Ay 2~ ulA E oA Relationship Marketing T A 0]
hEcol T3 AT
EmEEAN A ke BHE RLoE—

woo@ wrw om

[ (g P
B B MEA opigel MRS 0. HREEAMDIL dele) Aulx s
R 1. &FE=9 WMl 2|3 VAN &
1 AMu|~ ojAED Relationship oM el My~ BRHRL
Marketing 2. ©2}2} 114 Business Directo-
1. Au] A SE7 Relationship ry Servicedl| A 2] BRI
Marketing V. # = Service Relationship
2. HEEE AR BEFRE Marketinge 22| i
3. Myl BRiRL

1. F =: Mula oillgel M2E &R

oale e%d HE(L e Tt Mulz £%d 23 doz ¢ BF Mul~ e
GNP2) Aub o]4bo] Mulx Boteld dofute AAZy Hoda. == 19843 =l
olu] AA 66%F AMulzel dEHdn feudy A4E Aqul A FEe FAYA
GNPo& 2pxste #1Zo] 199146 64%°1 @8 Aulx sl 343 Zusln AS
o o & gk A - AT R Auagrh gl wat oA R Mul2d) A
olao] AN on] Mulxed @ Fadel wobx1 A olgl g Al A
e Az A g $3F Aulz 7lde] BE MEx 374 71& Melage] B
8. ATs - ges, Azge Muls Ade Frb AZE7IHS A ZHu) Al FrpMu] 2
gy So2 vehdoi(elfA 1995, pp.3-12).

© Mg AEME BB AR B
* Aguistm st AgE v
e KT 1900%R HES BIHRAWRKRES o @ PR XY
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Feivtere) 2% B wis Mulx Age Ao Hoksloke Ho| A 2y
AHFH gov] 538 Mulx 49 Aol @A P map o] Rofol 4g T A
A g Bo] nzen Ao}, $uete] MHHE 24 Bd AT FENHo
2 7Y uFely AR BHUES A HAELES) So%e o A4 Ao}
B dAe Aok Ae7? Qe agas) e A BEUEe]l Med B 2 d¥ S
AHstd dgel Solzittd $eluete] 43 7HAdePEY HEL FA B Aoy
Wb Zo] fAs dRAAME] F5¢ FAEA A @27 Seukel el A Ao
A Aotel dgd AL o oY %2 £5 gl WS BAS A olzgon o
2okl dig AFEHolnx HENE A7 Hasic)

ob&el Ao FREIL F&5] APPo we} v Fo] HAH ARx ﬁiw‘i 5 8RS A b
& Ade] A AAFFH Az o) s Azhg Agolnh. ol ©id EEEE ol
FEH e Aol ol &= o] Holrl BE prio] HMHEE (infrastructure) 7t Hoj bz
Athe delM o % 2Pt £Ee) S SES S uF BAY 8319 AR 9B
A BT AL FEEHS Tl HEHE ¥ EERES otn Jou, 539
LA 43 Sle FYEL Guel 2 Faglel YoM AHY AAnSe Tm Ao
Uhd Z5e] FEIAE AN avxte s sz zius] AL4EEL Pujstn A
HllMe =i 2o eRdA A dFo] F4] o] s BEFEHA Ao Addez
AT, FtEgA) 28, a3 2E #d AgE, Auad Fo yEYI 83
2 Mulze ATME o] §3ta] AFAMNAS wol AEL Fulals o} 7|2 214
7tE EE H97t=d viEte] Mula B B9 oluel AMlA kel WE T 4
(Field) ol ztgle] thg Aojtt. aeju Faxug Fod $uvatel 28 37 7iud
AR MEEE S o= #4949 HellA 237] 22 gy Qe $3e S
Fo A5 dEFEE E3 B 5 Ut ole feuE Mula e Mula gEn
E4E 3% (Field) S 7Hedlg + e REMClT WA fld E2balc)

2 dFAAME Aua vlAlY RoolA o] Relationship Marketing 7§yde] o] &)
7bed® 718 A1 @AE QFetz. Relationship Marketing 73S @£ Ay~
AR A7 A2 ANE 2dsted 2 240 gt

