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A el Al kxea, AAlelA Fag odulE e TR FddAE
?5}7‘] reid Y 2R oo Hd FrE dejule] MK BAL
E o) gl A vtebe viol k. EEEE o ¥4 G4 dio
7/4\-% A AA A QA B SRS o el KETY BBV Eukel 7
E#oA ",
o A= ol B} HiEE BRNE HWRele W 2o dage
§igs Al WpEbe) HEAsE 2AY obF, R BREs %
F } BrrEEe WAL o dddA gdc. 23 e H=27 de
cderd dFyelAn Sle FrAAY HKES T BB v ade] B,
Aol BRI WS aoMohe 2 gt
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e 2Rl e g Ele] ok ojAl= AfEY 45U Ha A
o} % HRE, AEICHRE, SEFBoLpEE, B4 Biete] e, hRBAS
B TR W, #iol PSSt MR WrE, ritipe, e, B
W 5 = 2ol Hokx FuHdich #HaEel olud £ AFlA EE
< dla A7E Fa3 dhie FEeg dFde HRHAE AL 99 A%
2o d dL bk EEEeld A Y BHHESS FFe] HI% HERE=
Akl 1 MAS = AL w FAAEZe Wiy MEfEHC] 2 2Ast H e,
B sty Ad A HrE oldd = kA kel FdE 4 gAloh
Rrijel + B, ki €%, RO RIEME RS (joint problem-solving efforts),
Bae e 76, BURM MRk, RE 53 o Eo) ihedMERel A M#dt
AE #BEES BEITEEC 2 doY

28 + A7 A W S o8 F§H9 Bk (conflict situations)# #H A
A WA AL, HA, EBSHAA EBFHE doiel Fdsx FEY
WEE Qo] AAZ glo] 42E oA 5 BAS glort AdAel g #
A FE 3 s, w4, UF3 79 ffEel RIETERM BRI R HEE
Z7t Zfske faAe wqdE slo] Adtgele FA Al kg 3A Xstm
gz, 4, el Hwgel A #re )1 (negotiation power)-& S Al Aok &
&7F ot BRI 24, Fdo] AdE FY5H] Xx de dAEA
Aol Al vl ZH e}, o2 Ao Al Fol Ankdt AAE o] Fr] AWM= H

D) zRol 2ol S B a2 el Babol =, R, TAGER) (4% 1w A, 1983),
pi.602-605 2 29 FzFIAEL F=.
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witel BEsh Bl A5l ook Beh.
$28) ALl A EANAE FAHLE Rifpol ) Bl 9 FHeHE 2
& GAAFAA 438 T 2EE FAZALo] Adolch. ARHHE 12
T AAAeRE o84 glol o] o Fol ) AR o AT A
HA £ ol % ol d W L 849 o Bol B $AH FUHe T
o]

A998 254 A5 G Eolslckn YAD B AxSo] BAEA N
BEREES $24 ¢ F2egAT ol 2e] FEAeln] AL AT aaH
A FE AL WS HEHcientifiR) ¥4 4oz wAY o E4q o

qog A7 g3 Aol A E R elg(art) 2 dAERs] W Ee 2
2t}

of EElAE HEFIES #hA A I WETTEY WET BREme)
BRGBES 49 R, §44dT9 q8 JTHES EHotd §AATFREY
A HEG delne PobA J4 2h g =98 Lo ol @ AT s

84259 AL PAAEAANFY T HERE F F 9L Ao 2o

I. %@ BH
1. %@ #E

W3 &Eo] Hrh(negotiation)) A & FAlH o2 Riistrle A @
A7 B o2 BEe EHY 5 Ao TEAA 240 oW Emm
Rz (processes of decision-making)’ o] tbi= Zlolrh, o] AA A s4A o] 7] w)
ol Gl mHEel sty et BfiR(dynamic)d Aol s, EA L 7%
Al 7o) ks Fell A WS el A W AE etz g Aok ¥ 2
Avh olefdt AAAA L o= ¢ Lo dubAal Ailo] obym AW yhmA
A He 2EMY 43488 248 3 jher - KA B (sociopolitical
yrocess) 2] dfrvlo] v},

O

[*

2) 9ol 2 bargaining &£ negotiationo] AL&¥ 3 = F oo ou] o
of a4 7ol AR o] YA ek, Ao ® bargaininge AIFel o afe]
ol A Al o] HEFEMC Z, negotiationd 33 /\}Dl‘ﬂ-%, %, ¥3z4, A
&, Tk 5o ArAES AAdE A 2. oI FEMY A BAE,
Rubin, Jeffrey Z. and Bert R. Brown, The Social Psychology of Bargaining
and Negotiation (New York: Academic Press, 1975), pp.1-4. F=.

3) Coddington, Alan, “A Theory of the Bargaining Process: Comment,” American
Economic Review, LVI, (1966), pp.522-533.
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A7 A R BEEE F2 e dAFHRx = Aoz BRI $4 (tacit
bargainir g)o] v} 7255 FASte ekl FEEFT TEE = AGolh FA
Ael Briol Pl HAE EH oA wepA] M AR ond mebd sb
MHELER BRole H3led, 714 drete F& nle 4L 45 FEd
ololo] ¢ = gl A ‘StiEE v FIE & wiEotrl $eld BUREVo R AEER
o Ak wEete AL FQ AR oY

ol#) gk = A A ¢l ¥fik(confrontation)o] FH-& olwel Frgel], o]3 HA
Aol He- upE dholl gl Zlo] REM B (negotiation move)els], A= A
o] § g ofBRAl 7 A9 Qg BSAAA HAAGAT GFE Fo
= 43z o Yyriel FlEECI . W& An Y HrEe olHg P $I3A =
At &2 A= 2gA Aok 2w ol e AR AUAAA F sl ol
Bo| ¢y olAed A= Hae WR§(negotiation on negotiation)s} ZF[H
i (prene jotiation) = 1 & o w| o] &bl & Fehe iEEhe] o}

BEe 22Uk AAdE = BRERSS M2 vk od 2aE2 ¥4
< o2 t@EKs HEA S VlEel syl = o, WReRkE BEs 4
e Axv-Aol AFF 3 = F83 S A ol Dt

AR, Folvh L ol 4o BREREIHE 2 FAAH(parties or sides)E 942
7t Ao EAolrh AR EACE, FElwl, Hgeld = Wil NE

1

(el kil = BTt E olAs AEREe] Fa3 EAoch ol %A
AA, FIAERe BA 7 FER (voluntary)ols dlBE A Aolztes AR
= gtgEre

EA, 337 7FX - old - &7 T9 FE(ssue)Eo] A 2 A9

ok ¥l gA¢ AEsl, BF olssh MK AAAozE 43
FRUAE A4S Aol FAR B f218 B ATl oY
5

= Hf9(common and conflicting goals) & zti= #H o] & Abo] A

A, FAAEe] & A A 2 Al ol 2) E5] = 2B K7 (outcome dependence)

AR = BF SRS KBS Y et g5 e
2 AL AAAA fF9 AR ol AEA, Hel, 93, A5, AE
A 59+ AAE 2¥Ad. gAATE JAF 2= sHA e Fol A

