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1. CIOIIEIERES] REAT Ek
D el Y HES] RE
vholA) ) 4 (marketing management) & #E/% 5 (business management)®] PRy K
A% —fie2A, F2 BE) clolANEME 2 hiEM FERGoR A= &

T geEe) W ﬁﬁ‘e‘:(éectorial function) o] & “H] 2] 1] 2 « vl 1] 2] =] £” (business manage-

ment), ®E Bs] “d x|l 2" (management)shy A7olA & [EEEE] Hie) WHE

fﬁgﬁfg(bumness process) S % X ¥, = BE{»& EEELE (management functlon).% joigol

A FzA dte BGREBEERY EHL Rffd o1& kBo=M, FHEl . - e 7
< ol 24k ZkA MEE(general function) s 4 REEHS RAEES HRES. o9
MY #eEol KTy #eHE (horizontal function)o] v} Z¥s#aE (business function) 0.2, =
ZHty #eEol EHR B (vertical function)o] v} &H# 48 (managerial function) S o,

2 2eolAAE S D, 2 #Holok oI E rholA YEBE FrbobA J ATl Yol A
HE A LABRREASE REWEN HEB, ALABK BEAS Bg

(1) “di] A7l E”(management) 24 &} [BHEH 9] B 2 #BiEd 33 Lo 40 0@ A
dAE ol 2HE YL L TWE BEHA weld,
P.F. Drucker, The Practice of Management, Harper & Row, 6th ed., 1976.
H. Koontz & C. O'Donnell, Management, A Systems and Contingency Analysis of Mana-
gerial Functions, 6th ed., McGraw-Hill, 1876.




2E§ RS Biffo] fEMe] $AAE BEYES —GRI%Y e ¥ + Yok

AT 28 BiRA T EEEREE B AR (general management)] el A7k o
e 2 %Fﬁ%‘ﬁ(departmemal management) 2% &} wlolA | FHE HERIES] il £59
2o Az clelAYEEY Ade AHHAA stdelth £ 23 violA YHES

BEARE RETE MAREAY 94 2HR0EHEGRES B REL 2
KAE Ae 2 R DL Aol ol B Bt FHHAMAYY EHAT I
#9| wlolA WiEE)S 5t#l(planning), #f7(direction), ﬁﬁ(&ontrol)s}% Aol vlolAHE
BIWER, A#KozE £2(L.K. Johnson)o] A2 [vlolAl JHEE wlolA ¥ S
gpol SIO1AS EHEl - AURCATD) - Fedle] TF oRS BEEBoEA, I3 I Hede
i 3R (merchandising), (E4RIB pricing), #BRJE (channelling), {ZH# MR (promoting)
st Z2RAGIOE A Fol w2 2 @ el

oA & o whol B EES 2ALEEATS BB A £ tol7] =) 58I (marketing plarining)

& #irelz, o % uold ® M (marketing organization) ¢ §8 BWiTH, L HRE =
o} 7 = % 5 (marketing control)e] ol3] W% + RIESHs HEiZEICl A, WPIEER BB
Ax mlol GEBE ol B M A TEN TEMEY BEE 1E= 84 oy
o P WA KF Bies BESE, GIAN - B - EE - GES RS RIE
B B2 o T - R - S50 R BESTE S HEESCIR ¥ 4 A
S DA ol FehelARERES cholA YHERS KA E BN MBS
SEHis s 2l BEE Boie, oot vl 9§ MRS A& WIS 3% FEE 8
FERTHE 422 BT $E siche Eokol, hobA IR A REE Ad7AY
EEEEme AL A DE] e EEMCI S AT B @A hkade A
o gA s, ,

22 99% guifde AR L F%e] FE Rl AAGMelolA 2 oF H—H
Biael Myel YETh e [EERE zAY “UARE"S REE EEEEY B
Mg E RESHE Mol QAL 2 —HEEAY selAYER #a 94 28 K
fel A Eirslolol MY AL FUGT E AL ol Y TR WA KED o

" (2) ].A. Howard,; Marketing Management Operating, Strategic and Administrative, Irwin, 1973,
pp. 2-3.
(3) American Marke'gmg Association (AMA), A Glossary of Marketing Terms, Compiled by R.S,
Alexander, Chicago, 1960.
(4) L.K. Johnson, Sales and Marketing Management, N.Y., 1969, p. 30.
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A e 2eld Aol 4 dske® SlE Aol k#Ae Atels Sk

2ad chold U EE AY EEE ol 2 HEAA #FHz ks Aol kil
A seets, AR chelAWEE B Eiel gel 2 Hkel HE [wolAH)
&9 SuE e AN ol EsA Fahw Yotk g #BA okl 4 %l |
9. & upelAolett iAol BMANA o1 1S £ st ERY BREM B
ol QLo AT A7) BES WE det FFATelN, AE AAdE 7 old #
e BmEE Ae g ot wlob YA BB ofFi mobild - AAE (mar-
Keting concept)® AA7F BHRe] WAol W& LFERMEG 2 BB R @ El Yol
REelT BAS U 4 vl gonh, shobl 9EES] REE fAf @A 5]
AAAE stolAYima A4 uhE BEA AdFolojo & Aol

ool A i & oA 7R 9 EEMST AMES 7 o8 Erme B oo ol
2l Dolobl R fiSmlme MEA 253 2el, P4 sebAYe dsd EAEM
(economic value)t} %/ (utilities) ] BBl A Este WS RE 2ep=(P.D. Con-
verse) So| glct, = FrlolAlgolet BPIMy %, WhIE %A 2 FiAN BAS Al
28 —18] FEHIO =, exdd A 3AHT QA 4E Bz 270 o

A9 S mge 9Hol shobiYol TRELE S EEAke FhEad BRIl

gt ftplet= 3]5%%** 98] MelelA 8= #Ae  AlEs] = Fo =elo] EEERlel =t
3 3ubely) s8] 2R EHAS
ol &l g Bl LTMA T o (E.A. Duddy) 52 o] &u} sl 22 « v}o}#) &) (macro

- marketing) iyl A v} k@R BRkel A F“}C’}?ﬂ‘%l"]% B = Aol TS, °

Eo) @it KR Eiol Sl A RS & WEATEAZIV o) 2 TEAVE @k ol&

(5) &3] wjolAl ¥ 4.4 (marketing- definition) % w}o}A] 5 + 71 4 E (marketing concept) & B s=

#i7t govt, 222 (P. Kotlor)sl #nlw} [ulols &) #5:(concept of marketing)-2 wlo}s 8
J I HMEEHE HBold= EXelA SulE BFEE oy W7 A% fi—1a =#eld, o
o} | « 214 E(marketing concept) 3t vholA Wo] HEe] W& WA F/ A%, vheAGY B
Eagel wheny 9 ey BE(P. Kotlor, Marketing Management, Analysis, Planning, and
Control, Prentice-Hall, 3rd Ed., 1976, pp. 13-16)2l et} & slolsAl Aol zlas 4o
A 4 Q¥ wlolA - AdEE S AolA volA g BELE ouw S HLE Mok st
of gt zzhof o=l E (priority) WA 22 dlH] o] 4 (orientation)e] Felr], osdd FL (W
%%;‘4 191 BHRel - ej A T 2R 578 Y9 9o EEEEN BEFRE Bkl
= 3§

(6) P.D. Converse, H.W. Huegy & R.V. Mitchell, Elements of Marketing, Prentice- Hall 1952,
p L

(7) E.A. Duddy & D.A. Revzan, Marketing; An Institutional Approach, McGraw-Hill, 1953, p. 6.
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CcholAl Y g e A BEo s BMAA ithey FESAY AR ool DEHE

O BHM BRI A EEsSTA s B REE ¥ 4 A oY E
G BN Rl AN, 2 & choARE oFAA Y EARKS EBel e R
A o] 2u} vlo] 22 + nho}s] Y (micro marketing) o] A b DRI BBl A )& A
£ ##7h QA 9h @ o] 2| Ml am(T.N, Beckman) 52 Hd= [Hige) LE
(needs) 1} ek (wants) S sk B, & Zrelebl JBRE {BiEso] A3 BEF —49]
BB RFI0 z REwA HE & 5 . |

ol gt MM A ERIARS BN WAL T LK clobA - AN ES Bue
A% Hagel Fol Fhel, b LEGARDBHAMA) od uch ALY B
A EHA NAAA ol Bch. & Pl ol HEHRLE WEH =v EAEA o
2ARAS R AR Aujad 55fow) e BB BORERHY GV e Aol
sz 2ol o THE UTY BAY vt YWENT 9] FROE YT @ oo}
A B pere E%EMEH A (Committee on Definitions of the AMA)S] AU+ EH= 4 |
A vhobAPel B Mol MAESEN REF AR WEEA 99 SAFE Lol B
sksich. ' |
2o EEAYHAS BT Wi WA AAA QA A=A Hle] sl
A7 AdsEA Ao HEie LE A% 49 Ko #issd oA 2t

Coedn [EREMEASY E% 1 GRS RRAAS THRY MY EMT 26

(compromise among conflicting views)o] FiEsle}l.. o] = 604EM LIRTY Heoezd:e BEC
BEHFAGE ehd BRYUAE 2aH, o533 2L BE #iExlo)l ohd =loia 9
Egitel vt BELANI FREE 43 FAAA Xtz JHE #ple 4 K 12
99 REF T 4 Ak | |

AA 2 YA E EEDOI DA wHE st e B4 AET BRE B

AE ez mEND QR ez WE @ - BERY 4 ool 2 9
(8) vlolAl BiESe] Burd 4% e HEZY, HEREY —ilifbe2As] Mo FMEEES,

DEEE} @ 249 B MBESLE BB BREY £Rd o8 ik ojaz.
ulolA & (macro marketing), %% % wlol=2 2 - vfo}s] ¥ (nicro marketing)o) = 4 HEE B
Bmez EAEA S A5 Ak o W e £F - BEs 34 BEREE BRI,
BET £E - WY - AT o 2] shis RERES #pUcz v d9. sfolAEE BRE
g2 = R kot g BRASA BEs = El FRse dASE R w2
2z . wlolA Ghne BHEHR S T 4 s )
(9 T.N. Beckman & W.R. Davidson, Marketing, Ronald Press, 1962, p. 4.
(10) American Marketing Association (AMA), A Glossary of Marketing Terms, op. cit., p. 2.
(11). H. Lazo & A. Corbin, Management in Marketing, McGraw-Hill, 1961, p. 71.




o] EEE LEAFE WA o2 AN ol Hulxe) ZEWL MER 4
17l A Eelnl, 79 k@ L) MET A SMENc s FedARe clolA P A ‘
Y2(FEOY EHEF A8 BENE @7 A&k —fZ B rlolAl ) (modern
marketing)o] A< = (sales) o} FTEE T KT #1E7T MY £Ed A #EEE F &
B L) BE, ol Euiw HHEAY HAH#TS 2L #ERAE 853 ERY #a
of A A+ ?A°Tf3r. wehA ol 2§ BE BRIl A EERE  LIATS] MBI HiR7
AL 8 Xihe, 9 £ES AR BE Bl BES T vt RS iz
<+ BBl st & & bl §id

22]q Ebkel A 74 9 7A(E]. McCarthy) = 28] EE 5 4 RP A 7HA & FBint
obA B pd@rel EFol -BES WMEAZ7] ¢ LfiEE ot BEELEENHY REL iE
mAAT RFee, 29 FohelAe A 2 g & 5IA%e FrtolAld - AAEE
@ E{:ﬁ,‘—&[’ﬁ] (customer orientation) (@ #&891 ﬁ%%jj(integratedﬂ company effort) @ B
B 2 A avd=s f¥EEo. 249 FjE(prefit, rather than just sales, as a goal of the
firm)e} 3% E £LPHIAH)P 2 BIESZ Q77A T Azl E FriolA| Y& &iEKEES]
Ryl gt BEFEMS] MR KBS EAZ oz, = (E.]. Kelley)o] ##&F
o} zo] [@iZe) MESIE BHe Rt B MHeE FEz 2FAMESE BRI 3
= oulAg 2B%d Ao B “}0}711.%11&:%94 HEZ7F i1z I7lE ke Ao
o o velrbd @ E 2 (P. Kotlor) 7l [27#18# (exchange processes)-& 53 AR LES
BRE WREAA A A8 FTE —Bel AIEH0 (human activity)Jol 2} HEA =
= AZ BY ulopAld « AL EE o]n slolA| B ] BEBAISL ﬁﬁfﬁ‘ﬂéi% TAE R
& 4 goe #@E mhRskAl Aoleh AL vlelAlFe S HI BRe vE HESER
el Hel dA H2oe 3= ZE Aolv. o TRESoF f¥ioly MRl &
ol gletls BEw 2F0 MABET £ BEENS (buyer's market) Byl MREEIE
< EBElem e Q0] Mrhoi A wlolAlE - AN EE 449938 TiEEE &R KEL
B4 A CREEE AR BRI HACE MBNY LT EEMEE R
£ BEEPLERIY olelor dhE Aolo. ol v "l A &AMl 974 (E.J. McCarthy)

(12) E.J. McCarthy, Basic Marketing, a Managerial Approach, Irwin, 4th ed., 197].

(13) Ibid., 5th ed., 1975, p. 25.

(14) H. Lazo & A. Corbin, Management in Marketing, “P. Mazur, Does Distribution Cost Enough;,”
op. cit., p. 71.

(15) E.I. Kelley, Marketing; Strategy and Function, Irwin, 1964, p. 3.

(16) P. Kotlor, Marketing Management, op. cit., p. 7.

(17) S.H. Britt ed., Marketing Manager’s Handbook, Dartnell, 1973, p. 94.




o BE#EY, o dolstdE A (ML Bell) 59 REAR® miobal® - AN EE 2 EFH
EREA G e A BEROA FRE ok wHEY Ao
@ ﬁéﬁiﬁ!}:rﬁ (customer orientation) ‘ i
BES LE-ZR 2 T8 2% XY mRe =T ool RERe AR ek
of 2L olHF LBV HRE WEAI S IF #H T Nul=d BAEE BRV=
Ll ,
@ #eny ¥B)(integrated effort) 8
= AR 4K AN FEWNRE BB 48 MBI, WA, FERRE REE
# 59 cholA MEmEY Biaol TBE FozA mBs @R o gk,
@ FEL® (profit direction) 1¥ . .
wetA shobAl Y « AAEE W 2 AANEAE R AS FIFe SRdezs
fHEE AF BFE BESE dd A D
AT 2@ Fokel At BRS wlobA W& dotd 2 RRAA [KEHS BT &
el Has BhosAY BEAKEHIL 4o QA Adz £ F geon, 2 vt
A" « ADE T MY ulolA IS FEA vtz mtelAIYEES & 5 A oj=d #
Biol ME @ loARERA AV BRI BES T4 BENA AZAA BEANA
Fue BAEXAE vholsl o (customer oriented marketing)& A& Fef glA Aok
A AG KBS ARFC L¥G BWREMBM) AT HRE—FHMNA BT
¥44 P AT AT BELAY ctebA el 289 ZEMel A TIAL ERHKY
4 3l gt dHe] =9 A@F. Drucke)7t FRAARS] LFMES 24 clopAH
EI®olst WY AL w2 sl Y SAM ERE @EARH A4A o,
= 2 £Ee AN RETIA ol$3lolcr ¢ MAKAN AHE Tt Fa
@ Roloh whebd ol g B RBEeE o Hol SE @ WEEA © KA B

(18) M.L. Bell & C.W. Emory, “Broadening -the Concept of Marketing,” Journal of Marketing,
Yol. 33, No. 1 (January 1971), p. 39.

(19) stolAl o] AV 2CRED < MRS R a4 dodt HHELS s Flife] #EiRsls
£ Aol HAEAL & Fvh F A Y2(ales)e o) EdH A Sl oldtE W WK
Bt Rz Ade gBERAH Ko, chebA gL Pl ¥& HH ®WELE AFz e
@R & 4 9oh 719 WS e s 287 3 MRt deetsE 22 B K
HEE- 450 BEN D SEAEEAAE 288 vlelizold, old w o]& oA
Y BER@AEY2)Y wEold Az vretA gL ohdete Held. A FiEs @4 HHEE
fRste Blo] xok EER clokAlgd & EZel

(20) B.F. Drucker, Practice of Management, N.Y., 1970, p. 37.