AR, MEla otARGNAM BLE TEY Mul2 BUE (Service Quality)s] #Ado

(Do T

2

(1) & fell M e ol2e BHE i £+ T2 Service Relationship Marketing ©.2 3¢}
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Relationship Marketing # Al o1 R4 ool = Ao dia AF3ta gt walbr
Au) A EE 843= Service Relationship Marketing #2ke] H &4 dia] A&d
Aot}

Ex, 2 AFdM e 7122 Service Relationship Marketing d7¢ &3 @Al of
& dFstnal guh, &9 AFdMe F2 GF BHE #FE FHRY FA= &
gtoi} ol Relationship Marketinge] 73t 23 F AR B B33}, Service
Relationship Marketingol| A & 17 BEE Sl #5F B9 olvet A2& NFe F29 AF
9 & T 2o thAE AR 538 Fstoof gt

op| 2o 2 |FHEMe] 223 tlBeo| Service Relationship Marketing M2k uwiejo
2 g N2 ’a-ii?ﬂ'g i (Electronic Market) ®£¥ BT 5% (Electronic Commerce)

o ¥4 AsdE maRnA Bt
I. Ad|A of# €t Relationship Marketing

1. Md|a &I Relationship Marketing

A Fo} Mul2e) BE AFL AS vhAEe Fo BYAL HA gk 252 @ 7
ol AA/GEG Aulay AFe deoA 7leHez $4d doe AL HA o
AR Uk, wEd 7199 AR e 71l BEA AFE F e 2aHe Y
F fEe Hulzoy HESe A7 gk Ava 719 B ol Az B
d golME 2E Aol Mula AA 9 d9dE =AA HE AN MRE Auix
FAL wgor v}, watA 59 MM A E¥%(service industry)® MEEY
(manufacturing industry)& FE s 2 3§87 28 Ro|th (Gronroos 1990a, p.4).

259 AZ7IGolvt Aulx 71 BEFA AEl2 &Kol Wt 2% WE FRLE
AAH T Ut 8=F fEvel PC A2GAEL Irtdz G Mulx AT o
o 3ith. PCel 2R "etx 9de A rlo]ag AXTE FES £4AAE
Adate § 2o AFL AFHNY £ Ue AX7F Folze otk R dAT
slgte S4tolvt AAHS] FaEHLAM 98 71X 2Y §4 S U2 AEREAE
Hol ERE HAAH S 233 oy PCY 23 ofgd thride AFE YEHR

AAAREE 23A do] ZAYASL HHA BAR WA AL AR
obgd WA Mulx Aoz wWelA HUTH WaAM 244 Yo A5 A/S, FE I
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. BEA 5 oY kR MElas dAsn s Ao g=ed PCA 7ol 9dntagel
dolct,
wetA Mulae] BA mE Mulae] Fdo g od Qolt oxd uaz AL A &
B4l o]Z2 & giAl 519t AHo| Parasuraman, Zeithaml?} Berry(1985)& A{u]
sl AHRLE U, WA, 59 (competence), HIA o 2] (courtesy), # R
Hold, Ng=, <A, RF dg ojaf L =4, guy = 107+4) g4 2 7R84
3. Zeithaml, Berry$} Parasuraman(1988)& A~ 5/&o| o & MEd 2dg WA
A MUl BEe g abo] (gap) e @ BEA Zide g A2zl @ A ate)
DT MEl2 BE W9 Aol @ Hulx FE g A AFEHE o2 zho),
@ dAl Mulx Aga 9B ARUso el zfo|e|A N EET AT, £ o5 e
UM AFE vt oZ 10714 Mula BE A gsrE %4 (Tangibles), @ 22|
‘4 (Reliability), @ 2¢4 (Responsiveness), @ %414 (Assurance) & =
(Empathy) o2t thAl712] algle @ Zoksla] Mulx Hige %% =4l SERVQUALS
Adsted Mulx el dula A4 ao|zxE Aulx HKel EF3F & A=ddc
(Zeithaml, Parasura‘tman and Berry 1990, pp.24-26)

