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#AvAE S g3 AAel g A+

__________ I L —
I.Mo & IV, CH($) 224 2AcHAHE
0. £Mzh 2tAoHA & 1. din #AvAEe S84
1. ¥47e] 4% 934 2.z BAe @A
2. g8 Fhag 3. hz #ArAY 54
3. @39 fmdet 4. oy TAeAREE] A
M. 7z 2AHotAE et
1. 7147 dAsAR e Ad 5. ol fAetAEe] Ak
2. 7197 BAvAR e a4 T - deleluo] 2 wAHH
3. 71zt A e T V.3 8
4 7147 FA AR Aba

HT AYHIE SR A% Foe=s g B4 E Fun de dldge]l oA mHH
(Relationship Marketing)olt} (dZF ¢ 1987, €F €. A7 1990). BAL] ALHH g
ol TAbEE AR AMEE AR B E ool AR Hele d'2 dANEd. dAvE
ol¢} Z& "BALMNEE EYS wiARL HEH S on gt

A9 siAEL 1384 A (transaction)h 2F(exchange) FHoldct. 134 At
8 AYFAR A, B7F & wl A7 BellAl FA7EE AT ol uiE wtgRE R
Fog weve Adeg 134 2Xe A5t dFRelnt o visl fAntAEE A
TAAE AL BY BAE FAHoZ ol Ady mEe] FVIHoR ALHEE A Fala}
£ @oe Adelt 5 BAvAR @ A F ols FAxtetel 7
3 FUBAE st FAGY BN E eHH" g2E5E T,

R ATE Aede A The Ay Qe et FRAAS
* AEign Fdus zus
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BAe A5A viAlgel FHFGHEE) FhARclgn f00 e5d A wHARE A
A (BHER) ARl & F ATl RA 1997a). AAAE & o AATATA AN
ANdS A0 s 588 AAAM § Ro s A4S A AT AA2Y W8
e gAY Ao ZUE A AFRAHA ]S At ol ek R HEFH oH
Helx] o5 #ArtAEcze A vhalE Bl Adride] €@ Holn

¥ oodpe A4L9e @3] 98 Foozd FACAYY FAMNIH olgE AAH
o2 AEsE AU gAle At olslE AT ok BACHAL L AA 7AW
27 FAMAR, Z1970 #AY ada dad FACAY e Urddg & =i
dre #AvARS] 2t £3¥& AESHAT F2 iy WAL 2HE Fu dE

ob&e Wd &t

ol

tjo

0. #AMZ gAOEHE

A71H AT AN AR RN GE PAIARA, AR, AR, R&DRA
S)stel BAE TIG. £ 719 wAE S Eolsl sl sAgRAY e FAslel
A7 $2 et ATeHE 1995).

AAH oARE AA2 @ el 7dde 248 nag Uzg selsln o8 AWAY
0o BgHoE 2EAA 79 hEE ABAL S QLT /1Y £E BF| AYS
FYo2 $YNES WEolo} P},

1. 2MzZIe| B oEY

el ke 2AE Aol YHE BAL 20 o Aute] FuxEH BFY
o) Mzeld SZEsn Atk ol2@ lEde 2A Aol deide) AZYT ZEo
oliel Egos el & ok,

(1 e BuofEAd

shitel #42 FPslyl 8l od FAe BFE 4o BAN] v oHE FI H4F
e A7 U SAT Ao BARTE F AYAMe AbEe] BRAY F4ol Ha B
Bl Argo] ARAe ¥4e] He Aot «E S UM P HieH FFL
nAR RS 7] FaAge] FAsor Foh AMdMAG IHIE2 AFY F£F U




FHEL o 7H BlelA olfolzi. @9 wHARYAMe A A, AF 24 FL YL
Hajol Aibsde] 71 2akA gl guirRo g Alolg RS L Molg d&L Fain 0
el FARL Holg HEA S 7 71Eo| A9 B L 4HE g

of 43 oEsA g 53 Ay 33
A, A T v =Y ¥ oo}
Aeld #a9 ALEFEE F7HA71A det

o
i

BE dzelEge wAge Avel Aol He 2xe fdol we MY
S wech 2RE 34 B 2xe zde TEZ Uk 4 9o o w 7 B =2
Re 240 2EE 94ty 98 619 RHad Mz dds ddde AuA g
a9 2Ae] BEe 2 240 AU 43E Iunsle dge dde) @ oy

o>~
m‘-

3 dEstle 24 FALEL BAEN 25S YoE AMARAES A Hub sl
& xERE 2AY9E PEAE AT e 2000 A dEdEdd dAe
T ERES PHYES B2 S 2ATen A8 $go] Aeg vxr] fBo B} 2
3& AT

2. 83| FHofcel

BE BT AE BA dE AIPE FAEE M2 dYste Ao YAG Ao 7Rs
ARy AA2E M2 gHo] T o)A dm dld UFo] YEhde AL A ¢4
€ & Utk ol ol FAze Yol Aoz} wAls: A AMEA ool 4oz M
& & At A A daol Aol AU thE AlGE 2%} @A oo HE B¥E
& SHAEE 2R B7IAQ v &S B E BPetn ©@r]A o] A zde 4
Folrh, oot dalvl A&E 7l ey 29 E 2A W 7R 7F Yok,

AA e 2Hle] AfE fAlstels Ale) 8o AFEL 159 ARE APste A
3% #sigd wdia doe Rdelt. & #Y S A g Ao 2Ad aitok 317 o
ol ALY AR7E AR + dn gk el AR5 grsr] dd gHeA ¢god
Lld=

=Ae T Su e e A8 gystele 8o R el 259 YL RAs] 9
s AEAH HA4E YF o zA] FRv 249 2god g4% ML uiEs) He

LA
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Az opabzbale]l7] wWiFol 217 shgAdel A€ wWe Y& ARInE Aog.