® FlEER=s 3E7F B D ER B&e] RES o H32 Jlojok Bdsidz ¥ 5 .

k=
gk ZEvA D HE(AMA) S vlobA | Bl [ BIER BH9) —mezs, 1975
% 4f¢] A7tz (Chicago)ol A BAMEE AMA #58% EE&RINAE EHZAGT RT

6lEMEES BEEHRZ AT FHALS BT d. 2 6 BLEERRT FHAERR:

R e

© % Al

orolAl el o] 2k 4%k, IEBFIRY H18EE 2 Bui#R (business, institutions and governmental
agencies)o] A z+7]¢} Fi% (customers and clients) s} 2Rt FEEE B A, ol EE
£ REifh, Mula E=E ololto] & Hfhe —41F FHEl - B, Bl gRoEA BE
9 HRE BAE €8 BROE 3, oo 2B A H#HMmS WA Huls 58 Rkt
t 7R € EasgEs 2ads '

@ ;B

ol e B A A ¥l 20 MAME, BEUDE 5 D WONEe bk @4/‘1
o BEEE R FAeE FE - gAY, =% BRI A L HED HEHY BR
(process of social activity) o] o},

@ E#&IC]

hobiYe MRES HRE flEN R WRMeE mESH, BHEASY 2R Bme
23 A, MHES M%E FHstz gl BAo2A R BRE FEAIE MR HA
Al ze) REHEHEE AT EEBREe o ‘

E#HID | |

tolAl ol gk ARHEolv £, =& Kb MBI At HMES BRAA, ol

(E 1D 6 WA EETHEN S ENEE ER

& s Z ) B =] whotA | WA EEBEE
B B | oA [ B | THEA B  B0) FeEM (B B FalEf
A " 66 2.4 67 ) 2.4 65 2.3 | 65 2.6
B 60 2.8 62 | 29 59 2.6 59 2.9
c 59 2.8 59 | 29 55 2.9 61 | - 2.4
D 49 3.6 16 3.7 18 3.5 52 3.4
E 41 41 | 5 41 35 4.2 0 41
F 20 5.5 55 | 52 14 5.7 17 5.5

wE G B FE, AMAERER®S 58, WESKTA 38-7HF), BEM 504




i B BEE o5 A4 ANA L £FiEF)

® ER(E :

ol & AL BELT WEY BRE PEAZN —BAN BEAAL HRSH
RL@mo s Ffto] Qe #Hk(function) o]},

® EEF ] ‘

wlobAl B & &l iGN #ait(the delivery of a standard of living)e] e},

2) vholA HEHES} PHEE ' _

o= vlolA ¥ « # 4 E (marketing concept)$} AU = « 7| 4] E (sales concept) 2 A}o] o]
' A% #E7 QA HE AA Y vholHA J HHE (marketing management) sh JRK 5 # (sales
management) 2] #ERel = K&/ ok REEE7 M= S RBo2E AIHEE,
REE, MATE 5 2 LAde #56 2eddxe 397 god, RESEE %
2 o)A@ —Bie) REETS HolE slol WEBWE 2 HAYH g 2394 goix
clolA v EHEBS) WM& AUz B s A HERS S clopA JERSY AY2H
B(E BREDE o9e MR o BEMo S

oju] el A FHD vt %o] mrolrlE AUz KA Aol A R fREH
%4 (integrated effort) & ulteto 2 {1 MEAEE (customer orientation) s} F§EHR (profit,
rather than sales)e} BIBol Al K27} §1E AA Y, vhobl J§E} IRHEES M4 Abo)
ol 28 2e £Ro A Aok olesd B3 2 1YL chopAY - AMES A
Z-FAAESY HAEMd ZRE SR w3 BREIA FHSAD, KEHEE) 943 4
ey B AT EEN W WRO FHE B4 AES Bk e EEHRE LR
E @ Aldz—gRe FEgde 3, "}"HIEEJ‘E‘E% A 7tA v S A Bhel 9
g HEANA AFH4 FELE e HETEAES, 228 BEY BEL 28 flEs
Rete BEHRA AAF vholAl I —@4 EEAE ¢ + ok (B 1} 2R ‘

ol ¥ BEiS £v ARAAD ReozE /Y 9 2L Y WM 2BE YA,
= AFE [EEEA e ol vlold] JHE RS Bl F4AA =] k. 53]
o] 2PL ZE el AR vlold P} RATEMSS B2RE HE/ 429 Hig

(21) e gae TEH EE F22 A48 A HEY 8= EHFHBo2E 42 =(sales)
% £3 A% (selling)el e}t st A% 3o o2 o 2EH(P. Kotlor)d] %BAZ Ald=.
A4 E (sales concept) £ |3 - 2 4 E (selling concept) o M@= = 3 $% 314 =} (P. Kotlor,
Marketing Management, 3rd ed., op. cit., p. 13), A= MEWER = & 7 £9 HFHFL
“sales management”7} T —REATQ] PEERe) o},




(B 1> M=% nlotAlgl - HAES| 28
B (Focus)  FH(Means)» H#E(End)

: " 3 Eﬁjﬁ% %ﬂ‘

{a) M7 + A4 E(the selling concept)

F\
I ek e e (JELETE

. . |
(b) whetAl 8 - A E(the marketing congépt)
#¥t 5 P. Kotlor, Marketing Management, 3rd ed.,op. cit., p. 15

# RS A Kal §iEvh o) Bl HEM KEE 78 dobs W 2 Qo

3 BHEEE KEEGEAFLAD v ool 8ms BEHEE KL, fiol
gl W WS HEHAA Egmem (ML= 4 9 o KEgmEs $49059: A
o, ofel KAl chMAYEEE MEEA EHE MRS FI0/E 5 #(product
planning) & F8) JUiEA A, ol& MRl Kbt (A= 04 2 BEES =28 WL

w7ba] ALE « A = Cafter-service) 31 3 & AR WA BEG KHE 2 BOOE of

= A4z 9at Add
(B 2> ERMEEES DioAIRERe =8

=

A =

I

<TTfRy WV

g e ey T W v e o T — — —— — i — o7

EHME BFD GhEH A ehu]

. Tt BAREREHE, B vtorA S, Ha, 9B 514, p.1
ol A 2 o BEEES WIKLR (customer oriented)e] vholsl B HmA L S gm
[l (production oriented)e] =, = 7o) §loj A= 2P (business as a whole) 24 o] 4
FEE AA S ZRITE Teeh. F EHEEE 002 kHAA [EESE WRae
BB | (product-out) ke, whols| &) HE MRET & BHNE & (marketin) ol fEE

i wsmada T AT e
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&€ 2 &1 1ES 43 Yoe £FHEY RRIAA o

ol Eull ¥ Hpayal HiRE

o] 0% S dhelAY o WAt 9 Y vhed FolA A Y KEEES #H
o MEEB ] ol HEERMCl s, tolAYERE F2E JAE glo] delAYE
Ffy ety REERED e & 5 I

€.y

£WEAD totAYERY XA 08

£ #

b &

L &

ek A

gkt S Bk
| s Ao mE

HEER- B
vhobAl FigE X7t RES M

Py el Bk
EEREE SERY B 2an &
Be REoh HAHY BE, ik £
o] Foldeh

Smmse el %
EHOEE THY ERst
ERE BEh W,
FoAeh,

med 2N
B EEe]

EEL FEHMeR T8,
£EY + Je #hHE RS

Hae HEBE ——ﬁ‘(ﬁ-ii EEE M
S ez 780 '
A EEE F 9,1‘—;- ﬁ:’ﬁ:% .

ook A o

-obA g e MR, B,

BEFFS) gk FEsH,
TE HRE MR

@it Wk, EEHEA Baedd o
CEREL

ol &4 #Rel

FREA X

e AlEs RETHSE #Had Bﬁﬁ
it

aite] Wke, RMEY MR Rede.
ctobAl B B - MW - Hibe RESE

| & mERe Ao=s EHEo

R 2t 2220 BB FolAct

4A f7dAE Hikel F@A
REE e e &%, MBS A=
ide

BES BAEY, soblgs REzAe K
®, BRKE o EE sledsh
BHE st g Bl @i, Bee
rhobA A EBE B 44 W

Biffay, Mem #E
rhobAl o W A AW Mgy BREslA
%z i+

a4 R elelAl " WE.
mtobA | A Aadlo] MREstz ok

# oA A

dAYele] FHo] FEANCIH, HFAY
A W2 w . WERE deldy
ol =E7 vlobA 8 ) 22 ur} BES,

s wRe EESE 3 RAEAA 7

Ao MERE B0l Foldlch =2
FE Hhd REA £tz B o

BER] sy ME o2 BES &
Kol BF Bl H2x gk Lol -
HALE RE 2ol BEEH = At L |
e WEES WA B EREED
Rol R BgRh

'S ey

%9 FER % B
HAL ifurh dos, -
o HEL Dyeld
% gt
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Btsoh WERE | g, FRCKL KB SO 2AS iwa A [ ebAY B9 RAR BHH, mg

# 2 ge Holsz B Hil MBS 2ol BEY Aoz B
B LS HAMEE BERSE REcldn | 9. |
A A gE, BRLY ARME WAGE SE ARE
o2 FEgd o

Z%t ; L.W. Rodger, Marketmg in a Competitive Economy, 1968, pp.60~61.

A5 WRERS EEBAS wtolA Y B EA BEEmeletd o33 2 Mue

#Fe B4 EESHIAY TREEE TIA holA diRel glolA: Bfmy Quswme] &
EY —@iEo 2 A cloll Y HHe] FBE $F WEEEA obd vholAYEEA 7 B
golofok AR Aol 2AAE b= AL« o)1) % E (sales management)zhA 1},

< FE Y ®E HHETE EAETE =t NETHES 2o WY BKEEEN ¥9
&% $AHA oA vlolA HEES REFAA B 4 59 2R AQq =9
gt 3t WA o) MEE $rehA Rote AES 1RO B o = e 3
LEAE 2 BEEA Slol oHE IREEHS] BETeR BYA REE, How 20tk
ORER BRI A Eie BB MES Bk zA sk #&(science) ) il A= wpo}
AREE 2 #RololoF & Rold) ,

@8 THEEN B BEEEE] ) 2 Bl A7t o g 22 MEE &R o] et a%]@(levelj
oA RES T He flv Ltk oldve FrhA Regsl RFEmyel{u, FLERE
L2 o ZL BEEAS B UHAE MEREEEYE oo ggme —ife] A uk

Az 287 it HETT 24 2 ShE GAY MR chobd D pEme = 37}
A BOWS ded o —Est BRG] G FEcks Bfolh @ 2 vl ggme
Seol A4 Y @ B3t (product planning) @ BHR(sales) () o + 4 4] 2 (after-ser-
vice) o] 3E/EF HIEEIT HEEQ(@E%E‘J)E&?% T HReE e, REEHEY 2 —fesy
o AL =EEDMIHE Aot EHRE KES 2 $solah: Aol
& 3 orobARER 3k ’
‘ QO gt #(product planning)
ool Al 5 B (mtg. mgt.)] HH | @ WEHH (sales) B EHHE (sales mgt.) 9] G
' ' @ ol 8 - & u] ~(after-service)

of# REEEE TA 22 R Gale M) HEE Foul, AMMozE 2

Eit#(sales planning), HRETHAME (sales organization) L ERE{Hi 4 (sales control) s} .o

(22) SlE @ W RWE 1Y TSHEME 9177 9% violAY, BAREMER, B 134,
pp. 14-2058] A 4AY F2 AR vhobd JBEEY Aol fesayel g gursle,

4
4
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IRE Aol Shel A o] FEW s Mol %?7} HE AL Eoth v Wi
I djzH - Qe aE ST BEY KEA ohd EgH R o] o 74 R %
OF J)Edx § 4 Ak 2y o] H BREEEI 1 HEezA HaitES sz . '“i
H] & QEW}Z]E- @A 2 W ohge slelA R EEE Wusd = R -r‘%‘% ‘+-‘HE-
et . ' . :
ot Za = shtel RfEE EEH dlolAHBEY EEAY [IKEEHE (sales manage-
ment) 3 o] AR IKEiEB] ¥ it#l(planning), #17(direction) R #ifl(control)o]
o, AR T4 BOEAS FE, BE YK REXR RBERE RE EH #®
B Y e e B SRl E AY Rl F KEFEE FE ANKR
(personal selling) 7B FRY el fRfelhe Rolsh. B A4 —4 KRARE
(sales force management)z}zE UHel A F gl A L= + 4 (salesmanship)e] &3 —
e EEE T HEow ok Acl M FEEEAE EKVIE . o 4% KHA
gH=A9 FREEE 94 BHEEAIHAL upolAl W EFEL] —#(=tolA B o ’
g ee Hell QoA T wiEs RES st ol :
Lisbel = DLk 2o Frbx Be 3 2 2L thige] AezA REEESE 2 A%

o mek g o) MARRA He &AM RE= A A5, o3 REE Wil

8 ZE-boIA @S (REEHE (sales management)®] el EMEE v R
(comment)el] N = BEste, ze v Tolal @ #50] w2 IREMEEE (sales administr-
ation) W7 REA(TE HEA)EE (sales force management) 22T Yok M AL
= %ol wot 294 MY RMTE obd ZFolth |

(F 4 BRFE W3

| BRERGales management) g R R es Toree management)

o] = Eﬁéﬂ%"é"ﬂ(sgles administration)?® = F2 3o ANREIERC F15% 3

A9l FEBE (managerial function) ¢ = W $22 Sz glem, ol &x Plolan), Do),
" S(see) 2 2%+ YA R E . 5o} -2 (management cycle)] E{fﬁﬁqﬁﬂ Z ¥ == «,

vk, & RER#%HE (sales administration) 2 4 o] BRE & ¥ (sales management) ] FHALY

(23) American Marketing Association (AMA), A Glossary of Marketing Definition, op. cit., 1960.

(24) American Marketing Association (AMA), Ibid., Comment. These activities are sometimes
but not generally designated Sales Administration or Sales Force Management. -

(25) LEFRBE] “sales administration”o] F 2] L= [HEFM]Y) LEozx olf g} « “sales man-
agement” 24 81 BWERES FH s Ay "4 TERREER (22 i#‘ﬁ: 3 ol
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SHe A%l BR D Al Boe 2451 dd G BABRW (BEHHe H

#, HREGm 2 #E ke 2R 0.

o) ¥ % KEEHE vlolA YEHY HARRo 2R o Sul REIRATEYS REATER
KA E fmamd Aoz pEss REflze st 2 ol 2 ME R & 7
At o] 2L RHEEE o) AxwlGsystem) o B A vhobA B B
7 98 REEEY ARL HRY AesH, doslg « A2l BEHR AAAA

€ vlolAl FiEEel v REEBMNS HEER R *E_E_ﬁkﬁﬁi%ﬂ B 3t

(il 3> EBRMWERA|AM (sales management system)

. IS SRR

(g;m m;Q
wit] - - - /’—\\47‘ R e
sl ‘ %A E - & [ olii)
Mﬁﬂﬂﬂﬂﬁvﬂé\\_//

sidAold -

B
4 PATES
SN /&, &
JJ ‘(J.& ; \
d@?% W
Bifre A
ﬁ%ﬁ% AAGAIA e _W#ﬁﬁ
, 35t R AL
\ 8
wig o\ B\ #
w [\ om0\
BRAEHE

gEE A =

3
i i)
-

244 : E.J. Kelley and W. Lazer, Managerial Marketing: Perspectives and Viewpoints, Irwin,
1967, p.538.

Sl BT TN

vek Ll kel A £ vhel o) wholdl e A} REEES MAEE K Rl wep 2
M= A7 go et & 4 gA, 25¢9) wpelA R Qi 45 REFES
2 Jghold oo REM BRE EEXRANY BRAA ok o A BEEENY
Rl A, ot wlolA Y HEY WAEMezA B Aol A Adz ¥ ¢ A% £
€ BRRERS BRERAN BRI A slolA Y FEs HogiRes Bl € A=
PEdA BRAA 99, #8974 REZ oA #4342 st ol &dll AR
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&8 (sales organization management)E& = T o= BisiA ), 2q 3 BE ST (custo-
mer management) W] A o] ¥] ~47H (service management) & 2 THiYS Mz 3= B
& 5 g 2y U}O}ﬂ]'ﬁc}‘(marketing)# B (sales) E#C] #Eao] TEAQ v
A4 #HR}GE AN+ BEEEE do= (PEEHEIL 2 fiRs oz 9¢ 3%
ARAA Y ool SER AAElo] it gumo Al dhobA YEmol a9 = pomel ol
Qo2 RS ook A g, '
2. DIOAIE RS BN XK

vlo}A &) FERR-2 "}°}?ﬂ‘%1‘§°ﬂ°ﬂ Fd BR Kl 2@ Bfjoldh, ol oA wHA

sl BEHSRS B RIS WEe Bige A9 @)k BEikoldh. w2 & #ice)

BB AR e Mol AYEEI2AS o Mol HERIcE FEsn §

= AZ vHANEEES BERS KBS FEdA BBz o B4 olv, = vjo}
AYEERE o174 BERY —FRo =49 Bics BelaA s Rl o
o 294 @okx SRR L clolA U EERC) FiRTE REE, TRIAs RETER
(business management) =37} M=t RS FER fike) BRI ol 4 2 —fFme =4

o wholA Y EEB 94 2T k) BRfol 2tk AEayo) .

