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1. ¥ B

19009 & v Fell 4] ERH ] 95 ol 27714 60fREEM TEE WAL AT &
shobAl | o] HIBE L FEs) Aol & nlolAl ) % (marketing controversies)o] & =
A ol FAA gt shie mloldl gl BHEBHS B wigels IE syl wlot
AR Hig 5 elebAlg o) A BMAREE BEET HPolch 224 o HWRIY
vheko]l & FHEMQ iR PR (substantive issues)o] W4t Az EEEE HEE A
2 e 29 A mEMFY shutel e vl He] fmifd s BES g mi} 3
= A A% EE WESe) EHEEL vl ud Bl FEMQ MK ojEA n
=k B 2 Aol v BBl £ 42T Holvh YU S wpolAlHel @iEEE @EE
oA BRE= e FAE MaPed FEHE 44 s EAo) . ksl ulolA g
o HEE olgA HEEstte wal MASe BMANS 433 A%e wr] uiEol oA
2Rl oA gA HES = ko] wha} wlolAl RS fE&e] ZelAlAl P BE ulold T B F
Bkl BUIER et e A4s e wrelAl RptRe] Higs Febd £ oo QA 57
o ol =

234 mtebAIg e WA E o9 mr} e FAL ulE slolA B HEEES) HE
s == Al Fal vl ANHRE BES & vl HEHE = wys
2o 27de Aoz Hvloblgeoz 294t W 4e ZH02 o= Ao %

|

B® A TKRBY BELR BEWER WER, ASABHE SELE BEE



Wl got 1960 H ol E2E &9 MBI es A E NEHE T2 O
= fEde] Kol Hgld. ze v 1070 d el 2 oA HigutetA el HEE T
Z E e ERSE A vevz Ed ol EF Tddte v BFKNd &
il BusE s slelA Y 2 @EE #ESE Aotk 2y oy = 19604
REE = ol dd FEFERES vloAYE 2 ﬁ@ﬁl tliEete] ol Fohe ERol
st mholAl W o] FiEEES #H s BRlel 4= ik

el A & mpo} o] wloldlEe] HEHGKS HEREEL whobA P& 1‘5’E1‘§-‘+ BHEgikol
A7 GEe nE Ao BT ulolA Wik BiRELS BBLE fAAE A8 Al
o fmko] Mz Q% mlolAl Y WEMKES AP E FA 9%e AAHA geodd ¢
Ak

olg T WA AL vlelAYY KES FRsS QA= HMEE TIH2E
sAgozd woA e HEE FENGRS HES 9% ABNARE HRSAL2A %
E Aelth

0% 98 WA MEREE ¢ 9 dopiue) WEA GEY F AT MES AGS 2
Stz od @ Ao dEst 4x The cholAYEWES i Fel e} et He]
Peie FAAL oo da THEoF WA DA BT T ST AU dF A vhet
AYWE L HEEEe] ogA olFelA vt = XM EEE 4% fEvheA
Ao HRdA #iEs GA HiRze stelA HfEmEe same] g+ sersgith

e o GEE vl e BESE o¥d KM WREE MRt E
o miEpEd A RES e HEE AT mEgnd #ee MET oz Hiflvteld g oz
o) @itel FEES Hkstz AEH o vloiA YRS WuH #M e wpolAl R
gmEEe) AEM Had wRSA 9

2. FiEEel {EE

sre A 2 wuks} 7o) m]Fo] A9 mobA WHK T AT 19004 el ¥l X gl
o ol a stelAl B E&d] @ PiEsl vl EE AhES 191AE K] Yol el A (gap)
o Zasle] A on BES fee T 2 EEWEES Bkl B 4804
ach siupstm old ¥ EEMEES Mt ‘URZHE) BERS 349 XEM B
R A2 Hol WEEMS TMk(disparity)® FHAAA s oA Ee] &



