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(1) Shelby D. Hunt, Marketing Theory: The Philosophy of Marketing Science, Richard D.
Irwin, Inc., 1983, pp. 288-289.
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1. Relationship Marketingpj B¥

(1) Relationship®] #4&:

& WEd A A48z 9= Relationship(BfE) 8 73L& Z#i(exchange)s) A4 74
og =9 Aol

A FA] wholAl e Te] AAREL o A-Tol AT BdEHd F(discrete trans-
action)o] = o] gonl, FAA Exio) A AFrt £Fse] wioAGAAS AL
2 Aol g A7 Holgch B =3 TS HAS B ol AYE Y= A T R
A-(primitive concept) e =2 ZHFH o] o] A o] u]-o};q Bo] 29 wAg Azt wholA Hel A
o) RS ERAYE Fad 94o] HAE At @

Ze#a(exchange)ol gt Wi F3 2 FolAsE AT Ae 2L AAgezyy 2
83 AL dE= HY2A, ok dnTe] Bazde A 544 F O A4
(self production), @ 7e(coercion), @ 772 (begging), @ Zz#fi(exchange) 74 o}t =
A, 2% AR viEAg ez ® JdAH gk

= Zme FNACIY == de)e FulARe AddAd 2o] FRFIAL gl
o, AN gL Bl7pHo]z U35 (oneshot affair)el ez ATz AU+h =7
el Aol ¥ 2BL WhAY FoA 4dze] §9H AAE FHez T A
olAntg #Fzshz gt et o] AL mHo) B BT A AvA gon, ® A
e upopd Y zsfaolF AFAYSFE glon dAR Fol4e] AAE ) FIAE

(2) F. Robert Dwyer, Paul H. Shurr, & Sejo Oh, “Developing Buyer-Seller Relationship,”
Journal of Marketing, 51(April 1987), p.11.

(3) Richard P. Bagozzi, “Toward A Formal Theory of Marketing Exchanges,” Shelby D. Hunt,
Marketing Theory: The Philosophy of Marketing Science, Richard D. Irwin, Inc., 1983,
pp. 32434100 N 28] A, FLEe] A8l stz AR 2hel FF AYolEL &
A&tz gk

(4) P. Kotler, Principles of Marketing, 2nd, Prentice-Hall, Ine, 1983, pp.9-10.

(5) Richard P. Bagozzi, “Marketing as Exchange,” Journal of Marketing, 1975, 39(October),
pp. 32-39.
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g7el BRERE Molof ¥ Aojth uwhehA wielA P& E A Fa olHSHe] AAH
A g $A7 F28 vlol® Fko] Avh. o] Eul BIREERMC] aT7d

AA, RM& Zcfe] 43S 13 & ' #A71%E =4 (coordination) st HHHER
B T2 ol & B3 A4 B [A A8 2o AFAQ BPAE nefH ok 3
o, 944 4 FEUGS B8 A4 Jled 444 $9F FTE%

5, RM& 9714 o4 I0ae 9% 44 s8] FTave A7AA 4344
AL $8 wholsl s FibmkiL(infrastructure) S F2 %

A A, shobAl P AHe FFo gleld RME Awrlqel #ne dAq2d A4
8714 gzAA g 2o e AYABRE F2T

QAA, AZANEH AYLFE AFe £5AH oo ohdz £ &gt doh de
29 oA S BEL EQa5e] Exns) FAZ MHEME FolA o] FolAof et

AFA, violAlE TFipME HHE A% Relationships] A4 g94& (21 -1
z2rt. .

w2 o] 2| d Relationshipe] ZAd ko) Sg vlepl g Hale] Boste] 24 A
JGe Al o] Fo131 Relationships] Mol ¥k 222 Relationship el pgel o
A Awst A6 A" A AwpAo] Aol F Aol

(29 I-1ye] 4 A A= Relationships} A~ d-& Az AFAA 7193 247 A
A Z@ARe] 2HE REE vloldly HPelA A 2A 3 #AA, 197 #A, AF
247 A3 A2 Y HFe AN FE AerA 2 A% 2EY 238 7t
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ole1d Aol A 7 sloldly FE FAAEL 4] Zero-Sum Faheol 12§ A}
TATAY BERel A A Jo) Positive-Sum el Ao Fzq A g ¥ Fu
Ao ol FHL BejE Aol (23 I-2)& o) A4S ooz A4 A
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(1) Relationshipe] %o =& RMe| 414

RMe zZfiol etz A% 71Aet & 4 Qe nhobaly) THgEe BE T A Fitd wlo}
AT o] Fojar), 535 RME A Fshz 719§ wolalF 8% B A559 Rela-
tionshipg 5 43FFolol& F7ohe LBMPHA LY S T334 vk

RM- Relationshipe] o) el whz} <& II-1)st o] @D % #7373 RM, @ % 343
AL RM, @ # A2 4 RM, @ ¥ =4 RMez 258 4 9}
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- %#%73 713+ Relationship Marketing: trade relationship matrix
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\ @ %q‘—:i_]-ﬂ}§]A]-(2}§]A})Relationship Marketing: @30 MRHE

1
—industry organizer/Ad =7 <t

T FERE T _jsazarzoiaasta)

i " —unit marketing %3 # A %3

i —organic marketing = & A &3

© @ BAA A Relationship Marketing: J% ) g 872 24
—3A49 fATE

i —Av¥2E dolA g

—@ 719" 247 Relationship Marketing : = &=} o}#] 5 3 A 24
—ulolA| B 27 9] ) A (Marketing H-A18 2 w4 Ae =A])
—mtetAlHz 2 R & D 34 =
—rlotA R st AR 3

& # 37 Relationship Marketing : o =-z 2 @A 5§

i 0m

—BE AN

O # BB Relationship Marketing

ol wtobAd B A FAAARA YD, ¥3), 2uA wiDx S)ze Relat-
ionship& &&l ¥A7] 4FH ez A RM o)},

BEWEE RME #4244 834 dAollucs A43e 849 93S % Aol = =
£ 54009, A, 2R D 78 ol RAAES 84H 2T 9F 80| o HH
By BiES RAE A& A2dx Ak ol& wl7lvlobal 3 (megamarketing) o) A19] A
TE 3 wgo] @ ol
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ol Al X AETFZY A wi AR REEES FA43o AP
Azy AR F2E G946 ste d9ezd, £ 259 FAs 9 2AHA4 RMe 7%
olgtz & + 9t

