— 1 - '

BIfEulobA B o] BREFES) o 1TEHE

D g =] R,
L BEoioigel RESMS BRAR 1L EEOOKIDS SRELEY SHRE
1 BEEetolA 9 EBS) BB 1. EBclolA W 78St '

2. EBEctol Y FR HREE 2. EiBxvtolA Y ime

L ERBROLOIAH Ei2| SEREIREC SRl

1. HPEO(OLAH EERS| BT

oAw & FAS £l & EEECIH RGBS BMSA St doe ws4 2 geEge
o BREERT YA chelch diAle 49 2R BRfEe] HEY HEMEN FERs
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gl A Ziez BEHAN £XoD Hpsbl fae AL Ekae AL o
Z, giotolA DBl YelAE A9 A4 oKl EHHBS 938 BRHHH,
BAHBE 2 LA what AT ol & EIXK MK HBALS £E Lozt
A A o] EHGIAS SREAIAE WATBO S A7) B (EJ. Kolde)st &4 w4
SR AXY v w2 (safety valve) S E 2L Bise] HHY Wl @ ol Euwl ¥
sgel 2 ATAA BATRY BEAR fRolAE FHael e ke @ F
Ee) WEpel et oW 4 ol AN BMEES T WRE Rt FE K2l
v oo

£FES A Bl A ohFd BAMHel 1 ENHBYAFE, 2 —H EBK
e oz EATH JelA9) BEMEA ANL o FAAR g¢ AP HE £
glo] 2 BREES HFL WATH RINT S8 Qh ol BRSO —Hrd F
iR BE (EERR) ) UA 2 WE shsbdolth  whebAl REholAl W Bbge] £l A
£ WAHHO A FEG@E) e Aol oJEZA Y~ ol e dlel 2 kol
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AF o] A4 GMHER AT AL 2Nz BATRSES AR, 22 KEE 9
A4 BEMoE =2 WD sl otk BielA oA HBES BESA L LR 3
o chA BNTEGES ) B AT, ol wiek iictolA WiEBE Ads 2 sldos
WA whelch, weta o) BlAE e MG HREE T 2 22 @l
Qo1 A o A3 BAERMe . 22iolol el wtebdE o2l Riltivkold o BIE AR
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Z, o BMelAE [ElaRld] NEsteRle 952 wiF ol /biA, BNERIIEFEA
A& BEEANAEC D WHFe pAvh @ o L&Y KM s el JA H
o, BATES 99 £E wEhol WATSY Bokel wet EpEshAA, Ao RKE
Hol A4 EEFAE €A Arh meba of Bl Told dFAIAT KHFR) B

(2) E.J. Kolde, International Business Enterprise, Prentice-Hall, 1968, pp. 307-308.

(3) o] &8lel P.R. Cateora & J.M. Hess, International Marketing, 4th ed., Irwin, p.13.

(4) P.R. Cateora & J.M. Hesst= o] ERREE %2 (B 4B vlotA) g (regular foreign marke-
ting) B¥F% |2} 2232 9IoH(P.R. Cateora & J.M. Hess, International Marketing, op. cit., p.13).
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HE D Wortzel, L.H. & H.V. Wortzel, “Export Marketing Strategies for NIC and LDC-Based
Firms,” C.J. W.B., Spring 1981, p.53.
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&S E & A = ENEY driaie 24 Ao wmetA of Bl AdE L o &l

O FRHY RHEREHMERS sldza 59 @Bl

@ £ BRHIBERAERAAY Y= 2 Z o] (window display)

@ BRI EE ] KHEABETY

@ Wsluto] o] <he) KB <
T BEMY RillvielA B IS SAH, RiivtolA HEE A9 G& BEKSE H0 A%gd
ohub o] EfES] WA LRL EikMesl ofd s RliclelAIBEAAANY BHERY MBEEE
g7l Bobe BHEERTY BEREA 248 9Eeld. adAE BRARKEES FIWoz B
AetA W 25 BT BRMEE stz BHE &4 949

(2) RER) HEEfETI=elA B Bl .

o] Bifol ol A S £%e] Hietobd HERE & HmHENAG. 5, BALRE BHMEMS
X ERE, FE BE, @ARE o4 A<t s AdA o,

@ Rz E#iny 2

@ WX P[E S+ A4 PR

® EHT DM(direct mail) E&iER
L ¢ASA "