Bary cholA AR EAEHE ol =8 Reg s Fasta e AV =z AH=Hz A5
of J-o] o,

ol2 ¥ MMM MBE WAZ KL BESA R vlolA BEEE BA9 XEH
B EERE O] vl ol WER -l 4AL HA mtelAl E@Ed dd B
RaHTiEo 2ol gl BN L BENFEHES A9A94 =tk oed AF
T vholAl e Lo ShEAKEo R JIEEE o] @i shol A B Hgiel RERAVAE
Jiikel et

ZE 2 ol chobl YgEel & TR (addiom)7h Doz Hols Se) Fes) Aelh
oF A%l Mol SHH Ho o FolA golvh B FRTh FAY weAYH
A e vtetA Y& F2 choA Yol Aoy =E HEEA QAsd 3 3
ot dut ko) oA w PIRMAS A &Sl s MR traditional school)Z
EAAAA ARl Wi Foeskmel A 349 ol Fold galvh ALA 219
BRI BIEEme FAA slobl 9Bkl 2% B BT S9: Be e A
clglevt, 2R ETR?A, slolAYFigEe] @B lolAUE#A MK $AA 7
A HAd Aol

2 T8 “slobAl Y « A L E (marketing concept)” 7} A A A7 R EBL M
rtetAI R o] 44 & A& BEMNQ HHoE stFel A 5o Axje] ofw wulelA B
o vl EE 20 E FHEORANAT B3 o9 ks HEE REAN/E 4
R Aot 25g WRY ERS clolAl Yo BEMIAR E=v &4 R (interdisci-
plinary approach) W= TEIMIE 2 &AA zteh. 2 F9 v LEEBIEER (psycho-
logy oriented)ql AQl®] ol AMITEIS whobdl W MIEMRY HLo2 BAY =& mle}
AR mike] fRic2 e Aoe qE e iLEBHEAE (sociology oriented)ql A2
Al ol BiliE =T fiad mgAaslol AY WS el EEE FE Aol

ol Hlq KB = G2 FldE Fd —@moldd ERHRA (diagrammatical type)
2rd 938 FEMN = BEMEE 2 BEMEZIHRE HEA HA0 odd WM
el ERE BREE ddorn ol Fd BMFEe < vlotA g YlelAle BEMkE
IR AR 2 BIBRIEY 2% BEE Wdslz g e BHRMGRE Eirste
BT BMRES Al 2 AHBi T =8 BEMA Aol EIF] SR dd e
B)E 947 48 o BE BEMEHEE 338 5 dx =28 294 okt dd=m un

(1) cf. Buzzel, R.D. “Is Marketing A Sciense”, Havard Business Review, Jan-Feb, 1963, p.33.
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19604 el ol 28] A& A =% BH%E S i (system approach)o] HA= A vlotA] B o o
3 AzuFHeEst s AAFHA F Az 1060ERERTEE BEHHE R WA
ol A HoEe] KBl H]'lf’"‘ﬂ?‘] A S5l 1970 0o A o] Eol A E ftgvhotdA | (social
marketing) =} it @RI =} o} #l] E] (societal issues marketing) @ o] % FHZEMEBAC] F=A
A ez Qe e

22 A 608kl AA mHA FAEHET HERC dA B AAR S 2T M
SH RES FAo2 BHE L ool YW A HEstd & =teirl Rl HWE
= WoespiEEd s At 493 2R A ¥Rl E vielA 4duA =Xl
slelA ol g i WX HAS —HN KANSZ EHT T AT AEE SHRAS
glo] ALY Mol o2z YTkt B|EL obd Aolth ALY [ehetAlFolzt Fo
7} 9 I(what is marketing?) ®¥& [ojd 3 Bigkol sl RBGolgE o5& ol Aol
$YI871 7 J(what kinds of phenomena are appropriately termed marketing phenomena?)
e B2 8 FFold 4ae —Hmme MES T 4 9 AEE SES ] vo
UiA 2 AR ez Qe Rolth st AXelEe “sloiARe EHE ebvl
o BAE GE HHBEY HE == KBRS 403 Bol A% £ AE Aot 0%
A AEA Fx BEMAE & F dt HEE Yoz e Aot

o] A wholAl Wo] B HPERE i HAamelz —EY MBEREA BFAA
E3tm Aupd BEROR telAHd A FHE UL F IAE =z e RBild B

& #A gz dEe AL 44 FA AELAN?