@ % T EF Relationship Marketing

ol A4 Aete] HA e AmE wholyis 4 7 4l (negative sum game) EE A 24 Al
<] (zero sum game) o2 B %z Zejx A A g (positive sum game)s] 4L AR
A 45 Age] 4ATEE B8 222 Yuew vlobdl ¥ (symbiotic marketing)g &3
A F A T5ESY BIIMGEE 2438 RMA o).
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ol& A1 sl Bl ZzF 3t R & DREA, 4A4FA F34e JzgAr u2 =g abot
A= 7)gte] HrckE Ao A mhetAl e} T2 st Do

Z, A2A clelA B &Ee] ety HlAE delARZAY S 4ol ofmd of g,
ol AaatA Feisb 2hg ol AA Qs W ATt ol FolA = RMgq ol
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zu)A5e A QAR B LhTHEEe] dE TASE dAdoR 3FE Fohdr)
= Aol elial 71} &u] A7} Relationship 71 uksiell A FfFQ FIRS whEe] 234d =
ALo] M| T% F g #3L dAstnA =H3E RM 998 2@

(2) Relationship Marketing®] & ¥fro 2 A3k MERE

1) Relatinship Marketing?] $fo 24 %M BGREBE WX BR

rlolrl 8 Aade O #3471, @ AAHN, @ FHAA, @ 2AF4 FiAee F
PBSRY &8 (organic whole) 2.4 © nlola|R] Al 2¥2] 7} 7]3he] A2/ 5oz ¥
Qe A= T PAF stopAly A3tz dAFA B

a8 BFEn o8 vlopAlHel dd AT AA#A g AEI9 T
Lo ZR o] wHolAE o)Ll WX FA slotA Y dTFFYo] FAol H= U ”

a3, wholFle A olopAl® TR} wlolAlY FlF oz S E FAd 9%E dx
"7 (6) Wroe Alderson “Introduction to Dynamic Marketing Behavior,” Shelby D, Hunt Marketing

Theory: The Philosophy of Marketing Science, Richard D. Irwing, Inec.,, 1983, p.283.
(7) ol=% AFL uFY A7 o] 28 W4E Ise A= 454 4785 Z=2e A
AN AdAez Ang AFFHYo] a2 AA rlebA G Rk dF7 AAse] A A Fol

Qel melth AW, UFY aTFA I AT EA FFE Bol ¥ AE AT ol
2 Aol Eeistch
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& — 7] 4 Relationship
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@ A4 949
A
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—84 AF
—F34 AFESAD
—Av 28 vlolAIH (2 A ALY
T, FFEE)
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—seAgzde 94
(Total Marketing = A])
—vlobAl § =2 5 R&D -4 337
——mnjelA 2 Y sf JAHA] A
©® AehA—zA 7 A
—Relationship =}elAl 8] =)~
—7N ukgtol (A A B/ A/AR5 9 A
bl )
—AAGF/AFSE 24 JAF2
B8 (27 chain)
—A/Ez7

qFAF
HAF2

Ed 2
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ATk Hell A wtolAl Y (BB BN ERe Y ATFE 9% Fascl,
RMo| gt 7z} wlolAl ¥ 2 7] %2 Relationshipe] el = 4dle &
9] TH#HE(nfrastructure) & 25238 - AEFAA Jrhs BEL 2o




8 2 =5e @AAde] N2 I G MNERE &S %3 488 Relationship
@A RS 59 a9 AANSTEE FEaE FAH,/224 $90 A 2
oI},

o] ¥R FEMEE T 429 WAL e AadoR Az AgE 7t
A hnz AAAEe] AAA/AAA S GuA & F= Aol

2) £¥R BfREEY KE PR

£%M BifR (intercorporate relationship)gt vtz wlolA P &5 T24 7t Rwld
293 ¥ ulaA] %R E3, AY7ERAbE(value chain) Fazuldl 9l &R o4
AYFzE dAs] ks At Adelth $eE o AN wATEY 29
aA9 A W EFZ AA s 0 AR ctotA T A o &S E Adst e A
of FAL AR ZA o] AdE &P

2R MG EoHBRE ALY 34 (capital relationship), 7 # 7 34| (commercial
relationship), 7<) @ (personal relationship) 2 ¥ #3 4 glorh, A2 2 AAY
Wt £E9AQ Aol nrh: 43R9AQ AesA # Fest g WEdaz T4
Ho] YA ol ch @

TAM WD e HAv B 040 F4¢ a4 e A, od AF ¥
Fo AYFAL 2732 Jv 35, Bt 290 FANYD e AUAEE T ATR
A, HRFTAS ER Baclshs B4 Az drk AEd #A A% AAH AW
9 Wge (E HI-2)¢ o] +7E F vk

Fokey BT ol Fr19el 459 AT ] FAA B Fro AJENA
A gl AL e AF, Be 4 - HAA - AGAE T2 HAS AdAGE

CEI-2) &M FLn MEEHKS B

Al 2] % el
Wl e A FBA A
Aeagnd | P & | AN Aubsidiary) 23E 94
£ F & FH 2 8] A} (associate) 2% %2 3 A} (joint associate)

A8 4 : John Scott and Catherine Griff, Directors of Indusiry: The British Corporate Network
1904~1976, 1984, Polity Press, Cambridge, UK, f1HEF#, #H+HE2Z BEF [AOEBHO
RS A¥Y 2 SREA: WaHk I, EHEL R, 1987, p.40.

(8) John Scott and Catherine Griff, Directors of Industry: The British Corporate Nework
1904~1976, 1984, Polity Press, Cambridge, UK, IfHEE#, HAEE HE [FEpEHE o F
B 1) 2 SBEAR L BEHHR #E), HEB3{Crt, 1987, pp. 34-35.