ARE o A% A8 Y37t FHXA A%z PHFozN dALE AHE 2y
°of Ade 71fFY Pgo o4 wAEct Hoim A4HW AL ALY 5 U 4
Hog o 8900 7b¢ Fad g9elgdn ¥ 4 o

ARz Belel g Bdez o] gle Afels o AgSe] YA g A
T2 W Eo gz dEHaE Y b gl webd € 280t givkn A4 4 gl

3. @3ol Frufet
LA AL FHLAE THehn WAL HET £ 9

als

HehE AMEY g 2

) Al g A
¥ A2T £ e A% AHE FHse Aot $4 7 BARY sz
T AES ARt dug F& 4N 4 Ao gdgos FYshe Algolu Ao
A Qe Ry R AL ATFo2d TN HYsE Hol HigHeln 4
H ool drke A4S HolE & Aok w2 A @ 7185089 PEL @
sted @S F2d 5 Ut

2

oM

ek

F2A e o9 42

Az 2hY Bol Yk ALY BES FAE £ A det 2o} YA T2
d4APo N 258 o # At 2dm 9ol 9EgoG Waaz
274 5% ESlete] ¥AD 259 4AF dAHoz ¥AL £E Uk ¢ FERIY
FTELRATS SYVORH 72 24 223 202 $ASY Y2 28 KA A

h
_O'L
]
ok
R
tlo
Jh*
iy

).

(3) =2 E3te] Ao < o2
AN, 23 Asle] BV PP 43 gda 24888 728+ g, o

s faMe FAES AfYAC A 27t Fasiee
Het B34 E AJRUACIEE BN EE glof 3 Ao}
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m. Z|Yzh 2AoHA Y

1. 212 2AAE e JHd
AzdE 402 & o AFo] dyd=e] anAoA HLH A $+BL 7o) ol
s, 2 & 382 e ¥gn B ¢ ot |
A8 FHGA - FEAZGA - AZGAHEZHEHE) - F5718 - 2H|A}
7193t A AR A AR A oleig sEFAME ARG H A8 FTILA.
FEAZLGA /E71RA BAZ guiE o o] sEHE WEZ ARVYHY gEa ‘
A4 Az71G e BAE v Peh(Er1R 1992, AFH 1987, 1992). |
ol o 714zt WAl 2¥F e 2A 374x7F Ut
AR, A3 FA(capital relationship) M, ol F2 oWl 7)¢jo) & 71ge =4
< Afrdhe A58 ZEin
8, Z1AHA BA (commercial relationship) 24, ol $2 % o] Ageol I
skl Fejabzb 2= A5 @,
A, HAA BA (personal relationship) 24, ol F2 A7dAY dddAd
BEAES g
71938 BAvHARES] Bxe AAErge PARTe Y0 §013 PzAAY 29 o
€ AlvA mIte ddoltt. & olE /5] Alde WAL ol & 7gio] oS Yo
HOE & e BEA S Eolol s A 24 (zero sum) MHo] opvjal, @AY 3o
¢ 2E 71dEe] oldE & 5 dojol PrkE Win-Wine HHeolg & 4 o)

2. 7|7t HAlotAgel E24

19909 die} ¥ 38-e 29 AAANgn shed ole 1 A PSS & Yy
T &efEtn & & gtk FAAe Aol ¥y 7Yty AAolduvtd, exde JYFE
(group) 278l Aoz HEskw givh. ol&d AGAt Felatr] A= F& 7
BAZE gasit. F 72U Zlsitele 45EY S B f4 BEALL A2 99
< TF FUToEM A8 AEYS ol 9¥L Foln AT H9d AYL
el B} =g HTRAHA BAG At AYY N B AITARE) D A
AL S Gdglol & Aelr}
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AbgAbol el BAZE $EH o A&HHY] YA FEalge Fawe(give and take) #
AZE B Fasit, ol iR 7|t FANME $54 BAAE ALY oS
2o Agdd Fats BAZ dedt o2 7kiFe] FAE A &) HaE dF
T AAAM Fawg F A AT BAHL 719t 3lo] asnn g,

ol o] ofrgzt FFAH American Airlines)?t F24& vebd Arix ¥R} 7leg §
8 ofAtete] 2P BAE TFEE AAAN FE F AT oplE FFAte] Aol
(SABER) Al2~sd& & A7 14,0007 40 «3hAtEe 2Aze 2 dZ€ AA Huo
AP ASFE Aladlo® gFH FRE AY] Y8 9ErE Frew A ozt Ak
o} HE7t AL o2 d# F&HE AYAree] WA= Bt FFAEC] A 1 Bzt

F gl e Fdde dold

3. 7id2t AIoHAHE 2] SEHE
(1) AFFEF19 @2
A2 7l F&9A gdstn don o mak 22 ed wEeR 3 AFe] 9
F71(Product Life Cycle) HA FA4stA gobxla Ut metd 7|52 B2 FAE &
A NEE AEol & mrA7] Mol S8 oGS =7 ol F dal A e
& A1FENE =rstn Aot o] o ojx g Yi]ivte] Fo e Algdsde] oy
x| ¥& gos o4 "o

(2) d7/7/0gu e e

AAFN LI 7159 Mg BlEe R&D Hl &l ZA Asstn Aok zAEa A
=d g, 2yH DR g AxAe L F AW AFES NEeed 285 e Y
fol FAA Hla FHUA SRV WES FFE ARE Koz AEVISi FFE 7]
=, 944, Ageze AL 2 AEFA ofgigo] mET oY EAIE A3
el 714 Ee Feol asd o

(3) =l A d8d Ft

T AR 714 AAA st A e AFads R FAEEHE A A}

A7 el glolof ot 53] AHAAAHE wolV] AAM e A2 Fdd dF nFPH Y
Huo gz U7b+9H (cost leadership)7h Badtth HAAd = o€ & 7| HuFE F
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PNF oA Bl ol ' stefloy, 2Edde 13 BAIE B8 o8 HFY F
A

(4) HFEH
Tt oj REAR]e] aFsHE 7R Fabde] wg- F Agd, sge
Fretd Ad Aot 53] AR, e, A4 T 9§ Fol BEAEy oo wet 2
A

Aol 94 EF 42717 GBI A5 @R njde §e A

oLy
Y

>
A
~0
2
2,
P
U

(5) Bghapitel 3§
3 g mozE Algde] HEEd =1
& AFsn, ge JdEe YuEy Awy

9e FE 5 Aok

2787 SE AL AL @ gL e
& AT Hsugdo ARForA A}

B
o
K HL

(6) B2l 2}

F 7 olgel Aol Aol AAAHL Aol 40 BE DAL SolN A
2L o718 F5= U o5 BE A 4L A9 FYAel S U g nA
web ohuel #EaW Fuel dw Hels 4% Ak AW slde 249 dsE A BE