A9 wrebA gl FRlel Weld 2 s eyl whobdl ® kol #4 (marketing
controversies) 0 2= &3} e FriA| 7} Yekz 39l

23 shE 1950~60 el A AR vlepAl g o] BE#ES EEET 9 (“Ts marketing

@) ol 49 AA g W gol Al A cf. Beckman, T.N., “A Challenge for a Reappraisal of the

basic Nature and Scope of Marketing.” Decker, W.S. ed., Emerging Concepts in Marketing,
AMA Proceedings of the Winter Conference, Dec. 1962, p.5.

(3) ol ZH%y FEEL £F2 ¥4 489, 2dv BRY WA £ oHE moARE 244
volA gl g EEaWE A4tz Q. WEARKER AR~—r 7178k, 1973, #4EB
#7) wetAl Kotlerd] zA st BAlel A7+

(4) cf. Hunt $.D. “The Nature and Scope of Marketing,” Journal of Marketing, Vol. 40 (July

1976) p.22.
(5) cf. Wentz, W.B. and G.I. Erich, Marketing, Theory and Application, 1970, p.1.



a science?” controversy)ol§{z o b HZol AAE ulolsl el el Mg ﬁ*& A
(“nature of marketing” debate) = u}o}ﬂ]ﬂjﬁ;—g’:ﬁj{% E#23 35 (broadening the concept
of marketing” debate)o]c}, =eld] A2 HPL 1060W 9 o] T2 2AH A5 s} AA =
= 238A g 9 L%UPﬂ ol P W F EAY P JBA o= wlepd E I BB K
Bl #RE B 378 WA BB (perspectives)o] & 438 Zol 7t 7% st WHRFY
uhRkel Sl HHERQ RSB (substantive issues)e] PR EL EHSE Fo2A© 29 7
= WPMT ] St Z vlobAl Hol] fiEE & MET oJuA vy s Aols #Eoln.
2y 3o elebdlEe]l Hige EEY R 9 BHEE AQA? o EERY
A vtobA R e HEE o F7A R Bt ESE vlold B WEMHES oA fEs
sl wet 4ol AdE ol AY 2 WA E o gA EEs kel st nlolAYY His
O AE MEELE Febd el gl Aold, olwlEel e¥d vlolAY e HEdo] K
FEfLE 2 olel whe} mpolAl R o) fhE BIIMES JHAA ¥e F QA Hxz g Aol

ol AH whelAl el #iE chA Telw WEESES olwA HEEdte el Auid &
shobAl el EiLd F 2 =d Hol L3y Wl slobA e HiHS EET W]
FREA AHd Aol A o1 T Pl BEL WAHEY Kotler, ¢ Zaltmano]
A 71 & [k € =}o}#) 8 gk J(social marketing) @ o]} o] & Kotlers] o8] w4 A= [—
fgmkobAl "G (“generic” concept of marketing) ® 5ol #fjEste] EEEHIES ESFRS o
= Bartelse] 2] 3 [wholaAl ) FER MY | (identity crises)® o]y} Lucke] <%t ool #&
DkER RO HKFR ] (semantic jungle) W E.& wiz slelA e WAE o wA B st R
o] zolef Al w25 Aol vk,

23 oA el ®le] FEl A FwFl AR dzEE AHE ol EH E{%E']
© oA SIiel AT AAS Gestz 97 WEdd olwEd AEANE R
AR A %& F gt RAorh

AR wholAl®lol 2t EET ALER BENES 248 A9 AE

)

Aolzz e¥y
olol A% FRE Bivo2 WA obee 2 PAER % WENEE 8494 2%

(6) Hunt, S.D. op. cit., p.17.