4) Kk : Fred Charles, How Nations Negotiate (New York: Harper and Row,
Put llshers 1982), pp.3-4.
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% (zero-sum) 73 -9 Efd] ol & A45xH sl FE 3

vl A, HResRE-S B AR ol FRoE b Mk R Ao
Fe B ehis MEME B8 (mutual movement) S 2 942 dhE A H oL
(information dependence)- 3} o & zt=ch ulebA Ao An s
e =4tz A A A=l R st =4 8hA "

mpz|Rto 2, 43 A4EHA A A BHEREC A% AnE EA}Z, 4
ot Apale] =3t wgFer HH"A AXE FEN WWIEE FEIE Y
(power)o] Astel & ¥ Felatx &  givh I F #EHS oud BHE
(possession or qualifications)o] v} B (relation) vl ¥ % o3 ol zhA|o] =
#Hy 53 (ability) g stetdlye Aol ¥

olg Aol A, oW EHE, olFA AEdtd Aoz dtdw WAL
A€] (position) ol 4] A A Aale] Ae]FHoz FAoA st dte AA & o
A A Bo2s gegel g EHR ol AdAol e o9 A
Baol dAaE &2 el @48 s " HAASAE whEA W
Y= 5H oz dolh f34 08 #EEE ¥ (negotiation resources) S Y&+
4458 QAAI=7HE A gt

ol 4ol Awg Hyysl Bl Hmgelw ¥8 BAE ¢ e F ol E
BREFE/ AR Atsl e A E F32 e KBRE F3d, 98 gd9
15 AsEde U AF3E5 /M 0] A%t 45 AgAoz @EEsie &
golgtx E o7 vk wetd W E3 A E 22 v AAEAAH ol RE F
Rol 17 « BEBA o3l BRRERES F4 A7 A7 ol
t1oodE Eo] RES MBI e o A E dH A A @4
A otk ohz, o] dicke] B HXEE shA s gHelAl fFEe] A
LoojgA #AY S detel dd gfrel aFdsh A =Hed agkg 9
WA A FHA o) MEEENCIZ NBII] 54 & 2A =k

=0

Y
J 7

2. WES)
W2 o) EERE A shAA 2 el A% 259 elade] s g
th 5o addo] gow ZAL sl AN oJestx HKol BT ol

ZL Zoleh, Aol W Av]Ee] e RE, Buham wrEel Ag, a8l ¥

5) Zartman I William, (ed.), The 50% Solution (New Haven: Yale University
Press, 1983), pp.15-18.
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IZEF R BESE A ol
FoHEel AT whok ek
2t B2 22 Aol A¢ 4 Aok
HRitol b A & Au) st Fobel = Jipz(domination),
2 %3 JiE(submission)o] 91& 4 Uk ol AR EoE
F o Awe) AFA AMBAT W E4e] AAE BhE SE
of Aefihel A ofgg A 4% dUA Tyl A

S AldetE RHPAE Qe F ek EIEHREA AR R B
of whe] Auiupe] AR et SA el ALY S wy] Holl AF FHE F
ol e AR, ovul HEEkHREI(voluntary export restraint)
F &7 BEAINE 2ol oledt gAY vt F F A JPor B
T AR RS AFe] RAE @3 234 fHEE Hdtes 2 2R a3
AQl A e & REe velel o 2 FES oE 9A2L Fx gl
A, BEMZ Fdq3tA ge Aol #AV ZFo e g 9
oA A+ AFes Jik(walk away or withdrawal), & zdlz WulgFx
s d oA %= Jidki(inaction or do nothing) % S1& 4 glvh A 7ol
sAsd FAA e 4oz FAE Ee dEelth oA ow HpgHE)
FE3 ] GERA], MEE AT Fo] TAY @ARE FH4E 39478
=g ) £9 debe Aol

A A AR 4 A (third party intervention)o| o}, B BAAERAA = 3§
ARG T b o] Wl FHEE B s Al A 243 A
_111

o

d

S ¢ BT = kel ol AAAbE oy FRF d& F Qe o

A god AAE g4rE el

2 ov-g FEEel @ widl dAel WmEel vk e ddA wiAve 3E
o A -sE MERGRE d2ddA dgd oz @iksts ARl th wekd o
3l 7} %"&51-* BAel ERSE oldirt A3uStEE B BEE E o
ZbA 3 gl AR BERel ok Xl AA e arle a#EA gn o9
e ellnt 42 AFEH dd 28 ASAd AAE YT FEsd
PRA RIERES AGS 2ol Ry e A gl sk Ade] A9 A9
R A 3t s ZolodA f¥H mAae] AEEM ghol Al
veb s et st HRgS 2 el vl BiiEiel 2 o F317] 7} o
o Efiek BALS $AA e 27 ok = e A8 AdAY 2ul A
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Si7ke] EERCA 9lol $Hd 3 AAelete s EANNLR {JeAl Heo g4Ad
el & HEEEA "ok 2oy ol et BES whEe] W o Higol 9&
oA AT e EF dv Ao 549 £ Ao zm B A4S 4%
<t HAE Felvt Eobsd o] Hl ol gald BEF doivkm A7
¢k Aot 2oy A dEr 219 e+ 9t

23 @eEel Ad BEnd = ok S0k AAse # Aoy P
R 3 (strident antagonist)E FadiAlo® 3= . ol mt w3k LA

inad

#:8) & (fully cooperative partner) & tjA}o23lE X ofya 2 F7ld €3
% WBhHIQl BE53E (cooperative antagonist) & 48 Ao Foh. uabA
§ 53 v FAEAE AAsA Adete AdAYAY ot EHRE =
7 A F3 odte] REE Felsbe EA A AP fAolatm & 5
E v MHERPMeR 2y AlEfeR Ax we arE ST E =
=g Stefof shAub o s AAle] el vl E AMel HFHE o] i
o e,

Ao FxH YAl AAukg F23A =l 49 5 #ERHRE (prisoner’s
di emma)ol wlx]A] =}, ©

NEE 2Astd Ao Y& S THRES BEde A e
43 250 sbedt MifRE vl A SRR o) Syt dA £

£ o] A=lkde ol AFE A2t HaEelA] MEMmRRK e B
M A Aoz Begxich oA #AE ool chi& KAl #
BE g4 FAA AAE g5

I. wawtseet e mEs
1. BEEe #R

ATl AE figel o3 B FIEE A2 A 22 eam Qo oy
FE A G ohuet@el £ESE N 2VH Fopy] sk s
Bl A AR FE AARE AGAZ BHE o R Sl AL B

D Ao AEGIE A 49eg Hezys, Davis, Morton D., Game Theory: A
Nontechnical Introduction (New York: Basic Books, Inc., Publishers, 1970),
pp.93-103; Rapoport, Anatol and Albert M. Chammah, Prisoner’s Dilemma: A
Study in Conflict and Cooperation (Ann Arbor: The University of Michigan
Press, 1970), pp.9-32°] Si+h.
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Lz v gr g3, 3 Bh A AR e AAE A 28 4 e
FTICAHT B BEaPER-S 15921d 9] Francis Bacon2] “On Negotiation”o] v}
1723y Zufo A elojd Ee} & De Felice] “The Art of Negotiating”ol] 4]
A s Qo]etz Pdoixch vt s 2 TN E FAPAHE £33
e AAze IddAYE 433 fE&3 EHY A Zod, BTRE,
RFLHE, NE=MEE A wae AAE AR Zed o

A=l A mhE OB T BEERBGRER, Y RS, B Gl 23l o) %
FH HikR A7 EEEle] 2obrl 195040 2o olzElA e HARER
ol HEIE @abetA AHSH GG O 53 BBREGARA A o7 Hige) 33
ATs- gl HHm BAES SirEike] Awsd e =3& s 3
Toll 2 AE ofrlel BB, BORE, REE Fo ATIFEokdA A
A HeF =7/EA HAe #HAkE btz glch

2| HEEE el Iyt ASA s FYH A s, BEPY Eg
Al Frhek HFIABE 5o #8F ik 2oy dF4e] Ay &
F e wAAAY F@Hd 45 8, BRelY BAEMAE ¥ g8
el EoE 2 gdon BBk HFIBWET e ddz 235w
ok el vhetell AR & Zofl BB dF2e499 =29 SR
AF 2 AAAMQ A72 HHE AVt el e Bt

o] ¥ok AT EAHfA, Mo HEELY, 283 EFMAAL
Zoibe HBRA AR o) FolAa vt HZdw AE5F4 dA4N4E BEx
B BB H-AAA Adsta, 949 A 9 ot A4S F o
Gt s R JATFALE A7 2, Tk AE A Fod
il Ak, w3 Avt g4 wAw g gFel Bl AFHel o
T7b A3 oo dEe] REME, SBHEMENE, EF 2 DBk X8 5
o= o2l HAVAE =9t HedlsA ks = FIERKRES #HE - st
2, 12 3E TR AfEA s T AFEKR slddEe A7 A
BRI A

7) Rubin, Jeffrey Z. and Bert R. Brown, Op. Cit., pp.vii-viii.