olsh g7 dul 71l Ao ANAA 2a5 HE= Hu & Al dhe Wdk
A Relationship®] Adel $8% A& Rzsz g ek A& R BAE
NEdn FEA7e A& BHo2 s 7% npe Mol k5ol = (relationship
marketing) ol 2t M A& =pe]Fo}l 7tz gk, o] gt Heid. A2 A Levitt(1983)
e BA Mula g 712 gHo] soldte] ulal Buje] o so] Wty AFHeE A
M2 A&HQ HAD 2)Ee) wmgEtkol 27b3te) wtel ojzist o) 2} 2ol = A7) A o]
2 EUE @AV dedidn FRsign. wala Bujaie zye @3 wojEte A
ol Fejzte] Fuld HZ e Bgste dzZ A @ wa Jackson(1985)2 4+g
A HAE S BRE BA AFM A&H gEEo AAE THEL FA 3 Ao
WE Fast ooy MEY Z24H 27 B olya} vy FEE 7 de By
Aoz g Fde g 2o LFHGT &t By B2 ATl B e
VA AR (relatioship manager)o| &g 81 glom AE et BZy ge P
T RREIR] B BAdol Ao WoiY BEE Alolo] ALH NEHLE e
#H(Cosby, Evans and Cowles 1990) . Gronroos (1990a, pp.146-147) = FolA R E
RS F 202 st oAE Ao AEH Aol Ay A o e 7h E kA

2 do

i~
oX
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Heo AAL & wadg 4 A& PFokdm FAHUC. Berry and Parasuraman (1991,
pp.132-150)& Ml A SEH wdAsid EEebAR 4D gt #AE AFA, A
g# 7z #%bond) 2 DASS T slth |

o)gh e BAM HEE SHvHAHEE MEISS $3AA WAE g3 7143 Mm%
o] EiETIN SelA 2ES AES F2¥ 5 A=RF e AHAL oA e Ak FA ol
o 7)gde] WA gEKe) AuE Egdte HEE ERTARE EE A AEE BT
AED 28§ A0 fHo] "2 Aok, vebrt HEE ERCAYE BEET AFuA
olMel wiget AL P A AFEIS FUAE] ZHAA xxBEE] BF. T
dgdsbel Az BAAA, AL ASME, FNH A AH # HEAE AMEl=
ANED $o) @kke] AES 27 ACHHEL 1994). (E D #F2)

(% 1 Mola BE W HEE W CiEt 37

AT R | 8 Ad == W&
Levitt{1983) CAu A polzbs TejRpd @A - FOFE HH FaY
Jackson(1985) edA) ohAElS mAZe) @A - mAe] olHa Tl @AY R

Fe9 23

o Aul 2 golol A fAe 24

Crosby, Evans and Cowles

caAg A A4, ARA

(1990) 9%

Grinroos{1990b) o A AgElol A 9] wlAE 2 « Relationship Marketing, "
o4& B ol g

Jones(1990) el A Adads 2R72g P AHls 2F] FTE
o #/A

Mills(1990) eyl Ao AFH 8l « 2ol 834 ™3, Encounter

FheET(1993) «BA EY % 92z 89 cAYH BHEE APFAT

FRFERSF

FheET(1994) s aMgte] AL E3 429 cARUFAOlAe WEst A, AR
o9} SR PR

Rogers and Peppers(1994) - dtld oA E H2thy A ZFR R oD 2 HFEAS

N EA

Stewart and Patrick(1994) « m2zte] ] g A%

« Exit, Voice and Loyalty
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2. HEE ERUIAE BERE

Yo HEE #RCPIRE 983 28154 e BESS gidoe FEE Ho}
b71e 2ol otde} 7199 avlazt BAle] A Qeld] 2R FEES RHEo] X B

S°l PIFE = de B2E 433 nA =y Aot (hiEn S 1990, p.32).