(7) Kotler, P.&G. Zaltman, “Social Marketing: An Approach to Planned Social Change”, Journal
of Marketing, Vol.35 (July, 1971).

(8) Kolter, P. “A Generic Concept of Marketing”, Journal of Marketing, Vol.36 (Apr. 1972).

(9) Bartels, R, “The Identity Crisis in Marketing”, Journal of Marketing, Vlo. 38, (Oct. 1974).

(10) Luck, D.J. “Social Marketing: Confusion Compounded,” Journal of Marketing, Vol.38, (Oct.
1974),



¢ 9z =g 2 A3} neAAREE SRAST 2% MSHHAE EaE B34 & T
QA Hx 9. oldd HEY SEkE AFAos v A WA 1 HEERRe
FERAA DS obxel oo 2o WRe Mgks MRl Bk 28 HANRRE
314 EHAZ stdFz olbA olel MEAT HESE ERC H=z e Aclth o
o wholAEe] W HARIS MMBRZA L whols fERo] Rirs A Xtz it st
E BEE obd Ao W

AA A whold BiEA T = WHER 2 WEHES BIRhIA %t @ detAdHE
o BES e ddSE o st wA wlolAl el Mg dolrbA  ole] e B
Fefstr] Sld o2 FEIHEAA = Q& EEQ wteld Rl fEEES B FHENE
£ BRI 2 g

3. OlolzEle] wEAREL O SEEE

28del o¥udrtx Ads -y EulolA FHEAA THEelE wrepAYEA WA WL
it o g Aol gor ot oW F SyEMNE] =t S - EHAT & A& ALN?

shobAl Blol iR E HYE ofF A old T¥HE FHET MEHERoEZE te
# e Aol fREZ glet 42

WEETE, EERE (pricing), #E (purchasing), HXE % H (sales management), $ihE
7, vlolAl® « AF1)A o] A (marketing communications), [#wtelAId, iitEretobAl®
(social marketing), whobAl®] « A 2wlo] fBd/ M, REZRA QA9 dleiAHe &
g, @8, FHBKK(channels of distribution), u} o} 7 &) §82s (marketing research-miiiH#)
who}7l &) ko) FHerfRIRE (societal issues in marketing), /B, ##, TlobAlYel MERHK
e, BEsetolA o, wfvtell ¥ (commodity marketing), #HIFES -

ol el g MEMERS A4 AR Aoldld 2R MEY AL o 2AH oI
e EAZE o= ASL [mlolAl g ol gtn 3t —#RYl AFE(general rubric) Tel i
A7 Aok ohrk she AL F2AeR o] F MEES HFE B WA B3 (perspe-
ctives)o we} wrebA]=d] 0¥ sjikstd ol ol ® A EE ST HEES o2A B

(1) BKE, <7« ¥ Av 7 - FA=V 2L HFREL FHY—27vaIvs, <—774V/B

ROBRE BRE 1973, p.3. BR

(12) cf. Hunt, S.D. op. cit., pp.19~20.
(13) ibid, p.20.



3t F7] A Eolnt. walbd whel 29 e H¥ES) HBEER] Y= A%l vlep]
Hel gE et = ole) kel W HPS Lot FE GE Aol

2y b vlelA JHEE FAAY Fr SEEEoZE odF Ao & F Yrt?
Kotler 197211 ¢] £@vulolA J BEKFE RGN A vtotA BHL o3t 22 Frix #
#eol vt SFIE Aol wrRF ot ®ES FP At 9

(1) #%iiH (micro) ¢t Ejif (macro)