AL Q= A Fozd 45 A4 91K 9ok

EARY BIthe ¥R F94Q, ATHA, Fd3A, 399 Y24 QL] 9
Rt 45 A A o

o213t 714 7k A+ 39 (money), 9 & (materials), A ¥ (information) 2] Abz]A of
AL AE FEA7E EHaE FARA =

HI. {38 MR{74#:i52 Relationship MarketingZingyy = F5

1. %R MRS REMS N2

(1) £EM WMEMES 58 AAEA2" 72

el Aol B L SR s1de] TAR S Ao G BFo] AFH o
Avk old 7 ABREL A FA Ge] Yo 7 (value) T F2aA 9w, o] &
7Tl AAA 2 45483 E A% (chain) Pl S BRIA HEu], o] F AH P24
28] (value chain system)o]z} %},

B3 B{R 3 (nter-corporate relationship) st 544k & A 28l4 5 8xde)4] 71
BEE (value activities) & WA ¢ # WAMENE S0 A dAE Arss Fhdoz
A, 2 At sl s b (value chain) A glo] stEol XA @d,

AAAEA 2R Sl A dAlo] iz Agdne) Faage ArQne Hpe 275
T 3ol ohve metE AAAE Ayl Aol HRe £76A HE S48 Ay

A e F, % 7199 AP AR A4S Azu] e A5 A48 999

39 o] ehe, G ZdEe] ofwt 946 A st gd FadA o g u
= gt 222 AAALAzdde] FASLEL i Aol oA (linkage) ke
A A=RFYAYLANA 7199 E5& AFANZA =8 ek o] FAHAA 4 9
=2 M2 AZH@erosum) Al FAA FBrdE AUAH g3E 2Fote] A
A (positive-sum) & 418 A= 94 FAE FA A o

o|She BBt BHY WA FAA AH A ALE Z19E5E A2l AW AYA
244 AgTEddA A7 dAl & 3784 At

(2) M BfRS] BETTEY

WA At A=de TEpRA G ez f¥M HEGE 71 5§34 2e 454
4+ 2842 Udstx e Aok 53 AR 3F Fart vddgsd 4Adaq A

pan

o;.
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+ 9 se] /A, AA Hush 41 AFL oln A AL FAATE T
Qg3 oA Ak stz ¥R YA HEMRE d8= Yok

A A% Azduel e e A AA%E BAER T4 e, e AR
F71H gAY Fegs ARl Hx =2 At A= A9 i RAY BAHEA
2 A D AwE AN FEEFY FAE TRY AR vtk AR FFA,
AR EIARA, 237HF AA9A, FEYA, F4A Foz BFE F & v A
A Aadde] Aadg Aol 4 f@ A9E Fusts] AddE A A AR EET
9 FAEE o9 A WA T AT = kel FANSE T 5 g

O EF7 EEFEBIEA (upstream value activities) : 2F7HF 3 A= zFAd AEse T
AEERAE 5)E TFe THAZ d8f FYHAE ANZELEE T

@ FH L WELE BESDHEL A9y 28 TFY 948 F FUEL 948
FAL Ba 44 9 PE9] duE BAAE FEehs @FEY A¥DAE LU
A F AgAle A Lo = FAY A 7% H-Fo] ghEelArh

@ M AEEEEHRY 24 2 $EE F43d 23 R /e B TaAE
o] g2 3t P9 AFE L AAFEIETIAE LT

(ad MI-1> 71gzt 2Alg shxArEsn

-’éwi }k"i}j‘i) (A _.
= !

i
T

£Q) %8 S0 A A A A e ol G- AT oA
H/ARY B st 5 &5}

SQAAL Fo A « FHA A AN o Fash A el
745 i;;g %1_5# A% AxnAre e
R e L2249 AL A EAAS AT
i Eake R 2 FRFEY ¥ AR T

7HA g0 epgA FF |- M LEE R 3

@ BB EB AL (channel valve activities) 7ol Al qHEoial AFL AgAAA
ALLAAA FEUAT o FEAAFEET0 FYHe) A% FEAATE §
Az ddd AFL TUL F JE TIAE AR AL M4 L 2ABFoz T
P5¢ FEote FRE ATAE ol kg AF AT 44, FLAANI A3
ot B3224 AFAA, 24, ABAELEAE 59 25 P9

G BEE FEEEEHEN (buyers’ value activities) : 8452 7o &-F2F Foll gl 23]
7149 d&e] KAHAAE HAHojc}, old FulAEL Lo uhel MR/ TBET
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ot o] Fol A,
2. oM MRBER SRASS THEL HHRE

(1) %M WHREEN BREE T8HE [ [BF BA]

¥ FREEE A9 PR A4S (value chain)o] f7lH ez AAME I =g 4 g4
W oA Erl o] EAStE AA Sl A dHES A3y dA ST ARG
ol 813t FH oA HRHEE /12 JdE Dolve “BER HHE 71 S(ulez e &
okell whet FHA Fx AAAFo] FAo TAEE FEEAE B FA b

olef Bt e guA Ae] Ad=EE AT g 2ok

O A= RmPEIS] THE

M BEEEE A28 A4 g9 F Fdshe BEfielobdl ® (unit marketing) 737 A
A = 2f2st dd whE, A"d AAY A Y FEUE el SEAEA g
FAAN aFE F, AEAG7S AA s Az Aol o] FejAlE: Hops-
FAer A2 HPNES d& ADNAEA9-S el o, e 2 P AR
3t A EF, ERAL ¥F53 T BB B P Asd FEoE AR HiE
ol

@ HH#EEA v)otAl B (organic marketing) SigHEkERe] {THE

%, 384 ﬁ]li_% age o] fr1AA wtolAld Al (organic marketing system)& A
A e A Soll A B FEIEHES AT F A& fEJ)Cholonability)-& shxa glr
%, ME71de EHEA d5os AL g 2o ozt 3EH WEHZ AA e
A bR #A P Fe HERMTN ERE T3 A Aok wela sy 45 A
ste] AL A ‘A FH7H ALYl A SFolA =, BaH] glovt AAA
dz3te 5AE 2o 34 Ao