& ohAY N g AES vhn YTelos A & At}

A% g 9 PAPAEE F¥en vy we Ageze UQeT Huas) A

BERAA ANG £FT G U} Y Sael A B asy,

4. 7|H2t HAAHY S At

) mivjuie] FEAA

ojxolu Flold RV(Recreation Vehicle) wlud AlZte WA Ax Az ZAE ¢
Sl R Addd. A 4% 90dEE 93 7hA] v A e £ ou) slek A
B A 2 4590 FEAA ALt shAR o] Axe AR FRE 7} AHER} oA E
o] £a 2l g 9ige] A FHsity, & R AAZ YePd, oo ua §3
HobE, ghAjo}, CAMERSY T o470 welA7E R S U60 olgte vjuile dole
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&2z, @Acl Mg, Fx 806, AERY ofuprlgolgty o|Foz HujEct o9} upaz)
A2 Frsh Zrupdle]l g4 vjudld AtRed, of A uluyme T WA ZAu
ApEe 2 ol ERYTH T Ate ol &3 ¥F Eg, AUl tRele] Aty daAlgt sjEe 2
< Aotk o559 FARRE @A FY vyl A 40% <12E FFET Ue 2x o
220}

(2} LGS wt=A AMg

LGE AT&TSe] #atoz LOUEAE MYstd I Ay A&&dh. 27)de v
HZe] At Eora e Alzstd e, 19899 d€9f duixele] 1M DRAM 71&AF 2
OEM 334%S 7I3de2 B4dxez WEe Aol #dsidn. Lee 455249 443
oS uet @] AN AAALROE e AEFAR dE7¢0e A& dasige
o, 3K e F AAAR EAule vldl 1M DRAM A4t 2o Ao Slsi7] o
ol F%F B4 F4deol 2 4M DRAMC F¥&xn 1M DRAME LGEYEH OEMos
TEEE AHE Hadoh LC2EE <19 22 1M DRAM A9l E7std aiab 1989
o LG ¥ E&(GoldStar Electron)AtE dgstgtt,

drt A LGUHEES duRNe A 871 §38 2oz d9HE 16M DRAMS A
Foll geletded. dcixsl 16M DRAMS 71€% AFTsn LG7t 44839 AZL
OEM¥H oz z9st: dejott dile IM 2 AMAME 22 Feje AFE & v gl
onm 1 AAZ LGe 71€AL 40

V. () 22 A oHAE

1.2 HAOLHge Eey

oA fAeAR ) 7o) nAste) FAE +H37] 9@ Aol A7zt 43R o]
AL FHEY] A8 nAe] d3E P A F& FES AFE) 9T AAT. o
d BAE FA AT 34 AAZ FHEA HH o)de A2 £E ¢ g Hol
tH(elf21 1998).

TACtAEC] Z1gd FE A4S #A AdHR HHREER . ud 9% Fe v
&l drty HerhE P1dEc] ARA ot N1de aARAE A F3AE oA ¥
eojty, ¥zt & 714el 28 ED, % Az Ae) Eod 2 AL 7t AgES
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5 27149 ol o 2 7198 &4 Eh & o] 34 edES AL 7)Y
U e ogs ¥ £ A "o

Z1del AditnAE 5357 Hajae Bou], BE Sef W go] BA A} ALEAE 3
ARE A2 o] dstd AFudg fAsted 497 51909 vl gl By, o] AfnAL
Aeldllz V7= ALEFe] WA Rz webd 799 o EG A @ AT oS4
7 |9 o] AL 4= AMEHE 594 €}l 2 So] ALt 2lgd o&elA =
2 AR} AFete ez WwEalA e e} sls AR TS Sojdr) od 3
3, a7 A E 5ouA Hla sy olge A8 Zr1y

A& 20 ALIE FAAPNA 27 1909 ojdde] 1dAd 308 YE LA HAYE @ o
of AttmAo]l 1dutel olgslA HwW Hx nAGE v & 51N 1€ o9 308
HE AT FA 21289 &8 2 dn e R Ee uASol 1dve] Wuzitid
Astnde fale W owd Fo B 277 € Relg, Ma2e mAS §18 foig &4
< B& F7kshe Helh golele] 7rio] AW M2 BL PE ANgE 79L uol w
Aurte B¢ golol & Aol

aHE Aurte B e AL F 24092 B on ansl 9ex Agas @
&4 mol 1dwe] WA g3 AL ANE st @Eo] HE AL AT oL odx
4229, 394 4492, 494 4929, 538 559217 Bk 4 S%EE 2 nfoen
B 2ol A "5z 27 1919 olode #7118 Aotk = FrlRezm AL K59
g5 71 ol Frbste Aelth watd nTte] BAE £A, FAAIE RE 7
Hol F71E FA4 PR Aol

Rk mAL) ALgFo) Frgtl whel 2wyt agd@ch ne BA ANExA nARE
o] dlelBuo] Agtel & 1 ®ol AT, olH@ AEL g wezg 3 o} 7|dE
< nAne Yol HAHLd Wt AL anHoz e & A ") 2 So, ojn
AFRAE FRalFe 248 Ao A% nA9e] B2 722 AGL sty E4 &

-

g vlge A Al 2/39 BAG. sE B Aol nEo] VUHERRE Rolg
e F e AYNE €1 AE F8 29T, A7) AHUESS 79 AT4RH %

AEE setatn 2o dFE&c] %57 fEolch

7] 1Mo 2R dE EriE A4

2

zele olEe] REE A FnadT 24

2ML oA el A z4lol of Gt 19SS B AlgolA AAY Aok, = grzE
DAL HHe FuE B 5 o9,
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o3y o8 7 W EAAH F7HAH £ GE ge] nAze] 1A BAE #A
52 71909 ol FAH3 wolttt. W ojd AHE dFHoR AAE AT AR
B4 AWEEE Foh(e] KA 1994c, 1998).