8) Dennett, R. and Joseph Johnson (eds.), Negotiating with the Russians (New
York: World Peace Foundation, 1951).

9) Nash John, “The Bargaining Problem,” Econometrica, XVIII, No. 1, (1950),
pp. 155-162,

10) Schellenberg, James A., The Science of Conflict (Oxford: Oxford University
Press, 1982), p.4.

)
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2. WEAERL e

FEA o] ol WA BHRS TAAL HEEe) AL A5HAE 24}
g oo AR T Az EAFe BAE dubd ez Agd £ Qe
¥ ol g BEgc R wropgo|a, 'V o|wdl HERH HEHE X HdAe B
o AFAAA A o) BE FARE S&3T HAolvh ™ 714 #

T F938 HAAQY, R4S FEHE(evel of abstraction)r} Y F Eoxn
+&3e AFAE TAA A dAAN V) A gk et
g Lokl oH S Av AL, ol 5F Fokll A HEM Hre
B HQl EwdolAl A3 FEo o ZHAT ol F dA RiEsRk AAAA B
1% o gl 257t gty dfels £ APE s ke mEoE
Bimol BAZK=A &Sty WlE£4Y Zeloh. v B BT HES B
wESN] B4 Aot HollAde FFoletz & =, dA9 EXAT Al
AANA AAe] RES A48 ok 4 Holrh

A4 FASAN L BB BHoEw sdtge] X $L dsd &
e FEe] B2 Zojrh oludt AL B ASdE od9gE o =
2l AEoRrt dubg oz ot B (management)?] o o u] 3ol FHEAY
2 2 v Bl Bl olH & doleta AdEd. BEgE ATALR 9
= BB 249 deAd 24F TEHIVIE A ¥AYUY, dEFE F
AL duAd WEE 2EE A Xt BE HekA Hoh webA H#mE
BAe ded FAEF FeAZ A7 dH#E, 34 o0& S99 hEke
Aol Fu Aol GFAolvh FF w2 &9 A FEodA RELE
Z-33t# = 7 (suboptimal solution)-& &4 = AAAE 2 EFoH A
Zh] Zolrh

deig d2E FE3E gy bl e BEmRK(academics) 9} BHE
(practictioners)®] AR Azl E FA HFEFEFE SHAI = Aeolth &
H} BEEBRRS 3 dT BBES ¥ d4AAY 9F4E EEs=
ol:tH el Aoyt o F] BEBAMHES ol A& A ZelA & B4LE

Fi- d2o# #Asst o4 235 S A7) 22 oot EERIHMEE (negoti-

aticn simulation) & A8} A FA 7} &4 AHsx, F2 ‘SL.E’-Oﬂ/ﬂ St E5

)

1) A, THENBFEEY R (4% 994, 1981), pp.57-65.
1) Ibid., pp.415-431.
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AR AT HREHSS s 440 QA AFe et
AL ol Bl AL weh WHE WK Gelevance) & ol ol EZoz 4L
AP & Aol AFAZelAE ofwl 198 1S oo el HME

ol 1&gk FalAel molg d4xlEd F& Tﬁ%;éﬁ@—}g(negotiation clinic or
1 3] o] &3z 9lrh o) MK
23T A2 GRERS FgstA e M3 E Fox sk BHEAAE
AL S BREe) AT RE g4 or SAAYE P E Fo A
T 2 AREA BRNE FTHAA FE AdA 9 geh qAUde EE
S HFRE doE 58 A AedA JAES 2 b Z2A Jdstee &
ch iAol 89 wEy B el FdE [BREATER e (negotiation
semii aryol o}, o] )L T LM BHHHEES T-el #EE ol F e
v, 13 AE, ARt b, oAl ekgabA Ssol Subeh Pigmst AAEe BB
BS EdE EEIE AR A = I RS AeRd sig ez
Bt OB, BHE S &direl Aol Selskan vk
T IvetE BORERE 58, o5 o] wlignHEe 32, #ilghs
st AdAAL A, =AY A wgd A, de]d A mFA AR
o 3¢k MEE P HEEHGAY ME 53 A4 s, @E EE
W 5o dadd ¥ W oA =3 ol A2 dATe AFT ¥
olgt AzEct Hql AL FEldAE W Aol FHHL dvs Ao
3, &S BRI BEERS =88 wod A HERMe HEx ZA453
d %o Eg EolA &3 A#e] shsinte Aol Al Al °}°]‘”/]
ol 7} A Ee] 9 o] Eokr} 7l WpEEEiEol v Biffy (technic or skill)e] =
Feb i et Aol ek sbgkslch
Beulding& &}v-9] S35l )58 (discipline) 7} =7 da A&, 34, 2
zH Ef.(bibliography)ﬂ Rert, B4, d#He H3lE g g mhEe 12
<- Aevh AlA, AAel s A Al BB AFA & 5 sl aE
A :;‘f}lf'ﬂé}éﬁ{fﬁ;g(spemahzed journals) 7} 97t sz dIZHA 9 J1EE F
e A of ghob ek Y S FER A or | dAG gHe|Au, A
PRRAEEED S 20 el AGAA - 4 e AME HEHEER ¥ach o fdt

r(r
\
_Q

@

ki

13‘ ilould;ng Kenneth, “Future Directions in Conflict and Peace Studies,” Journal
of Conflict Resolution, Vol. 22, (1978), pp.342-354.
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EE WE NS ) dpiokzay deselot @ Aolw AE dERek

ol f 9] o]z HITWE Hing el o) e ¥ Ao AfAeld
V. w2 #&a%

BEHES 28T FdA 5 F5 glo] skddA Sl R gol3R g
E ol AEe s8a e g Zartmano| A48t F Zartman, William, The 50%
So.ution (New Haven: Yale University Press, 1983)2 ulgte g o s}
o | BiEste] BEE Aok A4 Y 54 & vzl AAes] St
o'l ST MEStE od Eake & A8 =9stgd

1. Bsag #&kE % (Historical Approach)

of BIMEL BRKEI oA & ilAe 2 7o 5349 s424 #BY
Spin 22 d BES AUAT Aelth HAER Folo] denexA, F FUb ¥
177 = 45 od BRE /P RAd HE 48 ot dole o
o RRBR] dallA old &S AT HES T 5 BRS¢ FE ¢
€ Aeolh o] FA A R (problems of fact-finding)7} F 4817 =&
ol FEAEE FAM%t7] Al oeiskAl whge] Adtd = . HEel Be
HEI fFRGRAA AAAQ £2bo]l A =l=dl o2 AA £ —iahay
o BESIel AL AAAIH L Gt ZE BEC] J4E FAAIY] mo
= AVIEA R deivts dEE A ded P2 #tlel MBS Uiz
ol &M HEHRE Avetax =Hdeh oldd HEMGY dgde A
7b s Zlo] ARl AR RE MET RS Al A Bg4Y gA4xE
of tFE e BBl &M Al getA e & ol

