boundary) %
¥ 7% (governance) & ABdte T o] BAARAM AH Tolgtth(Williamson, 1991).
Ty, Agul&ol8Y ZAS AAFolPer s wAste AT 7EFoAH HFF
(opportunistic behavior)& ZAAIZ WehE AASHA] R&™, D Market vs. Hierarchy$t
Z2e oA FE(dichotomous approach) &2 A3t 71FE 7hol EAste AHE AFE
A3k &ate die] ok

ole thall A GAIAY 718 T A FFo APES A2, 7IdE B AHA AFE A
Hate o EAAZA BAA L] AMEH gtk FAA LR 3Ab} hierarchy AWTEE AHE:
&2 &3 market AMIFEE AHEE A$, thgo F kA AEE & F gk £ A elA
Tl g B3, A712te] FE/AE FASA g1 7€ A ARBAE FAE F U

ot

D) Al golgel s, AuSel 4oz Aste] ARIARY ANAFAH W5 5ol oHd AT, A
el g0l F7REE hierarchy AMTEE HGT AL BRIL. 3, 71A0FAH 4T e AT
el g % Aeln ed ekl market AMTE el NHFAH YFE FAAD YE A

ASAE et



&, WA AYE Tkl AR A7 73T PF

tlo

FaA7a 3714 EHAAE

ol % AR THFAIE ATNM B FAS 2 e FA-IEA TABYAE el
A25 1 Ut FFAETA Aol A5, BA A% ALS o], B BA FF, 459
AaEe 483} AF 75 Fo| Fuixtet FFA e A FHAAE FE5t= oA 8
3 242 Z835t3 JoH(Chen et al., 2004).

14 A Fo 43 dFE F= T2 H=
Z Ak B34 (complexity) # ¢4 (completeness) o] A
AL AEE ZH3e F2 =12 AHEEHAG (Poppo & Zenger, 2002; Reuer & Arino,
2007). & vleh) AT Gt AYES EF 53] S5t Bstn S AdxdE A
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BAA %Y A, el o] 2(agency theory)s T2 & AA % At
&5 3 JoH(Bull, 1987; Baker et al., 2002, Gibbons, 2005).
A9gA Aodns g AAdHoRE F2 ARyl B8 A HAce f3AU
X 75 74| A (distortionary performance measure)®t W28 && ZFaAE F e Al2"
ANE FehS Hstn ot ¢4 AFHARC], Tunca & Zenios(2002)& AAA & Al
2ol Ak oo FLAHE FPOE Y F FAY 2L 5450 FHbEEHE, 2EA
9 Aol HAH HAte T FAY AFS B

& % 9. 22y F49) 20 ARHoR BoE & gvkd, 3FAE e FLY AFL 3
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#BA A ko] 2(Relational Contract Theory)el i3t 28 n&

old ZAft tEdY FFAA AdAE B A =S FIF flo] BA T Gibbons
(2005, 2008)€ 183 =od| it BHHA BYP S AAIEA, o]t BAA ] ENE F
AE TS AASE Utk =T YA principal) @ ©]AHH] & (discount rate)°o] FAAI L A
Hzte Aol Adig 4L vite 2L Wela ot Gibbons(2005)9 2E 2 v Aol
A Bt} 24 5] Ao

olZE R AAFNME FAA BE L o] &3, AHHIAER A A YA (principal) o+ A

2]< (agent) Ato] 9] A3 s Fol thel F=2 A3k Siot.

VI Zoisel ATETIHHEAL BAAICE Gibbons(2005) 2HE Fioz

Gibbons(2005)& ®HEAY (repeated game) & F3te] FAAQ AAF/HAA (FL BAA
b7t EAT F de 7L RAFa doh. 4, AYA (principal) % HElQl(agent) ] FF
7 JFAgete BAE T 2o

o} 71z th2jQl (agent) & FF “a'S At oleld dA] FF teldo AFEAFH Y
o &gHoz JgE Y. FAHZ, ye L(GFEAFH wE d) o H(IFEHt =2
)] T 7 A% geg pgn A dEAY A% ax 09A 19 #Fe 7HAH
(0<a<1),y=HdYZFed gd3tttn 7Pt F dgde] £2 a8 AHEFF y=H
d 71540 ®olAH, a =0¥ A$E dAU y = L otk digde FFL didolA #&
cla) & f2ated], 1438 cla) & convexdtAl Z7Hgcha 743 3o},

99 e dde P54 AT Alolo] EFAA ] EAste B FEA, 478 vyt Al
229 B% a7t ABHZ HZ7I55H Yoz FAY + de Add AHEE 5 ok, 4
AR (principal) € y1 a9 ol wet tiEdeA E4E AFE Aot 22y, Gibbons
(2005)€ a9 A% &40 Brlsdla dF8T ye WA o2 ZAVt /s d 32 A8Ad A
Zo] B7hsa A, YA (principal) e A Hrtd] o3 FF e BEE B4R 3
ok Aokl WE ARXFE JAQ AALY FAR 5t fdArt Aoz AT F dve A
A sl T3 2 BAA S AAS AAGH

S, AdAE dANAA 718 2HFAA s BAAY BUx (FRAY AHF7t] o
BEAAFE) ¢ bE o]FoiA AX(w = s+b) & AAG EA, WA YAAAE o] AF
3 F9 w, (dF 7130 8)E nestd AkE ALIY.
AR, ddo] A% WolEd 7%, dlde cla)d H 22 FF o AYIY. wpAH
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SRR