ARegr|del e mdel o7t (Customer Lifetime Value)' & Stidd A& 2
z@ch nAe] Azt @ & ndol 571G Afste 71Ed 1 7IdA Aot 7
o] & FpATEES ou|gch whef § ;o] 2:d AP 2 nAe=Ry s 7
g A #lo £ B4 de £942 FAse d, B4 el £ ATl A At
A7 A 2 8std FapA @k F, A IS F nAo] FAHOE J|GelA 7)o
e vasde dAZtxgn & & o

Bl nATe BAGA7 219 $IHE olertE 2AR FFE B AvEz T
Zg oA A& Fuig Aoyl W ojge] FolEm HTEAN L] FAEH. & A&
Ft=Ale] AS mAolego 10%% W nAMANE 3002ATt. F 2 A2 HE
g% YolBolk: 492 #rigsl RW 3009 E Aeolth a1dd nAEo} wHdA o
2ol 274 =¥ 7199 Fole WA AIA? nATH] wolAA o7 E] 5% TS
gd e Yot E 3002 A 52588 Frigdg. gAl gal 2A7RAsE 75%4
Z71% Roltk, AATNEL B o7t 719 vlg FdAe] R d%E Az 9
< Aot
o}xy mATe BAZ fAFozN THNHES 5% Y W AN A7 drokd
7batex 8 Az AW Rt (Reichheld & Sasser 1990). 1 #7, AFaAu] 2
AL 30%, BB AE 50%, 181 SAXPL 85%9 THAME /A E Aol A
g, wely 71znAe §A& AnE Bl wAFHAEE mole Ao U wHsd
of 3R PFL 7ATE AFEE T I dFe Aot

Hode v FHAes DATFZEASF(CSDE 13 ®ole Aol dvhd 7427 dert
2 B¥% 417 9tk (Anderson, Fornell and Lehmann 1994). ~dde] Ltz 7]
Qe AS, 53 B vid CSIE 1484 wkoly AS o 750T 229 87t S7heke
Aoz veldt 2AbE 7199 HEFdE neld 29 11.5%9 FAH T8 HHeE
Aeolth, o] AnF ¥zU29a 1,000 710l HEAA EW od CSI 184 F4A2
W 9,4008 2219 £%7 ke FAFALY 11.4% Fvie dae 24 =AU

A2 BARAYS 43 =8 7199 dEHQ Ao oiet FFHeEE V1YY 7Y

Ae ol Add 48YE ¢ F Utk wety AR E TnAT T 7YE AR

ol




) Aol o "nAR F1 7IRIE F&, A welM Two] Faoofy F&, A

A Aol (o] FA 1997a).

o

2. D2 BA| oA
At nAe BAE ALY WEE Ba A 544 dAR GdRdm B & A

) o322 (Prospect) A
o] @AlE nAol o} iz A AYE A R AHM AZTEY spsAMe] =
Aojtt. ol A E FE S8 deanAE 52 B A AdE AAATY = Yol

52

rlo

(2} 24 (Customer) A

ARGA L ddnel A AYE @ olF GAth o ©AM nNe Fz FHA
QHMEIY (o & = ZFE) Tl A& AAHENES A @k o] DA E FujuE

o wel AFEe €U FEoIY & FuAE Fol o] k. 2 of ke A
A7 A 2uE £ gln aig wekr] 7w 4ok

b

(3) @& (Client) ©A

DAGANA Y 2L FAF FF S A2 YRAM FejEAY FUP AFL o2 B
EE THE 70Ut 22d dZdAs) sE, Bxto] 47)x) g § U@ dEY £Y
BACE ojfshe A& HolA drh o W NGLe AT FAFH A o] g
Y FRES Fal E21Ad FAE 738 F Utk afdEte FUBASE @2
Hdste F8 F717F @b old 4L AAFY, wd BolA AF Jdehdth ohepA 7y
o JAFellMe nd FEte] 44 e frste o] F& AHoln

@

(4) &% 2H(Advocate) T

of @A nAHE HF AHH FUL dolM e AlRelA HIHom 214E AR
A Eoh AE o F2 FAE AT A FDEARE FYANE stn AA
At 2AE Holerlke gk Avrt o)gdelm e mAoly o|n] olddl g r}A
el 27]= vk Aol 7igdel AFH o &elu) e AgS WA He AL 7Y
T HIstn §Rde 488 o
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(5) F¥taH(Partner) Tl

A GAE 71 no] §A A3 FoE Adeolrt mAol rigel datdFd B
adtn @A o|gE re wHE DA,

3. ti2z§ zAotAIE e &4

BAAE S 71&9 nARS vad] g Zo] oz FWelM ez} Uk (o] FH
1995b, #9-9 1998, Peppers & Rogers 1993).

AA, nAE B Aol 71&9] v 9 Fn B} A9 oo dofIiE}
o 2EE F7] WEo nAelF ©A AAAEFE Holof st UldY Molth W A0}
Ao e nlzle] 4714 #AE FAFe 2N AAAHA $Ye] F2Y 4 Y2 o
2 245 7143 g4 dte RiAE B, debd @r)E A #r49 a2
Ao 7Aool Fd & =0

CE 1) 7|Eoignt 2AoAEe) vm

7E wholg wr ok
24E vE A7 wefel o4 Fuby
Ao ShLE 2w e
AA etk e ZA ERCEE
ohAY Ao A E g A g o BHE
Aag 9 wele x4 9E e

A, 713 a2} Atage] WEoltt 7] E ARl wlavtol g T ZP oz N
nHe g AW oAz AL SEPdH, FACAYE dUdE £EE Fa L A
FUA ) (Two-way Communication)& 7228t} 7ol AF¢ A¥o el mao] 7
A e o glen g3 uAe A AfxdAolMe] sttt weta mo 2 RE 9
FE 550 FAAHM nfo dig Myl 2AgEte] sxs Ao

AR, 22 AA (Economy of Scale)dll X Weel ZA(Economy of Scope)&2e] A
ofet. V&l F2 vhed § BE mAA B AZE duise dFAA, i)
olF ttxel AAE Agdct WH fAvAE L ¢ nYoA }gd AZL BAwjstAY A
W71HE NN FAGe W AAE SR}
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WA, obAE A3 539 AEsE AW A R8&(Share of Market)dld nA H{g
(Share of Customer)Z W#TH AP HF&L ¢ ALY Yo7ty FoA] EF A} 2}
Atz HEE ok, FddE B5AGSe 2L e AR AFoE B o] A
B BREE wole Aol F BEPT. mebd AEL JMEF B 2o mdA
st A ZERAY. 28y BACAEAME 17 AL shig SYPy Ao
EanoWd g #4d 2 AZdoy A} AE vz w3 F ud a4 e A
& (Share of Wallet) & ®ojziz @t ® ANAHAE didez & Farl g7 o
vtA RN &S 2 5 Uk
O, AEst fele] 24o] FERY oz Aoz BT oA AZAEs 2
A #A nAE ¥ s Hol FRMNA D AEe] ok AL BEdor @t} 7)Y
g oYL AFANM Y2ty Bete ndor ver] gEeltt o & o] oW ATg R

7
Fol n3d A5 AFRAE 2 &9 RES e AT AHL & o, 1

du nARetE RES RAN FE e FE 2 wdd PEEg AFNAES §A
duz =AY Aot 2 &8 RF A @A 248 279 n1gs Sedcis wol