A4 BREEEERS obx 7t WM KBS WA Fi HRel A & (science) 7}
Hki(art) o) @R HE A A A2 REA A, = BRo 249 BRIEBEHEBo)
PBd=) s MER HRE ZM L2x L] —fbelth U REEEER
W Silidel Easie=, I REER! E’ﬂﬂ € U 4 BEE BAY A0l MM E- E
Bel ged 479 Ao vz BEBY § dol god, o o EEH] v g
224 AT ¢ 3 A= AH Aoz F4Y GEL 5 s FEES QoA
SR .Fﬁﬁ-%' A% mRS WRIE AFe A EEHRE A7 F0F Ao
Held 7] o= T AR o A9E T2 AV JEiE 2ol & @B} EE
€ EfE ROER % ME gl 448 4 BBBe Sz 49 FABRE 4
2 B ok g, lﬂﬂ/ﬁﬁﬁtiﬁ% ATTERIL AN S Fe) AFe TR AA %
238 el A £4E 74 He EAE2AL $4E GEo) g,

TR g = MKHBo R [FE) 48 =i BEd REFH |t AFE
W bl vlet(E. Schmalenbach)e) wef 2 zel gt el W& HHEGO Y REES A
AE g o] vl MEES) HHAL FAAA Ggeozs A WHEMR o] 2ule] Ay




TR U T T e T R R e T R R RS, T AL TR
o N i 1

A7 wtel st ¢ 1Y o ﬂég;»ﬂﬂ o & A e BaEY ZRY 5o ok
. 2@A Goln FEE] WIHE FHE(science) Al ol9el ol AT ohebd
= Qg MEme FELE e5Ton TE R HEM KBS 4894 T
mEe A4z 43908 298 4 3k £ AN, AT A 9E BT T
A AL EEE HENels BRG] Ms WA o9 Bt m%, =t EHRe
2 BAFTHE A} B2 dde AL BENAE o Bk |
HY BHE ubFol walA BEke) MAS TAHEIS THEW I TEK Hige A8l
o BHEM FES FEvoz: £23 BB £3¥ 4= 94D, EES BB 9

e RS A 0§y 499 gele] @ 4 YTt duldE e Aolvh wHA BEM X

AN e %A B EHEE 9AY HBId AN gE AAD ERES HED
FEV SEE MATe AN ofFa Addel BAF F4Y & 4t R A= 3
Al Hel QAR @k ool whatzbA = kel g MEH m@e A8 AUA FE HE
Fol A RAHM AT A FHo] ok A3 BE AHE WEAA T 94
B 2 AFE AT el ol ¢ HE dol bk ARWY, Bl I HBMH
mATE Ux A8 APt Ado] dE WEFRE =8 HE @EFAAE B 2
S} delAAl whelolth olgA ¥ W Aul MBS oW 449 VE, & WA KB
o) WEH By BRNAE A MR8 silf =AY “EN KRS AV ST F
glor, BB THIAS RETERY —ERoZAY nlolAYEE 94 2898 Mk
folwl —Enel PAEe] B 4 whel folAeh o= WAL aPer wAE 2
7}‘% B} o] 28 4 YA Dk '

Pl (science) \ | B (art)

PE (theory) l R R

| st mwm |
B (practice) i — T )
(R 4 OloIAISFEERS] FHER R

o)Ay BEARSSIRETER)Y —EKoZM tlolA N EEH L Ed BT KR,
weba BHERT HATRS) WM MRS Ay @Mos B —maolel sugE b |

ob#l W sye) Biel A &, o] 2wl [wlolsAl | » 4ol 9l & (marketing science)#gt {o] w=}ol]

DaEme B BRE 99 vAA d BRe 29 974 opobA E - spold Lol

- (26) E. Schmalenbach, Die Privatwirtschaftslehre als Kunstehre, Z{HF, 1912, 6. Jahrg., 6. Heft,

S. 306.

~




% Rebvlz FRAA ehol) Y& M (science) 27k Hiliart) sl oh) = Pebel o « abe]
daE AT AL FUAUNE BT, oYY BEM BIEE T 4 —B A
&xq By RHEE ?ET@EP"% B2 IR XS] 1940E1R09) P72 1AgEko] o)

& Z3FZ(P.D. Converse)7} 19454E0] B&Ee clolsy « #po] A 29 B o) B

o A7 Fel, dlgeh ArL(W. Alderson) 5] MG} WARS. Veile)s] ik

RO0) RERRA kA chelAD - Aol APl Fol B AFHE Aol 7

Aol A 2L w2 (R, Bartels),? '6‘15;1*"(KD Hutchinson),3V 1;li(H.D. Mills), 32

Bo] = (E.B. Weiss),?® w2 (W.]. Taylor)® $& A 197044te] &= (S.D. Hunt),®

AEZ (P. Kotlor)® Fo ojo]xalq 2% ‘:u}f’ﬂE. 2 wEL oMHE ZAUE REE:HB

tholl o] fetz F 4 gl
ZRH) vlolA Y . stol A2FMF) MKW LS 7w 2 ok ohols B Re) HEES

EAS MK T Bk Kol BT RPoE GEATn ¥ 4 ik & A dLHS

£ 194850) AT =(W. Alderson) 5-9] [wlolsl W m$-S Fs|A ke 2ol e =toiA)

WP HkE Es s EREERY RAMKC) 4, Mitesdd Kb Bemwy

(interdisciplinary) it ol H@#RA o= BRI “}0}7%]‘%1@3%-4 Fi'ﬁﬁ"] RS, o}

24 “P°}7ﬂ%a%— P& (science)d < itz REFI A28 £igstA F& RAold
2 o] ¥ [riolAl Y HsEE ﬂ@‘%l G Q7 ohdshiAl b BES Hie) I3} Gk

of, Pelol7l WBgee] AMS REEEHA Gk o} 3= bkt = o g Rl Al

o MRS B0l HAA ERY B B ol&. ei7]olA 4rj<=(W. Alderson)

9 ER MMzt uld=(R. Bartels), Wz(H.D. Mills) $& ol %o HHEL

E HESHE FhelA MR =49 fiEnte] D MEY ¢ Y= B o4

(27) P.D. Converse, The Development of the Science of Marketing: An Exploratory Survey,
Journal of Marketing, Vol. X, 1945.
(28) W. Alderson & R. Cox, Towards a Theory of Marketing, Journal of Marketing, Vol. XIII,
1948,
(29)'R.S. Vaile, Towards a Theory of Matrketing: A Comment, Journal of Marketing, April,
1949. ‘ :
" (30) R. Bartels, Can Marketing Be a Science? Journal of Marketing, Vol. XV. 1651
- (31) K.D. Hutchinson, Marketing as a Science; An a Appraisal, Journal of Marketing, Vol. XVI,
1952.
(32) H.D. Mills, Marketing as a Science, in HBR Vol. 39, 1961.
(33) E.B. Weiss, Will Marketing ever Become a Science?, in Advertising Age, Vol. 20, 1062,
(34) W.J. Taylor, Is Marketing a Sc1ence? Revisited, Journal of Marketing, Vol. XXIX, 1965.
(35) 8.D. Hunt, The Morphology of Theory and the General Theory of Marketing, . Journal of -
Marketing, Vol, XXXV. 1971 .
"~ (36) P. Kotlor, A Generic Concept of Marketmg Joumal of Marketing, Vol. XXXVI, 1972.




C A Fek oo K& Wl (R.S. Veile)% #ge 3 33 <(K.D. Hutchinson) 59 Frto}
AYMS WMol Mol ohvd, st UMEY RENY Mke AaAe 2R Hik
o] MES I 371 WEel shibel HikHel FiBsteHl TEHE Fiol wEdAA, 12
i AR, P, LEE SO REHS 994 BEL EAGheor)e o9
B | (practice of marketing)ol & =14 4= R LAY,

AT 1960FRE Witk ol M TR Kl T 934 2xdnAs A%
£ RPY RAE B B d @019 AR $AT AAE 22t A9 Bl 4
A BolAd S £¢ =uBelth o BAL AU ol P BA HEAHE B
Fol Qo) MebobARold B Fololol, FHBolD = B FAA] 3F TAY A
ol FAAel Aane Wl 2 eAA Eimsh 9 & AL HRa olEdd 2¥Y
o o)2A7AE vhelAY B MAZA ARAYARE Bl glo, YANE BE%
of ZYAE ARG St SIS Ad coIYMAS A4 ENsEe) BB
249 stolzz « vho}a H (micro marketing)Th, FL@EY T2AL A EH A AL
s2A 2249 |2z - chols] © (macro marketing) 0.2 HAIWCE ARG ol 2
KA B18S) REARAE 94 2 fEde] SEMIY Sl W o)k

NYE SRY vhobl Yol FAEFE BRTIAL vhobd iAo vhobi 9ol 2
WE R AE ol ofFa FMERSE =S80 dE shoplue BA FHEd
gl e SIS ME WEY AYS TEOT wepd sl YEERS aHL.
Hansen)s] chst 2 R Hol: BERAE BRS HES MLl B0, A
HHZAY TEE S A0 B dE o= mmA ¥ 4 ¥ 9 Ao e
shARo sk Be) MEME vhA Mk A Rol, E WH 12 SAEEY B
ARESE Bo] FEBS HAY WHTEe A2 WEAE del Relok T Aol Jo7

Aok

24 DHoHH B EERS MR WRAR

1. njoiEEE®e) BMK WR

1) whebsl TR B ME
sholdl g maAe] ¥l % B#AS HE webd BEme mdae mEn Hae Ad K
#e Aozt Srishs AT st Bfo]s] W o] HolE vholdl EEGel 1 NEC

(37) H.L. Hansen, Marketing, Text, Cases, and Readings, 1956, p. 711.
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2 ffEshE @AM BRE 2 dEdz Q. oo oo sl UAERE hoos
4 2 EFRA A7 SEAAAL 2804 BRA YAt B9 2 LEHA B
%o webd chobdl A Eive]l BT oo T SRIBW Hiko) 98 HMA 2¥ A
37 QA S stew A chbIREER A BMK BRA AR FEEAL A
7 weh olE wbTe] wAA clobdWEERY BMM (B BESA 2 REIAE
A obsal colA W BB MEy WAl RBIH e §4 @RI A ulols Y
Wel 2 B0 Hdes Aok KBV shtR ol wiebd shobl WEER B
el Ay BRS RUS 20 G KBS B GEL W= FHAA] kA S
SERLER B F L2 ,

AW WP vhol Y HEEA Bt ol RE A 2YTe] T BAIY AU WR
' #Qucte w4 28mels MEmd BRYE SAAck Fol HAldt 2y
shobA Y ERC] A3 BB Ate doA: MBS [ BN 8R4 A= 2

o —ggmal wh sielA TR el Y hE At RE ok AR A% RS Al

A 4 ol gich ol YAyl Ful2E(W. Sombart)} WA= H= FEmee <(A)d
# AdA W B ALA & £ QEF FBIe, 5206ksh(E. Schmalenbach)
o B¢ W dx = THEkES Rl dom, & Zdd gAE mFe 2=
(H. Koont)Z3} At =7k §4 [B#e) B (theory of jungle)™ ol Agt o)
R ANY HEE HHE A RETIAL SES e BHY BRLT =4

PIE ¥ BEEY Y F ol geh ol T AAle] BRER AN 2 BEN X

HE 2eldte S BEEA o T BERH: BAMKE XPHZ dLo =4 Sk

Pr@ste 2 2 ol B4 Ay folA0 AAE WESA G M o8 o

28 el AN ERHS RS FAMMIT ARG BRAAT ohizh ol rrtA
o) FHEH] —EiRo 24 IRIEY W sholA Y EER] FIES L EEE AR B M8
RTe 2992 BEE S5 94 2ok 3 Pk BT 9 BMoRAY sl UE
Hifo) AAE v HEBELY HBE 2 J3HE HHHAG T 5 gk oH 1%
g (business management) ¢ [ 22 713 [EEWERclde FERDR vl
7 %) % B3 (marketing management) A %R (management)s] —yEol7] @ ol 48]
28 % EEEERY R KBS A Bt A mEs.

2ol o S EER, FRsls BETERY SMM BAL Aoz AEE 2L 1921

(38) H. Koontz, “Management Theory Jungle,” Journal of Acamedy of Management, Dec. 1961.




R T N P T o A e T AT T o BN R i o e AR T e e

ol A7tz kB FIRHR chobd(L.C. MarshalDoll o8] k2 PEEEERIAA o
o ZAE REEEes T =4 E.W. Tayle) v} z=(H. Ford),' 52 se]&(H.
Fayol) 53 2L e Bt BHRA A7 b g KB BEREA o3
RETEH ALos HALANTE B KK o=, BEETEHS BN BAML
7t QA GEEY BBHHR ol Al fa Agew A=t A4 b5 2 Bl
EHT 2 9% ¢ 5 Qo o vdolrA vlelare 9Fe o3 7t o el A e], wolop
AYEERE 2% BEBHHEE A% AT vizx 349 5 e A7 ok
sgivhe dol 2 $4a o7t QA Dok

AHE mlolske 29 EBO A MRER] A7 &L FYF ek 39, =2
BRI BAE WEEE (function of administration)o] F-o} A o} JFehjU0 ?éiﬂ] ?‘5}:’_., z
B BEBEC 2 A+ HES el = Ao Aoz F3F Aolth F v KEFHE
e Lede MAFAY (FEDEEHZ X43td4, o #i#s] AAE A E@gz 4
o, ob-&2| 4 (production) - AHi(personal) « i1is (distribution) + B#5 (finance) 8} 4k
FI#fE (department function) 7972 E3Hehe 7o) w2 FEHE (business administration)
ole, 2] T HiEe] BRW Rtz 251 Aolvh o] wlobide] WRE HEE 2 F
ABRGRRC ¢ i, = TBHRE 59 XEEy SIRE g doh FEoE B S @
A=A, e € FEERY] F75 ol KETHEREEBER S FHo=
A sl ool o3 glvke AME ALE H slobre dAclobEE  REEERC
AA s A% F2 xHolA, = 2Rl AFY wA AT dkst] wpoldE ol F 2
FdrtA EEEEHRY AASA AT @EN S dASE ¢ ¥z B g
244 & 9437 Aol ‘

AS z§ Qdvlol 4] REEERCD £Ed A ALY A 2 TR YA
e o¥e =tet e8] BRIy ERMA A Ao ditdeld, = RRRS S £
wgez XA —ikfol g, wat Bl 2 EEEBES 9 AL
o, = &R & Fte MIIEEEES o 94 T3 ﬂ-a}f"] 2 SRRET R
o) okgo]l ¥ FetAox & g o, Adlde 2 od FYAA AL Ak A o
£o 2¥E z el AE MR  REEERY AAdE A A¥4d 25 —f7)
Ha vz ¥ 4 3l :

(39) L.C. Marshall, Business Administration, N.Y., 1921.
{40) 1bid., Preface.
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AL o N T TR T TR A

R R

3

€ .3 5> AREEEDH HEY WHGIRN)
— (&) #3 (planning)
—ﬁﬁ’é‘jﬂﬂ;({ﬁ)%@— —(#B8) #/3k (organizing)
— (principles of | () st (controlling) N
(management)| . —.—Q’E‘E‘E%((production management)
_ mpemam—— —w} o} B] 453 3 (mlarketing management)
(practice .of — A %P # (personal management)

management)| _g.ycmman (financial management)

o) A% EEEERGORE KWEFC2 ‘principles of management”2, E WHWE
£#-& “practice of management”2tx EA§ AL olH7tA v} BHA A 44 B @} -
g= gtk @ Ee] “practice of management’2H BTN A BEFERREILE 5
A HE 73-?5 A e E2olr}. ol EHH .Ea-ﬂ(P.F. Drucker)8] “The Practice of
Management”% ¥z 2 EAQ Aol22AW 22T EFAN ARBFE A o
2 Qo] REFE] —BREER T dFse dote AL 2 AFelw & & . =
2 A EEe A BEFE MRHSL 5 =5 “principles of management” 2= RET
AA wFeiA7|t dubHelch. oA HKFERALl FF & “principles of management” =
FT REAEEE o g 28] 3 “practice of management” 7} EEBEELRE iﬁﬁﬂ_i &}
= A%s dubdel et webq @45 “management”shE tAf HE T QoA e BB
Wl FRMEALLE, F2 MEE P EAHA A= A4 YA Do 9 oA
FEE: 38 7% ¥ “principles and practice of management”e}t3. A A] & W=

A 2e BB @ o)aY A4e tharz AT Rad RelAE 2 HRKE

ol $UA RELE golck & A 2k ol Bd™ A¥e [BESBEORI|HE &
BT A RBEATL oo AREAIAS S84 L A9E 93 WA= Aol AE
ot Azhel [EEEIOIHE HAE BETIAE 28 dojzs.