AR QX A £MZE ATEES B Aol AetAcln opgt
AZe #AS 4 2 A& $8l BE% (customers) S T2 (clients) 2 HEA Ak 8}
T FAA @A BERK EieiA e 22 drgae] B3 9o M2 AME|A o}
AR e BEE EHAE RoldMe 7S e o3 BHYM == B Y #
¥ (keeping customers)et= o] 2H¥ L =5 o}

Berry¢l Parasuraman(1991)& 4ol 2 BiRMES &% 7w 2 fAetz Ao
FALANE BT 3 EEOARS 988 JE BEK A9 vAgos A7 9l
.2l st Mula AglelM AFHFEE Bolk e HS Be A EEE O
=AY B BRI AGE gAY BE @Ee) o|gs Sol: Aojam AN EEAF
BE 4@ oA e o1F £ WA A WA Awddy 1 Ao wekA] 25
RAN EAEOHAIG L BRARES M 2US SUA HRA, Algd 2 TEAY ER
f¥el 2 IAE Bakehs Aol BEst 92 o). Christopher(1994, pp.21-23) &= EE
A% EiEnlAE Ay (relationship marketing ladder of customer loyalty) 7\ of] ]
Atchelel & 2& EE E7)(customer catching) 8} Rz 2] (customer keeping) 2 72
3 ERTIARE S AT BE o B EESe] BAS sy FEAN e Rz
stz itk e gAY 998 uAY 4 9 gExAY] Ae TEFEoln
AR o] el 2R E F3 U4 (quality leadership) © 2 4] ] #c}

HEE oA R 48 dvee) d75e 53 A e 22 wel zZe bl
el daztel BE MUY 276 L AEH Mulas) Aed AZ SH BAR ol A
TA o] #F AHANoR Huld Mulas Buld Mulazt Bad AL AR &7
o A W27} el FaFzs FFFR U= gao] A st AdEA A
1S FEtaR e A dA B71HQ olAY BT A4 ol e Az
BHEHA Rohe BAAE H4BM £33 BAYAD A5 E59 BESol Ao
B URE 4 3l #3% 4430 sl A 28 wo® yadzng 3714 =
A dg FRehe 29 Sl REATHESEE 1992).
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olg} o] B W 7|E:o HEE SN AF5ES acksw SEE HRTEE
wio] 0. =z weda EEL AA" MAEFMY A7 £ ([lingworth
1991; Reichheld 1993; Czepiel 1990; Mills 1990; Cowles 1994) & S5 gt} et 8
oAlo] &F7sE ZHS Relationship Merite Ml mES /A ELFERAZRS] MR
®rle ¥tk TFAo|t}. Relationship Merita]l loiM #8272 ANEFH= 3713 - gt
24 K Bu. &3 - A7A A, BAS =M HEE wAw, AEA T8N
W ooge] SR G AT gL 5@ AAEY n2d, AAdGde AE 5F
= 2 QIth(bkSEIT 1992, 1993a). A2 Relationship Merity 97147, EA%, 7
s ARAL, AFagadas g Bokdd Fde BAHE Anse dAel
sl 3 ek (FR$EiT 1993a).

B3 BHEe) $e3 %7 HEF MEIAE #e Hel EoblE ¥l v
T o, Rudeld o BT #i ARvAeld dAe 2&e "o ARdAd
kA7) wja ARUA M %) Hlaed §34, Ah4, /4. I * T F
Aol Mu|~ Qe e Awulztel BMrhzt A Jdehdn cHANEH 1996). <E
of @ohAEAe A4 22 Aage 2HE sdg A At o= =9 FHe
eAE g HEozd FEA ATBANE FHAA Foza AHAFA B M
W~ olalm Zldlel Aol® FPoEN A¥ia BEE BA 74T £ A% AA9 BE
AgAsE o)A A52e &A% HA 24 (Interactive Voice Response System) .= -
7 9, old @ IVR Alade AdAadezs §48A &1 I 24AELE
g mEse glolx =ZHoz 244 BEMWAE ATaA, BFe] velewel s
Ay 22& & # glo] Mula FRoA ExARYE gldth. ol¢ Zol A2 EFH
ABUA M %o og Mula BES L 71 €F ZE Foboll 4Hz ot

olgt A ABUACM FAo] ubpo M HEARMRA el E#el ol FuHI
gk, ABUA M Fao] B SHe2, A 4N FEAEH WA FH2E
WMo mel Mula UEGZ Fe7t FuED Ao A FHAA @ AN A
doz Tg AdANCE 451 o, 7153 FWAME @¢ NN 5R7F
oz BAYT gtk ol o] kel Hel Bl BEI T AFolAel g BWE
428 Holdo] M2g AR #84, A4Ee 54, oleA WP #F § 8 A
Relationship Merit® 737 €tk 82 Qe A%dM & F Axel AFUA
o] atale] W= BEFQ WEOGE) FAGA ol HEFHeMel BF IR