(2 XM HESEN BRRSY %78y

A=A AATF2E £EHE B B LEES /M5EA7 2 gk

AR BESRS JHAALE AR G dEaed AL, 2 FAA HERge]
A7 stdolut, o]Hd HHA L dE AA NP2 S A4 ATUdEsid o
BS54 5 AH(The Japan Co.)zt E2)9]Avtd nxssz glon, 243 259 JEa
Q19) f17hel shet FogHel 2A Jlefstm vk A& AL A AEE DA}
Al #4799 AR Z134L shsA 3, T4 H Al (process innovation) & E3
A7tE st AspAste] A &He A71dE FYA e T9A AFAGAA T s

i

b




<E III-1) 2|43t gi=inetel /8

Bed Bhed s

A A 93 g BhH qEARS 28
REl A4 2% | RE® 499 28 BF =} 1
- (POOL 2> CERFAFR—AA) | 13D
—qAREY T3 | —EAAANAEH, | —42dHG A
2, Aad - Az | EEded, deiA |
€9 FEd =% {
ARAQ —A Ry A E]’ilzi e s e E
A —~Z g4 Abete 5
2 |
A4 4§ (AR ER %(7&712‘1)2
A 2] —d739 HAdA
A . 73 4 1 EA AR }
C (A Sk ) SRR (Ch IR
~std A g 5} | —gAsdAE, 9
71§13 gﬂ];J A | —VHS 838 A% | a&;;_]}zﬂgg] Jﬁ{ﬁ_%
A4 ?.Zzi YR g w aw . Sas
# A g %Fum;sﬂr (FFF2) ~3374 ﬁf‘@ﬁ
Q0 ﬁ_ ‘9_—
—#) ) A ke 9 g \
e MR, 43
AREG, Aemg |

=z 9vh wekd FEAFE A Bho Belsax ¥ F gleh @

tial A F 2 4G AL FAALFE [AAAG A= o] vzt U, AF 2 A4
Azglol ol ZAALE T2 |5 A8 Y Adzto] go] ¥ &5t

AGAHAAAE 2 TG S Fdeg EFded € NI-1ps4 3o, 0o

O FUREE &g £ ek (pool strategy)

ol FAFHANL TAZ UYL TEFFLEA TR FAAH AL L9 HAEKE
& FolL BT Folv ol

o] Aol e b At

- A FAA99 E(pooling)e] o3 AL 89 FEA

<o) B 9 A AE ARG g

- At A B BE

Q) B FE, #Pr WHh, FZCE, 1985 pp. 38-39.
(10) Richard P. Nielsen, “Cooperative Strategy,” Strategic Management Journal, 1988, Vol. 9,

pp.475-40201 4 A %S| Soi¥ FEHoL A4UL.




e A A &5}

@ A= thE EHFO| ZHEKAE (exchange strategy)

ol AAIA = HE MR FAd v 2AE] AR dGE Adelvt EAHA
A9 23E T3 FEeldg Fvke Aol dE8 AdEAESA FEF A
AeAdst 399E Fraddtosy fuAelt FYA digt ArEg EAEHoR
Grsty A Aol A AF HHH L FAAA7 2 Uk

o] 9kzkol FFol-ge] wEle Ao HFo] A= E A1 A2 e ALt 2F
Al Age 23%-E Fdll FuoldE A& 4 vk ol FEold L mFAA doiAE
nlobA| | ALE AAALE A @A mhdt BRASE A8 5 =, FEFAE AT
g ler o BE ALE P g AAeA adAoz dSF o Sige
ZAAel Ak

vhal ol B mibd ol ATkl AdMAE A4 AFAsA Aol e RS e 2
ol s all of B, =i ARZIe WEgHEe] Wash] HAERLSHE weE Fx AFE 53
4 gle Azle] 24 ojef ek ‘

o] A=el A w3 FErh

c HEMTEHG A9 e A% 4 &

AFE B AARLIE 9 9 A AR

« EHEMML, 2iMe 22t

@ #HHEBEHELEE (cross-subsidize marketing strategy)

g7l e s o] o] vA ¥ &Y v EE ohE Gl A old & T 2z, of
=8 AA Gk A FAF A Feza A HE Fets dFgo|oh o A
At 2 Aol el A AAFTLIHY e
€ & 23E 7d e F gley Vo Ee TV AleddE B3 A9 44T
A8 s Hote HEMEN #ZRE 12 I

@ B9 EMEE% (de-escalate strategy)

AFd £, AF =e AL 71949 AF S8 5 AN qetn FEHE
g AAE 2AE AFoiek. F A o9 ol A AAAAE AAEE Aol
a2 dlole, wa, AFE, AL, RESAE ALY ¢ ok AdAdLe A

il

AHE Bl AEG vhebA Y WG A2 E dz A5l E 9L ook

oleldl A2 AFFATIId R BAL 8% 5 . BAfA A=




AARAAS 3 E FF oldg vELE FoBNE 9T st EARLE FRE 5 I
o} =g REME gleA Foe Addez dFSe] Jornz wpopdA Hul & HFAA
AN&g FolA Hxd o] AFg AAFors o= Fx o]eo] BAgsm ol F vlR2
2 A Z A Hll (withdrawl) of FAo] & A ge2e] Ao} o FolAA =

& FERHBRES (expand total consumer demand)

AFTEFo 2 BAR REH A F dold AAAFS vl mde A FA A 5
LEHHE N8 FAAFAL AR AF/AAZERE TAS: APl o]y VHSS2
gddgez fHdtch e FAAES 2H] ARG 19600 Fuk 19706 Ay
7ol & o mhaaAlvtE Wbt VHS whaleo g AAgstz el oW wlaAoe 4
AAEFH Yzote] VHS AZ-¢ HEes 4% A9t VHS Wy o) £Ep BES 3
dote deg A9, il Ave At A% A4S FAANE W 24 F
Qoet. A= wH L FHAEAGS VHS o] AwerA =glch

& EREES &S] #EAHBRES (increase the number of cooperative marketing players) ’

AFEAA Bers: e AdE 9% 7 ded 71E8 AF) Azg AAAsL
AL FTEFRIAY AR HEALE 2BYE AF, T AHArtAL] w4 delA A
ek

AR gl Aol AL AFEIAY Fll= F A o] fell & F& AFHE A
A Lo}

A, REHHN o gL A4S F9% & 43,

A4, A FAA AL 7145l 8 AF] AAeo] AgHE AFE WAL &
gtk

538, AANA7 4% glolAe 23 9 AARFAVIG S0l HFR HEHdFE A
£ A7 247 £F0l 2 FL& Aol

@ JEEBREE (joint contingency strategy)

FTeraol AT AAAA AR} 2vjAE BEEY] ¢ Aoz
W, A% F gFAFd] A ATz AT dAAIE 4TE et +F9 9
AEA GEA W4T T BT ook T 4 ek,

o ). 1]
7149 AdgAE ddl +3He A2F HFLE FASE Ao, 23AH A=
2E B4R, AR Fol Bo| o] FWr. $AAY AdzE FEAANEZH