AW WERERS —FROZAY cholADHERS 21809 WRAAS Biw B
Rl Aols £RBAd YolAE EEEER, ANTER, MBETER S BLSHYG ¥
A BEYERS 1k ARESE HRHE —S6E s T + doh 29 oY ER -

e RESS B oM T SN BARE rhotAl = % EMAE (marketing management fun-

ction)§ HMEAES EEMES TR KMol ouzA Y EEEEMEE (business
management function)] kAl —fEe 2 EESHE v Aol MRk EEkol o]

"(41) P.F. Drucker, The Practice of Management, N.Y., 1954.

(42) 29 HEH sAelre: vwaae] HEE E 45 ¢1cHEF.C. Brech (ed ), The Principles
and Practice of Management, London, 1959.




A, 2 vtoldl Y EBBES BibS) FEEEE 2o CEEANS ERIAY 4L B
EY #EES stz Bicle B godAde 2@ SFN BRE 2 Bk oA AH
& el 2R3 A nEelw. & =4 #A(PF. Drucker) ] @efupt H{AARS HFiK
e 93 vlolAlgd wtEJWeletA Y, WL(EW. Nelson)o] 22 [i¥e] 3534
ElfS B Al (customer creation)Q) RJ“Wel Higfyel BRI AL whols] = A HRo] v
2 EBEEHRo Zifel A, wolANEERH Lt AL Ao vlolA Y ERERA dSEw
B ERY wEol
23R gote =4 APF. Drucken)t 94 3¥ [rlolA L 22 & (business)o] —
HEo] ohvie el ZMMECIH, B 73t BE Ao] T whobAl H o] ch149 22 1
ERE 44 Fewh E vt Z(R. Bartels)7} Frlold §-& HEH Al MEES i5EsHe T
WM WhE ol HI®dtz Eel7l = g} o] & u]Fo] wlolA EHERE EiRML Bl
A el Z2MHE(a view of entire business) o] A JHE N A fHREHE HBIRY BEHE (insti-
tutionalized funciion)cﬂ] 2% Wi EES) BRiololek o) SMiste. zPchwl nolx
HEERY SEN BRc Aodx 2 FEad oA Aue g3 2L (F6)0) 2
# 4 oF FHEAYo] v},
%6 B BEEEH HESO WF(SE)
— 4 (production management)

gy s = v} oA § AW —— A EEH (personal management)

{business (marketing _ 5 .
management) management) P ¥ ® 3 (financial management)

ol ¥ EMS BBl M ololA WAAERN BEHRE £9 “managerial marke-
ting”, “total marketing”, “new marketing”, “modern marketing” T o & dAor, St
EFo2E [MEKN whobi s, [2Ake el D), TERH oA 9] 5 deistdz ¢
ol A7 5 ek, 2 FHelok o|HE mllANEERBE A d7A Y RETEHRS BOH
o8 Effete B A e ol#jd Eifpd FEM @R BiHd & v BEE
BB AL ohdeh ol —d Bikel A rholA A EERS RETHERY —HEKS
24 HiRfeR BES 1 25U wEold

(43) P.F. Drucker, The Practice of Management, op. cit., p. 37.

(44) E.W. Nelson, “Policy, Organization, and Procedures for Product Planning.” in AMA(N.Y.),
Marketing Audits, 1959, p. 91. . .

(45) P.F. Drucker, “A Management Structure for Business with Marketing as a Foundation,” in
Printer’s Ink, No. 1, 1957, p. 30.

(46) R. Bartels, Can Marketing Be a Science?, Journal of Marketing, op. cit., pp. 319.




2) whobA W EEHY) REK WA

vho}sll ¥ % WM (marketing management)o] ol = BEAYCZ FUEEE Mol JAE
REE R (business management) /l2-v] A A 814 == BRI B AL (EA)AA
2ol o] Wit EEEER, ANEER L MEEERTD W kAT KT Sl
o QA Aeh Gt o g REE (EEEEGD)) GBS WEE oA B
(business process) 0.2 ¥.¥, =2 #ir& HEHEE (management function) ?EEO!]A-] A
Aohe RREETERS LRl AMd & Ade Feold. =abd 2a¢ WRd e
A G W MBEERIA AA AL vhold Y HER AW BNy LR A8 A
£ #ae] RS A o)k '

ol sl Figage] T AMIelw =ebdl Fmsie T gi@lolat: 49, Wy (CL Barn-
ard)v} Ale] 2(H.A. Simon)¢ #HE=Z ¥ o] v BHEHBMAIE (the modern organizational
theory school) 8] Rl vtz MEYEM GH7l T KBEGRo A, dhold Y BERL
283 BEARRS M)A Sebd S FBY, B wPwe BKY AY B
2 BRESEERS) ERG RS 8 KEe £9) 248 B8 (general function) 3}
ey ﬁﬂ&(sgctorial function) & 2 Rk = of }E/.ﬁz‘,EH—:- ’ﬁ‘ﬂ&ﬁﬁ(man'agemeut function)
o BEAA 22A e del ¥ G Lutol ok —iMA Bkl A oA g
B SN LEE B9t ¢ 4 Ak AP L¥Yels MBS EEYE
WS ABOZAE B A AN EERG P LEEER, AKTER, MY
BEG) 1597 RES RES Figo HA =dd Reld,

2 @ Bkl At vholA B ERol B S, LFHS R oA megm
WY BRI AL ol sl I EER S THOE &, THES BR eiA49 vfo}
A EEAHY BRI RS 2 BN SRR QAL %Y W gk = o
GAYFERE THoZ § TRHSY ABH BRE 94 280 B TP Bk
2 ARt WPIEERES BRI BRGNS —el e o & MR shobd U
Hel BEINAE olv] 21815 50| FrlolAl S BED vfoll Y HIEBS WA= HE
3 MER(EADSE SHSE 2 BIES FEE Eonl, oot ool Ye MR
SEAFEBEM MDY 2Y FEE GERHE ERAAE TN Ho] gk @

S @) gute 2 THE] = [HEl(unction)o]eln dE8eA: HREAY Atss o =B
ot BEERRY AH=4 EEEE(management function)® # ¢ 2 78] 22 (category) 2
- ot e B ol Ao —Mgavele ¥ 5 A



A% 2ok shebA YEmE 0ol 2 3 RS BREAE T4 2R Mk B
Wape) EEAA sheleh, F ol vhobl UMEME WANLE FHE - MB - S E
ZARN WEE(EES #8)S) B, oA 2N A sholA o i #l(marketing planning) » s} o}
A ¥ #l## (marketing organization) « w} o} 8 #f# (marketing control) 2] 3o #§ FEs)
T ulolA W EERS] A RAHN BRI Helok ob Bk olatAtAleld. wEla ol &
ul IEHAY BB (vertical function)o] A v E K ﬁéﬁE(manage'rial function), =& REE
HE(function of manager)o|2}zx UHo|A &= 2% HHE(general function) o] #FE7L ulo}
AR EERY A B BRE ol 74 4.

22y 714 2ot BEHY BRI A 2 oA 280 BB s 2 ddE o g
#Wekel SR ¢ & Adol= 8 FHE MR- HHEE 3 BEEdez #iysA
He Hhd g RYol Uelok & A A BB KETHERY ABoIAY WHEE
(=& TEAER)S T43te BRAEE FANLEE 3 od 2¢ BHT & dert
o AalAe 27kA Rl Wol ol E 2 od FUd R ok v RETEHZE
o2 & = 2RAY EE(w REY 8BS 748t BRE AL THAdoz fB
T WEZT Fol &M Fayoho) 2 FA} & & vk § 28 29 F#q Mg 2L —
#ee] FE)D A Aoz EREHS T4 BOH BIEES AR BH | (Céments
d’administration), ®& G |(function)olat #)4] FPEEZ BHI(prévoir)sls], Hifh
(organiser)3}m}, fir4 (commander)sln], ¥ (coordonner)sts], 2]z #i4l(controler) s
T Aelsz FARLE wd Relwh 2k BT ANS BENA FHEEE Ao
Zolel, 2ol 719 MY F A “&EY 2H ¢ FA4E oz, ® FHold 4
RBRALE ST A479 Bigs 4492 A, o dobAd 240t E 85 2
EHE O H— WA E AE e, $AS BE 2% o9 AN A 9
Fold Bl ge} YHAZF FAFE Aol=k Rube Aolvh wetd & EEBEGE

DL o8 F BMA A A - s - BEe AR Felol o277t FA i

(E D EFRBEEES Azl 2 —fl

3 ol BHE B g ik B i pe

(general £.) 1 _ | (managerial f.) [€:3-3 gﬂ,ﬁa) %%ﬁ&%

Mﬂ&ﬁ‘é ﬂﬁ% iﬁfﬁg %g% %ﬁh Oi,{ 9‘] ﬂﬁﬁﬂﬂ“ﬁﬁﬁ
(management (vertical £.) (f. of manager) EREG _

LETESE
___ ) =lelA R E R e
ANHEERAE

K B TSR T
| Hnrmne

(horizontal f.) BRYH
(48) H. Fayol, Administration Industrielle Générale, Paris, 1916.

;] P &ﬁE E:
function) (zﬁgﬁlm )_ W (%ﬁgﬂﬁ)
(business f.)
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ARIECZEE F495, 2 A= Aol AUdelx FEMES $42 AsAART o
Fol& Aolwh o]Ze] stz zh et [FES SEH), & [MEEEE 3¢ 329
2444 BT 952 ¢ 4 Qg AF olH@ FEMEE AAZ A4 2 Al 2¥¢
o WEEECZAY EEFENR 2 o83 AAY wgE FAA A= Aol A
o HHERES WL 2 o E40ld AAde JAE AFE AT BERES BE-
Wrahn A 2 2o AL AAZ LY A0lLs SERRRM - - &5 - W
e Foolz slvke A4 g9 I GEESY FFE Y4%: ESERERE(mane

(¥ 8 WERMES ARGREF - F£A0)

W‘m"y:m—_mmwﬁﬂm R i N S S AR S

g PEN wle a4 Bla oslm el oalt
. plann-organ-comm- |~ .“"icontr- cordin- |staff- BEILMA
21 E“%ﬁ%ﬂﬂ ing| -izing{ andin ating olling| ating] inglothers
9 ¢ & Administration Indust-
1916 ({8 (H Fayoiz) X X X % X iiellée et Géneralé, Paris,
i 9
Industrial Organization
1934 |3 (E] CO] Il)ilvii-;) X X X and Management, N.Y.,
o 1940
Organization of
v £ .
1947 2% (_A_ Brow;:l_) X X X X . X | Industry, Prentice-Hall, -
i (#E&) 1947 .
EERE? . T Management, Its Nature
1948 |#%! (E.F.L. X X X X X i and Significance,
Brech) London, 1948
pis k Administrative Action,
1950 3% l(q\LV‘;Vl;ann) X x| X x . (%x%) N.Y. 1950 :
H] = ' Principles of Manage-
1956 % (G.R. Terry) x x x X ment, Homewoed, 1956
FEEAEE . :
1958 /(K. Mellero-| x| x x | x e Allgemenine BWL, Bd.
- wicz - i
gl 9l = 4 Man. t, Prentice-
1961 [% I(\,[Haypejs & X x b x x (y;;f ) Haanaglzxélfu. rentice
assie *
5y a4l Improving Line & Staff
1964 (3= (L.A. Allen) x X x x : Relationship, N.Y., 1965
a FHls 23 ‘ Grundla
N gen der BWL,
1968 [ (E. Gugg‘:g) x x x Bd. 1, Berlin, 1968
Bl] 3’ Einfithrung in die BWL,
1972 | (G, Wehe) | X X x Stuttgart, 1972
F = 4
L ) Management, 6th ed.,
1976 3% gy{ng;Zelﬁ X x X x X X 7 McGraw-Hill, 1976

&) k@Bl A F#(planning)s] & ##l(forecasting)-¢ T 3.
154 (commanding)l] & #5#(directing) o} &7 (instructing) & L ¥
Bp R (motivating)oll &= JE{E{k.(actuating) ¢ B #{k.(influencing) T T §.
o] veptA o[ W= & [HFE4lelzste FEXBIdE “command”$ “commanding”e] F 7}
Az QA HAw, 2 ZEEF “commanding”o 2 BdA ez A=,
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284 A9 A ABBEA AHE B BASHEN EEEES s 2o 3
#(planning) - 1@ (organization) - FEfl(controD el 3%} = F Y=ol ¥ 4 g1, o
£ 20 EREERC LN BT ol £ AAAY A 7Y A T
A Plan(P) - Do(D) - See(S)7He 87, = P.O.C.oHE Mz ¥elolas AuAde A
ol & (management cycle)e] ZEH & AL WA M FEME, o ot EEX

Bl AL BHE®) - ERO) - FEHOS)S 3k HWiEeE AGHE Ao Yugogs

gule) e wobEIl ¢ Aol

Plan ) Plan -

See Do Control _ Organization
(B 5 WUXHE A40F
AL G - AL - B o] Sl 9) REEE, o) Selw BAM(EARE == %A, stafing)
= AR BE KB -V 5& 2 ez st AoloA He FolAx T4 (orga-
nizing)ol ETHF=olok & 429 AelFE vk olge) ot WL BHBE 2 A

Fast7] A% P.D.S. £& POC.2E o4 3714 i##ee] ta3 fv)502 Wy s7)

ool Felel MES SEE glon, BEE 293 o b BHES) MR R
o2 RHFHE ARE QL Aotk oA B W slEhe] R, o Suln BERE &
£ B8 - BE SE A (GR. Terry)e) wepmbit Fo] & Ml e B higozd 4
BiES) 2 ANE dENE RoldA, MElkfl (actuating)7} w}2 230, o] %EmH
e TAGE TR MiEo) ook TRW Mk AT TEEE HE)O po
ok && Aotk A £Ad<l HEEEl S 3H#(planning) « F#k(organizing) - Fi
(controlling) 8} 3B ##ysA chaeld,

T wholA R EERY FHA MAEK BRZAL BME MR BEES, & KT M




fe] EAMOl AF 2 EEHKS) SA kol ol W gelAS AA FrEEy RS
A4AY @y A EES B Z5AN) A 2 26 BMWOTR) i
& Bt BERGUDZ 4 o1 A€ BRT ¢ Q& skl daAe 94 Riel @
A% z oW Hi—g REE A zdv EAwN BRAAE 29 sty - g
(marketing mix) 2tz YAo}A £ #&ol @ek % 2 jEel BolE e FATE —
#aigel e kst

A4 oA - o 2 marketing min)@ 24 Fohold JEE BRe A RS
wpol A DBFEI o) e YAl A, Aozt TRITF (arget group) & WRA 717
A% (F BEY WES BT shobADEMNS BRE F0) £Re EAA AT HHT
JE% BEFR controllable varisbles) W24, oldd el wholAWERE ARAE 2 [
B owholAY el KAIS T MR MR H2 Qe Zdd velAY - H
o REe 2 974 (EJ. McCarthy) 7 figshs b2} 28 23} 2 3 73 AR

<l 6> BiotAE - A9 —FHE

GBI

(Cultural and
social environment)

Sefbs » REEE B

{Product)
&
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objectives
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3] HEF
2):5]

(Political =)\ V] BE 2
and legal’ ’éaoguolle (5‘%
environment) s t\ﬂbleo

By - ey
i 31X

(Promotion)
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environment) business
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HP B sl e

> iy
(Co'" rollable va{‘“b\&

©=Customer (Hi%&)

v
Uacoﬂ!roﬂable vat'lﬁ\’\ea
b TR AR S

¥t : E.J. McCarthy, Basic Marketing, Irwin, 5th ed., 1975, p. 36, p.76

{99) G.R. Terry, Principles of Management, Homewood, 1964, p. 278,

(50) =}ob# 8 « 4 ~(marketing mix)E 3 wiolsAl 8 FBPE MY (marketing decision varlable),
v}o}A| B F By (marketing instrument), =}o}#A] & AR (marketing tool) —‘E-P_i &8} = A=
BE7} Quld siel 28] g &Sl

(51) E.J. McCarthy, Basic Marketing, Irwin, 5th ed., 1975, p. 35.
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d =do] = 9+

A 2Pl Yok E o) Eut HEHIFHRER (uncontrollable variables) & Brst g, ko]
BEEEZE FENG) 2 4 2T M controllable variables) st who}s g -
wac @A, REMe2E 49 Psz BHHE Biklproduct), #BH7(place), ik
(price}, {gi(promotion)e] 4714 & FIRst=z lvh. /LAY - TE&ny BBl ) Yy B
5 Hfh —910 HHCEETRER dobl s « g2z detad + gl Ehs vhop
Yol iz} EAlAEY WA FBHE Tol HezH oEHEe Yok =4
8 ol 4+ QEGHFEY) HEHD $F Botsolok 3] A Lotk @A =hoiA g
cezebd A2 A9 A UPSIE 2 mbez £dGT 4 Yo,

