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.................................................. CH e s
1. —paEgel MM Ea (1) MRBUNEIE
2. HREPE B KM WM (2) KRANRIE

.......................................................................................................................

1 —fgAoel s WA

BiEEESe o) Bub WHN BEMAS AV hEmosAd NREME AT W

C pE oA S HMEEMS 239 maAsAE desta el A Hel o], Mo

Arels 2 old #h—ryel Eleolzte AL glvh o8] /EMMC = HREM 25
e P KA 2ot 8% BB dA sdel st _

ol A PRSI ERL QAL $A NEEMAE 9 2HAE SR BRI B
gElelob gler, = Az WiEE Fha - B ke ojHd BEd 3lA
BEis o] SE1E WD A4 - BETE LE 9ok 222 BEAl (customer creation)
b oholdl BiEBel THHAU HIME ERY AdAE FoludE wA SEREREE
WS W kol A BRE ok Gvhe BBl Acleh 234 obs /BT
oY HEY WES READ BES AAZ ohx HEES NEENY BiEd A R
e SEtd 2 BH AT Aeld. 2 ikl AT IR wHA SEE
Y BEpEs FaRtE UA HEES EEREY mERs 1 REERS 24T
glgotol & AL FEolth

A9 522G Fiskt WEES 2o BE%T o REERE G 2o Bshz
9l e},

@ e EEk R NK, SRS, RBRIERE, Bl FATHEE 3

® wEme) EAK EEERY HE, AGE MR SHE S
® B BEECSEES] Qs HEER fik, 2 EmRd BPEM Al BHR, ¥

S A SOB REAE REWRR HRA, A$KBK BERE B
(1) G. Fisk, “A Conceptual Model for Studying Customer Image”, Journal of Retailing, Winter

1961~62, pp.9-16.
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EREHY Rl Qeinel z ERER 5

® BESHH Av ~(ERS BE A HRHE, Wi BB, A RedmRy fixs 55
PR R, BRY Rt MEk, fRms D

© WSl HuBMEOEMY slol - o} %, IES S50 PRAMEIS B, BES PR 8

© Fokike]l WERRFY MRS WK, Ehd 94T BER, AET Hkel AT WER )

AT 2 HEES JEIRAY HEESY 2 REER oe 2o 9 2E N
o MR RS Aok sA, olH g HEKE Y HRTEES = agz IR 2]
Weal) HEEs MR does ¥ 4 Qoh oAd oo sEw /NEUHERR S B
€ A BB RAA, 2dE —gmolsly HAE SHES pBa) 2 ohgst
2k

I REsRRRe) —gery sEEYy
O g Kool wte}:
KBS NEIE (large scale retailers) 5 DBUANEIE (small scale retailers)
KEBES fiflE 2 od KeEd Efe gov, 2% {EREN S0A BLEolA Y 418 mig
Blol 1083 LB 298 58 ety PHEPNEIES 2 FY 297 e, it
BBAAN LTS NEIES 158 BMEo des DA B HEEIEES &4 KBS,
2t BRECREREE) gz
@ HAHEFG v} -
i & NEIE (integrated retailers) s} Jfira | gllE (non-integrated retailers)
Mol TIEfA 1o Bl e Q08 okl 94 2 iwl HEY Ege Ao, 25
HADEE & B A BTl A9 Rt HAT BEes v N EIE e
BE KAEL A47 Bel 28 AESIHEY o BRI =ty keI EEe
PHRENHEY AfEes 2499 ASE .
® HuEmERe g . .
bt (food stores), @41 Chardware stores), 8615 (drug stores), 28 l5 (dry goods stores) &
Eifrgdhel w8 BAMbE oA @4MESZ) 7 5ol o) Eun BMBES oA ks
(grocery store), 14N (meet shops), ZEFi5 (bakery), RRIE (fruit stores) 5oz Ea9 4
s+
@ Freeitio] whet -
#1r)5 (independent stores) =} E&H)E (chain stores)
Fififel @& FAULE WAHEsA mtalolch. o S8 MHHE oA RS (corporate
chain) 7 & i HE)E (voluntary chain) S0 2 E4ss A 7},
® FrE#Gri) e = :
BRNHIESE (rural retailers), #ETHITME (neighborhood retailers), Rt IR IE (outlying
shopping district retailers), #g.0ozx3 Hui%RE (down-town shopping district retailers) &
©® REFERS BLET o
HEBEE (general stqres), #BHEIE (single-line stores), HLPAfE (specialty stores) &
Bk 3% MRUEARIEGH A I A EIE)S salo) e & % 9},
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@ BERGA Wt
B —JE (unit stores) T $g i (department stores), JE3HME (chain stores) &

® HEEHE “}31-
FEGH N B E (general retailer), 43+ 4y 2 JE (self service stores), g YRR (mail-order stores),

B ZEIEACRE (telephone order stores), & By B E (vending machine stores) %

@ BITHRES et )
B & $EBDENE (cash-and-carry stores), A - A ) 25K (sell service stores), Z . Ay 2K (full

service stores), 4% B B85 (mail-order stores) %
2. HIEHE8 IRl WA

AT MEENAE LLEA B vkt 2ol SsislA MBS W6l He 2R e
Qg & gert MEEECD uzA G EREARSE HECA E AdE 249 Ob
RIS — g EAD AFevlA 2 AL AEE BB Jubel W MEBUNUES K
SREES 2 AN E MEMY M e ¥ ¢ 9o 29 AgeNeRE A
s NRIES) ol £ THBLED - SUBIY - FEREATIQ IFTRMY BBoE, ® RBMUIK
fEol olo] W) ol B [EEIRA - TAHEY - BEARII LIRS Mo 2 Bifshe MO
ol o wadE R At —