AP A Ol #EE el A e WU AE BERE S Al
A= 9 Boj vlely} #58 (external indicators) Y iRy 9l FE (indirect measures)
of &' EF 4 ol ek, EFE oleld gl HE o] gl vl Fuld
A AZE HAE +& godt das ofF AE% MBS sl 3§
= 3vh

H A A AU ol 5 Tl A god = el doh. BERERE
A A BEHA FHolv ol F WA Aol delum de R
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AA il A= REBEo2N-E Awsle s A olch  PREAY(contextual)
Btiselzstns & ¢ o, AR AV el AAE e S A5 e
FH A= BERM #Eikd 2344 F A 2oh

T A Fe] &3t BMEER del Az 27 A7 o) FelRx
%2}, B WEHAREC d4de HH8E Bl AA"dGE A ogs
S ] Aol R T AVE £ Hde BESZ g FE R
Aol 1+ HERMS STd997 A s, tddele 435 71538 &%
B A g Aol A Hi, A2 HRHES Ao EIEEEY N8 F
FE Y} BEel Avay o dAdMaE ‘wA 2 REE(nal offer)’ v BikE
i (u timatum)ol| w2} 977t mzddE Ao FHES £ 9

ol 1% =19 Aol Aztelete = shte] BEUL MY, WA=
w4 R BErel kit A5 @ AAA o] R E (evolutionary history
of n:gotiation course)7} A 7k8} FretE Aol = wtR o Hol A AT Ao
HEy felete Aoleh, AFFoe) Folets AdNAQA JRigol 24 A F o
Eu Bz $8% A JIASS 3H 9 Bkl 2 4 Fe 73HE Ao
gz 44 F5E 7 A

52

EURE

3. #5350 R % (Structural Approach)

o] S §4FAAES MR 2E0] 232 A HEES FAdA #
F4#% R (negotiation outcomes)E AR Bl A Folvh. FAAE] Ao 4
Ad F93 24F9 st HHEE R (relative power position)oe] o},
B = A Fd B B3 FAS e Hed, 49 Sdd w
gl {HEM:T SR (maneuverability)o o} & o 55 el b 938 Dababst
Moz o B2 FIRS devy 2arh dubEdu wlele], $43 o
AA 7 ol Fadk olqrol A ASA A= s, dek Fe }3 FHG 24 o)
ol AL gle] Aoty AR Az AAR P 2 9l D iRy
Hed e F2AQ AR TE3= AHAY 4E 5 (compensatory arrange-
mer i) 9] A3}, 7| G A S (faits accompli), WD G2 FYEo] o 9A %K
141 Kelly, HH. and et al., “A Comparative Experimental Study of Negotiation

Behavior,” Journal of Personality and Social Psychology, Vol. 16, (1970), pp.
411-438.

15+ Schellenberg, J.A., “Dependence and Cooperation,” Sociometry, Vol. 28, (1965),
pp. 158-172.
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Fther AL ErtE AEE + g

= o] BEAkS shviol MRt s, =AY E = WY E£9F
22 ogA FAHALEAE Witk LB BHEFEFE At A AF
9 -8 P H#HA Lo (intracoalition power ranking)s WS
(r:ward structure)of] A o Ex b e 19 o2l HigI SRS S STt
9 delA = FEES ¥t okt 284 A A (bureaucratic politics)o| #3}
A FAANE mFo] =it

BP9 T HEMEE (structure of issues)® % 47 7} gt o] Abgdeh E
B asEY g4 Ads 23S Aol e A2 538 o] v
ub b BEaRn, %, NEME Sol 2etA Al S olAH Y #iEmN

e
nﬁ:

o

4:1e) AEFNA EYAC B FA0l A %A Nashel a4 merg &
] 2ol whEE F @k (bilateral monopoly) folth. & o] AL
<28 R ATHES 35 (utility structuralism) ¢l ¥ #}4] & (Pareto) & A A Eo| <
o] B el Adt He TAdd A& Z ek oA

< oA TS A ARAA S AL

3. BEEERY HEH % (Strategic Approach)

o AHIwWe MM AdelEow Z dlsich IA Aol SEEA
(pa terns of selection)®} wFuidl olaizAlel (EEK#E (structure of values)ol]
S84 AdsolAE Ao A4E AFAAL 2 AD4HF AR FEA
B Bl 2 & A0 EEEE, 2 5AL o] SRl Adg
o] HYFMEH Ao ol=Ar FEH4e 4FE devhs Aok o)gA
Az e, oA FEMAE 4 v A (quantifiable utilities) S Fx2 &4 §
7;5: Unden;alﬁ,/ Arild, “Multinational Negotiating Parties,” Cooperation and Conflict,
VIII, Nos. 3-4, (1973), pp.173-182.

17. Allison, Graham T., Essence of Decision (Boston: Little, Brown and Co., 1971),
pp.162-181.

18, ZA YA dolA Hiyol thEel whut fael Aol HokA e FAd A,
Ikle, Fred Charles, Now Nations Negotiate (New York: Happer and Row,

Publishers, 1982), pp.26-42 =
19) Nash, John, Op. Cit., pp.155-160.
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A3 )e $ASE BREE At Aoz 29d oAl SHExGRE
% gep

Acto] 22 A, ML FaolA Ao #ERE 242 3k 7Hed AR
T FTollA Hglel wEehe vy FHE(minimax rationality), &4, &
o 543 Al w Ade] E shedtvke A, AR, S olHd Eohg &
5 HET 2= Y A S0l g4 BENS JFE RESI . 2
A 714 & BB K (laboratory replay)e] =2]7b AA] HEgkiLa ¥l
Ho2d ol B3 AAE W - T Tx 3, = A AeE oy
o8 Wdke A E ol MiHE Fo2M o=Ax HED
C T arh zEv 2 AR e FEA HEE 9
= = < 4= BE FelAd F e FEIA FE
A5 A Hol wiv e e dAAd PAelA Bkl deolA =
7

X

|

B Adel 2] Rk A% RESS @4 el w3bsl K4
i (sel theory)st} i=2] (logic) & o] 8-8e] A| 43 &k 7l o] vl &hA) ¢ o] & (metagame
theory)o] v}, BEAEMYQl Al Qo] B Aoz FHolee o5& AP HA
(cardi:ial utility) o2 A4bslz, 24338 SR {TES 2E P oA A4
b CREIMl ST kel o)l disle, HEA L HAol sigA FEW
AL AREeta, HAY Adol Ed s AR AY F dE PFE o
W &4 &(outcome) 7} ohE P AE] AqA Awo] Fojxl W g etelA] Al
A # 19 W= Aol By AwkA oAt JlEA el B wy o]},

ol g thA AFE 2lmle] vl ebA 4 (metagame), dlo] 3 A ¢ Chypergame)
3t ari 1A <) (supergame) . & =1 ik (algorism) 7} Urol Aok, o BhA|
= Z1-tA el A ATl 2 Sl BRIEE] delA oA x gz ke
A gAY A Heoll FEls A doloh FolHA YL Al g AR
5 F 2 Fdd BERRKC BelA FE3 Aol Aod® Afo AL" S
Az, FIHALL BERMR Azt =k wslels HEEIA A Sl A 4d
U 1E Ay BEMN AYEY LYo Z o) Folx glet

20) iishop, Robert L., “Game-Theoretic Analyses of Bargaining,” in Oren R.
“‘oung, (ed.), Bargaining (Chicago: University of Illinois Press, 1975), pp.
€5-130.