(2) H#H(normative) P #HB Y (positive) :

olel & RZEo wheb mlolAI B o] il #F m;&:a@ité(conceptual model)o] BAZE = A
HAth o] - (&K Dell A mo] Ao Fr1x9] #¥eo] o] SFIM:(profit) IEF)
#:(nonprofit)e] AlA71Fo] MY Ao=2A olHF Asixe KRS EHE (categorial
dichotomies)o ]&] =& wlotsl W) Big, HSBi(issues), E(problems), ¥ 3 (models)
i (theories) 3 FHZMAYE (research) Fo] HEBLE = Sleh. olo] 2latwl 87 2] KM@ (classes)
WA i cells) 7t Aol =ul AA BE = BRI AR EBY R (topics)
of 35z EAe Hgols BRI MR —REWA ZE nlobAl 8 1% B (marketing
activities)o] Z.3tx . gl v},

(E D vrobAl R o HiE

o' B w B W

), ool 23 RIE (problems) |(2) 3] D}{:—Jr Fd sho] o g
%%(lssueS) B R WEB | stelokst @ Aqivlel duz py
x(research) H, AP, 4 LA W E LS
a) MEFEEE BEETE a) wholAl Y » 9 29 g
b) 3] EHRE S b) fERERE
c) ¥ HRMREHE ¢) WhkE
d) @39 (R d) Rigkz
e) el BEPE ik e) EitkE
£ mtetAREBA AT HHW | D BERE
#RM (micro) | % g) Bl o e

h) =tobA | EFIS Rk

i) whobA B IEBYS Hithl

D eretA R B o

k) whobA AR o A2vE
we R

D INEEER
m) EHEEEE
n) wholAlE - AN ZES BR

(14) o #FL MRM AcldA 29 FHifols LFIA = Aek(cf. ditto, footnote(22))



® B 0 B O® W
K- k) R 1 s ; L% [e)
wrr (3%% a%a 2 % ﬁa&m@%ﬁ% Hm:, B (4%@ ;}%?n 4% Fﬁ% LU
(profit sector) 2) ZMEEs v 2) sholA g el ﬁE&iﬂ:
b) =holAlE el WMBH% b) WES REEH BE
o) wtelA g HmRNHE O B4 MemAERER
&) wtolA g el B &) wEETMY HERET
e) Mvhoti o ) BEMMS HEHRE
iy (macre) | D FroPAE - Ao ek f BHe BEARKS Aokl &
g) RS AMEE v
h) wholAl ® & BERES (R g) i mrolA B MMERe] &
ANEAT BHAT e " y -
i) PR LS A SR W ZEHIAZ AR
) shobA § el HEERE | ) gopiy sl R ENRE
k) ctelAle AAZES WEHE RS
FIaHS) ABEE
(5), gl 2T P BBH R |(6), 3Fé%l i) St 38 Y
2 DRHY WEHMRE E‘ﬁﬁﬂ " %
b) FEEFIERS EEREE a) whobA ) - W 29 AR LR
o) FEFHEMRY BWEREHE st ok A 5)
& FEFERY REREHE | b EERE
o) EBFEBY BERTHE | o HARE
B (micro) | D AHRHARA wABR | D RERE
e) fBEPTE
f) WERE
g) BEvob 5 ik (Bl CARE)
h) shobA WGBS Bt
D) oholAl = BB HEH
i) robA R mEEe] 8
k) U}°}ﬂl%F'ﬂE°ﬂ«1 A 2 B
?iﬁt‘fﬁf @) vhoo] HE ME RDW, B (®) e T ME BRI 0
sector) w2 WMEWE @ =9 2 AERE.
) AHS BIEMER Gosti- | o) itEE BUAKZ @R 20
tutional framework) “HEHES TAY BE
b) TVESE B8 8¢ ol | bAKEHI 98 FEANRRE
B (macro) At BE o “{&ﬁ%r’q’é”&fﬁ%«l e
O AKBAESE FRd 9y | HEZE @10P=XE A
& 0 A =7t BE (Bl“Smokey <)
the Bear”) d) #pEEY mREAEEY
O EEY ARMEEA2RY | FRAT
AR
o) A BREBHE.