E o] Bl e AFoz Witd IHEEN BERBAIT REHIIE 8, ol WMz 9N
WAHERS Mol Wstutole] ool Mol duid A 28y A9 K A HRIBEHLS
3] KB A o FolAch 2T EhelHE 2 RS oM E AMLEEN HEES ¢ 4
ort, ¥WsetelAl FiEE el BEbE o Do HACIA T EANY B st oFd RSN
ofobA B Bifget & o+ 2ot

(3) HeartolA g (A4 - F4 )8

o] Bffel A€ e BEEMM HEel HAXAN Ee $43 444 A F, o
BT =9 RFES BANHY 234 d MR A9 MBS AN BEF wEdA 49T RE
& A Hedl, ol EWlW fERS] HEuLEERMSA HTHA gt BEAY ELERS MnsA
v, HEtER=pERE BT 5 Bibcleld W iEge] 2Rter Ro o BE#S H2 Az
th o BHfEl A FE FALEKE vEs G EEENS) BEAZPY ER REXE @i
o o] &, =webd AW REIRE EE - BRETE o ZE A 3L 8%, B
slelA B IEBYE Hifse Az MBS 4A G, BFEEMI Y = 3% (know how) ol FE - F
R, FBEGHR 5o BBE —8 BRI A EE =7z ¢,

(4) BldhvtolA B (REEE) RS :

o] BRgY BAKEE o e EARREBEY AUE slolA Pl Buags olFd 2R
Bz glA "k o 3lA e g ZREeztd 2 R¥S HERE] A3 REH st
2 s Aol oAl slz e ololAE HEFEvlelA Y B (multinational marketing
stage) ok H& ERBolzt F 5 . 2= WoaK) BEEReol) Y L o] Bl AYH H
24 BEZE &M (customer oriented)?l ZHo] Heolrtn], A4 « F4 (channel push)ol] A J§|EE (con-
sumer pull) 2 BREEEY Hifo] o F A/ = o} '

#ashutolA 2] Bl o] 2 o}& BHEE FHE Y4 E ol LEFT oMl W B (multina-
tional marketing stage)cjvd, &3] R v}olA) B R (world marketing stage) ez ® Ee ¢
£ o BigdAs ZE HEHl o] Bl BES 2493 rotAl Y iER ) BT T
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Botx ARl A 4@ 2r 2 LEEMY $£ARM, = AR/ AtEIAY B
Azsp GeAAEdA HelL2Ee (V. Terpstra) 7} w3t ule} zto] Faio]l BEMSZ ¥H
o] 11' B B - lREskA] sle] (in its own foreign manufacturing operations) = 4h¥9]
BEERFRAAL} 024 BT HE 228 BEICO stz o) SEEColA | Bkl ot

SR Bl A v HWEME BB Bkl TRRllARE BRIV ME
e €, e REHEAR] 24 23 449 AL @A stgdolth.  ofd W
FES W BB A ok & B ol JiSEel A% BRRESTF HHE %fﬂ
REE o2 B, BE A MBS vl SESFAA RS okl g BESH
W ESEAAR L BAE S o] &t ol EdlW B Bl sb HEd st e,
R $d0e) BB 7F AR 7T BRE 58 v S5, HpREE - WL
WML 59 WEPIRE Jdon A4 BLEH - RF - mEES) KT BE, o 4
ob7bA & AfLe] BIEEE A A% 2BKR5 (international logistics strategy) =19] BUER - HL&T
ol slelAs} B 5 A=z o] Egel Fol £ £¥ee] FERgclolsl &l ifEc] ok 2 2141
BRARERS AT doz EEY GE.

HE ol dell s 2k o] = ojulqt KRS ol E EEEelolA WIEEIS BRI
Lol BPyTt ol &) Brfol A EBEeolA B b 2 BATetAl 2wl A Zr]S BRI =
# —fEmelzt ¥ 7 gor, v Al sE EEErlolA B BT ok Bilinbobo B kg
E2HE WovtoA RS AR SR Y EEE REAEA BREd Jdz 2
T vk o)Al ol EEEEbobAl B ERN BT BEEKE oAANY —WHY kel
w2} @me 2 b Feb g,

& 2 BENOGIEENH BREM

Bl u} o} 7 B) BrFis (domestic marketing stage)

EkHiclolAl &) BEpE (export marketing stage)
(H B vloll &) By =trade marketing stage)