Hagd el

4. o 074 mAoA g AXgtot
(1) #v$F F£2 (follow up)T 5§ @
MEE nAdqA 10028 X F4& fvjstsn] 285 AR LS 712 a8
10023 218 st vge 2 wizh dohs £40 gt gebd Fny BE: 58 29

Aol 7149 oleldf mge] & 3lolth. o5 HF PP A7} AEL FUNE 1A
o A%, WIS Bl F439E BA & AL AUY. o)A BYAAE F Q3R
i geiye) welst of et MEd 29 o TEl wlAY (After-Marketing) ol 2%
2 % (Vavra 1992). "AES F TSl EAEUAY, "EUAREE BETE Ho
o A8 JHAHZ AFHL" ‘AL gEUNY B AEZ Ne 4L 3 Y
= FEHoR B Heolm a1 v ©Eel 2 shsAol Bk ol ol & W Aw
aAe A2 AYstyd 2 ojgg WA|sle] 14 1A ¥ HEo| ).

£

ﬂJ.J

It

2P0 A9E A2 Houd 98 ud AY=WBo] BE gL %ot Ao vy
A7k 22 X R Weld. 2 ok @7 SRS stu QA 97 MBI, g




1Y AYzase 7@ 2yg Belarlide A& MR AbEE T HE Adz2
2 st gled ol g2 =3 Ao 2eHE dojtt
old fEe axAFEA Bojdm & F Aed vkH JJA FE LAt aAE BHE4R
g AR 2o shidviAz dd AE s vl 1
A dia #AL FA @31 0E AL ol YA el aHu nAL AT AT
ol 71gstA Bk W Agzue] ofd nAe w4
2 7)tjo) 2get gow AL Adsin g nAs Al F %S M 5 QA €
o, ol¢l 2o U AYFA AR BY YEx w4 2 et

2 R Qi AT ARUANTO HTH oYL AEHOR 2 Sl AL o
o 3mHe doith Uw AvjE BAS Be wAde BAE A%HoE BUFeH n
Ae AEANE 1 nAe AA2A e 1AL AAAAA HEE Jusen He
"oz ye 4%E oA Wk

(2) $Fnhe) He

oA gl 20/809 HWAle]l stk 7l £0ld I E A FEe Jdste AL A
A nAE 20%e B o] 20%9 Tl AA A FE 80%F AATHE WA
o, AR FEA Ads o] 20%9 AL BE $Fudolgtn FErh o] WA w=
7190l o]9lg ZUAF)7] M E $FRHE Fohf ol59 FAEE wolvd +HH2
2 x#g 7] &ofof I,

n2 g oo ALS AWK, 199593 First Manhattan ZME 1§c] AAF =
At waw H@Aow g 20% nol AA vjEde 60%F AR o9 100% =
7ledstn Qe Aoz vebgoh wbdd &8 60% nAe mEde] 24%E AA A Ao
U} olele o3y #Aan & Ao vehgrh nlFe] A% £&#E Ax AW 80dd
Fatole A 28 nHe 75%7 HAE 7w nAcIdn ). HELY F5A|A

Aee B Admnds A% eyol g e met HEESY, Ny, Qe 3
g0z 7R Aok HEZERY 149 S Y A5 % 6% BIAT &
g ool 65%% AAstn Utk AT&TS Aol 49 10%nA0] AA5LY 2 ol

e Aeta Yok
o1 ‘mAelztn
w2 Ego] 9sAY 23

o 22 e olyth FIgelA B oy tAdFE ] e
7 £l E 7Ae A A dE E9 &4
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2 WES a7cte a9 A 832 s de odurte FEAY, WY BE S

lgel Wa F 4 itk BAHAY A F ALY 83 A%eA g o4
£ 71490 £ag w2, _
seb] F2d nAol god WESrs Fuee 4zucke udel 74 = ay res

8 2 (Customer Portfolio)® HAoz2 FAse el Fastth (o] fa 1994a). 53 &
FaAe] HE A 2 #elrk Fasith olxd ¢% uAe Belst Fayx Bisln
AA A8e £&F Ao $8 vek iR J9Ee] Aot WM S me zaty
T AP A2=mle] Fo] "astth olaldME o2 §& thRojoty B slx| BB
#HE olFEL YHEEE §o

A WA FAe $FnA QP HgY AYEr)EL dsts FAeluh. U § Awregyo)
B 1A F94 E4E AN AT Avigles A4S wAsRA "o $2add o

Z9) Adzte g8 g ARt Ul Wgelth 37 o 289 dAdSe] LFnA

T oolge R Ee] dAZe Az nAQY RAeg Jedn #d HAdEs TAIE AFR
dolvt AFhAEC] ol st ge SFaHoe Jeynt Fa 233 daor @
& £ o R | Ert R 2 gL d$E FoIN A" Agel 4}
€] HEE&H YW Alelth,
olME oA W rldelA

fr

T 14E AT o 1Ase] 244 Jdzrde o
Zoo|u} A, JIuTE F & AFHE AL gtk 2HY AFG SFuAL S}
27 falME oled %A Aol gusle o2 Fldze wE AA Hrlze Hsbo] 7

safth W PFAS 2e B¢ Avazt vnd deas] g o9 AdEE 4Ea
Fuw nAel o] $NE(FEAU IRt I ARE ALY 5 vk 2@ oY sjelwy
o2 $YnAL AL Al A U AE S AeFhAh} vyAle o] s

26 U neit FeF dFANE SR HHAFOD o9 JodE B opg o=
25 $A9 eldol & el

ol NAEE Hrhde AtlE uAY FAEE @A APeldel Feiwz B R},
ohid vlae HAH slelEAx £RAA 2 AU} sk B2} okl ojn AHE
249 ol e EE Agshe PAe s1Fol FHelm wAto) AP Holek o] 9oy}
FAHom $FHol Be 1AL ATHo BUY 4 givke Dol Yt whe A
AAEA maste Bae $Fadel ABANEEL Febe Aol ojgA B wAH 7o
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58 Hoste Ao Tdstz] er] it

AAE NAEE UJehlle MFEE &5, A0TR 2L A7FAA 4, A2 AYgL.
A =, AW 71ZH(Recency, Frequency, Monetary Value: RFM) &9 °o]&&4, =
dE. g2z Fo] Ak nAe FAH JldE Hrte FFFe2 24 YA 7R (Customer
Lifetime Value)d ##€ Rojr},