2, 9F48% y = HY 4%, ddAE t=dolA aAA el b By~ bE AFAY 2
AFeA Fe & Atk F, BHQ A go] Bl Adelng dUdAte F&5E od FE Uk
Ao AgolA, A9 o]dL y - wols, HelAY o] w - cla)elth. 184 AL} A
< daxtE JRgTe BAGle] B2 BUA bE AFEA €1 13 F99A st AFsE
AL A g} 2 ol fE BYAS A FokA Folx HACZ AR g1t A
3 AA Hed, 134 Agdde FF 43S n8d et 7] bt dEAa] el
E 99t 34 BUAE AFeA S AL dAeR, 42 JAagdsE o = 0& Y3}
A =1, 4= y = L o] doh.
olg| g #AE A&BA stollMe WB3letA H=dl, Wolkd] Hk(trigger strategy) S &3t
o FAZ A7 AEE A9E BT 5 ok Wold A ukE v 2A Y (repeated non-
cooperative game)©l| &= Aot} Egolole ALY AADA AN 230} 22y,
9 FEo deo] Awd Aol il Al A E (punishment) < 7+stE At} Gibbons
(2005) B¥oM ] AELE o] ALY HAAE S g FF ALGS kA &= Aolth
iglele]l BAA Gl AAD Aoz Redd (F, At y=H 4 ¥ 242 bE AFE L
2 2egy), fae] 1719 71l s+a*b—cla) 7} A}, ti2Ae] HA P& 7]lvo|
g AU & Sl JAEARSF o AYdte Ao2A, g 22 dEdY BAgrE
BEA7H, ¢’ (o) =b7} B},

d

M

=

gole] EA%4: max, s+a*b—cla)

delel b gtol dial dAY HA BFL o*(b) 2 T AS, AdAt *EE AL A% 1719
Zltiol & =3 2o

133 g 7ldeld: L+a*()[H— L] —[s +a*b(b) * b]

tiz]ole] P oA thelgle] A ool 713 H|&HT} Aok nEBAAE A3 W& (£
Alek: participation constraint), T2l 2jo] AR},

S+a*b(b) * > c[a*b(b)]+w,

ALzt FAA ke BEATE Hao v TS A B T Brde e 22 Yo =&
.

_]0_



FA A 2ko] (Relational Contract Theory)ell Wig &3

1719 AL A 71diel]: Eln (b)) = L+a* (b)[H— L] = [cla* (b)] + W]

Helde HetddEe 44T o, dFEH7} 2ol (y=H) del= SAF BU2 bE A
F3HA dehd, FAte 937] o] H-s o|A% FF2E 0] @o. ¥, 3A7}F BA A el
3438t BUAE AFPHE o]9e H-s-b o, FF2E wi71F En(b)) 7} €1 wi712 2
Aste ol S Azt 71 golgtn & F SlE olAE (DE FUsH oo 2 4E 7
F otk AdAe QRN e b2 22 Bfowt BY2E Agete Rol fElshA

B(x (b))

(H—s—b) + z(H—s—o)+%

Z 99 PN E ALA] BAAS (BRU2E AFsnat dhe %E)o] AW o
SE Aot AL BAAY] AHE F U= FLoRA, At A8 BIARE & A9 Aol
DEG AL AUt} diEilo] BAAFE FA3] o|Fdte Aol FAlA o] Fe] Aot 2,
glo} ol &3A Fg A9 BAALGE olYste Aol FF ddelA £olo] HEZ A7
Akl #7142 7Hs/dol AR,

Aol AW E vpo} o] FAA kS B Fololl A thgd n|2 AHEH T o $A e
Tl AlFE BAA L AFe A (solidarity), #9974 (flexibility), 43/ (mutuality)
o @A ¥ (relational norms)< 7122 ¥t} ol g /EE 7|wko g dtof nlAR I Mo
HNE AFH AFE A9ste BAQA 719AM T2 o] EAAZ B85 . 53] v
Hekol A BAAY o] 2L s AGe] AAE A Aste woA Yoyt Al2E B2B ¥4
BAS A ste ZYL ML AT Ut & & Aok BF BAA L] AEE v
2 3o, s #A AL EAE e AAGH A7 &8 APHD i

ol2% FWYsA JAAH T e BAAG Y AFE o|2F FL& HAAH A& Mo
O WS ANSFD ioa & F Uk 4, 2] Bol =9H 1 e FEAE 2ol
Aol FojA-gFA e FFBA F-el dolA st {83 BG4 (practice) & AAE

& Atk I8 gAY 4FAA =¥y P R AFHA R = £k, WD/ FR7]
Azt AAFH L O FoAl vsA ol Be AHE YehlA Rt e dF0l#an
& 2 glth. o2 g At 71g 7He] FFHFZE o|BAUY] HalM e dEFd AES AT

._Il_



AR E R

% 93, 1 39 shist BAAGS BYRew @ 4 Ao vZ, ANHA AT 4Bt 34] 7]
ol 48T & e FEES BYHYA] 2 Swo] YAW, olo] U@ ALY A7E Fako, 7]
4ol AGADE AT & Y& shie) T AGTAS ANT 5 31 RolT,

T, ok AT AEAY F A6 vata, AdH oz A F1ge) Age] H48 5 9
£ FAE g 9@ A7E o NEP Aotk B AN ANE A4 7N BHEE
ez s, 719 B0 ARY 2PL 212 AL & 5 YL Aol o B SV, WA T
15 AYs) 1 Y FEAIES As B, Arte BYAA Y] EAY ASoIE S2
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