]
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(Electronic Commerce) 2712 #42 7} 91 9t}

HEE A ) o] MAS MANeE BT Oey 2ok (ad DAR)

olt ol BEE AR BHFEEY TS BE2M Pake Ho| ol 1
ot Z#4<) Relationship Merite] 78 2R 2 slojo} & ot} Shostack(1987) <l
oJtd Mulze Aoln, o YL WM (complexity) T % Bt (divergence) 0 2 1}
AAdoh HEHEel R MM A8 £9deu 2Ps e @A 48 ousln gory
2 oz shue] Hulx Ay K d4E el HEHE ARES guat 2k A
Ul kel glelA ola @ T SRS WA IE ol Myl el iy
B AFET itk F Mulxe sy e nAFHE ol olua} PO ZA Mo
WLt ol Fo1R & AAtatn Aok A8 So] BFH ARUACIN e Mulre)
MEE FoldAN S Belrte WEoE Mula Alzdle RzuEE ofr|d 2 9g
Aot oG HF L Fatd 712 ANA, gE BEol BRE Ao) ola} A wa
7159 &%, wideie #ao] o] o)A Aot}

3. AM|A BREAL
A& Alxgle] Fz¥slel 218 % Relationship Merite] 24 Zzd sl 248 &
71 A e FeA - 715 AR BAEA ol $9A - T2AQ BPon Alaug B
A Fa7h Ao BEE BAC dolME 212 AN EEY Al 2o xus
Bot HE FHEC A% BMEEES #ire ReHULS We AN EEMEA B
o'gd + f1& Reoltk. 2oy 2o} FHizoln F2HQ YoMl Aulx mELS B

Relationship Merit

Qr D WmaEel Bl KK
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a7l gade Bees EETY Akd 29 F ALY A B4 Hoe 24
AR YAN AWE Fask g oAF #HAAN A¥ix Bk
(relationalization)= Av]A BA 7} Al o vl 5= (embedded) ¥4 E= 1] o]
a1 ey & oo oldd ML Adele AAAZA ZW, AHA FU, FEA
Zwmo) UACH(HAER 1995).

AMul 29 Ay BELEEAN AsRY oW Mulx Aagdie BAE TR
BujAt M2 Fnogen, E oW Mua Axdede ds £ BTN AFY
Aol £BL o]gate] MUAZ Fa W= §rh A¥ize B F4HOE AW
a7 A wEgo] ekl et 2 Alade] 4Fo] gaAe gt @8t
ot} HA AT Fate ARE 7] daAME 4 2ABY AAY B A
Zo| 7t EAEEEY B 2 AE7 AN e SHAY AMe) =& welol
dvp. o A% gl =MMEA AladdE FdM PCY RdE T =MW
o W& e EXAANS & T date A3 adely WL ZAHR Y Foh
7 ok g AFE =A Mulx Aade Mula Faxig Aux FFAste] ddid
Ao Mua BEel 249 F Qo Fe AFE AxddrMe Ans Fazts
oA AFAAA BAs obd ARAA BAMe] Arla BH D EHES) Ado] »E
Aeolt}

olel g BIMR{LE BRIRHEES SAQ dulii(centrality), Z it (multiplexity), BIAtE
(openness) & A0 old| mwa Mulx A2 AzAe] At MFEE T= &
$o] B4 2 duidEe 24 gAC o8 BAY AERHE e AGHe FEE s
o fRfte A2 W FAde] BAld odF BAC EHE F=F JdEAH, BRE
e % Ang o2 e N X B £8 oviRoH(HEH 1995). o1 22 ¥
=52 e o A BAMNY Bgoluk A3 o WfgE & Azg AAHA 5
He wdste Mgt exde 1Y AAE AWIGEY BAl ok Z1dR 7]
g TE 7197 A RS A xwel FReln, Bl Aot (ML 1993a). @
2 o® 7ge A7 EE ol| Awizd ATEe 1 7Y Ee A2t ofd A2d
&d|A o] R 3 dEAd wet G F st