74 EEEC S U EEARE Hukl A MURIER S BRe R o

A S R BMERRE, 29T ATACHE ¢AdAE BRESERE ER
9w, 2 BFES BEE G 2932 BMERE AN gert MRREAES A8 &
A Wb REMCEIH) AEECE T A% g T ol A A =
A MRS EERAS o= A5 ERED SEWR Aeld REMEE
pel, o EEEE T EE- KBS SASE &9 WHEm IEEC QA A olE &
& BPYE (specialty store)ol 2 hat, QA WPEelkE B2 AT LREEA A& A
RIS iz BiEe &

e RS AT A0 LE O HEE © WNUE © KPS e 3
A BIEE 5ol —iield, 58 ol B¢ MK (independent retail stores)el}
e o aedl o4 BIUNEE @ IS E EAA —k B ERRD
EAEE AT Mol MRME EEEE AREMeEA, 2 R BEE A
@ MK E BESE WD SR,
® 2 REEHS 299 GRPR Eme AU e,
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@ mEE WHEA e HEe AMMGE 9A A,
T Tz EHHAL
3 AHBUNERCl 9 A Pﬁ%ﬁﬂi, B BEREARY S8 kel FRE SEKY
FAITA 713 BAZHMe 2 @S = [ EEIRS BRI on o4 MR}
DS #3 gl Fad= Mk o Ao, KEE/NHIEY ABel s RFEW
q Ao 29 FKelAY HBS} vlE 2AC & £ 9}
® D lAE AREER
AN NS (AR 6D - B HARY « FEMERY)
[ 1. BERIE
EE . 2. MHEHEE
l 3. B/PUS
FEBUNEUE GEREY - BRI - a0
1. BEE
2. BIEREY
3. HEE
4. T3 - vpopA B
5. <3 4ltl
6. EaliE
7. HEEHIL
8 H fidlAE 3= 2B
(Elol# whelAl B
<1:. Qus i E xq]a-])

—1d= 4

(1) 3R/ E (small scale retailers)

1. $EIE (general stores)

BIL/NUE Aol A BRio s votd  sbg 44 BEd NRE M e o) #i
elvh, fel #Kikol 24 22 A sk4 MEY HES RFEs, Ans 3%y
ZET AdE FEEA XS B R elAe BEE EEMY studgd. =
HAopzk Anzh AE Binste, W) WiEel wheba Eiie MEe] BEEEL Wik Fo)
Aol o]z, z BHMERE TE KR Hmﬁﬁe Fuhe 2 3 {HE5h (convenience
goods) A7} o] 7hul A 2Fd clzz gt

BEIES T ospwste s MHEEA Fohdie, SREERE 8] dul S gel
ol gt Kifl, BE=e] Atolol e BEMAS AT 4 U7 A Ed, W% L5
E e S - BE - B 5% 4A ¢ T e, = EEE So Adslg
MEHM mol A8 FiRol gIA e, zev KERERNRTSE 2529 BAMY 34
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o wet QR Y s o dY WY ARES L2& FELY EEE 8z god

SEd RERES MR EEG - SE - BEWo R BRAY BEE USARAL
HEl A S0l gk & F ek 4

B (general stores) A3 S#E - BT S MASHRAE FE IRB LM &

Mgl NEUEEERS) ol vk ¥l shol of = E (variety stores)o] Sl 7] REOZE HEAIL

EE SREEIGLE 976 4 § Y o MRIES HEE A4aE 28 ANRE

KOS HBY MBS B¢ BARS BdRels RETCIEMO D oledd &S,

RERS, 8% LA, ZEAAADE S 2 chio] At

ol 1910%fke] AA Y REEAES NRES —FRo =M, T2 (wool worth)7h 2
safeol 2 @A ol 2ot B—EKo S FRATZAA H—Jf(one price store) EE
1041 £ (10 cent store) hnx dFeIA o, LEd Wetolol el E e WHLERE WA
£ ASH BT, = AS ARRAE £2 dE 5 2 RASEE 2ot SEE o Ax 3l
o] EEA A2 B NREMESY EFll Bz gk Fel 2 Kol

v, B/NEJE (single-line stores)

FetAu ML) SR - BPILG AREC] WIS T 4 vk WEEE
o F= EEHE RS B wRIEel ALt B BRIl . B
A A AE A BB RS e EolA Mol $elde i)

eAGT. ol Bd A AkRE, BE, W5 Sol 2H¢ KBS st 4o
OWEIEES EELY Fmiez: | |
@ MEUGEES mEHS EAL BADC MY F A

@ WET) Abold mES AMMET BHE 4+ U

@ Mgl AvE FEd BER (riendly atmosphere)o] kol WEEE WHE 5 3
.

mERFC) A9,

Tl o 2 Kifi
@ WA B 4k

@ NEFEEBHC s B BEEAH E

@ EAW BALRY oz AmmimEd] MAAS YEeh
£ 5 mEo BRsE #ch |

T. BPY)E (specialty stores)




— 357 —

TEIRES o SR - EPYCY EEMC) BFUECY. F= BMES BEA
(shopping goods) o] 1 B[4 (specialty goods)o] %8} E—EHES MR 7l A o
= WHREEES mac] BaA Rshs JEE A HPUES el 2497 o
=0 fler, AU Mk AE 2 o9 fi—mvel R AL @ —@E e 7
< BA&E= :Lr’—if‘} Zhedle] 2 sbA HEfE & 4 sl

ULl BtE AT MEMCE T2 HRY BRe REIE Hikel R A Ak e

ol 84 HFIEL WmE -“‘ﬁiﬁd\ﬁl}?(smglelme stores}o] EIz Q&= —FY @wHEY —BFe
st @

s HPIEold = AMMQ WS Zod s BARAE2 FBAMRE RiEshE  EEel . &
BAH 2L2ERe —BAELR == i AR R 7S AAE 22—l D= HEHS
FmE =g, @

B R NFEIS A WY ol RS 7t3 Bl EES 24 ol EHH

BTR ERIE, BABETE EE SsE o] vlE =27 e},

234 HFES RE L] ke s esl o Aol IEH ) —hgfbo ot

@ HFEY] mEEs BE BEY Bhe REMG $hA2 F 07 BB fhibe] EE
BiEY A9 e 2e iR WMgksA 2o BPe BEE & 571 5.