— 41—

o ArlEA F Fagd, anAFEd g Aried =z A, FF AN S
fAuA | Es FE5T 42 € LNG 489 g9 5¢ & + vk

(3) w2 whgadls =4

1) BAsZEe] #ast HUmHE

dEL APH R BES B ASRETE FAC A9 FAZ Y9 ste] =8y
A FodAR FH3 o-F FA et dBIAe Al A ge) AxmeA
A 5A¢ 49 29 ohgF g

O By £ES G £ES HHDEE:

Ao 719 AERHETRS AQd A 2% R o7z deon, AdTAAE
1EA ARG EA FAA A=y o] Asstsaon APs|w g

il dEEBe g o] 4 7] (assembly) e 2o AFAAE 9 AAAEAGE 2
T8 1T FAFA oI, Ry ALEBEC B Tl A &3E A Fol v oA A
25 e e, §5, 75 ANAENGE T8 A& deeh

@ vk - fERE, SRR, REES one-set group BRI

et AF V18 5] AASFDAETAS S, AZFT) cte " &S (555
A5, FEAAF, E@)e] WAR gFoledl vtall, BAY AE [HFFHA+28+1
H+Az2d+FE @ 2R, FFDHA/SHAESZ(FAD ] GEY SEBE B
2 AdzAE A v §AE BT o F, AxGA AFAsSH ¥ 4
ool B sl Avse wabt Axete, whebA AR FAATE pEildmed A
Feton A Eerie oA HeFAAFTE gifge] Badebd HE Egel AdAz ¢
th. A=zt @l F Ak A7 A A A 5] AR L5 QEAF sl ol g
ol R SRl FAsle AT FHA EFALUM HEHLE AHAA =A

oj2l gt ZxFqlel A3 YHAA S JF71e] AN HFPELE 7FA T F 2 9o

2) RAeFE—rR/MEER R

M BRSE RS 147 Aded FasE £3/799 vl £8 g AA Foh
53], A2 ﬁl?‘fﬂ%—ﬂ Efo] ¥AV A7 HAA ANE st AQedAE AZAG
st A2l A F FAA HEEZEY REALEE Al

Al Ao gAAE FANIGE FHLR A E AA F9 FaUldA
o] FolAl= A7t gk olw FAANAgF RN o) FlA L FHY WEL e

(11) B HEE, TESe W11, H=CeE, 1985, pp.36-39.
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@ Fuhi¥s FEH R 18 goa%s X8

FE e Far gl QAAGRA ol g Af, AFRAAL HAZE L T4
Qo vig 2o 2z Z&Hd Fad, A, A4, AAH I F& o83 dAAY
A7 2 AAFEE AYeH

@ Bl MR

REREBENRS 712 $471490 44
HE A, ARTED AETAE F

@ i BMkE

2729 dd o4 PArge 2FFHE £33 A€HE A FE TG
g8 AeR] FAA/MEFAA & w2 4AY F2FHE B ERkEREE AL
gt

@ HRBES] FELR

A A #ERuE: 5T 4AH A9EF L AFd ok Far9de olF Pz 7
A, AuEA 5L A7 dAAA AAYE F gl

3. ¥R MREE AR/EE MHIIHE

AAAg A EREAS Ayl 98 FHozA 7197 FAT2IYL F=2YI
ol Hg AQS] FAHE A FAYAS Ao AT BEHLH AY)l EAS
7] =hE el ek

olel gt §1&o] sl AFH B LEM EfdAe o4 I AAINAE T
AFnY AAIET FLAIA =, BEEH B AEE RERdAT Y29 EF D
AyolA PED I EFE W B a9 AR rEE A A Do O

A 2 BEAA RS FEAAL Adde 98¢ 2ok gol dFdE A
k. F9795 BA AR G2 Eolete FR2AE g% 284 AFER -
h ol ZlEdtz gl

=3 MEM AAAAEDA T AFA G A A A o] wep 2 Ade] HrHEE o
714 EAE AANHE AZ2V9 DA A A8 ¢ AAE S AAA 4
¢ HsHa A "ok o=, Hela Ao APAEt AxV g 21 BNAY

ki3 }:L/‘]’e}‘”i el Agzgel EolYo] A4
3 Esiige] o Folzldh

(12) 3R, HEkaEmke %R %7, 1989.6.30, pp. 19-22
(13) RmEEH, Tr7 127k HEAH MR, FXEE, 1986, pp.156-159.




e Azgd nPzATGE AgohT 9L FAF A7 =He, N AzAGL 9
Yravge dk Gl WA 93 QnF FgaA D

debd AdBIge 2ok HYHAA FFS S wTo] SRR Qo] ul ekl
b AA % A5 b ols] W] MEAMAL AT A= A Ae] FAK
o] Tobw AN, HET] EgHoz daAs, = A} KAl AAe Aoe
AzAHR S vd Zrhet.

aH Bz AdFAY A4t AR EdTde] GEaAD AdDel g At A4
Ao A5HE Lmae.

4. CEM FET AW

shbe 7o) AALATE F46) 4 oW Lo} T (upstream goodss} downstream
goods®E BE TS FAE AT F& ANGAT AT i A4AA L o]
3elA e,

oleldt o AAAGel A Lejshob & Wmi FE (transaction cost)zp Ay u] Gof o]
G 22 YEFFY LAY, BEEH 4154, AL H4] 4 (economies
of scope) H-o] glow, oo HAse] BL wels} AP 7 ek,

AHEFEE FHE AL ARG A ? s AR BaAsta Qtne
Hgohoh ANl §o A5DAT FAoa AvEn L g,

4 GRS EATA (RAN A LR EFEAS AL 98l Ad AHA o

= AFAGAE =E §He B NEH RES Axshd dh webd o wAE o
B HEAS B8 BVEEC] FAI51 Aok

2 Beow (@A) A FEsh 94 FR ol 4o AAA Hd A2e Adddol
AQWAA BESA Ak oG AG AT AQuE AGd Q@ EREAL *
A A5A7E W92l Dok 2 A, AdA ez okle] a¥R ERBAL Puas
WA ew o] Ewl, SEM KRR ARel 2L oldA7A Bk

of wAAY AY e A2E A9 AH (pinoff) £E AT AN Age
B3] 594 A9 T SAAA A9 BYTE DEsee HUREHRS 59
A},

gebd 25hd QL W%, SYALLN® 2T AGARAAS A G A0 A
ZAAE “GEM SEET ST AEH REO] o FelA ek