onY fEHe] ol%e RE @EM BFAA 4AL EA7n g 28d
Ao HEA e B @A el ZEHA gz o4 s s E AN 73
@ 2 gtk FARA WG Yolde 2E 23 A YR ol& EAEE EH

to

o
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FA 7%% < lvh(Lucas and Baroudi 1994). = 2 & dols 2ggdAge) gk
FaA e s, AAAAee] s, BV EfEe] FAld o] Fol™ 4 glon
°]& Achrol(1991)°] ?F¢ 22 A] 2% (transorganizational system)¢! 2 o|c}.

Hlme AdR#d mofdAQ] BaxterAle] ASAPAlxele]l A BFAY ARUAM o
Hell ojs] Bt Au|A REEES 4% Aok o] Aame AS WTE H B
Holdel oja) Hee] Auaal, FEEF F 9 72 QYR HME AT EA
°l Baxter’l mfo] L2EZE Fola] o] N ZA ST BASD AUtk o TG Aol
9] Levi StraussA}o] Levi Link A% ZeldT 2 4 9lE o|aid MiGHEs duy
BtR{t F1M A5 A (electronic integration effect) T Ziztyt EFLy A
(electronic hierarchy) 4 2 & Zt} (BkéEit 1995).

°l¢t= 22 ©=2] American Airlinee] SABRE A A% & o]4] American Airline 18
o BAN L] ohde} FFAA, Al L AEAYAN ¥ 39 5 JPFAYH o)
°l-&8tc EFHY T (Electronic Market)o] 422 w3 glon ozjd AlAwe 7R Al
2ee] A7 g zher,

A RIS Pt S Bl e Azl B E A TR AL E ) Ak
ANe 544 72 5A7 68 Bast og ge day 29gTe AlgHE AE
H WEdae 742 Sora. 2AYPA =+ ZPAALd Ye ABESS 50MIPS
o Be& 7Hd WA zdolMo| AP Atk 2 JIAHNNEEL Ao B ARE
B AT ¥ 7 Ae VESI s A Avetn 2oy 2Ud AEY} oS
MIESZE A9dtn Hazeelidgo] o| &3t toHWol A2 gxBdct YE=
A A4 Az BES TFEE B2 HANES 2 A2do] 2uig dud A xde] e
A F & (architecture) & Foldln FAIFCH F2A 71F WA o F 59 njojaz
Z2MAMelA] Suneli} Intel, FHMA TFA+= Sunolit Micresoft, WE ¢ Al ~d]e
M #2 Novell ZH¥ #o]x] 7]&o|ae HPY Adobe 590] glon ofE zats U
FHE 543 728 Zet 48 5o Jd TN NEA$FEE TE 2FA
ol A BAMEIOl AT T2 AN Wl ZeAsle dAE Qd mge] £¥HA Mol (Morris
and Ferguson 1993). o]} Zo] shuiel HFE VEYIdE FMMCIUNE =520
BEETHE MY Holv RMFEEST 94959 e Aotk oA MEMRIM S
A A2 s BBl A2 4 Ao e e 2= BgHo EMS
Zevh ol MFHEIEE 732 @A (architectural relationship) 8t x e,
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ol ¥ WML SAd w2 Axue 4AE Addoz =AW o . (K2
d DFZ)

agthd Mo~ sARAMY BEke AW fP oz vdeid £ A=A

ezue eygs AFAEE ARE SN n Qe ANl gEel sHesit
a2} Agsiee Adeddre &3 ®e ohia st P FETE 7HEdt
. 228 SY8D Yt JEsee AdeddMe d&F. sHEHANY AEFTA 2
ga AZEFRA Ao Felzt BA6 o folHh, 7o HE=ZH Key Carde o
AlelM o dolzl Aol AE FelE B2 8% €3¢ 4 F e AP AAA
2] Al (Electronic Fund Transfer; EFT)7} o] §oizlch o]t o] z AlA~gle BFIBE
o] yttel Aol whal RS HI e o) 2 F Ut