@ HFIEL ol: HEmied Fen R8s & & A7 W KEMET 39 mEmRYd &R
gim-E #E £

©® PSS webA UEREES BE ZelAH, BEERCY RTHRe 2o gl At o
LEA g DAL mEE H1E 5o gl

29 2 KE BMYE SEEY REeEAL R 2e Aol ML,

O BPUEE Bgide] EEMe 2 BES o 30) = Fo) BEe] ML To HT RS e 7
Higwy mEsto
@ WPYES MRS BEE W) el —REEES BIINe] Fstm EEe mMEds] Ad.

(2) FHREIES (large scale fetailer)
1. AH)E (department stores)
7h3 28 @ KBNS HFe] HRIEC oh. EFnlolAl e (AMA)S) ke w
£ o PRARERIR 2 WEAn, MEHR 2 BRR, 2% RERR, i #K e m
Bt S BAe M, HEERE - A2 HEES 59 Bimd A BMRlE m

- (2) T.N. Beckman & W.R. Davidson, Marketing, N.Y., 1957, p.149.
(3) F.E. Clark & C.P. Clark, Principles of Marketing, 1965, p. 301.
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BiLE AR PRI @) EEiEC R LAk A FAA AL g drdE B
WA O&MEEEY SEE e WEEstel, @FPISHERA ®eH A RES Y @FHH
KEE DEEC EH‘;'- dlef =z %Eﬁ"]» A #r _
A TERE IO e KBS 2714 EEe fhd Rulste Al & Hikd A &
o] “Warenhiuser”o] A hzksl HAX W oJzEo|w], “department store”ghE HEFEFEHN
& WEEL [RFPPERSE 1ol etok & mPIREAUE Sl 2 BREY BEFEN BES
24, SMEY BERE 7R (commodity group) 2 2 531 A (1 EH" KHRETE, &
FHRE, KAY ) 4 Eovd BEHE 5 Rund TEARE A Bt BEPES T
geh, 8w oA [Ehi KEENEUE OBt A Kt =& SIS [
kﬁiﬁ INERE o) HRESE EEIES H5EE kst =
o23d HIEEY RES 185245 £ 34 shelefA H.A 2 (A. Boucicaut) s "]‘%}ﬂ A
A £« w4 (Bon Marché) et Ao}, 2 F9 @Ed 5o 27 =] *
ol 4 F2A} ol Ad FHEIEC Bt 3 HRAE d8AA ER d& ot
ol & W AAE He3 Rk ¥ F
@ KBHS} 2 FWS BE
B QoA Ane s o BEEES 59 Afme 2 Fdd hse EHEe ,-,M
o] W] HBS BEN0 MRy KM PHEL2A S FREN 2obd & (K )s 7o) o &5t
@ MRS Wit EERAES mh
KEsel 2 e Angshb BHd v BiEds) AR SEEM iﬁ'ﬂti BEES £iE
AW FES o 2ol FMY WREARS HEG ERBoE EEE yHIdE HHS Hob

ol £44 ®EIT & AA =A%

@ KEsEEs) B .
FATHEBEHE o= MRE B J:tsﬁ KB el AV - FEEA slolAe By

BrEL @ E 8ol deol skeh
2 o % HREY BEEREC Hn EEE R FMeD HETE R E
S, 2 K EOEHEN2e 2 g A& ohith 3 DR KER EE
Bsiol ] Aol FE ko) WAe Bl EeH, @ 23 AT Bkl kA 4
o, GUMEENEUES A A3 BESS AMMEA Sdel) Arete AdAE 0%
2Hath B8 LEEEAAY A% BAY BANE DASE B A4 REL =
A BNEUEEY 24 7 Bl e XASHEN KEEHS RMsA P& WA
o] edsl BRel 28 9@ AT o :

4) A Glossary of Marketing Terms, AMA, Chicago, 1960.
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WA EREAY WAMoEE MIARC kT BRECZ o) RIERL AN
S b, RIABEM, ®EAR 5 22 ERMd RED 2 ol DNERE]
olgtmm: d#H o] -E- “GMS” (general merchandise store) s} lch. L HEMEA A
w2 gk Bikol A= gL (chain organization) Fol ¥ AMEMECD T 4+ UE
olElg AEMME XA Ao, o FHlw Aoz . 2o w= (Sears Roeback), A
o] « #] - |} (J.C. Penney), £-moile] - 8= (Montgomery Ward) So] -1 fififo] o},

L, B{EIKEE (mail order house) _

 OEEEEEC D HIEC Y M) KM NERMY 35S 2o IEHRC e @

£ 27 29= SHELE (mail order selling)®e) Hikel fkel HeBs) T KU AU
Mol Tt EEFIYHE (AMA)S Tl 9% W [Pz EBE =t BEER HXE
wow YuAoE mg A Aoiad A8 (catalogudt Fwel [Mile] Kol
BESA S NEERIOZ) v BEREEC . A daA SEEREE D 4ide
2 ORBBME 59 ESY EEREHOM drect mail) e Fo) WEOZYE HEcY
Eahol o8] e wob Efm, £, #oH, o Mkl % EuEe #A A: AHEa
B (catalogue selling) o] el % 2 9ch. |