!
¥ 5} ool Al B By (overseas marketing stage) FB i o} o} A] ¥ By pE
(S1-B =)ol 5 Befs =foreign marketing stage) J (international marketing stage)

% F§E vt oA ] By (multinational marketing stage)
(it R ololA & By =world marketing stage)

BigFEelolA J o] BBEMD FdAE 99 Rl A 2L A For deAddz 2] RHeA
HE A2 Bt 4 2 BB Q44T ME 43 Aol Ut duE 99 %o 2L o
Fo Aoz dEd 2L 4BHER @

B) V. Terp;tra, International Marketing, 3rd ed., The Dryden Press, 1983, p.12.
(6) P.R. Cateora & J.M. Hess, International Marketing, op. cit., pp. 13-14.
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(1) #BivielAl Hle] @l EFF(no foreign marketing)

(2) —Fiel 4B v}olA B By (infrequent foreign marketing)

(3) HEEHI(EIEH) SHE vl ol5 8 Byp (regular foreign marketing)

(4) tRviolA o iEBIEYEY (world marketing operations)

o] A% (1) Eputoldl B g & 2ets], (M (AR EEE=telAI D B -
weba (DE RilololA GBS, ()2 wartoA B, 28l (D7 FERER oA ) Bl
gl o) 4k Mo 4MESRS ¥ o 3 B ERolA RS gt glet, dWE %
o AE EEEetolsl W BT A BEEE Bolal BN S Erksln e A& EEolth ‘

ol 2| G ABFER = 2] BiAnlolA Y EME MIEsHA Sou A% EEEstob W BfE 3 HFEE
o EmAA Ay ZA bEpEE ESdte gt ASE A @

(1) 1BMRETe]l IS BB RS (casual or accidental exporting)

(2) WAl BRIIEEIBRE (active exporting)

(3) 5Eelol Al A Bib (foreign licensing)

(4) EREA 3§ EitekolAl B B (overseas marketing by the firm)

(5) B & + #Er}olA) & Byb (foreign production and foreign marketing) _

o] ALE = FHol Q¢ AAS S FHMESL AIE B LAz ik o &8l ¥oteter
A= AEctolA R BASRAA, FBulolA HE WitrtolA HutdE &HR5Ed #hon o
YozH, us) HEclelA Ho] HEEaolA T Rl Ao wla o & Flolvh ey BEntelt
ADEEE 2o AL g 2 B Qe s

714 (Do BT ol vl [MRRY BESKHer: ¥ & Ut BIEEA, ddA9 KA
b EfivhobAl B kel A 2Eltte & 4 glvh zEd ESkd A (2) BRSl A SE (3) Bk
AR L dgotetolA B Bfel 3 28led, (5) BESL iz LEEctoA Y B ¥ ds o4 9
o},
ol 2] & AEPEE o)V GBS = dE BATtoA B EBHEE GiERdA T EEcloA Y BEE 23
2BfEe BT Aeet oh8a 22 HE EE EERE Ud.® dub o] A5 Slel 1
fie BEfrtelA HBREE SR R rtolA W B, 22 BiESL aolelA W BE, el 3 R
7t BB vlolA A BpEet & whetcl

g2 ol o] GAY —ERA) A TEnE 2R FIBELd BRBRER ¥ 4 U o
ool FEE ko] BERelolAl FiEHY) A3 BREMEA AR Dolor ¥ AL oHY B
BB A2 2 E BEAEAA —#1d Bfez BEAEE L oizte Adeldh o &Hd
oEd HEZ BEG HHNAY EELE S S dE 2 RBRHT 0% w2 AhK 34 o,
ol = i stolAl W bt HashelolA HEEN A WEn AT EERACEE FEe. = 2 B
PEel A of BEERREEe] 44 FRECIoH H &R wed Hd A ot REE g BEA3K
FE&EHS EE v EHEErlolA HiEgEe Rikol wetMd s dEsbelolA BB A i nbolA B BEE
2 Bste A5= A d & & '

AS ol s L BEEM et ERE ozl oiud Rl wolAA oHAA M i
B =) (stage model)d whEolch, weba ol gt mllo] £ o R, oW vetd, E oW &
RoFelwt = REHe] fFaEs ks AQY, 270 EEE BRdA €& K, =2E v
9 zEl3m RE E¥d %EMes BREE A%y Zdodd Az g 4 . out oi# 3 A