21) o |ekA o o] Fo 3he] Al Fraser, N. and K. Hipel, Theory of Conflict Analysis,
(Boston: Little, Brown, 1971)-% #=.
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ol ebAl 2 BEEIRTLCl BAWEE EEE, 8o HEl, A% AdAZ + g
AW, 2o A wst 2548 23 HER, SN, Biarel 3=
A EHeztE vew sHA e EERAA, 28z A3 RS DEN
A7LE FA B REN 44T, el kgl 4 sledq M4 S 2
A Aok ol#fg F42 2 EARAAA F&& RS LEY Wb ok
2} A o] s A N FIESHT (interest analysis) & A3 ez
A Webs T e B4 A REMIA obd A AF BAE

2 e

THERY, iAWY 3R 3% (Behavioral/Skill Approach)

B AbsrEo| gabol vl ifmErel v e dAAstE uE TH-etL oo
S A7 s} 9 Rebolth A47%, 9%, A4, F& G52 (codes of
corduct) Eo] £ FAF¥Ho] ==, AAF Jmr}t 7] & (perfect gentlem-
anliness), 7 Z(warning), $]% (threatening) 52 oe7}x] AAH o Fkes
o #AE AxG oA Juste 2§ - FHFoA Fi (admonition) o] %
#e A% dx, Aol S Lel FESLE BEdE 5 48dE
# fikol ot

1 g B ol JlEEE AuAe AAS sHAs glev 2al AA st
3o A4S d98e dE BAS gdogjet Lo 28 ofud TH
A 44 BEo] FANe 2EAAE FAIAE ool AAT old A4
s B o 2eg e oA 54 At vhena ERE e
g Aolth @mstm(lough) MEEZMS A nohE $4ehx(supple) Hl
B % (flexibility) 9= HAE £ Aol Ad AL F& o]
2E At A sht, oleld el A4 WA Leht ATE AE
AAAE = & e o

g 2ol AF3] Al e &AlEo] {THERY Hitdk(behavioral traits)o] & Ao o] W of 3
2 04 AsbE B ARuch RS BEY, GESE BRE HE 5

’“10

ofi

e
rir

) /Qﬂi Boulwarismo] b3 el7lel Az gl wlehg el 4 o] ol Fe] il
A% 2o ¥Te AT 9t Boulwarism& v]#2] General Electric®] L2
AtAel Lemuel Boulware#] 2 o] Foll 4 Fdld zalel, 2 dFd A4S & A
& AFEetha AAg Agrl A Az FolAA g e fHsgt. & AF
He] ARAQ BEEE S BRBES B e zA ke

= o] ez AN AFFsAE A

o

=

lo

[=]
4494 ¢ 9L cheel

it
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o] o A jtelell oj2A del, At B FHE ALY @ od Pu
Aol g&go] ¥ Aol oWl dFE v A et ANE e WEHAS F
BEr. 250] oW AZE 2A Hew, old Are
of ¥ EHo Kt = A ot LHER 2 E F Aojmg dF
7} f& #A9<l (contingent) /‘4749] inn o Wl d ks Aol SAe)ch

e 3 ol AurHal %ff%f_*k«] [l (problem of symmetry) & 2zt
det. opA] ek, sk /‘}%‘01 @ P E FE AFE ANE ge
Ao £ ATAYA ZEG z2¥d %‘—}T"r-i—f& e 2 Bl dsHz 5
Ae7-? FAAE BE7 474 Ave o3 589 JeAw o] ¥l
o1y A4 TAE A4S BEANER wh=d 75wt B9 Foh uaty
H4e AAd 43 9@ vl(mutual movement) 28] 32 Fo] W3} (non zero-sum)
AAL 7] S E o3 BB tlEel €AY R, d43A9
HIFE 5= 2l g44 & Ayt nz g

[}

RIS %k (Process Variable Approach)

Sz ol €% APL WAL W4 B (earning process) 0.2 wul, 4

£ RZE(offer)o)rt dvle] A(move)s} o]e] w2 24 (counter offer) =
A s pets o2 gt Ao BERMEA KBS 250k BBt fER(challenge
and 1:sponse encounter)® MEEMRSE A48 E o] 2L 279 #AT
FAd 1791 BAE BAHAY FHE T8 Q?A}Q@?Ei&ﬂ e Az
=2 WAE dHst b Zeluh @A HMlel 2r15lew 314
S @z FARAdA W Ao H§ HA4zq Aoz E W, o]g
bgol AW e B4 EHow A AL MEMOE AL

& AR 87 SHAL e AAAEAA Eoles HARFFIE (expected
payoff & wol& WA, Aol A vt ARH = BAARL A%A A
e otk & AV & FBE AEE, Ak HED BERE T s
°of B Hch oWl AEECE FHEY SaAdc FRFI} Fufo] Az
FolE Aol 2THG® & GAAS} o5& Mg FAAN F o f5dn

23) _lelley, H.H., and et al., “Negotiating the Decision of Reward Under Incom-
1 lete Information,” Journal of Experimental Social Psychology, 3, (1967), pp.
£31-398.
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(oft negotiator) 4+l ] WA o A RAGA AAL 2D MEFEAe
v A SAAA Hd, 2 Ade zofA FEEA Eobzd WhBHEe] WA "k

o2 8 M7 RE(concession behavior)7}h o BEFikS F8.8 AW
T, olzle] Aol Folo] we FHAAE dohe Aol YHATE B
A e g4t Ao 2AolE 498 WS 2oldAE ofn FANAL &
BFEog 99 s Edtxn = upx o gAleA & FEE SFAA U= &
. SR FAA b B HEMGRS e HER P17 (reciprocal
ccacession behavior) 9} 2ol MHERMGRE T HEW P 1THE(exploitive
coacession behavior) 2 io] B = glrh o)l gr el #HIE oA
9 B Rpi@E{THE(communication behavior)el]l &34l A olA A=A =HE=d, 7
Aol Fab& Al Sulef o e A E vhebvbx] gk $#% 0] v BHEHR % (counter
ofer)o] Wl gl A el X x vhepdet

283, 27 BAdA BiRfgel &% (macro-agreement) F o] & W& 457
of 33 FAE AXNG 5l w3, ol FAAA F|Y e st
A& Folrdel wet 43 frfHe] WIrt & A2E Ml o714 FATAR
T BRE RATHHEY A E oA "o o] AW 2E HH%PJ
90 ol @zt ol WA A8ue Folol Al BES WaIEE
3 qamitel HA L Fo

V. BEmRHe] RA
1. #=2| RA

14g d73te viE pt@RiBe o Foke] Aol el o] MK, B
i, 2 HEH A2 LEdd 328 F 4 K HET 4%
Ab 4ol o BA HEaIRiR BRES 48, ’g?ﬂli 2% %A FF
hiern], ZEo] Fol& A4 e, oA AL 4 AHs SH
iR st AEE Aadeh ol#d JEdA 23 dTv ¥42AS
ot AR (causality) & 2 ghet, A Aol A7 JAGAAE] o %A
& -sotefof 3tu, zE] W] V&I FEE oFA ok AAAD F Yo
o, = ke FAE F3te] oW BES slolof d FAstE FEdh ol
3 d79 HAYL s WM (negotiation effectiveness)& Zo A7) & 0]
oh. kA 7e 2 HEe] WRe ATEddAE 28] BA4 FA7 S E£5h
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o8zt 2o Y= Effitk(legitimacy), E#, A% 59 4t
of ko] obs sEAWEAY] BAE, ALE, #E, EARF
} 2 5] of of 3FD}~ FRo] o 7ol et
AAA HEEAIQ FHE b2 478 Ads E3A §&F
R fmE LAl AT ATt WE dulAE oyl F gt
A A AAE RS G 2 rEe] ofw g Aoln,
E#ESE HEBWA 74 el oJ9A BHst= 7t & B4 Al P