(& $HE) Hunt, S.D. “The Nature and Scope of Marketing”, Journal of Marketing, Vol. 40, (Ju-

ly, 1976) p.21.



(KD BRAA A=z Qe AV BEmosiEe] gis do3 g, w

L. &#) - FEHRLERE (profit/nonprofit dichotomy) #F#EF (profit sector)-2 BHE
Byel FIEe "Bl 23] e MR 7ok Kl (entities) o] A% W EHe
Btk Aol oled& Fdd FfFET0e Mgl 2844 33 Hes zagd. g
o 2 FEEFIT (nonprofit sector) & BIRE Hivol Fl&e] HHel Zad4 go vE g
B 7l ek ol A3 s BES S5 Aok

2. BURH ERMIRIZ 3R%E (micro/macro dichotomy)

o] = #E(aggregation) o] Ao whel M= Ao 2 A #EE (micro) el fEl 5 B A7 (indi-
vidual units) § 2Fo2E MEIMMEE), WHE =5 K (households)e) u}-o}A] &)
fify (marketing activities) s} %35 = Aol EHiR(macro): B HEKES Yehy=
Aoz2A BE wholAl®] Axwlol v} WBEERES S5

3. EEHY - HENRE 5 5R%E (positive/normative dichotomy)

°ol= Ztre] Kiifocus of analysis)o] F-z Fayi#y(descriptive)o] v} obyml pEFH Ay (pre-
scriptive) o] vhol] wh & fENGHEHE C 2 A FFAYE}o}A] o (positive marketing) & AA 2 F7E e
= vhebA JiEE), B 2 K ks, AR, Bl @R s EHE
Aw AezA o2& iy FE(what is)E 5% Ao vh old: HREmo= Wimy
vhob#l 7 (normative marketing)o] 2k FiGEE Y EAC] ol @t whelAl e dhe ofut HriA
2 iEE odd B rlebAlY Al JA ok ddm EHe WEs )
A= AE ol & ERA(what ought to be)E T1EE Ao =4 HGEY BAS ojgA)
stef oful @t A& oHFEE Aol

ol el A wFelA wtotAIE el o] Fotel HFz Qe ME A REASZE oWd 2ol
o] =G Ol E ST EHoRE o Ao JEst A ugy.

4. DIOMAISEEMmS] #EED OO EERSl Sk

Z¥ o T vtebARHRA AL vtolAl Yo HEE WA #Edd d2e g
RAL7t? GelA Zubst zo] mtetAl o] HEE JgA BEst=tkel we} @A nfo}
AR s FepAA Hed webd wtotA gl FHE At FebAA 5 =R 6] o,

(15) loc. cit.



LT clelAEe mEE o9l et E%E ez devt Asjurlz: gk

sleA el W& A HEAQ FHRE ERGANEGY] A ol “mhobA | o]
2 EEEZLE BEE =T FREAAZ BES Ad¥aE s2AF tdFE FIEED
(business activities)d] ¥f7”®o}e}t sk Qv ol oAl MRS FERE wzs EF
P WIRRTER S M e RAolth

oo e HERKTIIARS QRN A s de) 2elz Y wolA BEEA AT B
@me o 60 2ol McCarthys] o] 239 4Pedeld o 2de 2% A4S ALE
oz madc Ad Koo HE bl g HE BEEE @izt e Ay o
w lolA YA Bl Hr = Folch. zutgel Q& B4 H G, B, {BE 3

mRzoz FAHE mtolA ), a(HHEAIRER)S Ziete Aole A HE B,
R, KRN iy 2 EmEBREA £%e] RES BE 2 g %R RS =237
sz 9k v o 2 (ERDAA Be vhst e A A HEFeA «A
o LlgetorAl R ol shebAl ) - Axwe] BAR R SEEFIERES] slotAYSS 22 A
e @A E X Aol