29 BERRES RS %A 100D HAeA%E BIHA A% B2 19204
Rl 2 RBMIE ol MY AHEBUNEEMCl o 1970k B R BERRLY FANE
#1 8,5005ke] el 9 Acw #EEHT glon, 2 JeddAx 18724  Alrs o]
Bie S AFstE T2 g « ¢ = (Montogomery Ward & Co.,) ¢} 18864¢0] A5 o)
2% Frkel EES B8 Aoz . 2093 (Sears Rocbuck & Co.)7t 713 #4ieh
o ek EEA AL MR by RENERMES 4 13%7 BEREEY BN
of AFd Wolzkzis sAEL D o Fite AUAAAY £ BEFEED AT HHE
HEolA, —RUNRUE A S EERAD 9% HHEANE A9 2 aFe 94
Fold Aom BMEE AL Tl
oAy LA BERRIE] 2 #EsA W gk

@ EGe = ) Bl WE, 59 APWLY BARE Aoz Sk BERARCD

6) BEEEYE HEY ®iHe wAY ALEHEY M 98 AREEY Hiuzds #Eaeld, &
Y 934 gz FAHow BEFE KESA =Ho BEEAE 9=t4 FEANEE (mon-
personal selling)®] —i¥REE =H3lc).

(6) A Glossary, of Marketing Terms, AMA, op. cit.

(7) E.J. McCarthy, Basic Marketing, Irwin, 1971, p.400. (Zt@S} A4 4.5%=E ol b
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t BEEHEA A4 49952,

@ BEREEES TRE Y —INUEY A4AY Home] 5o MmRE Yo o
A gor, 4L EEHTHE 2 WS AT,

® wehA ERG 98 Afy Aelvlznt BRI Jlo REEE Yoz o4 %%
7 B B - BB ol BHoj Aol whet ERIKEE S £S89 B MR (low price
and wide variety) o 2 HIMERAS BT F71 AQ%,

WES FLE BB 98 BERRS ER - THe 236 g R
Kie BRAARA A Loloh -

HetA AT E@AAY ol ke eE Pl = REKES BB A2 glod, &
3 EMHS) WERETHA AL Mhifel B2 o, AT 283 BB 44T 22
& SESES BEMRS LIHE E0 2AGR 2 A% A7 e, BEY
el A9E & g MAKEe Hx Qe Rolth AF ol¥A Az wwl BEBEA
o) WA A4 OB HES HHREME 942 37 9t ved ¢ ¢
Bl @5 =% J EER S fEdr] 44 ML BE S ¥z Wes
G FR) Gt MRS Aold S0 BHE B flE 20x MBS HA @
T W Sol I WMl A3 x4 o 29 ovld A BERRC 43w
BREo2E XYY MERY MRS BRT ¢ ded, 2 AsHdAR 58 %
B SR AN TENS, BE EDET. WS, GG, BLE B8 4=,
EARA, HOM To BEKHT 9% ARREC 9z g |

zEv 9 BEREE BEES EEJ @4 BRe A8 BRE ¢ 94 o 94
ros, WRIES] LA AA ) Rl delds) FEEMA = A7) gde Aol
Bke) fEme) H= Q& REHEKY ol = sk o ol BEEED eAs t=
A Zedkol v} ERS KB S o], ol Evh “money-back guarantecs] | HE/E
B R Sol = WA WRE Hx 9k 294 Rolm LB THAAE EEE
e # 8ot AR feR - AR R Hil - BB 5 oddx "
EREAC mMEY W AN AEES BEEEE Lol HHAAT 4oy BEREE =
& WEolu} mio] Yt WRANES FEEALE 27 ¥ do &, o
AR 229 Ao} kel @pdl foAE 2ol BHBY A% Al 235 RO
o= ERM Aol sHejof F& FEold.
T, E$E (chain store) '
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Fel T RHo 2t EHPMEo PR dAqAE EEEd = KA TR HEsE 4A
#e}l, & EubFHEEE (corporate, regular chain) 7} By (4£3) #55)E (voluntary chain)
ol vl zle]w, = FHEM BHES HAEM A7 Bird EBES A 25e
RrREH CEEUESD & MEste), iR, JEH, S8, ol - ok (lay-out), BHIHR 5&
H—o FEge] &£i5e] WK IHE FAMRY &8 =& EHTSS Kt hpEEREe 5
3 frhpvez BESAE T ARBUNEEBRM Ao 9A 2ok ouk EPESe o B4
JE B¥E NEE DEEOIA e, £8) NAB/NERMC BE c BESHA = dds B
o A& ZEAY el A KBBUNEIEC B ¥ 4 ook webd EEUES FERIECY £
5 - mlolAl E g} 2 HfrBERIECl bRy, KEE/NEE B pEs E dd K& g
SRy KB NEE B e A Eist A "

2 Listel = oo 2§ Eepfy KHBEANEIE T S8H KEBEERCE e g K
. #r Z2R=E gz & & glvh
@ HEERE EHM BE T FEEEEY F%d TEES olAe KBEEHLY HEme o

Atz ol A T4 - A&dl o224 BEAA S Aot webA] BHERmLe HHIEN Y 45 - oo}

AEAY HAEE B PEERES Bz, 24 ARELAA dAsddat SERY &

BT .