7 oz @RA) 2R Y R S8 AT 2 AES 59E AdAnE




Jle A A9 WEEEMN SACE Qe et FHY FAs 283 A4990l
vebA "ot o] A, A7 Helote 22 7|29 BARA G D AL fAD
AL Fgoza AAAYY 44 A g A HHEel e A =k

o] Az} o] 7l o FEREAoE Q8 (=¥ II-2pe 2L “O¥EH MAT B Y =
o] o] FolAA =t

(3E I1-2) E#M FEI SR =LA

¥ #aIR e

SRR JekEA 2

!
GESTTTED ( exman )

5. ¥R MFREES REY TRAM

BAtE &t Relationship Marketing?] $83% ddoz 7|97 #A T2 479 24E o
=% & vlebAl ] HAgd A F8d o AUh

(1) Efiz koA &) (unit marketing) i MAS

197 BATZY AQL HPHEe] BBREDA 2 dedo] AAdss &, A4
Ffol wet FA3A F AFIAY Al F - Adg - AgFez A Xe] etoAYA
Fr A W&o wet §T2oF debA of et

ANukst - AL AAAA Gl A7 YL FTAAHAME T2 AS e A
gethe AdAz AAAd Hee] Biz@nit)E 3zl e xHo| Basteh. o
HAT FYEA FaAgFeH EHeER FAdHd SHAA REEES BR &
T Aol

(2) Hi##KYy chobAl & (organic marketing) PR (284 whobdd AFAH)

&Y VI A st 2 A F9 e Ehde] Ydel g 39 2 # A4
o FAAQ AAETINA 71942 49 2 AdAAY AAFTI2 FAALA o9
Ha dohe Zoje,

HR®E ololA § (organic marketing)& o5 AL F2£7 EALERM FEFAA A

(14) WK, 59217, FXEE, 1985, p. 38,




2Ry HFez 43 A% 9 AAHAA 2 Fade] gz g HdAge
AR FolA QL2 2, ol B AWIIGe] ¥A sholelx X3 BES
EREES AY s 9ok

2F o oled B Sl A Aol olrtE W FaALA? o) AT ulols
& (organic marketing)] <] Aol 4 A%M MEHES 4 449 2 A (negotiated order)
FOTEAE 9D HelA BIE GBHE SASE Aoth 99 oHd AYe
(holon) =] 0 wlotAl A Aol fAM Fej 24, olelg Aabzme] Az, 524 vE
W2 ¥ 24 BEgHE (strategic group)o) JA A =},

BrsEEol st 339 AT T e pgEEo 2, Aubrla] A4 (upstream value
chain), #4714 214 (down-stream value chain) Zo] TF o= Asaux AR 24E
B AHdAz" dA o] FA (teleological objective) FA4S A5gcl Qre Ao, o
g Abae] oA, oln] JqiAt Hele] FYAE Ade] g gle}, 4P

et dEE ARG AR AdAD) YA E B AYEEE =Ty gt

6. 3R RMRIBEIEES BENR ¥ BEY TR

AE7198 HAFE2AY AN w2 2 oS FAY ANB2aEoz mgA
Bigo] AA=E glet. Wt AAGNA G2 ARE oy FAsA ABAA
FRAI = 3t Ao] M AE AARNAAY o) AA DS F935A =)

Al A ALY JAY S Bgte Azt FATFES £ $A dem pe
H2d FHel e 445 A+ gl

() ¥R RG] BHREY %R

{3 BREET 79 vl & (transaction cost)?) 724 9 AN 7243 7 15b7] 9 & wfof

(15} W. Graham Astley, “Toward and Appreciation of Collective Strategy,” Academy of Man-
agement Review, 1984, Vol.9, No.3., p.532.
(16) 3 &(holon) : “AA 2= 2¢ AL @E72He Avle P oy, AAes =g Holoss}t @3
ke Arlel ond] ¥4 (FAF, (A4 §£4}, 1088, p.104)
(A7) A% 429 AL V¥, F499 FH4299 A%, J9AI9 AP dYFte Falq
& Ab=] gl =)
:LE%Jr 19523 -¢ AFote] 2L, FHINE FHer s A2 S ete] FA45]g
o AFY APAFLE Hold dFo =9 7]ﬁ°l FHe A58, AR, 4939 o
A, §FAF, B34F AdE S5 24592 ¢
ADAGL Ad R E F4F A go] AAw %:7]'7"4(@‘."‘:'7]‘33)0} Ak FldHELE FA
W3 go] AFaabst 2 Aol 4 A GA, E59 FASE bt Uy S +¥A A
A olch, 53], 44 - FESA e glolA AdE Pejoln] FLEE st Ho| o},
A28 AGAGE SHR, =R, FLH BLR, E—BER, =A% Soz ¥agd.
(FHER, Y—rF 17 SR W%, R, 1986, p.128.)




<# NI-2) ERRAL FTER

124 8.l (A £4) | Add 22 (B34 22)
—A g o4 — ¥4 (@AY $24)
—79¥-& —Ad 8 #7A
—A 2397 —Axe 234

AY FA9 FAAA Hre 44T+

23 o)t weld g 2ol AYzAel v T APHE #AH] AT 2L RA RXK
gme mime T3 A48 Aand 24& Fx Ak

ERBA 2 AA A s 4o BeF v EorA Adu g, FFulE, AELRAY
&, A%l g, A4 E FE 2L Yok

53], AdFAo] FAE F& A wlrh)FEel BB HE el = Fodo] AAZ A

#u) o} wrobd & diel glvh

gt AZAR Fdes v Ee et F dE dgezrA, © A 495 R
@ G MEEEY BAS B9 mBIkERY ABfE W8 =t

O AEAGD EH/REN Add B G845 TALE ATz, Ade 3Y

3| (routinization) & E& ) u] & (transaction cost)®] ALE 71E T v

@ Ad7 FAT2Y A 2 FAu o] A2 HEV AR 2= T A
23AE AL FANE 98L ¥ Aok 2 A, A9 Y Axst zxsdEe] A
o] AEAYES shte] Az ez AN L, o AFARZAL FHT
ge sl 4% AW AFAAE FTHA Aok olaTd FAAAH ARAGRA L
AT AR (managerial hierarchy) & 7} =, A #A7] % (invisible hand) ™ Ale] BEE%
G (visible hand) 0o o8] A-de) W, AARFN =23 Fo] ojFAALRE A
AAd ] FREE v Eg ASAFAAA D

(2) REANE fEREL 2R

L3R BRSNS BB AAAETEY nEI/EA o6 A dHA A=
Ho] T, Ao AN4EL £F @A defiduc A74q BHAA wA =
vl A LS AN & ek ol ¢AA A AdTES BHd 2AE A
#ated Byl g3 2o

© A £2999 AT D AUABR

mLm

(18) A.D. Chandler, Jr., The Visible Hand: The Managerial Revolution in American Business
(Cambridge, Mass.: Harvard University. Press, 1977) p.12.