= dA e $Fne d459 BT E9E APste Aeld. +¥nAY HEE
e aAg fAskd #eugo] wol B}, Wi $Fnde FRE VR A APsE A
A YN fEmAe] AA e HFo] wold 3 FT| L o7t ZolET. WA
o] H| &g st #eld SFnA] A 7RE AP St

SZnAE od RSB E Hristn #E AAriz Fasith. 4d 992 14
7 AQA? olUd Er|Ez, 32 ¥ 9HE HiE AT Hrzte] BEFE ¢
AE0 ARMY WS A& Hetetd ol stwAel v AL ddeE ARHA F
AARE 49T ¢ sicke FHol do. v 714 YFM e el do] Eoln 275
Folle U @712l $FnAe] A7t vhe] EdAYheE dfel Ao i 1o
Zte] Zojx Fju] Lo} uAe] EF L A HAT AFAFAs A g A5 S0l
Agt}, o]d AL meiste AP 7IAEAHE 2o & Aolth,

A A Ay FHEnA g AHA By TzaRs dAE Aod. v¥ufe B
#AQ #2E gy el A E e B4 TR aAE ANk dvh. A9H B4
Z2ad g dA dME +4 A0 7P dIste dEo] FAUAE FH &3] Fots
oF gt}

oA &S AFste Aol AAAAMNE dFA wet g Aotk A w2 vzte
N, ofAloht FFE B R tiF-EY FFAF FEnA FUAZE AR A
Z ugAYAL 29 dE A FeEol 48 FIFUET £ WELE A v
PAZ 2AF ol fste AgdAT FET H+E st § W AAE o] FF o] EfALY
Bl 7| & o] §3k7] REE st Aol FAAY FASe +F2AL Hd FEAY AT,
FEE 3 VIPESY AA, QAN #e] F oY A HelE AFEe Aol AfAHY
F Aok, ® 2e sFaNelHdE nAFHE wet HIete B4 2Eadc ©E F St
et B Aol B Z2ogg Ade nde] fite AL AdA e WHE F8% £
At

& 1ol Muste ddelgdn i vl ARl FAGHLR AFE F= Y

tile
Rl o
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B EZEIPE & HEE SolA ¢k o TALEHEH 588 9L F Ue
o2 85, ¥l go] ol gojvke 7t ZRaWL AWE W $BAL g A2
T Aot} o2 HAdlMe nde sl g A4 240 aFdT
AN 24 222 EFA RA4Rw opdel Mg BAE Eisjol gk ooz
B nAEe] 2HA B4 A 4A AR BAE F8AEY] qEet dE Sof A9
2 "3ty e] SBC (Sears Best Customer) T2 A2 7o 1428 o]elm, Y
FE Tt AR e ol WHF nAL gz F $Fuy meo
FuAES ez o8 aHd A FAE A Adaite $EFnAs
| 2edt ZA4 248 ds d92 22 dgd o 22 #42 sz slde Ag 27
Aot & €A d¥ely 78 FEAGE 78 $4A ¥o 5 Mulae 393 o &
RS Fostn Sl webd AelzaAles AAA Bz Aed Bae AEd B4 =
2AE AL dFo2A 1Y FAES 1% FUAZE £ dA

v MR ol9} 22 pgue] Belg A e mhe] g dolEmo) s F&e] I
Aolth, mANA AFte FEol B Afde Y F§H JdEE FHrtetr) S8
A58 AddAe] 1MAR Fgo| /b5 delHuela Fo] Basir g Furde
A5 149 Agdael FFER HelEy TR 42 Hof g0l nAY FFA AR
A7 olEet. mebA 2 deldulol A5 #AY F2E A TZahe Aol Hasiuh

17 DBE W AfdAest ope sy AQARE Hog 5 JxE A
€ 2ol v st} ol 53] FErIBAY e #elshs Ao AR ALY W
o[t Mg § DMe] FEu o] @Azt Ao ool REY A FHr| B
AF 7R AR E Rd S FEEn U 48 ol Ny #$ s17d DBE
#2es stx glon my nNe AU BRg e BFS Foer

174 DBE @-8% DBuAR L Ak S-FnAg @)yt opye} Bejd £43¢0] e
T BATHIRE ddste $8% Fdeltt webM oldldd Kok FyHor AR
gt

o
¢

s
po )

o

it

[0
rlo

b

&

b. th 1% ACIAY S| Mt cb- Hjo[E{HojA piAig
(1) dlelejule]l & wiA|R ] 29
HA% 2ol 871 THE 2ostn 1A Yzyt EAH o2 Fdstd AGAAZdME
dEgst/dFane 54 AQAe farkA" (Mass Marketing)®) Aoigich. uf 2vbsAE
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dre 53 o5 nAe FEALRE EAste sty Yzd 2E BES st o
FHAFnE F&3 W& Sdstetna HAY. a2qy oA FHo] £4F 3L &
Blzte] 71371 g AR AFe] F2EL YIdelA nAoz dolzkAl HAd. 54 1
A g A, 3 Algle] 838 FE2A7 FoEs 1A sfede] A&HQA BAE 42383
= #APAE (Relationship Marketing)®l Algl2 vl Aot #AnARE HHd=
F8% FHogE 1y delEHol A8 T3 o|F FFAHog FE&eE HelEHolA
oA ® (Database Marketing)S & 4 U9 (o]-#A 1995b).

Holeilol 2 vpAR & "uHo] thg o2 7HA] HRE HFEE ol &3l dlojE o] 238}
B A AhsEIe) FU1AHY Fold FEHE A vHAEASHE FYstn APl Al
g oz Foldo (vag 1996). & wolglk o|&ad F uAd FF o rA A8 EF
g8t v F2 AFolvt Mul2g A7l AAEA AT 5 UdEE g S H4e oA
(The Right Person)™®l# "A&d& A4 (The Right Time)™™l "A&3% &4 (The Right
Place) elx] "AA & 4Z&(The Right Offer)’E AT 4 e ot} AZ HolgHol &
AR DA FAE HIAA FAARE AEAA FT SR ol