@ BEES BAIELA A S BEAS B #EA gt & ABE L FdAdE FERE

e BMAA g Aol RAlelth wlelAd Efrfhe HiE lolA Y 2E R Wiktke

RE{LsE W—8 BHG. 5 EEUES BAIE) Blold Tl i IEES ko]
o] ek,

o239 /1A HEEEEY 49 2 HE#E (chain organization) el & o 2k 3714
QA Ak F Rl el &kalA HESA & Afok HEEEE kA
WIS 2 A, 2dw SPOEES B KA HESA 2 35 H HESUE A
Fol 2Aclth. = AtEgUE sHgdlelE o] Eul sal o]z » A 27 (franchise system) &
BB S BAENEE =t 297 & Bkl 94 e g, diEs AL g
Hg 5ol 2his I DlStel = =l afo] = .« 2] ¢ (franchise chain)o]2}i {AFEAYS BIfEo
E FE7= gt .

ZafAolz » Azglelgh 2 Aol A (franchisor; HHEE Wit &%, D7 Zax}
o] A (franchisee; #HEINEIL) o A&l —EH BRE FHEE vz, ACS BT HiE

& EAA S EETOA FRE RES S RS o BEe HEsA o,
ol whehAE EiE EBEEL BHE O & A29e Bach welq zdgelz.
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Axslolst —fme Fke) WS stelvle, 23 A=d& Kz gl AREREE

IS TRl - Aol AMHA HE Aolth AF 4T kol E zAzel =

Adelzhe o9 @] @2 9 Aol fE AX olith o HEEHEEA
A NEEHREC ke BEEHEY A9t 2 ERE TUdela - A2dd KEHY

DRl AL gl

o] ¥ Feirl 2 HgEC e = 2 EkilE desbA S Al el gl ol & RIS

= mEechd g e 2o %5h 2dAA Wl

(FE 2> HIEES
{ 1. Qiﬂ:(ﬂ{ﬁ)ﬁfﬁlﬁ(corborate, regular chain)
2. BEUERBEBE (1. BLEYEE ‘I?fﬁ'l\ /E.%“_i}ﬂf’:--*]dzsﬂ% HAE
{ A s B E s (el &le] = ql)
‘B‘E‘El/ \:’-—@7‘] % 459 BHEERE
B B
. NEEmE KF
H i E S

2. EHEEE I
.

7). @iikigigd)E (corporate chain)

—% FHEEJIE ST AN FALEHES EEelobA D il (AMA) ¢ E3kol vt
2 o TAEMoR 2o Me) LS KB (ZE) 02, hhibe 2 FEEs, 2
o] oA SN hkgHC 2 EEGE AUV oA, webAd iy BIES &
ol F—EES MM NS SIS BEERE A BEMCD KES: s
FHBUNRES Ao GRGEGEe . @b Z #fe 2AE ey TR i
ol e},

© bty B Wgotel A B e SHH KRN :

BT EAA G olaAd g ERE AVE S8 KEBNEE . ol E £ JHEME 2
=E7F MRS GROFEES =& @A KA Fimdch & BAEAA TOc S B
EEH shiel [EAR=OREIEA Bada v, (S8 EHS RAN A—flel e #&
of w2 el BhEHEELS BAN ERECI T F Ut

E GREEES SHS EEH B-d DEEeA Fasd dote A% WA, 2 EEEE)
spgi el fR3 ReRED - f—Bel EHS FHTAA EEA = 93 A= 2 BEY i
webd £IEMCT BES T mRe WME, K- =26 o deldE HRAY AR $ 2 2§
gl A FHlEE RS £ HEE -] $o A "o

@ F—M ot WRRGRE FRles e SKE KHEBUNRIE.
GREHES S94 BEE HHMeE FEAE & EH ARY B-aMd S wRe

(8) A Glossary of Marketing Terms, AMA, op. cit.
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BEes = o & ol F2 ARAE RUCE @ R FEAo i Ao Uk B—p¥
o 43l: HWe] L4 o3 R A—EEY BERe BEfTE R dhRkgd A M
BEREES 2v kB2 € & glov, = RS B HARERS MAEMEE 2o o4
Acd & FEE 0A =

ELEGUE S A KRl A A RS BB, 185040 #irwl A&P(Great
Atlantic & Pacific Tea Co.)jitr} = #iFolg} YA At Bk ojn] 19305EKe] A
16, 0008k Ele] 3 HMEERTS 2 ST Fx= dgov, 19604E{KRel= A9 5, 0008
JEHE ZIEUW Aew uFe woh RE AT 10908K/ 2 @ibEHES
BAEMS ST Gubsteh $evteke] A4 MALEHILS A$ 170ERE wgAA A
BES7] At} 19806 e] FAARNARE 2 dhABAIDS AR #0200
ol #% e Aew FHA= g}

Y, HiB2/E (voluntary chain) .

—% EEEEEC Ly FeYAE BhEEES A 22 o AR K B
=t St AW GREEEESE 2e] o d7A o B BhEEm e
KAl Al ERE MRS EEE o ool Ao (G el m o] [k Ykt
#3& B p#EYYE |(manufacturer sponsored chains) s [EERE L] hat B EELE)
(wholesaler sponsored chains), =&z [/NER§HFE %3 B hiEgUE | (retailer cooperat- ;
ive chains)§-o] A #Ach ciut HEEEEC By BEMCEE YEaEE K B |
7 hEAels, = 2z fifllo] ¥z gl& Fo] iyl k@ |

ol Bl HHEBIE-S 2 A A WIS AR EEEE] A2 B S #iT
g A F2 GE(ER EEECI Y ARG, =t 98 - vloHAlE gL 22 £y BB