(7) V. Terpstra, International Marketing, op. cit., pp. 11-12.
®) REEBL & 7—1F ~—&r5 424, =ZFE, HE, 1970, p 48
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9 EwlolE z® g melle] wet olA, ofiA, 4w F BHEHNC RBHAYEAE 5‘.’:@3 - juEstA
HBo2H EEErlolA Hiel 23 BREELT A% LE ¥ F=E g dd 2 @R U= A
ol ek :

2. EIBEOIOIHEIF /e HasRR

=3 EiEctolAl DY BEBMKA 2 BB AN BHERe Bt Aoz A7dE 3
o7} Bou}, 4G BWholA 2w o9} ¥ EEEclolA WIEH Fael F§ HEER
= @75 Qe ol BMEErtolA WY BBREC vtobd W iEBY) BEBR A
BAo] wholA Y FER(NH) ) BRI E 7] A Folvh. wekA EEnlold ¥ Eel &
o} Aol A B ulel e —tne]l BREMEYC Y& AAD BEEAADERIE 2 1
E 2o~ MREBREYS A Hel vk ohut EEslol ¥ &S o ¢
BIBER} ol RS MBEMCl WA BRE e HHe AUz ok

$4 BEfage] NREAE LAY BRErtolA BiEe B 2 & 2 Bl
EES A FRoE YAAAEL HES FAURTGE FRoZA, RSB (exportye] Z %
Dol ek, whebd BhietolA W Bl A& 24 2o 2 pERe) KTl EEmTlolA Y FEe
23 BEolth. TE KO Rz AdAE BRET oz ANE VR £ A
2% fasd ahdelAq, Erivhold D Bkl A Biicholdl B el BN & BE
AA HRAL BEE-oA Y ERS 72 BEm R

ol g WIS WiivtolA WS A 2 kS B dshuholdl B BEE Aol £
g BEtotAE FRE daANZ SRt FARE &%) ROKRHIEEHY B
£ GEA R o) A AR EREHAA 35 MHH EREHE KL
whalo) T}, o=} fEApS) SRR % F2 HATRH (icensing) & Boka], &8 HiFHE
B, =t RFERY 292 Tefold4 oot 22 ¢vh 2ol RIES BABS %6 A
F& [onlA 1% 47 A% BBelahe TolA 23 [HFREIGz A9 A5
. ' :

2 HHolok JAYE Hifiiliicl A HREE BHvoA W B AT FRBHT
I 2HAQ FERGHEA 2D AL A g F4E BEEEtol B ERS st H=
gt 1 73 Aol MRS Rl 25Y 4T B 9§ B Rl
ARE @B % F2TEIS EEC o 2544 WA GEST Qo @2,
DB AN 2@ @S shE Gl B B Wbt I BE ERIAA S HEB
Mol Iz S/ Foh | _

26 EAREES Wt Y Bl A 2 FRe R QAYAc o HMiE Fuc
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E &) B 2 A9 RABY 1 4R RAHBEES BhsAd, BRE
o BAS BEY BR 5 L Doz oo HRKEED NEA S 9 B
FRIS 21208 BES US4 9k FRol 2 £ 0 WEolvh. = MERELELS
BRTol et BASBRN L TAEH RHS oA D AS oS BBAAY
A7) B (know-how) o] FIBFERILE o = Fbkol A& Aol o) 7] 2 A8hct,

VYA s HstutolA W EML A EASA S EEClAYTRS  HREeA
E—HT BB ATFEE Goint ventwre) 2 o]} S 7k QubAe k. BE AfFEED d=
e 7tx el A ol AT, oY FlMel B E o EMel TolAA Hw Wshnt
R BHE A SEBHA Y Bl 29 8L =7 AAR of FHAAYE
AT B D A8 AR Soiske, HANE Wl AR ok
K (100%FH) & Sl 3 BibhE - WREHY Fel o Fou

AT SEEcFolA Y B A ehol A B Biol O Y WA BN EEC] YouE
LA B & S QAT Aol WAL AERESEI AL U4 SEE o o
B o)A AN, W2 stel RETAMLE FAY, HikE - FEMHE BEd =
oRAE oA BRI BEAAA Lol obd 5 #ashvloll o ol Al 9 S ook 3
REE A FE& F2olTh ol oln] el ML MokEo] EEElol PiEE] BB
"habA 2 EBEehobl § TR WRIBRC G E AE A7 TE REARAA —@H B
Roz BAHE FROIT 8o AEolch Ba oAz —REH MLE LU B
Bl A feEe § o A9 deAd @Re £5 gdodw sl