22 BEd wetdE 2 LR o ISt A9E #589. osuw #A=(.A.
Howard)sl ©}-&3 & A S0l HAHS 3o 4& ade —4 M9 HAKY 9
aEIz AEdteh o A KA ABe BETRER Y, AR 48] HHTEE
#olat 2ol T vobil® - WA e FEolth et AAME FAIRD FHFEERS

ASE EAAUGE HATSY AWK (personal selling) o} g4k (advertising) &= 28 #:

o) (£ EE (promotional factor)o] Mo 2 FHISE ol 5z 9ot

<M 7> ntordE - YA —HIB

NI
(Public policy)

(Persona] sellina)

ARy

(Demand)

¥l : )J.A. Howard, Marketing Management, 3rd ed., Irwin, 1973, p.16
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= AL vlolAlY - U A AT Aoz €A 2y (N.H. Borden) @&
% 8 W g 2o 1249 WHE velAY - ez £F2 YA 3jet, B2
’ @ ﬁ&.%}ﬁj(Metchandising)

@ {ERBOH (Pricing)

@ F§#t(Branding)

i@ & (Channel of Distribution)

& ARYHIE (Personal Selling)

® ﬁ%tAdvenising)

. (D {23 (Promotion)

14 (Packaging)

@ B¥|(Display)

@ A ¥} & (Servicing)

a %#Jmﬁ‘((Physicﬂ Handling)

@ WiEFEE S47(Fact finding and Analysis) ‘

oA el ulolA® « 7| ~(marketing mix) ety 2.5'¢ W74 (E.J. McCarthy)s] of &u}
4P’s7t 2 Rk A o2 Bl —#ol sty BRI AT rlold YA BERS BMRCK
THDWES FRAT2ZE $4L O BRAEE O AREE O EREE @ {Eﬁ’ﬂ‘ﬂ
o 1%7 BRD F z FAS. 2 o g4 4 = HPE EEESL violA Y
EEIES A8 94 &9 BE(REEAA) B (commercial distribution) 9] Al A1 4l 8
#d &R Efold Az 2 28 e ok 1AL e wlelAYNEED o KBNS
24 gERolt Melae KR FEEET ohe #Ema HEE, & HiEE
(physical distribution) = €135st= §l7] WlEolch. =tebd =jolsl Y HES) KA BR2
¥ 4Psz EEE vholAl Y - ﬂ*(ﬁﬁ?ﬁﬁﬁ‘ﬂ‘ﬂgi)ﬂ A HPHBERES) FER
fg=] o] oF §o] KA . :

2@d kol BE R A A2t EEEIIE PHEE A RGER
%Oﬂ.ﬂ] B - WEA st 2REE A, %ﬁl ﬁﬁéiﬁé} WH R Lol =Mt R
el wmhRel AT HERIA SREEHS A=de, REHLZE B2 W -RE € 88
o] &£iEEel #HBIS & Aoz BEEYT "]“’Hﬂ%’ﬁ‘ﬂ%«] YrydEE el A2 AERT

(52) N.H. Borden, Advertlsmg Marketing; Text nnd Cases, Irwin, 1959, p. 234
(53) #E_, BRSO WeydeE BAEMEMEL, 2B, 1969, p. 13.
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MRzt REEHE . WHEE - REYE . GdE 1%} BRedz 2 £ 9o 9%
714 FHREE] REEHEE RENQ FkidA s 47 g2wmel msyma B8g A
BB A of A Al 51-‘5 PRTCEER HRola ¥ 4 o, AFEWes s RBEHY CEEHE
2 g RE & 4 s, '
A3 o] FA B 9 volAYEEHS Lo § My BREE 9T oL gL %
el el waIdG ¥ + 9t |
L e oOPIUNERS AR BRE
(@ ZAtulel B B % (general marketing management)
1) vholA| B 3 8 (%) % (marketing planning)
2) whobA 5§ (%) % (marketing organization)

3) koAl B #i i (BB & (marketing control)
@ #PT=to}sl B B (sectorial marketing management)

w}olA] g @ 1) RERYHEBE R M (commercial distribution management)
(marketing ¥ (1) FiM®E % (merchandising)
management) | () @ mema (pricing)

(3) #Ep&E ™3 (channelling)
(4) {B#& % (promoting)
2) YR B (physical distribution management)
(1) BRBEHE s (transporting)
(2) EX%%HEH (packaging)

; 2. DiOIAIE WRKS WESHEL BEHSE
D sl Y wERS WRAE
REB(RETERE)S —o8 G249 vl EBEA oy Aol % o) & ..

(54) & ] LSt = =tolA 9 ERBS B BHRE 29 KBMY Rl d K5ESE fe
Brh o EEE G837 2 AL 2 F WA REGD AV Gou, AT ¥A KHE
Hel weA ERBES BAmost 2 BN Al oI BENZ BRI 4 3ol 9

‘ + A9
© B wet
b EEEE ool U ¥HE
2) BREE ntoA g EER
@ HE ==t
D HEHEEX vlobA SRS
2) HHRE steAERR
@ MagHle] =}
1) BA sholAl g &RH
2) B wlolA EEHR
@® AAEN et
1) g sholA S
2) Aul = whobA G EEH
® FHEll =
1) REH slolA JEHR
2) {EEEM whosil B B
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2 WEe) A8 FALdE 24 HERY Frdd dao do @i e
AP EEES) BN BirEod T4 FRRRE AU S0 2= 2ol HES
Bkl SR FeIok 7] HEolg. zal BESS F4ol ol WAAER S
ot [ lRI(ARR) WaEAkdel BASH, guhzni B4Aoelo dore 9ul
- AS] B4R BAFRS G5 Aew SRS 4T A% e A B2y
BE AL o s YAzt TE BHTHA 24 #Ake 292 44
2 & A& AgelAol B '
ebd) EEEEERY —HHBo A vlolA YL WRE AL P ALdA 7 8
A gate] ASATE A9 S8, R AR PUEel B - BEKR WA HERH
2.2 2AA7 7t RO Wl o] 48 FRAES BAMAE Sl BHE WP
whol W EERME 9A7) gl & e Qen, out [edd FeHke 13E Fo
of stEsblol HE @Faol Qo] Hohw ¥ 4 A olFHF ol YoM & vhet e
[ohel 98 BHE (science)l 7t Hiki(art) 7118 Baol Slol A= MBS Aol e (B
gk HBRTITo) BHRHAL HEoIT e A FRFHE(study method)o]
% olHzA BEE, ded oY EERE %Tozd FUHnA St HRRFY
BAEE AUAH, = 238 AEF(F. Schonpfug)t AAHE [YBd oz MEGE
A A Lokt Fik(Methodenlehre, Methodologie)o} s BMHME 518 MBI KA
Hitkel #AIR FEREA olasolck @ 44 AolA, Az leld WEILE TA=
A EEHEAE FEsclc ¥ A LA [EE, oA ol YEES old Ml
e o9 QFdcl sheshie Aol BAKKS A=A [RKS SEHE A804 o=
~HESE AW, o8 2V dFeE 4T A BE RIOC] 2 BHEFEIS, £
2245 (approach)zt YAl et 1R BEHEES 9UT Jelol4 Hikel
o148 BRHHAE MAE ook shei, o o
2§ EAAL dd ool WEERS A SR ok Hel FBsHE EEE A
o AW WEFEoZAL £8) Bhgsh 2ol MAN ) Fa= A shAoleh,
(1) —Rel IR
@ W ik
@ B Fik

(55) F. Schonpflug, Betriebswirtschaftslehre. Methoden und Hauptstrﬁmuﬁgen, 2. Aufl, 1945, 8. 3f.
(56) W&k AL M, WEBRH, clolorZ=ik, ¥E, 1970, pp. 333-334.
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® mie Fk .
B8 Hik
® Bt ik
@ WY PR
D EHH F
® #irte Hitk
® TE8 Ktk
B Ktk
o A [—id FocHklo D 29 [BIMe @il Sl 98 FEAKIES i
foldl, [#Emel PEALIE o B4 Tuoh i BEY BEE BRI 98 6
FHIES BHoA 23 Hiki(echnique)olel YA oA HEE sholA D EE
Re T2 B AL BRI e B BRI, gEE HBE T2 K
Bithel W) A BB A S wel A WREE WRAET ¥ 4+ Ak 2 v
SIYEEE BW MRS R, oA REES W M) 4 Bl A obRe
mam kot BES Ao ks Aol webA e —Rel WA LIS T
o WAL ne 6 @RD 497 Be AE Eold SAAAE F2 R
U EHe) BEA A5t SulshE Aol mebAE T WRHKIS BAEA oA
A Weh 9 oln AT & WA ohie ¥ A WRALTC B4 B
C B - IS 85 QR o,
(1) —ee5e) R
© BmER Kk |
iz (observation) =& BMle] 2 o] £vh (3] WmIzA ZE Piokrme Al A
AA 9: (HHE 49 FRFECG & 4 g 238 BE KEY miEw B
M A sholA Y EmBAS AT ATAE AYEE A9 [HRE WEIALH 4417

7h —igrol 7] A Eelvt. e folw MEEMEMH LM o o-&(H. Fayolo] Fz B

fHES ¢ BEsln, FAtL, £FEn, o F A4, dao] wepA = Age
A, olF ZF%C A waE Aol sholl BBER] Eol710] 3 H#%L s AW

olebz HFo) Fxshi AN, G2 violA Y EE#A MM EEFER A8 F
RHES 2 3 Aol = THgI0] FoiAs whaiolsh. A% Wgol shie) 55T HE

(57) H. Fayol, op. cit., p. 78
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Tl RTGE AL %L Atol el FEAY FaAkel it ¢ £ ek
et 4UE el solA Y wmE H%ﬁ&f’iﬂ B o195 F¥s dae
4223 g UL RE .

@ WY Fik

55T Aoz s 20T FEAE HEN BAS Boh: ol WEKE
2249 @ifilinduction)izsl 2ol wA BalA Ekel ¢ B2 BES FHEHK)
B 223, 188 WRERZVE RERE Bodt YA Tz BRI WE
A4 ERAE AYEERAI A FI WA St Az deh 2o TEHRG
wEllols A= 22 fAelE HEY AL dod, = BEM CRBR, HebAd BRW
o el cholA YHE EHS ) ol S 9o AT WRERKES S ERE] %
WS 20 AT oS HHY BRY AT btk A% 2949 4‘:10%15
Wk ez A0 Emilke BRI 1ad 2 BA dohn 24 s
@ B .

B S AR BAC R W FE Bt —RE B A% Foe
BRI H k] B deduction)ikol k. & oln] YA W WHA(—4rE0 ER)A HBkay
BRAIGRER EHDE Tode $99 sz, F2 REMd BN 1K 9 #RdE
BEEFH obA e Pkl §o) Fud - ¥1o] 2= (model buso)l Wil RIS
@mel A Aol | -

281 2ol (F. oppenhelmeru FEIPEE B ohA G s g gen,
BRSE BEe M 9t HRuE ATE oo A% HEWEE Wt Aol o
SAE WEZL A2 B - EEN = HTEENeE BAYE 9E 3do ¢ 4 3
% B4 el 94402 BBIA g2 G AA4e=d AFY 4 A: 49, ==
Be gY 93¢ 2N 944 ol UG 2AE 4% B 0% BEIE B
EA Aobah Wil od B39 WRAELE AU BPH i deductiv-inductive
method)el 2} 3o}, ® LA o H W ENET BIBEY BRASE 43 WHMML B
9 #EHE Wt

® B Hik | | |

284 29 U0 Effntiton)ol 3 ¢ MMM £ Bk B 95 s
F4¢ BHrh & EEE DAz U4 289 L4¢ Johatt BREAoEA, Hl

(58) J. Liffelholz, Repetitorium der BWL, Wiesbaden, 1967, S. 68.
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by B s o mkmel 2, Ao GHdE Hzel Bl A B Bl
0 S8 = ERES RES BA5E Eao e, BB A% AR Fold
B $44 £ BRLES ST ¢ Ab BEE 98 FAE ok FREOY FIE
kel A, A7 Bl lelA &3 3ol 47 AT AL o Bv} [¢79) H
ol S5 o) Fold AFE BT A4E AAAAE b Aok

53 BWHKES AL A ARGl ¥ 4+ g, WEH) RHT JelAx
Aol Acta 4EE A2 2 dsh F4E BT F shelA YEEE Q1A B
RIS MEEe o)W EHY A Aot Geod, vv Eawel slold %o ohiet A4
o QeI AZ whahA ol AR chopA GmES] EERERA W44 2 HRY 3 $9
& ad, 2% A9 FRHPI T AR ctelAYEEAS PRI L R 2

Fol gl At EMel Sab 5 ik ke MFE 2o

® sty Hik |

osgs) mESe o4t Sl YeAE ake) KEERY AFE ANz A4 44
A E BN 2 o G —HF FiRo =AY rhol A YEER 34 du B &
BES xFel Qo) 1 BRiyolw BN ABel AUET e o, vhAYERS &

(B BRE A4 25 g 28§ 9ol ATl REAE EEmes o5l

R g vl YRR BMMels BAND WREE dddt A8 £838 A& o
vg HAgelsh Falvhe] $He) JA: B 2 A oltizte #9398 s W, Goethe)
o 2R vl HEERE AAH oz dFay) AL A s RERRS BE,
5 ol A Y EERLEE old sty AFH s Ak Fo] f4Aq Aol 2AL o} obll 3
B QA gt itgslgs) slasA g #wREste 43 WA A Aold = A4FY
Bkt EAH formz, AAG AR el 9 wteHAHEFERY 447 TEE H5
wm, 2 BR A 3 SRS ENN HE(EE BRE BE0E N9 E Ao velAag _
B@C AAAY 475 ANAL 35 AT AAY Aol7] HEelh

28§ A e 9AHd WRGEDE G2 B WREKES 34 I3 #HH
Avk, w2 oA 9 Kol Al BAS A Slolok & AAY WRIEDE EEld. o
whsbd @A 9 dAe ¢4 44 E A9 BRE 2e2zd A¥ o 24E odg +

Q7 Mgoleh zalvlel B FiEE —4 BER N4 BEN HkoldnE dHA
£ #moh do4 9o Do
2304 whols] S mEe] Wokol glol AL EEmy J3k(historical method)o] ARy




PRV L?\ug’:@‘{’ﬁ? L W

— g —

o2 HASHS AFE AL dolt=(HH. lMaynard)Q]- ] 25 (T.N. Beckman)9] [w}ol#|
PRI 2 BAGT At F ol Y EERY FRE FAEGE 0R v
WS HIES B Ee BRI A STshea A mEd ok g 28
o) BT LAk, EEEE ko) vlolA NEEEE ¥ I PRAKLE B o8
Aoleh, #71 shold YifiEol } HEEEY. BE - RE == WES FRsSE A= T o
- CHIREERE A% S E5U BEm HEo 4 FE b A el
(@) %kl Pk

@ REmy A ,

ol 2w [uv A %A Yot WES Suspr] 98 WRHEICZA —4& Hik(techn-
ique)oletns dAelAE [S54e WEFEIS T HEHEN 444 o3 maEs 2
-ﬁﬁf’ﬂ‘“‘ BREE SEE ¢=3c8, 53] 2 slgddAx KEi(experiment)o] o}l
He BRGERES ¥ZL ¢ 2k o 28 Ao AFH EEEER) EAN B
#& F4shE sldel A2l (Taylor system) Aol 9ol = 7127} vhz Aol A el
Aetn dAeld Aoy B asith ww sl Azd®at o 2 o) Fe] ¥
& BRBETERY o 24 A AT A ARIMEKRG 07 ERRE B
WA Adez 499 WEHEY KRG T+ dth 3 Hde Axdo] ohuk AME
BB =% s 249 3249 d0d LE - e WES EART SNk
M OERRE 3700 24 4F KRe B9 AMMESRY A4 8RN TERo= ¢
AAA 43k ol 2(E. Mayo)rt ¥ b= (CL Barnard) 59 HgeHkol vtz = A95e
Agoleh olgdd W8 H&MM(Hawthorn experiment) & ol &vt 37 AE] Wk
(Yankee city research) s} o] ¥o] ARIMFRE SRl SlolA9 2xfizs &334, B
REBEETER o149 AMMGHRE 1= SRR B8 25 92 9o 2 3 4
1}9} Apo] &(Barnard and Simon)o] Sl3} RAA MMBA BHER, O JolAdE o
o) F5RyBHE(behavioral science) AAE 7 o £ A %e AAl a2 2F K] o
A whoh of & 2, |

NG BEEERGY HERS R U560 wholA Y Bl A % QA L 2 B
THKoZA KR Hiko] SAS £ FEE Fot S o Sd 7 vholA S HEAS) A
Bise RS RES BB dgel slo] HEAH) ik experimental method)o] sl

" (59) H.H. Maynard & T. N Beckman, Prmmples of Marketmg 4th ed., 1946.
(60) Ibid., p. 16. .




.