(9) MEFEE KF BoEHES —% B/ HIBFEEHEE (wholesaler—retailer cooperatives)o] g

2E 39, = AEEGE &% AdESES —& §FE#IE (cooperative chains)el gt e

geh 2 ol Aexd RKEeoA B &S EEE “voluntary chain"e]st= EKFHA A6 of
4 “voluntary group”e]ehiz REE ¢AA 44, (47 HCHES 58T FiE - B83=

g #ECE) R, HEAR = BEXEES TEAA EARE EEE BT9Y =3

=9 #EMN FA—Hs fEge] gt e AT 2 HEoz Yohlz Rutzm e, ® =

£%Y 29 E (comment)dll A £ Topnt ol & HMEMWEES B 25od, | HERE #a

Wi o] HimEol Eol71x] ¥Eth) (A Glossary of Marketing Terms, AMA, op. cit)z 1l

Holzm gt ole§ HeA wFo] Mol FHolx EEAMEC =HE A HEYPE HEE ¢

A (29 2 AT ey (F D AH kRAAAA wu el

(F 3> FBAFE o2 EHES] HE

Corporate chain . )
/Manfacturer Sponsored Group\ /Franchlsed Business

Voluntary Group
\Wholesaler Sponsored Group/ \Not Franchised Business

Cooperative Group (Retailer Cooperative Group)
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Ml Byishs] 9 EEABAT S8 AFRIEES —RE & 4 ol B9 8
HESEY MM FREATE KT B FEAL AL 2 A vlol A% EEKE
A S AR ERNY KEHEC BB =7 BHEEY HOHRmERAA W29
o & HEA H8] 2220 FKE B - e, = i RIS BEE B
BE 5 95 BREMNS 96 BEE 2a0) AN BEEERY XEEs 264
e o | | |

BREREY RS 94 BTLEIUEY ASs a2 A = BREDHE £ kB
WEY KBRES Fligd REMo = BHEA 9= ol YA Atk oekd REABERE
F—fe] Sohe AERo) BEA 99, 94 FRERGEMEFD L BHhBHEY b
0] A ohe ke ARLEEUEY Ao 20 MERE ARG mEid
KE G EEEEY A9, PEREE@EBEE &8 BHEHEY 39, =5 & mE
BT HRoel (ke R (NEEHBREEES A9 S G853 9o Ak

2AE HiREES 9 18804E{ke] E¢¢) “EDEKA"7 33 = 2 E (Frankfurt/oder)
A AR Aol z el I3 Aok =z F 1sssdee] = TR sish B g
o] Jo] A BT e ax e it (Frankford Grocery Co.)oll Al 2 ##5o] o]e]= A
2ol o=A Feh BEE SAURY A WOERE KAA A BEH AAD
ML S AM UEE S 059 3 hiukifel SORIE Dkl H& Aoz %
Hx ek, ze vk dske) Mlolojok ¥ MBFEEO KT HEMMEF AL A9 9
=, WgEcl) BEME] [ EEHRBE Kol ‘

2. 43 wloldA] E (super market)
192049 ARIES mBMCZalA 1930ER] Wk 44 Do) =iy TR Beh

A4 AnE BEE HEIA 2 ARBUNIEMG §3 selA el R oY
(AMA)YS] (kT o (53 AkHES TESH, A3 A ¥ 2 (self service) A RS ¢
A RABNEEI 2 EHAT. stk 53 - el Ex HIAEMS Ad A
febaEel Aol = Aol BEel A Atk F 39 - shoBIEE Ao —fAKS, B
B B BR WARE 5 UL Sknd AEREM A SRR ¥ 4 a4
Bz JEHee] A4 28 AERLUN E B#EES LEL B R ton food lines) = Kk
S R o, BANeEE HARERE] $5 « slobl 29 Hfe]l H= 9w

e BRI AL BHE 59 (Guper) 2 F3te 2 Tl HBo2E 230 kBN
" (10) A Glossary of Marketing Terms, AMA., Ibid.
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B, otebd BRSHEE AL 22T A2 HulaiRE HASE Yok dolwh olgd
HEH o &Y AT BEAY 28EE T HOEitEs (cash-and_—carry)% %5tA 5,
wpebA ek ERE A FiRiel dA H2 EEolvh sl X 5 - vlelA Eigd
(American Super Market Institut)$] Bfe] wem 43 slopllEi oldzA 1 =&
BRI ARE Al mEAakREcR, A quAfES EAS, £ RKELHe 100
B RS NEEo e Xz glo], = BITe MEmEd A4S sty K R
Bl A9 A obre AL AuAfES BEAT KaRkRE e shels 3 - vhold
E= HRT 7 gt Aolch = o4 ol & A$F 2E §ol 9 E (superette) 2} JUigsl
oo b Aol ' '

d oAl 9] - stoldll 2ok BAS S 419, A5 Bl MBESA 9 Q¥ 5E B
Fol o] &ub 5 - 2Eo] (super store)s} Sleh. $3 2Ro{@} 9 3,300~4,500m*] oj=
=, 79 oAl E mthE He ?%ﬁiﬁ—% &3, foREREst ofu e B, B, X
R, KB, £ T Hth B2 M Bk, 2 sl s, BE - 25, 776
B 5o A MM PIRT —EM - —REY ATUNESNS ERED.  webdd
G5« vlolAl B8 HABRo| Fh 2yt 7). EEel A& £3] Fu)d o] 4 2 E 0] (combination
store), = AR 3 wlold E(jumbo super market)o] 2t BIFEsI- = §e}. OV

oA 53] wolA E7t 1930F el FHel A HBHA el oF e FR-2 = Y KB
WEol OEBEEC] HIELEAMY MRS 2o A4 ATsn 4o &Rk @ KB
EREE <2 el AX Au] 2B HA K3 LH i wRY BRERSEA
3 P E e HEMAE A3 dYaw AR —HA A Aol 2 ¥ Bk
CEBERKES mEd clEe] 3 vl EY fgo 249 Efitke) HiE MY e
BAMZCl AR, ool MRS/ EB 29 B/ EEEC] v wolAE
29 o] #ESA AN E A= 2 HEH FHEC oA Ak

w, 4% 4# (Shopping Center)