ole] el Al 19651 & 5to] @Mz kERS] shetAl® « A=l ol Rt 235 BAER 3 (position
paper) o] AL mholAl H& ‘B R A ¥l = #% (conception) {Zi, T % HEIE
o B3 REp 2 Aolulzdl T REMES R, BEX 2 KEFAFE AJAFE Mg
B wew gHty Aed ol vteHAEE L@@ (social process) 2.2 HE ZAojE =
EiReyel .

2949 ol gg iAo EHE T HR2A T2 BRI Sote AEEEH 2 AAY
5o o AREA Rl MEHET 2 WA k2 feEE ol ED2 1~49)
g hAS 2 HdE iz dE RolF & & A

olo] a4 Kotlerst Levy: e %A S (nonbusiness organization)t 2 &3dlE &
sholA B A kvt Bedtda FAstd A #E, BR R AUBEE Had B
£ AT gon =F AAE vhetA® - YTz st AR FBE ERH¢tz A
dz 27 fwmAsE 8% fﬁﬁ%_‘i alolA 8] ®E Aol = HfntotA B (marketing-like)

(16) Alexander, R.S. the Committee on Definitions of the AMA., Marketing Detinitions, 1960,
p.15.

(A7) cf. McCarthy, E.J. Basic Marketing, Managerial Approach, 1960, p.49.

(18) Marketing Staff of the Ohio State University “Statement of Marketing Philosophy” J.0.M.
Vol. 29 (Jan. 1965), pp.43~44, Beckmann, T.N., W.R. Davidson, & J.F. Engel, Marketing,

1961, p.4.



EEE S0z ngvh 2o3te SRR REE BEE BEL toAne
sk gm o AL oz 2 Ashe o9 e Mk A e Ye mpes
= 7] HEelsateh. whebA z EEE 24 S Adlad ARsra) s Aoy ol g
LB Eoll #igintolA ¥ (organizational marketing)o] A#] A& 4 dd=m F4 stz ¢
'D}. 49 = Lazer= A wlolA Q& AT FA5te “miolAlge] W& 22748
%o AT Rt EH F vloANe REEmME (societal dimensions)g QA Gz =
g 3ol Bii(technology)ol 4o vlolAl 8] & AA S Fo st Qo @ Fge0¢ o

ole]l A 15-o] Kotlers} Levyy JEEFIH#HEE (not-for-profit organization)= Ao
EX FEEFIMII 22 wtolAE] HEBAE T3 stz Lazers mlopAl gl o] g3 o
Bie] Wt Fkd EMAEE A AQE Btz = vlelslol A GEirs o opubat
gz F35z A Aol

b ob e}t Ferbere whopAl | & ko2 jit@ % AJLEH (social and public policy) 48
A2 L5l el s BEHZA2® Lavidges AFR(marketers) & FRMHE 4 BET
ke AAZ AEE AL itz 248 299 BRI (societal perspective)
2 opgs] 2 AFo] RKHEE 4 Qevh S Bl A FESH obet Bokx FAehe] “nhel
A YR el o E Fefhservice to society)7td] #ikd 4 9z = 5o opg 3 1
ob7kAl chobrl WIES. BikH R o2 oAl RSt Aolie] HWE 2 MEd dusge
wHpel ola vlelA ¢ EHSE AL FEHN TNz dz de Aol @

19709 e 0] o] 22 Kotlers Zaltmang: jit@iyehobs] 5 (social marketing)oleh i
& gtEx o] & “mh@mcteld el ZAk QTS A HEY T2aW S HF,
7, #FEMste RozA ool BMETElL, EBRE, AFUANA, BA 2 vlol7 = FHisd
W ERE s AT ol EHE WEn Aok =F wlolA gl Sames
ERE o= 1 Rl FAFEEE #rE 2 v d% £ #eER (und raising) @

Jsts

(19) Kotler, P.& S.J. Levy, “Broadening the Concept of Marketing,” J.0.M., Vol.33, (Jan. 1969)
p.15.