FEo o wEe ad) Y Ffae) Fum HREANY 22 KiEs e daE- v

oA %) Ctest marketing)o] ok 2 wholA Y WM ol AS WEEy Hike) S st
% @ 4 g |
HaE . rpoblgel R HBE FEAY BICl B4 BEd —89 TROKRITEHA
o FEEE S1% 2lolAlg « =227 (total marketing program) & | 2EdA H& X
. A [FHE AR THEALY T daE el geld. oldd Hel W
Bty Jrike] e RS EUFMAY BEc) WA AE MET TE, WAE
3 MY RHE 5 KET & 90 REWY chob Y - 22 fid Add 24
2 24 feh. o AAE - vhob Y] Bigel SlolAE KIS Cest marke] B,
AAEMR, NAEZ@E So AE FAE FRA ol ok |
g EES REd QoldE WRE Hikel BHE 2tk o BWT RRECA o

A EEe RENA, ol Bul AT (trial-and-error-pricing) o} 2} RAANAE FHEE

Ed FMRY WEE kel 3& A= vtz KBH FES S T S A% olgR
RET#e BENA d2e - clobA® g o A+ AL A% KES His A4t o}
Utk RESAAE DA E 7 clolA iRl 2 #&kel 2 47 7] Aol whot
AYHEA glo] W Fikol B Fme o5d 9% o BdgAz gt 53
WRESEAS KB Hke AL o9 EEM

® #ite Fik

—% T3HEs FEldazs ddoAs, ARsAL [LAF & dol=de /e D
& A% 2 T4 REE BN AR ALT AFZA dehd BFIV)IIE
B (statistics) £ [Emel FRHEIS & FA24 i HEHE 2 EEB(AAA
vholAl BB A Sl QA Bk oleh, JE BE Fde] FEAos BAIE F
e WEAEY shtolsh 2 ARddAR HitE 7 WENROE te HMilE AN
REREBe) WRNEHRS —o8lel s 4T, HERKoFE 4AE 4T addez 9
A HE igBRe A LATE it WEHE MEd 2 99 2t 59 2a¢ ik
@RS~ ARG ol IEER QAT 20 ol % Wik R

o2 #EE WA WEHEY TAE AaAc b #ite TAE sl

b AREKE ERY &R ALGBIHRE] WLy MEC) 2% ARE T AFse F7]
W ok,
(61) dZstg, AgEAA, Aoka, 1965, p. 1129

e




53 cholA D EERS) Wael olAE K SHEHY HEH ik (quantitative approach) &
B PRkl WS £ Lol woh o™ =) s 2ol Batay Sikol mukd Fikel
SAAAR & B 284 Yol £8 HABHE 2s W3- BRIE dopANER
o) MEH NES BAAATE vholsl = el shiels]l Wl 299 iR Hi
FEE rtold B BB A 99 EEsd.

A7HA eholA Y Jhe e ol A 2 B SURBAoI BREHEE WRE ¥ vholA JHeg

9 Mol & MR kel @R ) MasayolX) 231 ok o vholsbAl volsl S E ke o}
SHARNEMNE FAAE ot 7A & RRBRESMMEES BHE & &8 o olol =) prslsok
T A AANA N E ek ke FREE EBs0. o ox AT HHENS A

Fshe AHe) W FBe) AA FEHE ¥ LuE fosk g8t o FHE

HiFtE ol 88 AL R4 HABKY F29 HF RENA HEENE DE AR

o FAAA HEHERS BES WEY Ao WRe B9E AL Yris] AR, d=8
BE HEHMFE 1, BERE $8eAM Sl mE Hke TANA T R

WARGRE - R - G ¢ A48 H% o &l Fit@pikdol 2x et o

£ o] $4Y A¥E ok |

B4 24 AT ERE B AA0A HHE S5H02 gAY, s A
A9 FA¢ A8 MHE BAYGE AL AR chobAPEER Sl A Hietey W

HES At $FAF ¥ ol 48 ik Holok $oh v HiEE 2 NFel kB

O ABRRS) R HEd slebd 2 AAE A FAY, MTHAY F& 8 Fads 44

T 58 o gU¥E Aolokz Lelol FEHFMKY GFNAE @ otk 1AL #Et
HEo S ot EREAS LAY B KEH MEL B oS SEE#R
CARAL 2718 AUx QS BARRAY B—fEel ERDE nho Wol Yoz
BEY Fv 9om, dEhd ABBHIS 4484 hAg Ao Bul FEEHY HANE 2
@ PR Aol 29 folF A& ohdr) ATl ‘

® =y Hik _

whelA Y HERS] WK ES e EE HEit FHikel A FE 2e AAY
2 (model) & A1 FgeFiko] B ol 7be FAE Foiz QAoke B 4 Qo o]
PR Tkl BBC) A8 mdw Hko SR BA B A5} ] GTelth 54
2 Ede] HEEKE (mathematical modeD 7 +U4 2 FEEHEY FEkse] pAo) e
Z 40tk oY ulopl YRR HTAA AAsnA o= MEEEIT 2E =y
(mode) & 47, 0% #EFo=A BAY BT - FiLs TAHE WATERS 2dgy ¥




e, (‘.,w.j‘,‘f,‘.p"j,?u MEMEE SR R ,,ﬁ}n‘w{m“?” W 'm&‘wf T AR vs—cr'r Ehalti A A R -;;;-.a A wrr,.x_-;q_w-ffm!-‘vnw. ‘,_.hgr_fj"m‘,:z‘igysﬁﬁq‘?g;‘

#:(model method)o]z} e}, . .
oo Wik BT E Emt SEUT 2 MM £RWET QA HE 4.
o) chol YEEE 2 ol23t MM stetehy) AAAE A9 ko] Bl T
JEH FAel AW FAudE 2 FAE FrEMC HFe] o FA%dd 5 3
£ 2ZA dEolsh P #2RHAKRE AFT BEFHEMRS 2 AAE I
WIER BRGGEIEE 4% A% AT ¢ A sy, =l gL 43
HEBM(BEEN), HEY AW HEe], o Ev FHEMES(quantitative approach to
management)ol 2tz YAAAE Azg fEBE —HWA Y444 ¥ F== A
‘ EEE(hA B chobA DEERS AT 3ol 2 BRHES —HmEA 2dol 8 .
BeA St FEE U RoiA gek ek sl AYEERAA BASE BUE B
| 8 wholA =) - @ (marketing mode)o]sh A om, o [wholAl ool =at wule] @G
‘ | & e, '
SEEL LR ERIL AR S DL L Mol s W aﬂ-—a gudon
oA Bg(ol el fighel B HBEOE 4% WA B 98 wdd EHBK
T WA @RS FEoh o) A4 59 mdelsty sYsE AL 24 4F MR
Biflol v & THELEESH 28 TR EFHe lshe Zel ohdzh 2 o dael o
A4 2AL $8ola Qi EWEM W45 BEHOREE) WA KRBy GEREm) o
2 v Ae B \
ol muojztd &3 old WAl MMsHE HBK(E HETIMY 2AE F¥de=
CUE KEEDE = (mathematical model) e Fob: Aoz Azt WA, B
e 289 BAE ENEEWo (] S0l H R A v LEWoR) ek Jm
(#EDiy =9 (non-mathematical modeD . = A4 shvte} mE{al EHelch. =3 wlo}
AYERY A9dAE o= g ERM ZPolvt EERMS F2$ Hole(flow chart)@yel
Ago] dgst A9 o) A gt Y g L MEHETH 291 WEE
WEARC ol 24 s ERS 2 HEMBS MENREY MERREE Jre F29
Aote 2 vebd —HIEA ol vl FMEBEDMH 2 AYolzh ¥ 4 gt
oY grttz mdlole HE e X el A HE, Al vlolAl W EHS
BofikezA 2lo] ZEGor @ A% e Bt 2L M) mlo] FAAAE A
o] QutA o), |
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* 1ol |& IRE
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@ HeH BB - © B EHE R
— BBy 2 CHERYD)
. —JpEeR (EHR 2y GEHERY)
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_.._,_.
— e d (FTE )
‘ —REmN 24
Bl—

—HBRERY Y (HERY)

Mol Safed : '

ML shsh ol WSk Aol HAAL BEEMH 2ULGE FREEDH LYo) v
LREE Qo) wokx sy, AR HEEK 2Y9 34 e 2o 2UE
Agste 9L ol &3 F83te] AR AN, Az old mdg AN HEN HE
e Aty Akl $AR EREKOI T 2 94 Fhd0k ¢ AL s =
& #ird 29 A% HETdelHE 2 ohiehe golvh zd Il [FHEL
W Jolebe EE Pol ¥ CIBE AR o147t g A, HELAe HEED
obd AGHHEZYAGE YdH o2 BREW HHfke]l & A Feo|th
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Dol oo :
WEREG + S Bl Uubdq AW ES B89 £92 EFHE Ao 2y
(PR ZAel wek REYS} BEEYE G Folth MAEDolD ofw W4

+ Atz = EEHE] A4 SGtEHLR) 49 EAges whEelAE Aol

o, BEEECIR vl YEES TMEAS BEREECIM YEREN 2oz 27
¥ 4 gAY, =E 2F0E AL FTHeE 4 BEIAE Zug ARG 59 0%

22 wholAl JEHEACl oA BRERTEHRML AT FFAA AYTF RBPE
duvs #BEED] BEREN 2o o &8 5 Aoe R4 2 BREA ebal
. ]

oi2]q BfErd & —% HEdolstnx 44 o0, TEMENY Zolztnr HfEst
a7 B 2¥dx sthEE RWRE ] aA] §&8A Xt e ok, st
3 TARERS] RET WERE £59 EHEReI=e 2ol RO - EME e Qe mddd
A% 23 dad A4 RPEde Abd @ud Sds o] A4S AR

| BEREI T 225 590 9 & g wddo R, zad WERY, =t 58

2ol gleidE 53 A&d o)A (simulation)fyql HWE7F ZAesl A vtz A o] oA

WS 2 BAES ZotA R gl A o)Al &9 THEMEL S desE AR

Zge Aol He AAY %3 FAE mELE A4, oF 2FFoE2H BHY T4

R A 493 el TWRIA A THE BB

53] &L Al°1/‘14 e g °131?’l' Ageolde] Bt Foldd FHAE A

e 52 QI ¥ & Ak W ¥ AR HHEY 73-1‘3]"1: Ze #49 AlA
A BRBE T T 9E A9 B2 itgRENd #EHRd AdAde Helz mdihel e
Figgelabd %o Ags wog Axe vFE A AEe oAl WEHE 45
T 357 et 23R golx A EEH ol M WRE 53 O e wE 5%
FAS H98e) A%, @ @M WE A9 Assid ddegs A9 Az 2Ae
uhie] o AFE At 2z 42 AL dEe FF Sl glel ws 2 29 ag
> % F Ak ' '

3o Bk :

ERE F A FE ol gelE T4 mEhiy RUs FRERG ZHE drodd, o
2R B4 BRI G MBS Sol 2dA L HA - EHE 2Y, =&
ERAN 5o 247t 2UF7 5 BRS 240 St RERy ool oo

i e aiT Toam




el w4 SEMS BAMAS BAshe ol 2uh A YMRE (game model)o]}, KiFFI
o glolael EEESHEY 5 FE4Q ERE bl @ FREMN 2, =t BHzY
Cole dael Ak | | , ‘

Bk EHm Hiksh GAS s dike GEG A e WRARY —MoEA &
9 BEE)E Fi (mathematical method)o] et YA A5 s —IERENA FH
e A "vh —% BEE A A Hik(quantitative method)el Bz 33 9 & o
WoHikel F2 @AHE A28 BUMSE SRS =& FEHE (nanagement science)
o2k A4 ol YBEM(ITIA MBS BEMBo A B¥ 2 WEe U A%
I QS oo EEMBE Fikol sholA U HEERS WRRR MAY A T WEH K
#ol et ol e, o ) ’

2.8 'ﬁﬂgiﬁ[—é(managen{ent science)L =} 9Fo FHHEH B (military science) &2 A
wAs o] grod, £9 MFMPislse ddeiAE OR(Operations Research)s] 437k 4
SiEgel BREA o2 shis SS¢ BREAE o) T4 I HEmBeld ¢ v
7] 4 OR(Operations Research)o| &t o] Eul [HHEBRY Jjik] {scientific method)2] BEEE= A
Ftire - HERMY - BRI 0 TANA, EEET AT ¢ 95 98 44 958 4
AR FRANA FE, BES AA NG FEE AL AT He AUVeldn &
#dch & ORE $4 HEAA £ 1KIERKBE Bk % - B MEY k5o o5 B
Haio] o £ 9 A2 ZEe (Lanchester formules)ohs WPl E ARel hebd sA
2w 2 Ages, 2 F H2RERAME LEAA I0EEPH SBE MEE
o FAEEE mok R 4ty BANE B, MRS A NRKEER - B
B - SREMIE 5 A% WHEEM B9 AFE A9 A4 R0 o 2
FIEFABELE L 28 ORE Hikel 44 LREE 4855 HUEs oA, o
594 4% BEREY AFRE 228 99¢ FARAAAD o=A Feh o B
BEERES %E BERSY $A, HENE IA, ST EAERIE S 28
AERE 42 HEeds ¢ 4 Atk 53 clolA YN EER St HRHEETE LY
RS Mol ORkel @Al & R#le 9z 4.

2@ ORe A% e e 914 F9¢ A= gcke & 4 Qed, ORS) ki

(62) 8845 Fk (mathematical method)o] 2t &= %3 A A 3+BE ik (quantitative method)o] 8= &
W 2o d W EEFHE(management science)S (WIS F E#EES & (quantitative approches
to management)°] 2t Hife] BHA=E L A+ ¥k .

(63) FH FEXR |, BEREH, HBRFRt, Ex 1964, p. 122




.= 63—
FedlAx 53 RAEHEEEQLP: linear programming) « £FHI(TF1) A (waiting li.ne
theory) « A] Q) ¥ 3 (game theory) - {53 (information theory) (B #5253 (price theory)
Fo] 2 d4g o Fx gioh,

@© fERs ok & FAE Fgdeon
ARH oz sobslolof 7] WL,

@ Mo & £A Rilo) A (o] W 2 RYL Fx %@(E)E’ﬂ Zelo] eyt
< o FA ). _

® 2 2ol o8 F47 - W4T A M) FAATH(wbebA ORol2h: maay BIEE ®
B Tie BEE e 9ozt @ 4 b,

AF 283 gujd A= OR: WEHNSE v1x AHREAY 4457 429, oo
ORZ BEEE(detA wlold JFE) ) 9| B EEE 2 G ol 2R P IR )
Pt TR & TARHA HE vl ule], MBS ST ME A u
< oF0 EHEE RSB FRAd Uy o)dd TEmY HEAAs ZYs 29
A se oA g2z & F slvh oM E BREREL 2 BRAELEA o &6 A&
Q= o= 243 (systems approach) & ¥Al-¢% el 2 50| glA = = mEspBe
2% A0 Axgen BkehH, o Bvh —3A 2w Bk (general system theory) 69 o]
% ddAF e BWe 2 EREHCR 4z gl

ol MERRS KBRS B2 HNBHEY) fFERRA T3 2x2 dugd 9
A 2 BRAA $HAN A g o] FozA, o] Eul Abo)u]u] Bl A (cybernetics) 2l z
oA = BHSE® 7 vtz 270w, ﬂ%ﬂ@ﬂl A BRET BB ERe a2

F¥ A% o] 4 (computer simulation)o] S8 = B4l BEHE A9 Bou ojn

oEE =

fr

ALE IHAGFEHEA HRY 345}

aull

(64) K. Boulding, “General Systems Theory; The Skelton of Science,” Management Science, Vol.
2, 1956, pp. 197-208.