24 2WZ 4.9 (shopping) ] hlifi(center) 24, 4£¢] ¥ 23] (developer)etz U7
oA EHEpAEE Kl ARMSE BRA ol /Y £485] 49 e A

D ol=id FRAAY f%e 2e, 718 BRI E ¢33 2Rolad ApRLY F3 rfojile |
of BiEste FERmMmGH - BEBWS Az A AES Bkele AWEEE B0 —Be
olch. 3| viobAl 2ot MBSl & ol @ AMRKEY ehe] = 49 3 A< (uper chain)o]
ged g sEvetdAdE £ RH551E 2l ok MHEERBERABE S A3
9 wlelA| EjetE Erkel Aol mEigo] o,
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© BRI A 2 KIEF AWML 104850 [E 7h2e) J(Don Custer)o] fka BAZ HEL
A, HEEBESL U SRR R BES) ST 5 K 289 Bl dlel o,
FEARRR, BREITEE 52 MR BRE BN - AN ARENEEMC T a3y
9 # WREMdE 49 7] ddE(key tenant) et 2= BO/NERE o, ol F
BOBeE A AU, FPUES) §9 E (enant: BHE/NGRED 24 AdEshA G
Qe 1l £9 A EE EehA 5E B (shopping street) . FIET HEAC 9A
KETEE S AL H SEETHH B, ofst=Euel BR o REdE
F2 [3E@e) AL BEEge] $olsl GUHEEId 9 Ade]l £ ddzd THHm
Qe ol 2Hle EEetolA Y B (AMA) S A [4@ NEEHS 244024 R
RIS SA0lA kSM WEEY BRI KED ¢ 9 BRel REST BHIYE £
Eohe], = o {H#(comment) 24 [ZAL 2 MAt olo] B3t Hugel A Zigshe,
E REEEY KA EEMERS 23 £AMd £799 BHFIYE £z I o

oA a9 EdE dUE Bkl A HAMED FAMES mE Q42 ¥ + gk

AT 959 FAMGe2AY 47 A Ko

© FAMR  STESNR, == old MalE MiRel ®ESA A9k 4,

@ FEREERE (high way)ol @8 Hoe A,

® e BEPMERC M 99s 4,

B85 (developer) ol fkal FH#lgbels ABME 2 HRD 439 gFae 4,

©® 48 Ffd RS SWE MO KEHSE PR S grov) ol e
So] BHD + Yoz ¢ & 9 |

Seitetel i o}d Tl B 4G 43 AHE e, oG e o &
S ZsiciolA|EE 7] - S 4 E (key tenant) . @ NEUEKEC] WkE MUY MEE
s BB U Aoz BEhw g odR AR LlEEel e Hid AR wha
AXz dus wHel A9 £% AE gk dw Bkold SevEe A% FEel v
b ABERUES ERBMMAC 2 BRD A& 298 4% 48D EHE 490 Y
o}, o] A 2227k W2 (developer)olw 7] + Bl W E (key tenant)o}s] o Eof FHK
o BIAAY 4P AHSE At Ak ol& ez R (shopping street) vt oA o]
= (arcades)$] PEfge] gtz @ 4 9ok |
o AY £F AHE oEV HEMe D MR 4H IEESY HARRES ¥ 4+ o
T 12.12) A Glossary of Marketing Terms, AMA, Ibid.




— 367 —

v, EEA A S 2 HES el wheb o 22 I0HA BREST A

@ o]y = <% 45 (neighborhood shopping center)

FA 2o 2 R A 2u A BEERD LET HEMA &8 A0 25 BE, T
=R )3 R 9d BRE RAoEN, BRESNE 25 10~15EMAE =Y e SR

o BRME Fae £ AlE o :

@ ZF4YE o9 48 {community shopping center) :

o4 BRESe AT hRE &9 AE A, A9 sl A 2 EER] TR RiEd
o ey BHMNERY BEER(zE 2 &8 A28t ok Kkl BupiE T EW & B
g Bukee £2 4 celA By ANEEEo]l g (key tenant)t o, 2E 20~40E8HH
o] FfE DEIE g B

@ 2] 23 AU (regional shopping center)

FRME] RE 4% APEH, F2 EdAds del delal i MRMEBHEE 4§
q2 BEsE A% 85 AP 2~3EEE) FHEEC 7 NdEA g494 5 nleld E,
golojE ~Eo| ¥ A8 AHEEU/NE#SNC = AB 8 3E(subtenant) A AdkEtA R, K
B we BRET olve z mmEte) BHdiEd AR WEY B, ldd HER,
SEITREE &R, R, K 8 BEERSE o) Aid fEetilsle A 2E BAH «9
A e] o} ’

A3 «%) e @EE] 4 Aol @EE shopping street) 7} Yk, FIGHT &)
—EHR A A AMEre) ) wid ek wikel whel BRER &M NEIEY £48EA, T
2 EEME PR BHFUES Lo g A B o o BRI HRe A 5
3] o}Al o] £ (arcades) 2} 3| A HiEM B BEES BT H= A b = BEEE
Fedldl & ARIES A BREA He A5 dx, EEshigd piEdA S22 #EE
fubg Quikels EIEES B ofvh ol = Aol S BT ERme R RobA BARK
dyol b Mol 2 Mol QA Wil ok £ AHIL HEM - ABMY HREY As:
o) o .