9tx AF% Baxterale] ASAPAl2®l e thifEd £RME ZE A2gezA 7 o
Ao wxBmel i, 4% Egd 5 24T F AUtk 225 4¥H1 e ¥
QA FnHEe o] F el ASAPAIARIT 2& F¥e £ ol

WWWel Sgoz 22 Q177 Zopzbe 8l Mulxs Mkl 32 4384
o] @t} Baxterile] ASAPAlA®ITe @] 22F Eul4l McKessonAte] Economist
Azele ook AujidelAl BAH Aag]e] oz} BIKMYA Azl %F &
HAEE o] AJAHE ol&3td AnBAY FEREE s 4R AEYE Folx
McKessonAts U2 Q44 S Foln AR AP EL AAHE b A2HLR o F
@ 2 93 olFo wE A go| Ao 53 ¢erhClemons and Rows 1992) . -2

Electronic Hierarchy ARr(;higectur:.al
elafi§nship

Electronig’Market

—

ney M

23 2 ME|A Al2E mER{eet Mujs BEEe] #Er A
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& digte]l SqEE ol mso] 2Pt AU AL A Fots duio] & BIIEHE
#HE 7D A 22y 9Fe] =ABEe Fellowship ASE 1 8w 7AQ 2wt o}
Het 2 AGFRNEAL Qo8 AFste) Avkad Mulre An e Hoysts A
4& & 5+ A4,

MEl A R Bl T22 @ (architectural relationship)2] Az Philadelphia
National Banke] MAC ATM W E$ZE § 4 gith. PNB: ATM YEY=S 2§78
& MR HE o] Aol Al Awete Wi MEQZ ANaw AT ol HAH moe
22 BESeEA o) EXY Frle BE VEYZY W@ EAYS 94 91 Ao
(Clemons and Rows 1992). PNBt Al 2slo) o3 TR #AHMS 2 o] oy
& TZ (architecture) S #ejgoam AN A2gld o|EPEd ERYL TE =714

At
MthiES] SE T PO MRE ¢S 71Fo2 2RSY E D9 2o HaE 4
A& Reolt,

1} ol & o Mu]x a}A oA 9] Relationship Merite] &S24 2= v~ el
ol RRRM Fioolehe @A Ko Fb AQ B9 olia A% 89 oy
el g, Jl5e) HUE $Y el Bl Bl AN ZAQD. OA BaA A s
PR Auls RIS NE EERE B 4o A7t ol RAAY BEE M~
o eid FuiAe #ojate YUY BAl A7 Yol Toiziy AF
Relationship Merite] #5¢ o|fo{a14) 2¢ Aot wepd olsh 2e dArst Haa
oA A2 Nawl A YN Aulael BELl de ATl Bashd, LERA
B % AN S F43 e FA B ol e £re) Yo Fngel BRI 2
& dBE FAlol UF ATE ey Aol

(® 2) Mu|A BF(EolM2| BiEilsel A

ARz +3 £y <)
4 44 A FYH. ASAP A=
ks A SIE|dl. SABRE * 2% Economist A] 2%

2= =AM 9 Fellowshipa] =

724

A 44, LA PNBe] MAC ATM JIE¢ =

i,
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I. fS8iBEAMulA EHolM 2 MBlA BRI

Zeo] SolA HEEEAMY A Algle ERAA @A don HREEAYA A
e AY FA/EL ugo g AR QAT 2EHoRE Mulx iqe §42 7HA
gt metd B 3o FAA Aula LY o AEE A3 F A Aol
o] ZoA] dulvEe] AHA R ®& VANAIQIT BftfEe] ¥& Business Directory AHd
o dF A E vz AME Aeloh,

1. #EAS ME{of o/3 VANS oA 2| Myl BIGR(LE)
£719 APAEo] ol Yo q AT Lt F2IUY Fed
e sggo] B gHoltk AAe Y F43 APHn de A vAs §
Za715e AAYe g2 4stdm e Aot o=t e @AL L3y

= 28R4 929 AYY oz 24799 AR S AFsdE AN U
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