E L Bl o EERS BAARE
?ﬁﬁlﬁﬂi(exporting) 1 EHicholA B BrRE

Hi iR (licensing) — .
Lo l ¥ skt olol 9 Bkt f"% FobA g <) Bk
BRI (joint venture)
. EEEEvolA o BrpE
=33 H (ownership)

ol ¥ BEErlolA B EHRS HEBRLS 25d BEvlolA Hakdl ol A —@Em Eile] sln
At o] &8l 2 BRBEE 94 i exporting) - 2to] 44 (licensing) + &R (joint venture)
SE2 B H(ownership) 9] 4B = JEBH = A 524 EX, © =& il (exporting) + o] 41 4 (licensing) -
A {FEH (joint venture) » Bl & (manufacturing) o] 4BMs F@st: 2500 = WE 2 EHH
Al AE Fde Aol deovt, NG 4EH MEBR —fmy el Jx g da & 4
E REERt [RANES #8FH s BB A EEd 78R (B D)% » 2904, B

(9) W.T. Keegan, Mulitinational Marketing Management, 3rd ed., Prentice-Hall, pp. 252-253.
(10) P.R. Cateora & J.M. Hess, International Marketing, op. cit., pp. 14-16.
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el H.G. Meissner, Auﬁenhandels-M&rketing, Sanintung Poesshel, Stutgart, 1981, S. 19.
@ 2> BEE0}OIAEIFERe HHIREGHRER)

i

parent countr: t JI host ¢
v goods and services ountry
E.}o],al] 4
primarily  technical
parent couniry know-how
HIERR

parent country i— raw material host country
—___! and personnel

raw material and personean

- Tyl

capital and know-how

host country

B - WK )
I patrent country % m.ana'genal and host country
technical known-how

pareni country

capital and know-how

&#l H. Koontz, C. O'Donnell & H., Weihrich, Management, 8th ed., McGraw-Hill, 1984, p.93.




II. EpEotolaiElel TEhfR4gD TRRIE

1. OO SRS s
| Epfge] TEEeRME=A A3 Bt U EHE BMsbl Sedede 2 E
W2 fEkel YA ol sloh. EALRe) BEELRAIADE #1HME o TA4E
HgrFel o FREES BT GHoholA FiERl A vl shielth & A3
AitiiRe] BEDAY Mol WobTisel = ME @GNS Addozs 1 RRNeks B
SEATT S EREcholA U BB 3 AR BEE el ol2E et

e} o] A4 Gilichol I ARE 5 2 3 BBl Y FEE ol 9 pgelA
B ouA gEEelok ¢ 9 A wiReEeEe] Aok oA Al BAdRkel EEReRs
AR E 3 Gilictobl Y Bl E o) 2R Y s ) KRS WRE st Yok 2
A IS FoRtE o el Al o= BBkl A E BT R oF Aok Aold
o) Felwl qHAsel ¢ EEARES] M I ERMERC] 9T, BREES #He) o
& WBLER 9 HE M5 glol BAG BRERESl dolok Yrh. ook 2 BREE
Sargel GRS A BilivkolA YRS HEel I 5 97 WEelch

22 BEhdAY HReRY £EEY HONA Y BREES BE A LR 9 74
S 2 BMEEFDEE b ERHRS EHAR, ool utel giticholr YiEEe A4l 3
A6l DA whelth 22 23 Aol WFE T [GAUY BRTHHS FEE
KEAA] gol (Am) BAHHE TAGAAA) d¥e] RIS wHHSS HE
A et eFols =4 QA He AAE b debd EboholA| Y ks B
2. ¥l Al —i5R9el Heie] BIRRclobdl ¥ S E Rdeta ¥ 4 glch