MXzE, EHe e, B, 5o Al RERY e 4& 2

Tol #8A rEer =9 He Ao AL T 2
AAbF AR Auks] = EEE B (nterest function) 2 A 8k Aol 7] o,
A 13 A 7E Aol vlag W o9l FEhs ete] = ol 9L
7.1 749 Fel FHE et s F 229 wiie] ol FA A3} 5
=7t de %‘L"] 9,1% T ed, o AAY Wit FE7 AFEsH(fair)
e Al dFob oriel &3

L R B R 7]*;50]‘% Bzl glel Az die)’, ‘B (threat)’, K
(wariing)’, =t ‘@si(promise)’ 3 A FH3 oY A EE o 47
W3 Sk W 2E ol# g e FEe] B & & 4¥E F3
= FAFANE ol2d A 2afe] AFHor FulsE AololA, of
» ZEAAE et sy Al 3 =t 8% WHEIE .

o pgAAe) 7t B2 A A4 A EEFEH [E(the free-rider pro-
blem 7} A7A HEd, o« ow AxHA A2 o] FAE HA}=VE
#|EIYQ) AAL HA Heh o Al Ao R ek A LRl
ZFA ) pame HRS A A oERA oldT FAEF Y F = AT A
o)e}.

3. ol at 2 7}A HEZBRE (mutual decision-making)e] 7] | Fofl o]
Aol A 4T Z}OHE} shte A9% B AreE Aol ¢ A 2o W4Y
AR b A FAeke] BA S of WAL S Zoleh F FAA
A FHFetek, & o §&Ee] A WS sk, o A A A

-ﬁ&“
gé

2
i u>~

o oY
T TN
;g;:gig 2
TR
FE—LA'QHN
rubaﬁer

rl‘io\‘

_11}1

g*—ﬂ

L,
A

: l
" [ ms{- _8, r"m

o

it
r_&i
Bl
e
&
=
A,

‘)4) o] a}q} s 2ol a4 Velasquez, Manuel, Business Ethics: Concepts and
Cases (Englwood Cliff, N.J.: Prentice Hall Inc., 1982) & Rawls, John, A Theory
of Justice (Cambridge, M.A.: Harvard University Press, 1971)%& #=.
25) Olson, Mancur, The Logic of Collective Action: Public Goods and the Theory
of Group (Cambridge, M.A.: Harvard University, 1982), pp.60-65,
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el fgle] ow Y £HE o -E el vk dhe el
2. H¥EYy Rk B¥9E (Symmetrically Descriptive Research)

)] EBES 49 o= WAAst g e
FAE TS A 23] #ligsts bl 3ol
2 o4 ATt AYsz i, 2@ FFe MRk 3L z:»lxﬂfs:ﬂ =
2 gl BET A Bdolv Ry g FYUdte] ofF e F3 g
E g ol &3te dAed o 25 #AE ek #W 2AEE B
71 224 239 G gAAAe} FRAAAA FEE Mz st Him
% gk

&
2
%
i
E

T2 3 e A4 delnd HEE AR, ¥ d& 548& AAx
A 5 &F#:(bounded rationalities) & 7}z whatatEo] AAzZ PEHP oo,
gEe od A4E FA A= on], FAFHAA ogA AR e
#4& 2A =7t de Ad A4 & FA Aok dAH oz F938 e

Ar dARe AAE Bz FI NEE GHEE LESE HOEET
o kS AL EHBE, HHEE ANSH EREES B¢ 2

3. BEy =HH Wge(Symmetrically Prescriptive Research)

HEE} BERHEEESS 2 Aol ESe AL 2E FHEA, &
Q:1el AEES Abd ADoleel of@A okt HErtE WIE ggolh
z1) d9etd, &9 Yol AAdehd, Fd 93, F9 —EwoE 95
hl ogA dlokd EA1E BeA AR BFelA HE $3F ke Aol Hh
G g FAAE, 4t Ade] ¥ 848 Aoz F3HE A
Zitelokut s, oleld %8 Ade] ¥y ALHE Aok 474 AY
o it7bEe] B A&EE WA (strategy)o] B o] e, o= FAell
ol f1EHEEE Z A olvl olel gk »qu ﬂcwh BE tﬂ%% =3

c| z}%a.o_g. AeaE HES 2l e :La.L oE WA
2325 GAAEe] 2o NS T WERES B equilibrium)ol

N o

20 oa% BEe 2ae A% 2L, Raiffa, Howard, The Art and Science of
Negotiation (Cambridge, M.A.: The Belknap Press of Harvard University
Press, 1983), pp.20-25. #:=.
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Esoof deh AU HMk Bl N E ATERS Ao LEHoD
Astol QAR B Aol E3 HEN BRREHAS FEA o ool
5,_’11{151,];}.27)

4. FEEEEE) RAEY - RHEY BISE

o 4B Pt FAFAATF o= B FAAd dPAd HES FolA,
a7 A Al HRE dodd oA ARk SFEE dFee
Aold WA ol @ AT $E Bt ¥ PAAY YFoE wul WHHY
Q W3t 9z, AWHE AR A4 2 Gkid e Aok
Foh & AgAA Z5E A% Aol ohm, gad
gol 5 7 wEel olHF Bl TA A Zolch

A 478l el N E BEEM A
2% ArE A0 e FFd 2 424
oF 24 o BEHES AL 4 AL S A
2wl F8ed QTP 4Fuch 5
A o A% Aol FHY F odE oI

3] Bk BEV BoRolV T

i
I,
A
i
=
i
1o
=
o)
b3

o
o

] 3
7k ek 0131?& Fope] dFE &
c}x}gl BRLO IR o] o

5. B=E WK

A e A4+EY 4% F4GAAY e #dd AdAE] A e o)y
& A4 AEL BRRE (facilitator), Bhe, {5 (mediator), HEHE
(fact-firding), {3k % (arbitrator or arbitor), =+ % FEi# (rule manipulator)

27) o Hofd @& AFEo] AR FEol v} A A G wWiFo] &7 ALFLE o]
8 &t7) Ao, FHId T ol @ Hoko AT KR, ithE, BREG 94 $&
HeE 37 4 *ﬂi—v— Bire] o] Fo X Yz, 7EY AFAAL 7l R ¢
AAuk glod ¢f F YA HAY AFEel "ok ot AT AHEL
o] B-okol] B A-E zt= A3 #HqAEA E-Eo] 5=t Eub Luce, R.D. and H.
R iffa, Games and Decisions (New York: John Wiley and Sons, 1957); Raiffa,
H)ward, Decision Analysis: Introductory Lectures on Choices under Uncertainty
(1 eading, M.A.: Addison-Wesley Publishing Company, 1970); Keeney, Ralph
L. and Howard Raiffa, Decisions with Multiple Objectives: Preferences and
V due Tradeoffs (New York: John Wiley and Sons, 1976); Shubik, Martin,
G. mes for Society, Business and War: Toward a Theory of Gaming (New
Y. rk: Elsevier, 1985); Davis, Morton D., Game Theory: A Nontechnical Intro-
di ction (New York: Basic Books, Inc., Publishers, 1970); Frasser, N. and K.
H pel, Theory of Conflict Analysis (Boston: Little, Brown, 1984); and Schel-
lir g, Thomas C., The Strategy of Conflict (Cambridge, M.A.: Harvard Unive-
rs ty Press, 1980).
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9 ol FoR Ee o A8 vl KREe] FEse AE Bz &M #
22t oF7ke] Aelzt Qloh W oljd AAAEE A fEME, HME, HifF
fEHER, AB 5% 22 9o Wi = Aozt dA 3] By (competitive
o zero-sum game)o] o}Yr] wiFof, o] Fo] FAL] Adte] GFE v
% = Aol