(65) @S FBEEA AN, Wiener)dl ] 19484 ] [HH} i leiA e 122 (control) <
1 (communication) & 3= BRISEFRA RIEF Ao Aol ¥ ] B ~(cybernetics)e] o},
7t8 2 Bl o] 4 (automation) & HEEFET d7tAe] AFE SHMMEAZ S A b FH
olebiz dulol A o] & o] g o2 9 Ao Aojuugda ¥ & . Qa9 2 BES
2ol 2588 MEFIAA gtz I, zad Aol das <zio] st B %
T AAdEe A8 G HEY XKLL FULE e Aaslezr g9u4 2 HER FL
e B WES TAE AL LR WRIS A & Himolst A4 o Bl BESRE (interdi-
sciplinary science) e 2 7}5Ew, 2 219 7F Fo] Hrorslz gt 54 Alojw g Azt £%
TolA AAHE TR &b I8 WHREIS [HE] BFLE AT 5 FAd 28
WEle 2Edold B Aol Hlz dod, TFEY WEd o Eo] BEEHE o4 5 |
€ 9% ¢z v AA Aoz dAs e g #aA Aeudga2E Edz ¢ 2=
ol 49 WMEL LA e]udlo] 4 FEdy |(cybernation revolution)el s} A7 = &y} '
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7Aoo B AsRE MERR RS BHEM REd daAdE obFd A gk o W
£ A9 dnATHE '?"6}-—7‘} g Polu. vzt KERBE V& &R = HE
Azdlg 2 ARERCE 6}-:- AA, = ERFEkd A4 z 25 BANE

% & ¢ A @ '
@ HfR Hik
oA e g8 [E42q WRHAKIAE %ﬁl(case) S BLHAA E3 HHAHR
(case study) b= DA} & Figsitkel FAAAE A7 Bk 58 2599 vF &
B PRFEoRY BRASEE EESN Zor, A= AP EZAY v THER]
 Z WEHEe2A e RS BHAM Hikel ZESA mtdelsh wabA =obdl
WEERclT 4 = AAE oish ddl HAK HES ERS Eael QA M
FlV a1l Ao HRHEAA ZudEdTn 3+, 28 WREEY Aoz £8
B 5Hd =74 o] & Re 1900FRF/T 2 Azztz ¢

ol B EES AA A FHT FeNA, AdAA ol —EAE A
W8l & WEFEY shhad, #EEEe] 9 A 4o 2 7l&st Hx g getA
FHRED 42T v rduld el HELEIC AL BER Hikel vt BMM Hik
o MR WRHEY S 2FEA &5 Az ok, A4 Hfl(ase)E FHLE

3 ARA WEAEo S W 2 997t gA A 28 7]el 477 211 Koontz)
b 28 EHE BET BEAEE A€ BRE U AR (the case school) ]
A {258k (the empirical school) 2tz HHE =2 o= 1920$f’(§ o] X9 v T igE

g9 ool = Hol7h BESE o] B, ©

2R¥ $rh 2 SR A T < o = (management) & RS A Fekz 71544
(66) i’-ﬁ(ﬁoontz)l“: wmErEe A3 254 9488 B ()R (the mathematical school)
e FANA F&F o] #Hlstz ik Tolnt= HBR £ 714 #¥% 2L ORBE
(operations researchers), %= ORA5#7#% (operations analysts)d Aecld, o] &L wmf 2 A7 &
A2 F BEREFE (nanagement scientists) 2t & Hif2HE ooz A AV EE #ELA
7l feh o] 2Fe] W& utE HECH BEEEA MAflA, =x HEERIA BER
EolA zho] o] MRy B (a logical process)e] 7]t &w = FE7H HEBAY BV BHE
B Bl g8 298 4 dohe Aotk BE o\ @ HRMAREA D BB AZ2EX
b s {FET A AdolAw, WA ARRMlF BE Ao sHHe R ZYY ¥
JEEF 234 2o g 283 0o Bl BER glefd ¥ &ik(school)
£ BEdTs ade o8 BEBRER Wad A% i HRGols d %EL A,
BB BEMNE)E S99 BEERY ¢ Rz 443 AL BB HEE, LE
=& B8 gAY 599 BRax AFste ARTE § §F TIT 4AYE T 9

glv}d (H. Koontz, op. cit., pp. 41-42).

(67) H. Koontz & C. O’ Donnell Prmmples of Management, An Analysis of Managerial Functions,
4th ed., 1967.



o) 7hA] B (FEHD) A —BF I (generalizations)& mwg o] Wo], o] & F#E (policy)d]
g shE Alo] T RBERECH, = 270 HEWRS TTFlAE ek FehA My
A gk o) (case)s] 9 EAY DFEoln], 4T HHY 4N FEHST AF - &

CARRE R AAS S SEE RETEENY A4 Adimad F48 4 QEE &
B UAGE] Qi BHAFES FAee WEALELEY 9F& 3. 25 28 R

UA e ERRA BB 1A AAAA A%l 2e §3oly] W] AA &
Gt B S A9t Be A Aol Ay F2e Brlm) FEE B
& AF@TE Aol [270] o9 dAREAT AFEHE A9 2248 ofg 2
QAL Fopale, AUAREE Ehshe T MRAd) B2t BB o, 975
AN AL A% vlol Pl Yot Qe Wl B Rolmz HA) WEK
D¢ U5 BESE AL FRTEIO AL TRl

2) stolA MBS BT

ohobsl YEEMS FAAEAL Libold BRIAL st 2ol KAAA [—ived 5
AT THBEl FRhElol QA =6, metd vholA SERBS) WD AaAE 2
A WRAEEC A2 Bk - ElE A METENe R 2dAx Qo & & g
e BRI whobA D HRAS Fool Yol AL BikS) U BEAES AN 2 o]
S WSl BFREHEEC BAYE T MRE AT REMoZE oA YEEY o
d HEE F2 2 HRERS HEo s Look $isir 94 MEL BaEA ool
Al vhE FEAkS MMEA £5 o Z29A Gpproach)sh Yol Aeh whebal she}
AYEES Pt 2 WIHE(study method)sh Sl = #5575 (approach)ol = o}&

| ERel wAck #ol FAlolw

27 vhobA ERES FEel ALY obAAAE A e o] RAGIEE o
2.2 A (approach) 7} fikayolzt & 5 glvh,

(68) ul %ﬁ%@oﬁ]fd% 1910 R %8 &k = (Harvard) KBS 2 BBio =z 4 HEs) =

48 A2z dHAA, 53 s 28z (Harvard Business School)el] 42 o] Eul 34w
Fik(case method) & fEEE A3 FU3 HHIES & PYHo= Bo] Frigo] o2& o
Ex gch ol BmAF Rl % AP ol nlo] A = BHHTR (case study)sts FulHo]o} &
AR AR, HEs MBS MRz A4 A Bw Wed B£H=E Heke s
Al whah, BIEE AAdAAY HzdAd fEistd gl RERN FENET 2 24
o] sled, HEHE Fd T4 MRENCIY BEEEERNS BHdE dd 2 AFHq B
7t A "k stk BHFARE AL F2 HENM! BAols] u o 49 Zpu
ot ek et £3) RiEg EHE EQE A5 gielh,
{69) H. Koontz, & C. O'Donnell, op. cit., p. 33.

e e

BRI )

R Y L IR N PO L o SR




TR WS T Tate T

PRI

) MRy BE AR
© TRl Hik
@ HMe
® Wi Hik
@ BB B A
@ HEBE Hik
® LESE Kk
® BRRERY ik
ek o] A4 (DS MM HiE (D) BEM HEe AT WAHOE FIE F %
& Ao A Y Al ohd, sholAdYEmEe) BEAEKOR REA (D
3714 A Hish ol BbA JnE A EEMC D BEEE v ddA 9 B
BR ke shht 2 Llke) Aol Emaez BASE ASE R F sHIUER
Mo BEHEOEAE S EHN BEFES o= dhisl @ad 5 %ol gler, 23
A AR Ae Emos 196 s 1 bl BB EEke B BT Aot
kol o). : | |
A4 wholAR BB AR bt ode Hise] HEE JelAE o9 HE)
of Toldl WEilel Ml A ke ksl T EEHES WET ¢ 4 A A old
rolw o1 sholA DBERS) 7S Mgy BEHES FiEel=, o9 BaIE vhe
sy BEEHEe) MEA Aelch Aol oW MEIE FEE Ae BEe wEHLS
374 o m2 e olx shiute] BB olok s T(d bl ol WY BHOE = HE
fol= BN EES AAAE o= @rhA MRl ERAcIk BAY A7 AE
o), Toldl BBEE MR 4v BES BEHES 244 oz 9h Bkl 2R w
%22 shid o Dk Aol o BAE 45 ge Rolv. wetd BEM BENETe
A FRHES ASAY AL B - B NA BEREMLE 2dAE 95 2
& e BEoT '
(1) flgesy BEA v
—% ERE SEH ke AT )T MHH) Bk (traditional approach) o] & X
A el A4S o v} [oolA el R GAIAE W010FR™S 19205ER™ e 3

(70) 2Bl glolA mlopAlFe] Aoz BlozAY slotAl Ya e RirdlsdE Rigst 4 32
19104807, <9 (A.-W. Shaw)s] {3hy slelAi gl &% el MigdEmd eiAe 7




A TR bk E kel Bl A 2w 4ol mABeh whebA MEEEel A A
olehe ZHE mholAPo] shuel BEoz WA o2 Lik [HENIcE 2oz &
BEHike] BEkS el Zodold, Az z gk RATdA T o9 ME
RS BBESHE AL oldTh Sh olel ¢ WEES vhob WE(HerA oA D EER)
FRBHRY ctobl 92 EBrtobl S HAAMAYY ERAS o714 4 ERLES EH
(perfermance of business activity) 2.2 B3, F2Z clo]az » npolH & (micro marketing) iy
QBRG] A 2 =9 o)tk |
C 2¥A g3 soblYRe EALRNY WBE o s ol=z . shebl ) (macro mar-
keting) 99l el A BEAE W 2 EEEHmezE S8 olel W MY Hik bk s
E3A7 27 A BRHA ol 2E A& FEAIE CIFUL hbIYE A A
olv ERM MERSEOE B RESIAL T oY EEHEEAL M@
I ERES EARE, M . choll U o m2 S dhe] M3 BEAkC R kT
AAAA e Ask geh AT RS MES ctollY A BAE o9/ TE
kel whebd FEBHY 5 Az A,
CoAEARR vhelAYY AN HES MHLES ER) RERAA vhol Lz . shobA Wy
o= HES 9 A BHN SEHEoEA ek b dzague] S@HA el
eleh. %A @et® wholAlPo] EBntol W HHAMAYY wHAZ ol TR L&
‘#ERE RS A BRENA B R o aREBHY FTlleh Avde §
34 37bA EAETe EEE ¢ e vk $A4 z AAZ: EEELYE HEE
Biol T5-ool) B9« Wl £olol 4% P, 5 VORI BSAGIY = B8 BN
< A% WA BEY ik (commodity approach)e] BirEtAl H¢h. FuAzE HEBE
A Qo] hEHS WREM (roh ¥ BHT B HEAA S B MIE S
BT FOEAE] BN A5 MM m= HIEE ST Gnstitutional approach)

Zbal R 1(Some Problems in Market Distribution, 1915)7F = Atz ¥8A. 221 8
Hol = ffEpyclotAl Jav BRI REE2: o189 BAc HE4L -
R.S. Butler, Marketing Methods and Policies, 1917.
I.D.H. Weld, The Marketing of Farm Products, 1916.
(71) 1920%EfRe] Sl A fE@ulolA Bl Ryt BAHA 2 22 KEM RES &
T At e ckolAl kel BRE A o] Ert
P.T. Cherington, the Elements of Marketing, 1920.
C.S. Duncan, Marketing, its Problems and Methods, 1920.
P.D. Converse, Marketing, Methods and Pollcxes, 1921.
F.E. Clark, Prmclples of Marketlng 1922,
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o RIAA Ao o ol ARAZE 2L MMM HEERA S e i§
BOHD) & 594 Fido] B - HUES £l 20 P, 3 MEIHS R #E3
¥ A% WEN EEJE(functional approach)¢) FarstA Iz & 4 9. @2

@ TS E5R 5P (commodity approach) '

SETEE BRI HEolH2E 4N E o] TEZ$AE FE wold YHEY B
(FEDY B JEC] A A, ol hE, T 53 2L BET EARS, == @

Eol vt Iﬁnnﬂr 2L PGB (commodity group)| i Lol Al %Es}fﬂ ﬂ-.: #hiEE
GRS F Ao gEHEel, © _

% BRE BEHES ol WEmKY Fad ol F2 ENES 1A m& 286
o) BEe thel=, 2T B Hel oW @ WERED RN BB s B
B e AE 2 BMeE @tk PeA EEM ZasdAr 2 M ERe o
S Aol o HE Bkl Wanl AEEM Y KT MBEEY Kk
of #% ot R MRT 4¢ 5 dol B@H wtolA WEE] A B 2 ERY W
%7t s Az ¥ 4 gk -

2E o) Hike I Mu FORBE A BHEETG B TRe R 5
fEel Aon, WEVIBRC A RHMLEE MRS 3l REW S 2FHAE
ol Slol MM AGRol G2y ohalolh HF olad EEEHKS BERol F
o7l WEel o AAe MMF FHE Ao BIE - FRYTE AL B BIK
228 BH7 9A Hel Ak ol AW BRM BEHIES FEHE LR BAERE o
2 BRG] RIAE o B - FIEE - Ay - EHEOY B AololA of Hik
o Bt vielA W EERANA LRI E EEE 22 B,

2@ o] kel HEEY @ EFHEesA Aoz BAds A4 AL 102045
foo) AL cholA WS RiMe) ol Aols, B2 (C.S. Duncon)o] 2 EA ol &
2 28] HEeA —% FERE ST (commodity analysis)e] 2k FUSS & o Ko A
o] o8 ol 4 HESAS #76 D% RS SN KK 3T HA0ERY REEES

(72) 28 =) 9%olx Eu=(P.D. Converse)x U7X e HiliiEe slolA 9 321x i, T HEAEHE
(goods); WEE ¥ (people), FiETHS FEM(operations)o] FAAH 2535t & wlops B
ol 2lol A9 37bA fHEEEy R SRS 9A g3 9 (P.D. Converse, Elements
of Marketing, 1930, p. 23) ‘

(73) @RS A ER2EY mEclse BEdA 24 s #EaFHkel=t 3 “commodity -
approach”2t = FEH 2RI = zeta] “product-flow approack”s JF¥Edclz FES= HFFz
o}, (G.A. Field, ]J. Douglas & L.X. Tarpey, Marketing Management, C.E. Merill Books Inc.,

1966, p. 23)
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9 EEm A Bl ol =rAR Hkse, old FY ML HEMES f¥se
Alelota ERt= G 2 ¥ T2 BEHE POSE B velAY FRelE ol
§ kel ®ASE do| ot o, rhobIYEEY e LHE MR TR
BEA Holzy AFAA HERES HBME Bl ol &k o} MlEAd A
WomETRe PRIA BHREIE, EREMES) ST FREC] A8 ERERLEAY K
TR Sol ATAuA old W AW WS BESEe A R BEHE 29
A @Y - T Zaehe Rl —irtElel sl AFse Aol

@ MMy ESE77E: (institutional approach) '

Sole RO E Ml UA HER BEEHE NI QhdAH, F2 st D
#(marketing structure) & RS 4 HEREM(IAA 1 HE)E 2 HRo= e B
EAEe . & WREM A WRMEN M MEE T ERAKRY —MezM, 27
o M A sl M, R, EE, R BEE 5S¢ BRM - e s @Y
s mA St EiTEe wHd ol Eulwl hEEs WEEM HRE e e
sEmol Y NBFS 2o PRRS MBS o AL WEM, M 5& R, © et
AR 2 M GEEED O A8 | ctobA YIEES 2 HEsted ok shEAE vhelA
= Aol WM BEEYiEke o

—i o2 o MikS WEER MuEy Hko shiwl A, LA BRI Fikeld
Htsh e Wi HERTE REEMC  woh RE - Bi—rvelshe Reld BREEA Y K
e MEe Ao ey} obF3 MEESl Kikel Fikel#t stoletE fiTayels] Bt
= HRY FIEE Lo @ Eiles HEe] Lo, Au ke - BRBHYL WA R
g A7 FoRAE Boh webd AfEE ERES o1 d$u, oM MED —RRe ERS
LERE RS YEoHe kel U Dok WPl o BN qA MR Tk
o AeAR B I NTERAA BRAAE FEE 294 A4 Rans Ao 279
Bkl == ek |

o) Jil: A HEEWLY & HEAEkoEAd Agez ARmH A4¢ AL AACS.
Duncon)ol &840k ©bat 27 MMM ik WM HEe o Buh MMM 2 Mk
{547 | (institutional and functional analysis) o 24 31118 #E= BEEHELZ Fo4
FifEy £ (commodity analysis)?t HEA7 2 Q& Hol KRGz & § Jh. ™ 2
T WA SRS $etolol (R.F. Breyer) ™o & k= 7)el o] &k

(74) C.S. Duncan, Marketing, Its Problem and Methods, op. cit., p. 8.