Aduk oA vE] dolEidlolA wARE T 22 5AL Ad AA, velE o)
2 AR E AR oz HAFE 2 ug PR deolguels TEHE AARZ ) oAy
d g AEe olF, F&, vol T JAFFATH FEEW ol Ho], golZAgY F
Atgldeiary HEek Fur1E 5 AP R 2ok 2 volgwWol A5 58 o
= 4714 Wi ndstn 7ix dolee &AL #Ese ol Fasih & gigE 2
Ayl ggo] shalel st o FRE AFEA B FAHAE F U=E dof @t

o g g° ddAFAe fofgoz £d7 HI KaAE Aila 3 Holdte A&F 17
o] ARe tsiME w5 deleulel~gdct. o] A3 E &8sy AL FHujyLg ¢
of @tErl, Adelvt A&V Fole $dE BddER s 20d gEAgdossy
Agar dejgolatE A2E R I A £ U} ole) Zo] HolHuelAE FEEe
A nARe] AAE Felstr] gla da|zdeld,

g4, deleiiol s sAg e nAse A 3L 5o AW 478 deten FEA
Yoz AgnAze 3714 BAF fA%aA oot ol% B4 nAd FHRE BE9

3 mAo] Qe Flelste AlskAE FHsenAd s Aol old HelAq wHolguo)
s EAY e BAH ] AgstE BE ARAIE FuclE AolT.

d2dEgsdele 148 J7A FEAYH AL HAFE dolHz BAF Bed Hw
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oA A e AHEE e #AS ol mAss B oA"Yl B Aqux
Nordstrom ®EHT 33 nA] thet NEsty HMu|AS 4 2ets A

e

rir

43t

e
=
=
iy

)

il
EY
oH
ol ot
_EL
Tu
io

o2 fHdltt BE AAdEL Al Fede ZE 1S9 FERE 712 £ 9E A
A FHE Zn A drledle ooy F4& § 71k HH oo 4lA ) oA
THE, HolAl di=, HE 59 Aol 71ZHD ol wtor MYz Ay Ay
Ea

i
2
ofd
ot
v}

oldl kg 1A DRe &% Nordstrom 72 WelA ) ¢y
A g viEdo] sMd Ee Wsldoz ¥ Uk o/AYW ;A DR LS 23 J
 HAAM AR AEER NS A2 £ dd.

AR, EelEol~ ohAR & A ARYANEE SHez do. nAn /gt AR
HACldS Bal 7Ide Ao 988 Zzt4o dotgt = 9w o] ARE 79 olAE
Zgel A w2 g & ok vl=9) v dodadd BE2WAEAE 1ol thod ]
Hes doldg #eated tdelyde 2o uMolA nAe HIo] B uge FAES A
TG nAo] HYe s 47 1E F UxEE 2oEY FAd ¢ 2L vdgert gdd
T e 718 E FEdhe Aok

dtf o2 dolEel s mARE g 2 A #88 & itk A, ndnie B
7}. 7\}7];{4 o=z _”.;( 5]‘— A]-% %

W7t 7he® 4EE E A UG dE B0 ANUAE Huen A B BA
71y BOARE wested, adgds guEn e Fe71BEC e 2

et e dolEwo] ~obAEl S #E8 £ gtk A, nATed FEwd Eo| ol =
= Y%l dfFdrt A8 5ol AFHE 27 e el AEdaglo]l Bxaof
3t7] W Eel B2 Hlge] £} ayd vFe] 2(Dell) AFEHAIE vgolu Adagds T
= Al ol duAedA DME Bule Wale dgs a4 Aasieiot.

2

(2) dlolelulo] 2 npA R e] 712 ek

Helguol~ olAlRe] 7B deke aA) 7|2 ndg gioz 3 Az Fdnde o
ez 3 HFEe b B o4 (PR 1996). 2z sEnde] AAnAe v
vHAEE &= A7 SR v TojRE B8] wFe oiiEe) Aere AEads g

S DAL AT, VE 2 g e @ delHuola riAE Heke: w2 843

FAE Axn, 3 FA4, @A gl Fel ek
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27 A3 (Customer Activation) AL A9 AHYF ALH o2 7|=280 FoiH
o wik AJAE)BE AFFo2N A FFe] FHHIEE Fole Holtt &3] 71EY &
ZuAE Fdste Ad FP& 7= Aol BHFolt. o] Ay dFAL ¥ FF o] 1
A ANAE dristan nAe AdrSe] dF FARPAN AALPA FHHE AT
A BAF geH1n AUt h@FFTe Adbeld Ay opaloly B3l ABCS 2L rlgA =
2ae] 2y o2 & F Uth

oA g3 Ak gEd JFA R i 299 ‘Honored Guest Awards #he
3 sdEaadd g 4 Qo o] LRIYPLE ul Y& HEeR sa gled o
g9 Fee S AL 28 DU AdEHIAEZoNY vhE ol&slx B4t sHtE.

olg]gt Mt A el HRE, HAA AR LA F o= RAAAME FE FE
subfo] Folrt. o] ZRAPL ATl TS A FolexE i Idd Er F¢

g ° ) ALE ol RS FEstn Utk

17 FAH%= A2 (Loyalty Enhancement}) A&& 37o] T & 7|de] H4EFLo=2 Hehs)
= As 47 S1% Heer, AR F7FHR] BA FAE et AL AR O F
HEE gole Heol FHott. A 44 #=H8T oz} F4A &9& AFstd
Azte] fof g Bl FH=E AFshe Aot

AojzAtell M e FHRAE AR B Fo EFAQ d9e Fe Aol Alojzd tg
FARE FHAede g0l HA %evn #dstdd. weld fF3nAg gdezm
24X W MW §d EF B3 e A #HYE AEFE Best Customer
Z233% =0t o] T2 A uAFA o 11% ol S8R 2 6600 €
glel #9578 ¢ & UAdh

27 fA(Customer Retention)s: T-ui§ #pale] AF ) Bbghe nrle A o
2] 7bA ARE AFs Fo2H AuE fRdte Aot} sAAFold, AEA, AFH
My TeRlzr 23 g4 fAdel A nASe] FHjF 4F9 1A F23FH(Cognitive
Dissonance)& 7] #A& AFAM Bo] B8&ET. GEA= 12070 F5 850070 =
e WA A5E dolEMoAag £Hn SH4H (Answer Center)E 53 129 of
e Eoz F44A AYE AMAFoLEA 7|Endo] A& AAte] nAez ol Qs
g,

w2l (Cross-selling) & 7190] o8 714 & AFstn dv AF 3 4F9 1A

S8 o tE AFS TSRS e Aotk olE FL AE diFd VEFuI A




ol @e ¥ F8% & A FA9 Y dolElwol o Qe e 5 7
FRAAE AR AGEG & AAbe FHYES HAeln dE 249 242 B o
& 713 7bsAel 2 nAE Moz e FE4ES PHHES fEss Z2ad )