2o BREESC) FAS] A, 2Y BEel R v A oKl &
Hisholsl RiEEIS AR B M-S 5% BBt YAELE ololAA waesE
st 2Ae RO BANAL £F AA9 ffhd KR BHE  BAER B
A4 Fotdok 37 W Eolch 2@ FHAATE BEAFAN 4K BEHALS I3
BEGRN o3 BEHLoR BT A3t

wetd olul @ BhkelAE olFd MBEKC BEA RodAs Td%e] Kb o
A% 2 0% FEHE A2 RlvteAYTEOIY & 1 ok ol& oy o g
DBRC) o, B3 [T e AFE T2 1% PASE HERIFS dobs]
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BTSHEA, BAREES JA st REES BXE 904 BENSZ RIUERHE
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)R AU Fhkol A [eH I (export) o]l 83| 23 [itiuho} A o | (export marketing)
2 ok ® M8 )(rade)oll &5 A TEHBoiolA % (trade marketing) £ o} o},
MG e T4 292 “export” (MRE MUhE sl Astal Mol e ikl A 9
B EReE Buz /&S BART Jew &MelA shalols W Tel M=
F)(F #OF Wusl sha) 2ateled R Ae oA TRl 2 AL AFlA &
HietelA 9 A$IE ohdsh

BAbse] [REEAE AT T4 fH-e Rasmigel oo EHAse} = o4
o] kol A EhzloloF b Aol AE GiirtolA Y A FHEMIAL HHE
ke ol 49 el Heh wtzrasieh 29X G wholof LRHEPHY BHE A4
= Aete Emel EATHH A Bk 5ITo] % EBIIS GA o Mtk KR
oleh. vhat o] AHE 2 KA BAHHIES WA & Aol ohis, ojuiA
o MBEER SO ) RHEAEERNS % AQS ol o vkew BRS¢
BAAAAAA GHAA D 25 BRAAY HELES BHol ) KEY BET A =
o, Bl o4 Evol 49 O FolEs] W Eolwh,

OBl g EORAIAL REMe AW 3t REEHE 99 FTAINE (REEDIY
WGgolA, AT TGHFlA DERHIS otk o & WM HIKRHS B4 K]
9, (REe AR e ohith 2esle Ribstobgol £ MRS MT AR
EOMRTS S ALEEBIVC P BHAE AN BEEY HPRE T Rt
FE feptol Sz Qe

Bliiohol A W iEBIO) 2 v BHER AF Ate] EobdwA ¥R E 2 JeE 2 HEEe
$ol Ale EEHKFNT RELEH NG o149 BB #E AHSA ERR o Bohe
B A ek oA RaA Gl S AR A FATA RIS A SEEY
oMY BHE LR ARG E EERENY s B FEEWNY B T
= Endel @ ofF Fal WHMH QelA] EEBHGN B B 9ol

A ol R fEHS Bl DRl o= AT B Beo TR RA,
Pkl BEEHEMAY A8 R HES TR %4 28 WRENY B4ES zdw

(1D Wk, \irtolA =5, E3XaL, 1980, p.12.



WS FEfol 2hE Aol Mislolol A 2 TE 4ol AY FRST MEHEA
REATEE PETCl 2l obd 2 BESFHIAEL odd BPE: BEA g2 dve
T IO AE o BE TEMAS T3 BIRE AvA Rohe HEd AL T
HE Qe

2. HMEOLOPIEITHYS] R

ERRgl 9ol o)A} MRS Sk KA Rkl BEARAE AT B
SR fEfEel A A 2 fge] oA JEEL ¥ 2s ERcllA IEHeE oo
A mheolsh BALES] ol Ak oW o] vt [adkel EMLIZH ol Sk Fitol
HAHANE e elth 2 oW @ LKA Bl D GRS ARAE 2@
BWe BHTRE MR & ol 2 JEH =) #lolH Bt A slel ek o
& MBSt GBS LI AAAT, Bel oot el FEA AAAAE ¢
o} _‘ ‘
Aoz pRe] Bl B30 RAERS BiRE 49da e REdE Xk
A RpSR TR BRI Bige) vtz ¥ 4 Yo, doE teblEind
BBl MSE RO EEEstolA B 78S BT & =% EAUEEmI el shehs of of
Agstet. 222 Bvhe gl R oA ERILRe iEBelY, = Bt 95k
ezAe Hiww RBE Tz EAAKS 2 MORKCE 4v EEB X HREEEs
o Bl Felel A iEkslelok & WES] Aol @ Folvh. WEERloA W TEIY KRS 248K
PEYL ERe) WA SR ook B vlol of BRI Y AAE Aete  EBEHE
ol b BBRE el 45 o oF HEgel vh. ,

%A ¥ A et RATEIE Ao FRRE oA E KAHA O LR
Bt @ @Rt x Aol TMcl 2 5 KMol et T sl oo

(1) SRREEH RERFSHR)

EEEcholA TEE oW ¢ o¥clE I Aoz Avz dE MLRRERS] 942 B
BE e dAS RMFE B0 AXRPREHR (growth theory)ole}l obA] o}, tha] ke A
ERFE] BRBER KSR ARG B R debdA dukn 2E AREA, 2
BimR) 8> 97 3 2L (E.T. Penrose) @9} z=2] (A.D. Chandler) o oa) o}l

(12) E.T. Penrose, The Thory of the Growth of the Firm, Basil Blackwell, 1959.