(20) Lazer, W., “Marketing’s Changing Social Relationships,” J.0.M., Vol.33 (Jan. 1969), p.9.
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(59) H#TE p.20.
(60) Bell, M.L. Markteing, Concepts and Strategy, 1968 p.5.
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o] clojAl )&% TRE W gl
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Wz o

zAd RKEe Az s mholAl Y EURS B%E whotAl W] ®EE mhgdl  AlA e
RRSH 2ol ks olokut frtm Wx glow 93%E wholAI R ol gk M R Aolul & o]
Ao AL e Aolgtd FESe Yz =& 83%% mtotAEel iR Bk 2
F7b HigEER ohd A& A 9 FEE fEE A& Fetstzfavor) vtz o},

o2l & FHMKIQl FERERA wEH BA3] wlolA® o EEEA = B FEBFIRET
ol EaEe BE AR F &EDY D~@ o2t ZE BES REe &Ys =%
sojokgl etz e Rl el WigRel AFSL olRelAstz Jdz BRAL s

9}1;}. {63)
A3 whobAl B HFIR (marketers) & Abol ol A& A MEE, BHE L AEs 2

o JEESFIROALREE (nonprofit organization) & IR vwloltA HifEF o} F LG o
2 7hA) o EBICEB ST - (BES)S otz Jded W AEE otz Jx =% %S 9
& BAZE QY wholA W&zt FEFIMAREA S L BHET doed daAE
QA FEIL ol FAA b Jvkm e

229 ol i AEIL ol FolH st vtz ste wlolAl R MRS BF) L JEFIEF
o &3t RE ULL EESATE HmAST oo wet slolAYY MAE EAE Ao
sl AELA7?

(61) cf. Hunt, S.D., op. cit., p.23.

(62) Nichols, W.G. “Conceptual Conflicts in Marketing,” Journal of Economics and Business, Vol.
26, (winter, 1974) p.142.

(63) Hunt, S.D. op. cit., p.23.

(64) cf. ibid., pp.23~24.
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A da mEE o noh @ ZOT B B AEm BEE AAe A 2 Hdes d
2 9= Aed. 2Dz oW WEES FHe Eylee o2 HEAA LEHH
S Al HEgeld & 4+ 9o Aue AzESHE SIREE ASURE (system
hierarchy)ol w5 WL HELT Rk B BUMad $3E Aoz 47
S A Bolch. thA Dok WiEE BRMAREMT FEARITE QFse KRk
stz god Ao hEE BRAEEMNS GIELE HHKEAA 943z e A
ol7] WEolsh ol WA 2k MERS Bk KT N WY AolE AAT
Basl g Aol | |

23] BHEBolwt “HiEE 2 el e B classified and systematized body of
knowledge)” @2 35 A5 @ek. 4714 Behe HES FHe FHME(bomogenity) 3
R (heterogeneity)ol #MBistel 2AE Ao AdE A ol 2 FFe
Jdo] B FEMC Y REMHS ANAoE qde ol FdAE ki WA I F
o Azt ke fES oldel Wet 2 ARE A dAd 44 KT WA
QAHE Azdel Axdigp ke il Efrold 445 READ mEel BESL Fo
W 9aE MEMY Axe AAS dw el wedd WHEFH Rl AAA WH
e BEE ol wel REES AEE Addz T4 ek ks 20 Hetd
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ERREBRE e Aol T & A Aolth o=@ Aol wEd WME F AR
make Bk ARG @ 2 o & HEe BEE e AW #E F RE
T (65) Buzzel, R.D., op. cit p.37.
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(66) Hunt S.D. op. cit.,p.25.