Y o5 d mMEH = Ol Ao BmAnd RS, SRRE, BRIt K8 &
ERE o2 Re =z BRIV HERE#Ee REs A BT de A%= Bl
o] ZHlel & JEAIE s Bpsiel KA He ERBAIEY &Y BT ot
2 2 8 fiF "2y o7y gEERTY eede BMIEHERS A8 el ABK
d Aoz ek 7] HideIL FESA @& ¥, 439 &9 dHAG L ke Aoz
Wrgs gon & & Uk '

o, 505 (discount house)

N

#FERF o 2 “discount store” g “discounter” 2t E E2] L, 22 HANEME
Hubo 2 EEIES Fokette ARENEIEY —REl o EErlolA R EEaS EHel K3
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o MHARRMESS T2 Biks, EiHe R 44 B, i e flae
2 BUNRY EEAY 2% $ASE AEEMI L F —i RS QA HEIE
olg PR (list price) T AEe 2 F2 MHAMBMAS S (LT WRFEIAA MEHE
Rrlo = BREHE MEUELE AR weEbA MRl ke BEERmE B
FAAY, BEER G BEHEE] A4 FAAE HEKE ubl A Q= (bargain
sales) Sh= [RE Mgdol =3 fEMAel BI5 IR AolA shach |

BISIES Qe #BolA 19504EMR6] 792 (E. Ferkaus)ehis Abgte] BERE IWE
(Korvette) 2h /NE{IES] = #afeolel oAz Qom, = & 10604 L5 T &7
gl 2 BEUEC) . WAl MEEEIS FEH o e Jo s MR A B
B ot e¥de MBERAEMC 29 XF RAR FEHME S9 AR Fxd
S o A 2 £f8x “discount house”o] 4] “discount store” = BERE o7}z Yz H B}
oA Aol® 2@ Aol AE 2 B A3 Foedn Qe KERIRUE ERel
uhE EIBUEe) S, Hdkeld el veke] RSt E FEES A9 2ol o}F &
wEd Aol ¥ o), 4% dAAE BEY Ao=, BHYZ Uoh zad oSv
9 WEIES BEHES RIVET KEHA 5 ol uh 5=Fim (hard ware) S b0 2 6
£ HIEs, ®EHRo Yt M HEENE PO S SHE &3 EFE (soft ware)e fubo 2
S FEOR WrolAz dokz ¢ 4 4o, 2 Lt HEIEEESAY BRE &4
Bl 1t o] &¥l= SSDDS(self-service discount department store) e} BEFgo. T &
AAAE ~FHE 53] slol o] glolde) Az Hulzol, HBE YA EEE
BBIHRE AN £ &£ IKHH A4 48 SEERE TP emoE
RS AFSIRIES) WEBEY ohiet debeid.

A @Eg(convenience store) }

19605 £041 8] 19704E kel A A fngstAl BigsiAl 3 AMBUNEEHY —EHo =4,
24 22 [(Eake S MEEIO S ERk dA ERkel s WEES v e
#Ho s, At OEhEk OFY - BRAR OREMER i @40~300m2e f
W ORIAT EABRE hLoE & 2,503,008 REY HRRS S0 T e
24 BHIT 99 EREDY EPREEDA BESEO Y, LEdd: FASEE A
£THHE BHESA BAY FEE 4Aqda g, FEEY AY kBHE o &6 ma
Aol =, « A} gl (franchised chain)d 7 <7} e ulo] D}

AW REAA EIIEC) FiESA ° BWhE RE 5o spoplEs} A BB 9
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RIER =Eelzt & + gvh J4 2 2RI AL LB 55 clolAl 27} 24 L $e3
el #ed, 2 JEE AA Aol sel, sluE fiEibe) FRA RelY A
= BREC b FAE molA, oot Hiyel AEMIEY Exfks HYzA ttos 4
HKrp ol Ef"}"]?ﬂ%l Aol =2 Avrgt KRl QA Ak AT e BE o So] e
el glolA o) RESR Bol WA SGELARS BB EA (FEEe] S B 2
izt ¥ & gick. wEA HEiE T BekAd 43 uloldEY MEKoEA gAY |
T Ao)ct.

ELE o eF HBERIERS = 51 MBS B8 DA E o SR ¥ g
T T 53 2 slRudA s A 1960ERe 197086 A 0%l uA BEsiw
e RIS Az EAE Wk o Uk fEY BERNS Rz 2@ 9ol
o WBFRIRD & Ry MY Pold, 719 Rid] T=ez BEHES vojz g
T AZE BRUEY A4 fIe 3o ma ohes o

(2B F= ~Ee])(fast food service store)

TR KL 2E ol FAEAA NS mr} B, oln] HEREAAY SEEY 45 &
g wle Bl TRt BES HRe wx ERER R 55 —ge sax
Felwh vhz ANA A, A AH Fol 2 —firt Fetm o, BE T EBEL A
A HRA EAA TR = AET) R ol B ARERc G dAAE ik
FiA A w2 HEA ool % A< M fgeA Hos A9 SbiRES R H =
717t 25ol ek

8kl sl mlolsl E) (hyper market)

ol I19604{Rel Fetstela]l AL WBHaA & BREZA, 2oAw 53 ulolH Eol g
GUEE REET RAE KBRS @Bl 2 AR, ®MNR, WAWEM - KERS
9 3HM2 e 2y four)e] Fol ¥ AMBIHE) Y Wl 2 Bfoss &
o vpolABe) Az A6 2B #IEN A MSBEHES BAT WMo 2 EEd
A XHE 32 Feur) 2 GREE: B8 Uz ¢ 2 Yo

(¥ d==387E 4¥)home improvement center)

A KB EE ERE Yo A E REMSERE S 198 & e H2e
ES KAV O 24, 828 EHIAE Suaq BREA ] Utz ¢H3d. F
RECIY BEE §9 —Ue) BHHE - 5 BARR 3¢ Bd9, 889 His o &
FF TEESTI60 Hivel EESA 444 (% Qz2ngEmpLE ol o