Pazffel 2 HARAAERLEH ARl fle A4AE oFA w3t &
5 9 Fgd ZFAA7IH 25 L ofFA AFAHA dJor FAA =
vo3be Al GAREZ] RBEe il XA @A 8% wEholch. 259
f el A Aol & Jlwdtn, A4S o] olgA o FE nAetE
E gk o dsog olydt AAATL FAGAAE BgE A

AT ELwd ofgAl stefok HeAx WA F ek
V. iemRiEEDt RANO ZE#ESH M

1. HEES

obAg oA ol A3 #REAE B A webd oA dele By
(rariant)o] 9l-g 4 vk el AT BITHE EFE 2AzE KHolY
¥ BEE (simulation) 5o) =2 doltt, el oA AME o= dr1A 9 A
2y ezE Ao A AA L 43 |mPsIle Yl v A+
Aol dAdAez FA4Y ol & FAAE A3 EHHA WE] AAE 7
Az g, = FAl B ABEHHE (nuts and bolts)-& A el A AukAql

=A% Tx sbEu, 9% Ao g e A 2d S5 e Aot
HZoe AL AP AdY AALE AU A BERESR
(cecisionmaking analysis)o] ol A a7 AAsget. ol& fAaFe
AGAL o wy oty AR FnAs FHY THRE 5 AHD
AAEY EEFIES 770t TRt E A4S FA%R 28ete dAFA
A o] EE-S HEMER a4t Al ol& driHer AHAdE 3
APurE A&se Ao FFHAozEAMAY o] FE FH A GE FFo]
TP Sovee =3HdAY AN D Qe FAAE, AANA, =392 A
4 1 ubod A}, 1983), 408-450 Z-3t w549 2AY A5 A18z—A21%, A22

z, 233 A302—A302 Fz. FAY A LR FAAE L, T8
Pk (A& 0 g A}, 1987), 575-583% Az,
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A g AT vE dFH de ol AL FAll HEI HeE
(prir cipled negotiation or negotiation on the merits)o] g} 3}c}, 2

B ol #egRR) A E A 9s] Ay A, olg dase A
B A8 g4l A deobE "ot Ak FE o] FHA AZ
whE] = Aeolgtze & F flovt ek FAl] 4B Bl vgs FE B
BCLE A2 ¥ e 9AE Ao BrEESe] MERS 2
o] & Aol et

(. uipE EMS B

ot AR AAMAAGE Bl 2 FARre] ¥ (position)gh-g §] @3t A
Aol &3 AAE AdolAl o8] A7 a, AAZ SAd AdHetel Ay EE
of W& @ A BEHERIT At £ A Fo] EHEE Al
2 e AHg HIE Aok A rEeleh ojd 4SS HEEd Wik
(posi-ional negotiation)oll & F7}x] 9] Ahits = YAF F H2H o2 AT
T e, BikmEEst EEEREe] 1A Sl

Bikh By %G (soft negotiation game)=} P RG(hard negotiation game)-& o}
o EAA z gl BEMHLZ vehdoh

74z oA BZE A A, od 9FE Addes AL BEIA F&
& ol AddA AXst L AL wIz, 2R ¢HEF THET
victe HE W& AAHolH 3, aejdte TIH R AL tel WA &
EE O] FA ok 2 oled 4FAE Sad F4S AT AEEZ 3
= ol dch #=d g7 FAAES EES IS 58 FHA9, 4

[o

20) FH[C] #iEI Bt Z Loz Hrglkes - BRAGH Erskd 3o 59
sbul=d 89] @ Ao T3 (Negotiation Project Team)S FA L Eol a4 s
AAe] FAFT FARAIH L, AFAEA AAHd AnE s AL Lo
oo ok, B SASL ofF Rm, #hE ko] A = Ed AFA
1 G AE HEsteh. ohuk Yoy A3 o=l BEl 820 o8& ol
13, = Lol Zo] FA4ESA AHHRA G AFeAA el A A
32 F 9eA gEAHE A5 Q. 2 Y ATAE, 2= BiETESr e
1¢ £33 A9y A gAY R RohE FE7H o ool FERE SR
194 = FHEA ERY A% Aoz R, A3 A A= Aoz, Fisher,
logers and William Ury, Getting to Yes: Negotiating Agreement Without
¢7iving In (New York: Penguin Books, 1984)7} glct. %2 viele] BEHEF %
1 Aol A oleldgt AT HRME gddd Az e HeRe, HEE [F
pebare] A (A& A AA AT, 1988)7F Sl

30) artman, I. William, Op. Cit., p.38.

31) 1isher, Rogers and William Ury, Op. Cit., p.9.
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W&i‘a’i?ﬁ% @&Bﬁﬁ«l HR

B o¥ % ﬁﬁﬁﬁiﬁﬁ

* ® AR ffe] .

* B £FE e Foldh * BRE BEF He Aoln.

* MthE E59 AN HA B * MRS Mfpeteld Feetel

* Abghsd 3R ETelA Rt * Abgkst TR RFelA 4stdt
* fAHE 2. * S FETH

* A iA-g A ek * 2pAlS] ol el #EE werh

* BE|L ot * Big @t

* HAAE AHEH. * A Aol A EEE FEF.
* GEE Y AWy oz FEdd * HEY drts T8,

* Faba REsL wbHE RES Gadeh | o« Aalo] ahEE RELS FEUG.
* BEE T * AN AT FAg.

* Bike A%E A # 012 Aol Al Feleh g
* Bel =53, * C’J 1 & /P?&E’r

Foke ol WS AT dlastd AR ASVEE AFA7 2, #-
d SRS FIZ= sredA e Aol

HAe) gt gelut v A zbser B, FARRRES RARN] BOFEE sl
4 FE A3, FE o Felzld svee HAFYAE BRI R e 4
o] & Zlojth. <AL FAAES] LET HEE $54A78x 1uey 24
24A AR S FTee gEde At 2eh a2ela 4 Ave 4%
uh FAster 29, AERRHC o Adx, BEERE v AT w4
Tl dAAed st 28] FHEA GE Aok AHE A FRoE Lo
&t B HmABES FA =, TARERS FL MRE AFe 7 A
g Aoleh, v F49 AR AR 7 B A A B2 49
A-FRAEe] el E Af, GRS o] B w el dFE
= el & o] 41A & HAojth

3. WA E#E HE

<o gl A kel kel v s Bl D o ol
o GAAels S @Al 4 Aol T @ Huiol A MMM
9 HAH o HE, F WHEE R, G2 @ F9L 2P AL FFE 6
KA Aol W@ A Z ol e o (metagame)ol . WA FoIE BAM
o3 E KNSR o157 AL Aol oA F Fud FoF s
Db ook Aol AR Mtkol v WHERIEL T, EHol 2, AN
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Mol Sy o= FENelz, MO wWEd A oA A4S
2] AL Favhs Aol

Prlell A% AL dFd 2 A AE 53 Fz3a olE 4
Aell -9 EEFHE Ao},

5], HERTE A BeA Agelst AFEHY obE Bkl
| el BRI B MR A WE FolAo] ol AT AA o] o 3 R,
ARIEI EEEo] wAe Addel EMES EddodAE 497 dg 7 2
oo 3, FAAEe] 4] gl kel Al aksbet M 2l 7ke] FKAk (egos)o] 7
Aol A FLAS ] A4S oS oA abEdh o'y RS @GRS
7el AR Afe= Aol oz, FAAFe] o] Ho FAsted FF KR
MM BRERIES A A o] Ao wely @AAAS FAA
ol A #<] [ (people problem)E wojuje efete] vhi-= Fglo] A g gt