Sateh
FALHE 94 celYaEeke AP #¥2AE DEAYG. 54 FELE AU
de

7beidel ¥& 14E Zobd & TSR(Telephone Sales Representative)olelm 2
i e 28 9ol de AFE sgoe AU d8, Fa
Ao dolErt #A5e) o} mholu} FHATL stu] A} THAES Wi TSR
BHE BFE e voluloln Aol B FHRA w3FA 5L uAn =g g
BN AR £ gt SFEs AdfsleigE AU GAE A2 48 1 A
AM AFER JHEY e Bol Ahie gum, shEe Hn| o] E7¢3 o)k e
A Y Fie] o] "}

29 dolEdols AR FHRAL Yoz o)) A 5 U FHnAod 2}
Aol BEE TG o] &8 Aol HE gle nAD HAAdE Toid Aol YA Ho
Y7L Bdole pofala e uAG ouigtt Fa uAL oz @ dolEwol A
HAE AFde AF 1 B8 AADY AgAs Sof gk

Uit &8 (Customer Acquisition): A1) 4EZ& Fuls] B Awo] e gl 7&?
AAAE 2 GES] PR G2t Aol MEZAL AWML Bn, gy 14 o)
°olf wlel~ §& olgs Affnd AES HEY F AL Aot TTdS Ta B4y
& M AR DAERRE ] S ol gals AE AP wyolo)

HARA ALY g(Reactivation) & HAdle o] BT Jad] o]gsx] G Ag] ¥
HaAg oAl aAoz A7) Aot aAFH) o|§E Bastm yHFozM I
ARAE Andgste dolvh, AzsAE AAAEE B28 FUAE B Yoo
TG olE HeMe PoldlE, Fejds A2 Tz 5 BAe] A Yo Bl
dejob & Aol
A3 2o AaAgdM BAE WA dlEE AHde A B g E, 0T e
FE TUY 28] E0E B sbede] At YR AaNsy e o WAooz 1A
= AAZ R 2AY DME Bl EE24S AnAZG Wad DM o Ul s 8ol
5% B3t HFoleln WalA = o|He] 10-25%2 dsd7) gl

=3
0

H
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(& 2) dlo|efHjo|A opA|Ee 7= HE)
oA 17y 7|2 A
71E 2y 17 43 (Customer Activation)
71&E 27 272 2M% A2 (Customer Loyalty Enhancement)
7NE 2 24 #A| (Customer Retention)
71E A 22 B (Cross-Selling)
AT 1Y 27 g8 (Customer Acquisition)
A o4y A g4 8 (Reactivation)

(3) AR 7le9 &&

AR} Ao olA AFKESG FE 7lee] 2R nAAe #AE Fud HFET 714
of Wejd m FRE AAHoln A Wz £F, FA iz g4+ A
g9tk 1980l FurRElE tlolEl ¢oj8l+4(Data Warehouse)tt HlelEule]d (Data-
mining) $9 A2 7idel TAstHM nd FHe AAAY B&o He Tl ZeAm
9lth(Berry and Linoff 1997). vloleiuloldol @ 711 50] sfelEimlo] o] Z2d mAA}
vlersl wpg oz BMala mASe dzyE 448 WS FFd ol #HEI=
oz v R E del AHRE 2 Ut

L] UetoAE 1996WRE A7t BE £%, B4 dAS FHoE doE dost
oxe) FZol AAE D Ith(dRY 1998). U dlelH dolatt2E 2E ¥, By,
W3l M Eo] HExuMd ek FelAl wAEE Falstr] fal dolErield Al

tu
]

~elel 3
of gre #AL Hom sk 2y AEE gelgrleld Alavle & 3 &2 Hd
Ne B2 BAT 71EF2s gAY ABA qg A4S GuE dejE riold (Dataminer)
g gRaop vl o]l Mo APFFEUAE Pddte o] AlFE 2FE

v|e] o rhES AvgAllA dxAQ SAE A A2 2HFH FFH 2 ARy
Aol F&d G FAE F AP & F A GE 2HEE e a5 L A8
2 ZHE g8 30% o4 vlvhelol Xt UrtES uAEL 6XNd nYA ¥e
ol A& ¥ Aol gl A AW A% § A g W nAE] AW e AF
FAEE dd 2L Ao drlEte RES A8 B9 1 =L

L=
glubo] 2(Levi Strauss)® gre] F7b v &7 Hefaid AA AP A Ao A 3
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A E 2o o AFE FA #wvlE f2F d(Del) AFEHANE A o Bo] Y AF
B AME 25 ne] A ditd wE AFHE FA 2 S oAy Fuile
< AR Y28 FFA471E d glold AAANF 7% 2 ALS AN Foe2A h
d aAze gAE 2 AUsA sEd.

AR 7IEe NEnde &7& 2v FH F2FZAA 8T ohiel 71dY obA" HE
A ALAE =5E Eoh dF 5o HIYH AL AL dABe FuTy 4 (Market
Basket Analysis)ol2te dlo]Ejvleld 7] & §& 7|4 W30t o] Bojsle A7t
Brhe e 2 4% BE dd ddo] glo] Hole AESoIUAT AN 29
gl ZTAARE Aleles B dHEC & o ARE oA FYsy] gEelhr} o] A
of FHetste] A dHlE2 NFS ZAAZ T Axo wAFoZN BYE T
T AR

t-_l

O

l

V.2 E

7l Bd#Ae] Hakgtel welA oAl o] Ad(transaction)lX Bl (relation-
ship) 2 WststA sdvt. BAvAYE 719Gl oldidAxSe] #AE P52 FA TA
AMPezA | #2& AES ATt Zr|e ZA oA Frsinz ste Rel),
dre #AvAR S ZA F3 SAvAY . 2197 BACAE, dod BARAREeR
g /g 2 Bdd ol wE AHEUrt 1wy B e FE dauy #4
ohAE A 23-& $ao Hoe AE ol AYsax s e /fYe FAvAE g
Hep o #34dde Sac A7d Qi 2 FeE g8 =5 2l odadg (g
1996, AdF9 1987, 459 A7 1990). o83 d7st 4353 418 H2g 247 #
Aot el 7lgdel A& Adu) o4 sEe didolghs He #elabnt. v
BACIAR ] AFrt ofd 27|l e dPor dog Hrh FHHo D AEA4e A
7b g & 5 9o,

e

~
£iid
o
kI
N
o
ol
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