(13) A.D. Chandler, Jr., Strategy and Structure, MIT Press, 1962.

(14) =BEEQ] BB A RosA ot BRI AE o] Edwd 123 & Mol == £
Riyol e} & whale} [ D W58 EAEH(monopolistic advantage theory), @ BEHIRIERS




— 14—

gl o] o] G LEHREHREY TAE AW FEREBEH (theory of trans-
mission of business resources)e]ztxE WA A%, g oA REMS REEK
£RE=A, 4’&%91 BREE vz 28T REAFEY £RES BES 4 BEHT 4 o5
s etk F, 3ol %“}OPﬂl%ﬁﬁ% HeA HEe AL 2 A FATES
2 7H REEFRS A4 BET £ e Fl(E BREEER ) EXdA 29E &t
A 2t g Aol RS @ Folch. webA 1Y EAREDS EHpo BEPERGE 23
A old ¥ BMETF RFEEM] F2 Mifel v BiKeld Eo ¥ Mol B2
BEITES FoA Aehe Aol |

o] A$ AT (business resources)o]F 2 5¢ HHIRYC 2 BEEE 2 PROE 9
A RRBE, BA, S5, BHS vl E3d, 20 RENCZ s BEEE L) DR K8,
TEFER Y =% o5, Hih fMctolA Wbk AT i - PIMER, KE -
FRUEA - BE&TE 5 Wil QA9 bz, Mt SR, WRRE  EHEEs 93
il 52 s A wRol . v 60ERTAA w ohvi Bt BEERY e T2 X
KB - #5  BA - B8 5 T2 HEBO A BB #ig AedAwt HE S 2%
olgith. olel Wale FERe¥ke HEAS AEHEN ¥+ dv REFELY RS
e 5 .99 JEpEM AV EHA kel Aol 2ok WA @S ol & AL I
o]l v] (J. Fayerweather)| [BRER##5% |(International Business Management) §-8 2} &
gk & ok WEEFe] fiME 24 FREPK (natural resources), FA (capitals), LB
(labor), I%ﬁf;ﬁ(technologicz.ﬂ skills), REIPEHT (managerial skill), DR BN
(entrepreneurial skill) Seo 2 6Xk3) "% = ZtFd A= 539 FEE v} o} A B B HE 7} A of
¥ pwFEN EEHES BEHT A5 o0 FelA gl ol 09

olel 3 BBBEBERST o ¥ oA 2ERRR/IEUAAE L5 Bt
A T8 FES 3 AAsA £REY Foze Fdrds & (E]. Kolde)o] f¥RE
BT E S ohw ek 07 2] B 4 KEEESY RAMS B Bt Eo-
WA, ol & £ RERRY —BRozA R fE AHASE AF4e0 @
A 2 e RETE] BREEEY ikl web 3 dgsbol A H & BEE BE

(currency area theory), @& FEAiM HSMEi(oligopolistic reaction theory), @ A LEH
(internalization theory), & 7R (electic theory)

(15) J. Fayerweather, Internation Business Management, op. cit., p. 16,

(16) ®igH, 2. BELETH2AL ol JHHE| BR

(17) E.]. Kolde, International Business Enterprise, Prentice Hall, 1973, pp.134-135, pp.177-185.
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##} . E.). Kolde, International Business Enterprise, Prentice-Hall, 1973, p.178.

(2) #fztol = o) TR

99 MEFEEEHC AZE EH$E #Mete] = sto] EHiER (product life cycle theory)
< BB Barsd £ENGS WED BRE fiREZdAA EEReARTES REENHE
el o, ol \Eéﬁ% Agoz Br(R. Vernon) o) MEMRJER slolAe] BEREEES BE
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&¥$l : R. Vernon, “International Investment and International Trade in The - Product Cycle,”

Quarterly Journal of Economics LXXX, No. 2, May 1966, p.199.