B A P R VL S A

o
_®' #EBES B5E 2k (functional approach)
o Fe whopigel BRI REAL FH, Z MY 4HHE 7 NG i,
o} o}l © # (marketing function)fy Mol ko] Solx HEHE T, o4 2aA
ol LEES £¢ W Bkl HEY A4 HEHE HAY HEAELM B
B, ebA 7 Me, ol Bl MEE - IRE - BOR - R - IR - TR 5O A
of 2 EREF] Aeh. WekA vhobd Y HERE Mimvel BE) A Bl oz £ K

BRI B A4 gk 9 o BRI bR BT S HEKA v o

= Bt B - HEA 77 A A o F ERel v ke BERS Gtk 9
g A A A9 shue) ggksid.

o] HEL F2 EEAESES W 2 A3E H4reA 5&43’- A ES £E
By ghidjikelsln e IS, &y KES HRtrl Mg EETjE 71 % ook i
BEEES SHE 5o BB AT Bibe #AMTY + 97 Aol F2Bd K
Al b SiTelH B - BRI & 4 ATk 97 2 K BEL A3

WY - RERRICE 525 A mEe) A S bR B Like A i EE

i g ede s BAEE Fie] 2 gtk 7 ALY nlolAEEER HE
WA KE0) OFAE 7 e TR gE B $EAY vhlok 28 4 ¥
€ Aol

2R MR BENES EAE A£2(AW. Shawyeld, b eAd HAeow 5
B - BFIR SEMERC 2 A Folzt g}

1. fEMiE & (Sharing the risk)

2. ﬁp”.’:ﬁ%(Transporting the goods)

3. A% 4@i(Financing the operations)

(75) C.S. Duncan, ibid, p. 7.

(76) R.F. Breyer, Commodity Marketing, 1931. :

(77) 223 (P. Kotlor) & wlotsl 3] Earol lelAel MRS BTl 5 rlolAl @) SEKk
ko BES) 27 B 8 o2 go] Eiwstm 3l (P Kotlor, “A Generic Concept of
Marketing, Journal of Marketing, Vol. 36, Apr., 1972, p. 46) [uleolA| go] MBS ool SN
Bk Weiiel weby BiTd 22 gl & ololAl gL e o], A Lo B&TO(comm-
odity focus) REY, i, TES A¥s F 290z @0 (institutional focus)—-
G, EME, EME, REE 5 2 Jdge® Mg (functional focus)—EH, W, B
g, B& RE € v dolrlde EHAul(managerial focus)—247, i3, €&, o8 5
‘wtA G e jhdrdul(social focus)—-THERE, RHE, HEN ¥EB 5, &2 B =9 BR
] oz 3l Al

(78) A.W. Shaw, Some Problems in Market Distribution, 1915, op. cit., p. 76.




4. B3 (Selling)

5. W# - Hf - H#is (Assembling - Assorting and Re-shipping)

(2 B B .

25 AY A8l BAT + 4L A= BN S 490 RERERED
8 Ael BRAEY vt EEE Fksls] 9aA% vlolA® T EE - o2 MR
& 2E HEBENEY FRRE KEGCR BA . FEscder s dol B 53
AA(W. Lazer) o 93] H&kd B ™o & KEWe o594 = ALddix o &
oh MBREREESY) S BES @ sl YWER LS EEAkel MBS 55 2o 2
oF $kSAch. 0 o] & B HEUEHEk (interdisciplinary approach)olet Wz o, HAz: 2
EMB A BRI EEHEelsnE $elo .

A7 Rl Slol e BMEAY ko] —e R oW MIET MmszA ¥ 7
* 2 el 2R e EHS Aol MRT HER AAA 2 Mo BEHKIVoE
A, whobA A8 el At B3 nhob WiEHY MR WHES BRI A6 e
B, LEE, BRRER 5o WEREE FIRAA el N EERS ke s @igs}
24 F ASE SO wel Lkold WD 3hA Ml ik o st sebdl
Yumae fEN BEAEo 2 RESE Ae HMo s A4 2 s B Hikd o
A #BAGE Aol BuAdlet & ¢ I ohu B Bk ASTe HMBRES
WRBE S =% BEEe HA - EES ok feE Mokl A St Blke) R kol
A2 By - BIES A HEZEMe R BAESA BEol '

@ it &8y R 5k (sociological approach)

Mg e shibel AMKE, weld shiol RERy MRS BEGA e FrEA
o 48 FA 2We T A xS AT ANGH WEHEel o YA, mE
B9 Aol QlolA EH o1AF AN FA L2 4R 2YAE FEA Fop 2 Y=
Re TARIS) MBS 1E BEhRolA 22 W@ A9 Aol TA FHoz 2
249 E Qo| 7] AFe|vh, webd BB —FRERY ol Y EER QolAE it

(790 W. Lazer & E.J. Kelley, Interdisciplinary Horizons in Marketing, Journal of Marketing, Oct.,
1960. ‘

(80) ©1®] 19404HCKN Sl <(W. Alderson) 5ol &3] Tebobsll 5] HEFel o] Aol BpMmE of
A FE = RBEMRS BB BARAR ] ksl wlgA s din w2 9.
(W. Alderson & R. Cox, “Toward a Theory of Markethng, Journal of Marketing, Oct., 1948,
p. 142).

(8) /AEy =IB MW, BNIEBEIA, RYRERE, ¥, 1978, p. 53




—"9

®B BEHEmY BAc Tou, 53 viobAHiEHY TIH HER WEE 94
G A RS BRI BRE 58, 2 eddAE 28 KETH, HEkE
T P A8 ALy fEd A g0 BilE = ok

o) AW ol YRS A AT AGEH WES EHEo A WREHES 15
e TS Tt ERHAE0 e Ad A RET AR (Betriebscoziologie) o] I 470
SQmEBA A TRo|H, o TEEPAAE A9 o] ERHAS (ndustrial sociology)
ol Edel Autdoldt, MEd] QAAE & shte] HiES Atz BES] ©E
By FRe B9 ERpgRcl s 4B TIA iEd = gesl, =@ 3o
A SEHEE Tr EREEBeD elAx Ut oNE mEe MABH FE:
o) v ZEAAE olv] 19209 RFH AN ,101 mage] AAA 22 $A o9
o gEHEeEAE Wz 2 447 ez ¥ F Qe 53 H2 KRR ol Fol
L EREAE 9% iteEl Wt mdEme s B 23 glon, FoTE &
BEFERC SlolA e MEBK ELHEkY BAL 0% o 2 ¥F] B4 2 AL ¥Y
e | . ,
2dY EEHER(EE ERTeE)S R BEfd £994 Fd8A 2 ATE
EEEE 1 EEd Relths SRhaRe Y HeREE = BENROZ S8, 2 B
e %N AR Folaw F oA 9 EREm@dd ERLER fids
magel QelAe Aol & Adezd nisled ¥ EELGREIAE AL Rl
b ERES FA9e2A zisedd. ded EEe pddezk e EE®
t Frteete DOl —BREEdA B & Haol FRAke A AF¥L
PR 102 57 Ao

%oﬂ glo] Ao} BB 192050 3 e ERE A Bmd Aty 9dd g
gaso] glol A9 AMSMIRY e FAZ 84 238 o3 o2z 9. #AFd A
o E HE JoIALE ERHEHL 2 7127 Ak —MHFBELGE o FHA F2}
Qe Axeld, A A8t 27 EREEN g Jd SYAAA gl HE 2
et AT ol YEEael A Db REBM MEH kol % ¥ TiEE A 297 M
B ERAEBN POUREE B BA RN, P2 HAGOLE SRS

£ EE9 SoOAYER ARE A KEG ARRED, 192 Sme2E sl
BEED HEcld iter FEZAS HRE WD FENEE HeBnd WEe A
" (82) Sir.G. Vickers, Toward a Sociology of Management, Chapman and Hall, London, 1967. -




R ‘l»-i,agl., Weghtr RO D TR AT R AT el TR

st & Aol olzz$Ae & 4+ ek

@ LEEY B ik (psychological approach)

Aol slel el AN LEm GBI 2 Fkd BEs 4nd sk —ge o=
2EAE LEBW BEAEe R de, 1% LESY AL2IAE  IT HEMBN
RS, webd wlold Y gmEe] LEBHN HEY BES 9% HENES BSLE
B =x EROEE D ALY 2y BELGRY A Yol vhasA 2 e
LI (Betriebspsychologie)o] eHe #ELE SUMEBBol 4 YA olul, = TR A =
#3088 (industrial psychology) o] o= Ede] MM Golch, 22 \} v TmaEEo] glo] A%
W2t fEELEE (managerial psychology)ol et B#A H#Blol 24AE ASE gov,
°olY W 2L ERLEBS —HHE AHEEE Hake Ao oldgE Ao 2Fold

AHE RELES WA ERLBES A QA MEC A9 A LESH BERE
HFsHe RARER HBHMG BIENEo 2, 2o vl YEBERY BEHE
2 HMAY 9 F2 BEEY BEOEY HRDHE So FRAS 2EEHss, o
el E BEFREC Y AENEE o £hme s BAHE FEEA RokAdd. @x
ERLBES EHs 2 A AR EBSH UEAAE 2 Bgoz 7] & o KK
EROEPA @555 o) 21t E3E BB (industrial . physiclogy) & v}ol 7 = HE el 3
A8 & HEBWRAS WL - @A 2 - T 5 WEAAE EEA S5 Rens,
B EROEE) FTE BN tobA WEEH] Slel A ol ¢ BT BER BE sk
szt gx Ao |

Y E ERLEBR(TE BELEE)S FRREE 259 sl YEEARS) BRAY
EHERE - BERE - ASTE - €ERYH 5 Sl F852 e, A g5
< AFeE FEAA #—Fitel @AMl E THER - HENHL BETIAY s

LB B BEAEANE 1 BRERS IR0 Bhel dves ¥ 4 dd.

53] magel e AN M) Al HY EAMES £ETHI HERG 14 itE
B 78S LEBHOE T dFo2 w2 @B (social psychology)o] 3}
AFe] e Aol Q¢ A2 BREEEIEA ohold U HRAN A A% B
BozAY EELERMA ERLESY ¥FL ad. fGLEE o 9dE mElme
(organizational psychology) =] #E.L.7HE (group psychology) 5 #5g5e) 42| st4q &=
¢ debesl S EEM MEe R mEERLEE] S48 449 AT ol o
22X o $u8 AFE 9% TR o] AT Yok,
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BLEe A FUBd BEUEE, AROEE, KEOEE S D5 —BY BELBEGE
BLEEET o, $AS SHItHE REHEE ST 08T —W) ERTARGE
BHE®), o dolsAE NS, LEE RS T T2 AMY EAGHI KET
Bol B AABHSE WA HEMGH BHo2A, —& TENBO ST FeldAE |
F7 Ry FHE (behavioral science)®] 5] 3tk Ao wHoAEERE HABNIAY O
mEHA HWEAA Bk oo AMFE 2% 2E WES MG A B -k 3
T EEAES A TTEREAY ol 2.2 % (behavioral science approach) e U # 7 E & o}
Thab o itk B ABRE 9ad ARAHA 2@ A4Y 4489 z28A, F ERH
Biye FIEERA Bt ohF oprbi v @Ry MEERS dedAE /e
QeRAE o Tel@ FEHBS AAcly T 99, mE 2 AANE 2 o9 FUAL
Ads ZAL AL Gk ST 2 SEM FEd g AR SeAT ERES B
5 AR QA flel 7 B fRe BS BEsma AT it ¢ 4 g

@ “Behavioral Sciences” (BB : o] £¥ % LR - MLELEE - @SB - TAAHE -
BEE S A8 (F89 2 FEle d40s st pEe o5 aEss Kae THe.
(3 TTRHEME s IR o

@ “Behavioral Science” (BIE) : fie} 2L MEHAEY o= Fx ohd, 938 [fF
Boh = PEl] 2T EI ERE BN HE—) TEdos 45k BEEHY
FEIRE. |

2@ Al A MEElo] 7] el “behavioral science”s] FERIE 19404 Atz
KB T - WIEEE - DEEY - EYERE - REEE o] 2o £HBH R A
By fiES T3 ABNGBHY KRN RBES 9T —REHS AN F duv: B
FE e A vERgz ghQG e

ANE 25d FEHHBS AIHA F 24 ddoz dAsz Yvkz A&, 2
& He dol (. Mayo)s) AMMGEHR oo Fo Hol=tad 1K WA Bgmas 2|
o]H4 Eaol®, = @ W3 e o Eul ¥ =HzH(Barnard theory)o A = wtg A
ma Yol BEEREESCD & & vk WHE QR S5¢ T4 984
£ ojwA Aok YA HRET Folol, HoltdE dal ok sk AdAHE Mo GRiH
B), gr W49 EE I AR A4 9 AEN BBREC JAAEHE ¢

(83) 1.G. Miller, *Toward a General Theory for the Behavioral Sciencé,” in L. White (ed.), The
State of Social Science, 1956.




3 de itk weid #EE RERG HEST F5e Hx dr ¥ g A5G
2). |

@ BRRTHL BT (decision theory approach)

BB YE (decision making) & REEHE, wtetd 2 —FRBozAY =loA Y EERS]
744 EEFG REM BE  HigEl M, o] BERRES FLoE A vioidA IEES Him
I RERE st =4 st BEididkel vt b el A wholAl W FE e BRERER AT A
G A2e WEMME HEo A WE 0w 0 HERER decision making theory)
ol A BH#E HIREES EAAA BRzA st 22 A7 T BERRERY EEHE
olch. 234 Yotz BEREMRC BURERIA 5}21 A HE o v F WS 2
b, oL BRREC £33 ExEc AAH lT°é’§?‘& 3¢ BEsty, =z 548 24
37 9§ 2 A RE AR AR FE @, KTTHEY RERK(alternatives) & A9 st
FeiHd AMTHICZA, BBEY A7 vz 28 AMGBHS QR Aol
A g A EEEEC P TE obd BEY WA REXE A%eld, E 2L F2
ARTEI BEBRENA e HZolvh B 259 Rl G FHEAL L
o A HEiwt KEHE, =t REEH 0 AW FAsc =i oA 2
T oEEEY Y% BERED 3T o2 HAdo =T IBERERICZA FAHA
X8 olA= gE ﬁ°]7l°11 -8 283,

237 W Eo A& HeAE FeEs REEE(nanagemen) @ vt 2 ERAREE &
87, A3 “management” s} HEWRREL REZEY #Eldsz F4% Azz00 FHy
mEg A AA A He BRRERY e ad, = 2 vFE ad. A4 BEES
< BEAY JFozA 2L T ERRTEY EMiEEH £ F Ao geA 99
2E M, 4oFEES E2E dACdA Z old BERE g ALE 4 A= BEE
BE g 53] o8 REE BEE A REARER Wt BEERES 2 74
Aol QQolAMel Hxze ERERECNA 719 AAdd A DHolv, HEFES Bk
Bl 7ol ErmifcEEHel o BREREolokER J99 HiEd A48 e BAEHE SR 8
=

ol A E o AAREBE] PLRET BEEY BLTHI BERREAN 43 5 9

(84) °| &%= C.H. Kepner & B.B. Tregoe, The Rational Manager, N.Y., McGraw-Hill, 1965;

D.W. Miller & M.K. Starr, Executive Decisions and Operations Research, Prentice-Hall,
1960.




flom, = SEEES 2 BlES FA%E 233 KBES Mk diAE Hise 24
¢ ANNE BERTHS 2 PO EBe 2 4o 2 4 st gojdch iz JHg @
Aol A Fo) LB EiFHEkeze 07 BERERM $ITik (decision theory approach)
wte] REY Holzhe 49 BHHAL FALE RET 55 NERE(E o TEe
)04 BB (B (decision theory school) et WAL+, 22 (H. Koontz) 59 5
4¢3 o FEBRCR(@ES 94 4o 23 AT KRBRo=R6 A (the
selection from among possible alternatives)& = TR FREEE 3+ B =4, o s}
t BERE A E A2 4AY, BERES dotE A7 =& AREMS o HENE
o2 #AY, REBRY BA THME TAY o 5 ol 2asl glo) g oy
e},

#7) AAdel A BERE o] A2 EAWELY BEEHE dod, = JEdos
BER LA AAE vFo] WS Atz F 4 ek 2HH o] F A3y A9 gy
Yol mEEDY €3 390 tu BERE M#Y Lot FdolA, o RER
o AmE BEY S8 BEEHLY —BES EEA, o7 FE(nanagment)T T
EEREo e 4oz 2 49¢ BERY 245Fd7A gase A7 39 Ems
W AV F il g 2AL Fx 5 g TERRES 48 AU 25
24, BEREHREZS @te] 2+ =254 (Robinson Cruso)sh 2 AEH BAL =
AAE 3z )% oA E5t ofdeh, AREEA 98 394 34T 259
EEBE 2= EHEel Y A¥¢ 9T Beldd EEREToE 73 449 A
k7] = ol e,
et MVARE=FRREld 4 T2 AdE Adsn: 2dAN Ao o
& BEEe BERES APAA o 23 A9 MEAA g%z st nhoy Ax
= BERY R o e TET BEIStkel Hz e AL HAd¥E S+ g =
3 719¢ e Aagles 3w Aoy BHRES $ALE A2uz o] X 95 (systems
approach)s] o] 59} @A YAGCFRAL) B 44134 RERY A9 oot EAM
WS A EEREHRS RERE BkE EE 2 vFo H9¢ Sohdz 279
9 o EEEE BEG 95 AR: BEY HOE BEAEE 193¢ MES
" (85) H. Koontz & C. O'Donnell, Management, A Systems and Contingency Analysis of Managerial
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