@ FeAFAEEe A5 L AFTITHY F4

@ A9 7) <83 FZ (infrastructure) 8] 73}

@ SFEEHe BEL

®@ v39 A4 4 ERIBER

® BANLY AAXAA Azxs

(3) 3R RREERR RAW EH

7197 AT AAAETE BEA T o2 ZddE etz S 2L ug
ol AANH + &S s of g}, 19

AA, 7197 #A FApAsE FF At (halo effect)ef] Sl Ad 9 AEJL FTeE A
T+ A EAE A2, BRMOES FAAN et vdy 248 oz g

=4, 71973 FA DA BOK Aul el fle] w e gle] 3 2t ubFe] o]

FolA e A, wagAe] vetd rr ek F, FASe] F9A Aulzg] FaAg
A FAd SEE R A4 Ar|=Aolete FERY 7150 A FeElAwdE zoA &
Fx 9t

AA, &R BRI 71 EH o2 e EFE (opportunism) & FA THE Al 24 AA 2 4
HAZ JFd 5 B35 715 Fo 5 4ge] &4 dAAQ o5& FTnA S VP
= A Ago] A& Ak ole AFFde FAAEe 3 =29 drudeE
AF2A gt

¥
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fee
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fo
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Himotsuki) A2 & 8 71250 % A stz GG IE 5 Bk,
g, 59 FEE Ve H A KEhOo ARRMFGRE Az e, o
71 el B Ao AL e glol, Hih AlASd Frtezel ukd ol

(19) Crosby Lowrance A. and Nancy Stephens (1987), “Effects of Relationship Marketing: on
Satisfaction, Retention, and Prices in the Life Insurance Industry,” Journal of Marketing
Research, Vol. XXIV(November), 404.
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L RGELS BEBM FES A 449 HEEYe the <2y V-1 2k

(ad IV-1) & #xe REHERE

RHEELAEN
EEE
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FARIAGEE
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e BRREE
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(B oaE AREE)

2. AEFES T S

Bl hEs SR MERETRS 5 2 ZRE Ayl A7 d7Edd
FE #He et 2o

(1) {%R MEEEERe LTHER

@D EMpso] 3 E¥o BEN BRHAM olE BRLARS] SR REHs Y= d=
7T ;M A EE Aeake] BEMOEE F33] MMERS KRS X&YW € T
Qr B 7S ebdch BRCREECT B £% AGEET] 21, ©f ERFEH
a3 EERY Bl Zuh webd EERY MLl 2 AFd FF BPERR FdA #®
WEES REIE 39 REL ASA/AYAcr Higdoe: BIREEd 2554 @9
e 233 EHA%Y BEW 43 Fsdh

ulgl, SEeaxmEe gt ASFE BLe¥EY EJole F, HOAES MREEYR

o] o] FoiA A ol HEHFT ERMRLE FE 4 vt &tk




@ FAMES RAE/ K W AN BOeel BE BLAE A4S
%ol fass Bl BURY KTM EFMEE ez §: J5E duyd 42 =
W SEEE SR A FARY EHE, 20EMe HRE Jd e o
MR SRS A 23

@ BRMMEMZE  BRERC) P B RS NR GRS FinEEe
EE v

(@ BIFEES TR

© B | BRI (R OA) o BB A LS (ERe ) o AN B
o2 HE A#NY BIEEE MRIT gt REE ddd,

i) Bid¥docus company) : B4 EE WelA A% F2AQ G HRE pgo
24, A2 BAKON/EFENE e ST QoA TAkw, BB il (leader-
ship)el 93] MMAES A==l PFHTAA FWsz Ao}, ol BEAA o Bl
A% & EH) HMHF(industry organizer) BEE WEA ok

i) WEA BB KT A LA MRS EHGE MRAL Tach
o) HLAES EAos ALY HEel wet AW A4 A% (supporting industry)
5} Sk AbS p¥(related industry) o2 tlrold 4 gled ‘

@ HLAET HEEES) MHEME ol RMEES BRAYE 2o 2 BMEEE
o #E REE dead. BIRS BREES 98 2 EH v

i) EARR B RLAES e BAMSZ HARE BN A4 2Ed
B ko) .

i) AMESHR : olE BOaEe Sddy BE 2929 FEe 2

i) SEE BIG @ e o BIRBRES TR

i) REM B B0 BEA U (edministered power)o] old) BFIE $45%
Jo o,

v) AR MR BECEENY DEBY 39 FAKHY Fad o HE o &
ol X3 FAEo] ok

(3) FEBEERS SRR

@ MRS HEN CERE  RERER ERAEY] REELEE u mEne
2 oA re] EEREE HEol Mz QVHE e ol: BHIN BUES wEH: Ml
B @R KAk s mwd.




1) B RS LEk(EEEE SEL 35

Hmael B RESL 29 #MEgel drht HEMIE VEdth ol A&
EW TREERENC R MEDH

i) el FIiEY =27 (EMEE)

o) mmAEe] A Jd RBRE KR =2 Flile] MERULFE W oHIE
vhephd ot

BSBEY BRel BN RE wEtdt BES YA BN RENE BB
ETE Q8 238 PolA &= A= Aot @

@ RIIM BIEE | BOAES HRAEZS R Bl olFdAs FEF Ve
Wt ool WHAcH, HATR, ARNTRB, BB H ol

3. #ixe R®

(D) B 1: 197 SHAF2349 A3 28 ) BLe¥Est AN e ER
A¥) 0 PIEEEE RS f¥e ST EES REHE, THHHEGEHEE), M
el BEE e

D FeEs -1 A Asad 48 Exe BREMf) 7ET £5 BLosFEste K
GRS 4 HEMEN ZRAES BRE

9) FER I-2--BEEENA BEY BN KT BEEE JEO7 223855 &
Das R ASaxEe BIGREAL BE Fhdch F, RN EXEES A2
NL5E BLAESS] HESES T4 BREReR BRI