(18) R. Vernon, “International Investment and International Trade in the Product Cycle,” Quar-
terly Journal of Economics LXXX, No. 2, May 1966.

(19) S. Hirsh, Location of Industry and International Competitiveness, London, 1967.

(20) L.T. Wells Jr., The Product Life Cycle and International Trade, Harvard Univ., 1972.
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LR A Whketol L sto] 2 (product life cycle)ol 3t TE Mol X : £
fre Sote], WE [eho)z #ol 2 (life cycle), =i [ 2295 xto]Z (product cycle)o]
2RSS Wk §, o) HEAol MBS o Wlel WA ZAE Sms ®Eo
fRERe] YAl S o1 Sx TWishel Rehd TEE @AREA I, agy= e FHER
F WEF NENez BEEEA 2 WRS BEY 6o Tue 3o —iia Bk

A Eolz sbol Tl th. ol F WY ol T Ho]Fo] LEpe) BFE 2 —f)

2 BAEA, gt 22 o) Eut 8= 2d (Vernon model) & B, o] o uhel EEpE
8 RExetelABEe REE d9stnat 8 Ao ulr MRz o] SR LTk
249 st=gigelet @ 4 g

1 2ol el 2] BREtol L o FWIHS A stn e 2.

B 1ERRE AR BEEAS HEEY ME, Lo 5354 S Hie e THREA L

o old B E BER dA HFel A mA BEHA sgeth, oA e 930 BmATEEe 2

A ERES R £ BUSERMT T58 BA WEA Q) wFo) o 22 3 AR
TolAle #EBY FEE mHLIE MR BAkAD + 9= HEMBER 5 SBEE
B MM PRI oA Hel gt = mKgos L BUSHRA
fHeks Fidnel MEst 2 EETHEA uTo] FaAY By FHESEESG 2y 2
Bt B Hgate] aF Aol dol W - A5 = T Jo] v}, @

1P A7k Bhz dd Hiso MBHE %1 BRI S RES  MiEEe e
EEENEC] ot AN 2 g BREESS e S (A B (BT fkppl
3 BRI 7 2t) S MEY £ 9t BEkE Ry UF ol g gt
A AAF] R0 ol Erh BE 28 L#EEEAAL vFnoe HxA R
HEM%CI Y BilrBiol o3 FMMS ol PG A u), MEZLREAANE 2 25 e
WA T s D)

H2BME T FERS BB H2BEE we B - FHEH #BE %a)
oIAY BAd Ad Rk BB BEE Jeus) AFes WRIZA, Bl Ao ks
Fol oal o] Bu} TRIEEEFIE o] 27 FolEA =Y. =2 g SEEREA 2] il Bx

(21) R. Vernon, “International Investment and International Trade in the Product Cycle,” op.
cit., pp. 195-196.
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wesl o T. Wells Jr., The Product Life Cycle and International Trede, Harvard Univ., 1972. #&%
e TUHEEESS), $13% %2580, M@ 494 78, p. 1L
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EBRMAA AT BERLES EHAA, WFE hLoz g BB vtokA | 78] TR &
PR, olel wheh o Biigo] RBAY Ao, of #$ FMRS 2o LETHE hEs
T BREZAT HEMARESS 11 EREE Aoz 5o doh 2oy SRRl
EAfo2e MRMSEICZ #i95e SEEE 5 SEEEY A4 BAZ BYIA
Aebe HES @A o, e T @Y MEBRHBHERA: &L dd, @

1gA & o Rl Z slo| FHH/E ¢AY LEREEHA Y2 JE Ao Yo @
T Atk AF W@ Bkl AE BEcloA L8 FRE A9 S ENEHN E5
A REE = Bl AT AL} (EERRES 98 BEHIY 854 =24 Horix)
&& 2olvth

(22) S. Hirsh® 29 FREZM)AE REEF shtzd THEEH S 8} | (technological
know how)& &#stz o5 (S. Hirsh, Location of Industry and International Competitiv-
eness, op. cit., pp.34-41), L.T. Wellsx 9.4 88 |(innovative skill)- & Tiggo] 713
& Roz EFsool ¥ ROLEFS shhizt mm oL T. Wells Jr., The Product Life
Cyele and International Trade, op. cit., FHE4E T arfide®], BE, p.100).