€50, ol obd i EEEFfR(nterests)ol] £ & wEH. Aol A gl
Avk dzetn A& ANE Ak Q% A BEE shtad AAs
foti: vhE APA E 5 vk s e sidel AEAA 2B e Aol
s 22d §1AE 2usdd A7 A4E 48 E HRMLE A
2 g 9 W Bk wely AR BRse A BERERD 24

Aol HEFEES sHdes d¢ES A ddch
1ol 732, Aol kg @74 ols) & 423t
Ao AAHE Fohlr]t 44 e o)

R A Brdd A 44 A7eE A el FoA R & QA oA F
czx HA9 F vk BANG BRI} ARHE, 22z F5d oA E
FAA 7= KFESH] Fgstrt

7, BERRE FBNQ 715 il A4 slojok "eh. oldr g
= gl Wt fFFo s A FAT BRE JPH L= Aol
BEo ot ol#] F$E BB Ao FL AAE dAFA Hz AAE
dele fHER veid Zlolvh P oAe Adnce ofd FEMA

—HL

7_4

#e 1dstE AHE ALY W, olx 3 FabAdn Ad el A FEEe] ¢o
e wES 5 A "ok JlFoRs WHHEK (market value), HErH

Ad, B ol dpAom Aue AFuchE $Ustn, 19 % HF Cequity),
#% Cquality), %% So) F4clvel ARael AE02 g0 & YAt
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olelgt Wizkal AL P4 ARG A A &A= A, TAHLE FiT
FrpE, FHEIERE, oel3 MEEME rold 7 dAldA ded Y-S 2
&3 2ok pitEEe el 943%E Adste dAdE, HEHRY 4
3 ER7F FL FAdoleh. w4yl vstA Y 2 &E et of =, HA,
A8 4@ Y4gke AREA, €4, AdAd 34, AAd, E34T B

Rl zelz oA, AaEst opde 4dae] #gsd 38 AxsAist o
#ol Basta. ofw FAdulol Lo ¥ HAEEFH FA9 JFoz AN K
B Eol dsiAn HET o] FofHof gt

FEIERE 919 V7EA 2258 %A oE Adste BE A oteldol &
2l ATEIJ S AA Nk 2 ol ATAE A A HEF, A9
BpEEsr 948 BfiKES shestd FrAQ A 71 EES el
o] grt

HBEHEA A= o Ak s, F 49 Ao, Awst 29 AA, B
BEEe) oo, 2z Ao old g ol et A FHE A5
A Ak o)Ze] Mgl & FAAH, Aale At L Akl A2 Gl
HAA, #AS HEFRED ozt 447 FoE F3to vrolrAl "o
F A 5 (RES AAGD, 234 Fuolee] FEMA NTLE & A
ZRE e 523 RES Hotd A2 A=l 4 Aol

Fobd, A9E ¢
ol Bl Aol o] ATHS Fad Tae ek olel@ @A £A%
4o FAAY NS B D Bl A A3G Gt v st
2] Bgd & gleh

75t (position negotiation)# FRIAY W (principled negotiation)®] #] a
wIHE 7k AL

FJ
ry
I
o
b

v OB W EOR W % M
« SAFEL P Aol o}, « FAAEL PEE EHE A5l
+ BES oA £eol g, » BAo pEmmols, KFMeE A9
495 ol & Aol
» MRS Gns QA7 o BAZRE @A) EelA7.

* bk BIEE bl FReol FEaiAv | x AelAlE foote, BEMEAdE &
37}t 7 s}t

;3!) Fisher, Roger and William Ury, Op. Cit., pp.12-14.
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* E8E dA o KEFA Y Yo * FESE BAel e AP

* Q) A-g meEA v BEA . * QA w ot BERED 24& 2o

* FEE A BEHE @ * BERGE SHEc

* 2AAE Bl o &g+t * AAANE siii AR et

*» gyl og AAV §A &  HEFES 45 RET Add).

* Ao Aol Fa HAA ek * JA Sz WA KBS 3 a4Ee
F=get

+ g Fo THEEAY & PGl * BEel 23 SHKMA =9 E Fn,
gtz o] obd JHlel =&}

* $9 % 2PHAY B WA = R Vg 255 3o,

t RAIGH #EESH Hmol 22| Ek

o139 o7 FAIES o AAS Heldl AIHA $m 45D BEE
AN A AZlA EFhE APNAE BHHEA Rt 234 @E 44
£ 10 Ag) BAEA 92 Roleh BTG BELA AR Behx 4FE
o8 FAALE F2FE A AA o9 FARA £4E Aol 497
& 1ARA Rz Yk ARAHAA Bl AT BEBMOE 255} £
o} & i (transition)o] shte] $AHo 2 XA oo} Feh,

A9A B AAe dAF BeAe)n RAMA AW EHES FEoE 4
dolvt Ae FERANAGA S AUSES 4He 4842 & U4
e Aotk W4be) MM Geciprocity) & FZ3E W4Tse A4 glolE
FA A WRFH B G EAAAE st o3} BL HkEol 5
& <

A, BEel A4 44 fase AR 2T BwTt Bz 247
o <|5¢ FUAAHE FEudE A WP F G4AH L AAem A
EENS) FEE R A28 BAE BRT o199 AW 2AL F A, 4
zolag FuisAL 4 grhe HEE AASE Aol AL Ao £A
@ (g Fss 2 BAE £93 Wit 49AE A 4E Lol

4, 2dANA Y 444 s@s»} BEE AQA BAE 349 Ao
2 148 G B ohieh, 249 HHYL "R A45elde FAAAE
B R ohe W49 BaAd BN ol AR 5 vake 497}
B wehd ole @ Fgelt FAA FERES W lH9AG. o™
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R E

s

)
_{rr

b g Bojd W JEAB & (off-the-record
sessions) & A3 FL¥E A Fedrh = AR YEd A5
g TAdAYer F 4 e M L] Z¥d FA= FERAAA
A5E A=A m 3g ohgol ofdE FAE oA 2R S JA (step-
by-step approach)® &3 223t}

A, i, BEEEX, F258, BEENT 55 258 HdseA e &
o2 wiel BE Ax A 71 E vFe ] =30 E FHoldh #EZE
A AT a9 §ARA Y B(timing) 7t g4 A £ 48%
g, zEja oleid Fulgso] HEsh g HERAZA (substance)d FAA
A GFLE Fo) AAolvh. ARE FHRIA g dANEe) AAF izl
o] 4 B A4AL] Feist =99 FEA AAE AWM 283 FiRot
23,

gis

r}r rir

ﬁ
i
i3

VI. #

T

13RS 42 o x AR sl =25 gle Zlo] Aot} o]
= o] Bokol B Ero] Al Y e FUE visirle ARE BEM
Ql EEE S0l o FHE FoRE wolEd F v wHTv BEMY Zast
b8l 3 gle] dEA ol HRs HRMES A5 FHhold A= wall
Fhlol E3kHda e45 v Edlo B, Rk &FH, 8B 5o ©2 Aot
e ATFolA e o] 2Eo] A o] Foke AS- oS EHErs Aol
th. o] 3% e AAAQ B olHg FAE =& A HFY
i FTE sk ® ol AddHe Aol

Eoplel #eug g4 o VEAE RES ool Be AL 98 Al
Bu gy, weA gAo) B9 o FEYPE A ol o) ¥ HEEAEE
=3 319 s} #HAMY A TS BEmfA )= Zle) Rt 2R 93
273 §AAFE AT S dv d49 HE 2 Aol s AA
prso) ok & Aol Ayt ohE BREEMY ALE ART w o FA
x3le) gAoz ¥ & QAES She HiRd HI BBEE BEE o oF
g :lojth

'rm

dg