3) TRER I-3: MnEES 32 M 52 iR BANEd 48 fHRAke
AR whet BLLA¥AY HREES 5 ARoSEIES EETC

@ BR II: (97 FAT2Y AG4347 456 #3 714) BhaeFstel HMEEE
b AT FE EMAe¥e] RERLAES HWIEE HEM SERREE dEds

1) FHfESR -1 BOa¥ste) RfsE I a3 B8ax] RN RELE
M (EEEEEEL BR)L ok

2) Tz I1-2 : gD adEste] BFsET Sad 5 ERaks S kaikol
ForRth
T2 @ REEE, v—r74v7 b AR W& X, 1966, p. 254

@ Lawrence A. Crosby, Kenneth R. Evans, & Deborah Cowles, “Relationship Quality in

Services Selling: An Interpersonal Influence Perspective,” Journal of Marketing Vol.54
(July 1990), pp.75-76.




3) B I (192 2AT2N FALEY 9582 P4 939 44354 2
& 7H) mLeoel HEEET BRI BRARS HOeRS FIW HIEEL
Fobch md HLAESS FAN BHEESL BT ERAES HKOLESS MK
WAREST FEbar.

1. WREES] A%

() mEHE B

SRR BIREEES chobl I Bagy RO e ¥ BRY X AAdoz EAS D
Qe o EHES BT Atk 3 oM HEHEE SO EE) BERLELE A=
S PT, T SR RS MRD SRS EERMN ErelA RE REN
FFo} o) FolAZ gl AL EE cha obR et A%, L IR AR
Wikl WP Mg KTNA BHEL Bl WAAT Qo] ARl Wa 2 T
Bt ol Hgeld gl Wolv, 2 3 @dlEgel o Eye A% KESHoE:
A ARY Aoz e el BANG EXReE WERYT. REERS TPALGD
S BAEON, BREGN AeRE hLoE AAAEY HEH e AUAN s
%, SUANAELEE] BR 0| R, LM WEBEMRS Tk A% %
gFehe ¥ & 9k

el g Fe madtdl A4Y BFELEY) SEM MEBERRS = %EE S 9
st} WRMETRS BMOLEd FOAA (P BHEHEE I 49 4 2943
e EEEEGHIIA A4S BENSAsE 2 Bisadt

(2) HBZHO) Mot 3 $EEHO ZOMETES PO

@ Bke) i R BRI

SRR (K] AR o AE % EA e o (sampling frame) 2 2 3] 3007)
LMo oA {EERS BEMH HLHEE AA4SE 00.5.15~90.6. 157 HEMES
A A Eed 230719 BATERIE A Qe |

g, Mefs RMEME EEa 24 BN ANBE 29 9 A BEdA
A B Zol7) Y BHEE =2 29 RDEP(Raw Data Editing Program) & %3 %3
FRHRIBRS 702 BH) —Eikel #52 & d5s sk

Eis EAS%Y TEL B D M@l WEMES (EIV-D, (B V-2 e
BHe AL AR

@ LEM MESE S AT B Fikd EE




(E IV-1) AR TEA B

BmEE TELE B B . %
EHEEER 3270 i 13,9
pRHHE IR 627 8 27.0
SERG EERE 10670 #48 46. 1
WHEER (2 E A W =5, BEMEE &R 167} %8 7.0
x o 140 %8 6.1

| 230 | 100%

{8 IV-2) X% ZOh%LS MiEES

CECHCE | mxm | %
100% W& &t 1 0.4
50~99% o WE 1 0.4
25~49% FaE& HE 3 1.3
10~24% B3-S HE 1 0.4
9% o3l fFE W 0 )
HEd el EEREMG 0 0
H&Egl ol ER0AMG 3 1.3
AR BITEOME 44 19.1
TSR . 2 0.9
B R R ‘ 3 1.3
BB RS SEARE BN BIHMS 14 6.1

(U4, A7, AF &)
BiERmeG 158 68.7
| 230 100. 0%

SiE ] BEEMEA BATENE 2 2 85F 29 27 84 A4 & FEe
A AA D LK MREEST 299 FBAETE § A% MEREd BT B
3 REBBEEY FHREMF STol L,

ol HME 2437 A MRS =t BRSNS HEe A4402 A% BB
24 RERMEE 2de) AT 2599 BAE #E7)} 7158 Structural Equation 'Modeling
with latent variables pyjkg A £314 0}

°of ithE RE EREMFAY BEFAKE $Ad WEFET + dds BB Az
et

HiH Zzzag oz Karl G Joreskogst Dag Sorbome] BA®%% PC-LISREL 7, 12%
o] 83l3om, LISREL 22 e]4 A&5 FEEE 230710 EALEE F HMMES o
Tollle BEANA & BBE F HEHEF0] glolA misinge s FHEE £%Eo Add
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o] Bt o 2 198 Mo A28 MHBMG EH2E ol &drh
5. B I, 11 ipsEeS I8 MEAWRS &R

) BRI, 119 #HEe 9% LISREL 23

EEELY] FE ROAEI ] BGEMIES Mm%t MEM SERAS e
1= LISREL =< % 24 (measurement model) st #3252+ (structural equation
modeD) 2 fEE o] glth. WEEWL ofd FEEEECl BREEA 2= AT
sesms) e, MEHER Ed(El MALY)E MARMKE T ofd #Em plF (R
B E A2 derke Ve Eoh

o A @R L 8] KBS da (2 V-3t e Egrdo] 4AsL o B
ol BAE BB T4 (@9 V-9 e BEEYel AAHAS

2de] sAdul g BES 98 Ae ML (maximom likelihood estimation)o] &5 giet,

(27 IV-2>e] E@Ede ZEp TUESEE Je Fo o2 e 42.260df=15,
p-value=0, 000) 2.2 A FEML 3 EHMED ol %2R7 dote BERERE Lobsol
2 glol Eo] Agetd Eetavh wehA o] HEEWH A Rl A R EHE A
2 rue) AZRUE A9 rud) BET 2obsted (1Y V-3 o] Eprde BEY
gB 42=18.26 df=14, p-value=0,195), GFI=0.964, AGFI=0.929, RMR=0.051°] 2}
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