FolOFH 8 RIM BIERRIF
el otz B #iim Sl Bkt BRI,

Marketing Science Institute: The Meaning
and Sources of Marketing Theory, 1965

pp. Xi-xxx and pp. 330. McGraw-Hill Book Company.
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255 79 AAGA TERS KEIE RIS WEBE ol [ehebl Y1 %
BEdgel o) FREES] MRdkol ) HRSHE MiEC] BEY T BRe WRUA EDE R
o 9AE b, olHd BME EBE A [wlo =18 Bige] BEAY P.L (academic
interest)o] v} 4E9HESE Cintellectual inguiry)2He BELHE HIEEAA HES S8 E o
A [ebols =) JEol A< RIEES) Faskelshe HOBHY Easol Zesls] @Rl ohdst @eh
Gebd e TeholA S o Bigte BAMes DAY E MEFRDE 2 HROZ MR
HzA S KB HHE 24 AAA H34e Bl us diel gz, AT
BB E H(pragmatism) 2 Ty HRE 4 XEE MELE Sl RED MHobi R
o 5 olH @ S AL 9SS BET + 9E Lol

29 oY W ER QUSE Wi [ehel Y ES MR A% BHe
BEe WES 39 [ehopl® ERel A KAWL BRE ASaAE dgAD 229
ozt Ax [rlobls | XR2ME 208, SAM, SEN 1A —THes RS
#el A& @ekleh. webA [otolsl g 8ol TERILS M) 281(a systematic body
of knowledge)j2tx %S & RIS(Science)9] ki7ztx] F#EIrE UQd oot

AW Ay A e ehold Y] KBRS RA2UA A Lo} F& MEBHR
Hikas 22 ¢ FHIE REHAT [hob ¥ BRE 7179 o Kie) RHi(footprint

K A SABE BRAR HH BRESWFER HRR, A 2ABK AHRE BhBuR.




of practice)s] Hpl(case)hg Fol ZET HFIZ o % LA HEE I3 29 Bk
U % WK H#(fact gathering)ol MEBIS o] MHE A2)A EahA HQz 5T B
C TE ) (e E 20 HHE el ol=AE AME(ES z BEka A [elolsl ®
 Mi(marketing appratus)& ol £ WEZA ANE @ 4 A =Y Aol

olEE Rl o=y g W ul2A BANA HHY HKE S BRN ABoE %
Frstel MetolAs) | #Mol % BRI BHE $ozA chobiy e MM Koz
Bl g8 fEEEISA A% [ebolal®) | Mol 1 BEH(prediction power) & 2E 2
2 S Hlpel B EHg ey oHe] 2 Muld2[(RBartels)e] Frioli =& REY % 9
£7}? (Can Marketing B a Science?) Jeh= My 3ol g o] of LIk Folel Mol
Yol % BBy PRt BB aE o g5 1960 ERAAE o H G K
PN B0 204  #ke 2AE EUgs. 2= [etol s 1o AR Botol
W PEES B Y BERAAA d2) =9 Q0] @mEEA ol 196248 Aol K
#9 BRAES TEFRGIGR [elobl D REHRA BR 1 KBRS #ASM=
R HYT 2 R Tebopl Y ol B RE HoEst KA 99 ol
FeholA| ) RBFHsEHTIS) BB MehobAl =) Ik R 298 (marketing productivity and
efficiency) & LAl olukx] & BeMS) MBI (basic research) & FATHE £ g0
Pl webA SRS B N SRS @ Ieho}s %) [R8E(Science of marketing)] B,
- S (emergence)e] FM2 @ letoln Y RIES] B kol Ry kel W=} 1A
HAE e gz Festx Y Aol

=8 EHEFY MEW XEe XERY AN £MH L3 (leading business firms)o]
Btz iohe EAA Lo Mebola = le] MBS WA By Bt SRS EBE
RS e el o Rl glgd & & gow oY HEE Mo Y FE A4
S%£27 o3 G¢ & U AFEFY FERR A%t ARDLLL ehol
BR Y KBR SA% Tt T 473Ey A#e o Ry BRE ue
A BEe2A s [elolal s 1BE @RstE Aol ohrlzt ot [eholsl s Jo WMy
Woes) Bgst MBNSRE 2 Qezd PFRAMSE BBMER(bidveye view) o2 43
£ EREY & s o deh. '

(1) cf. Bartels, R. “Can Marketing Be a Science?” Journal of Marketing, xv Jal;. 1951 pp. 319—
328. e ’
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SR T BROA [sholA ™ R 47 [eholaly Bl o ohgst 2L 447
A HAM Mol B2 g 3,

1) o TetolA =) JBio] LEG}?

2) B o)t R [ebobi o B S AA= QAT 2 282 gebd o) 29
749

3 Tebolrl ) [Eagol e Fol 85 Wbk Aol B S 2A¢ AT ol A
ololok & HaA?
- 0 o 2o KKED [Fhobi s ERe BE BEAY & & W] SEA?

5) KT [eholl g B e REAY ART Rt QBT FREE BITo2A
olg We + A AT

6 Mebobi ™ jRme BEALS) glo] Aok & o8 BlE FRUA?

oH % Bl WY e Jeo=A [ehobdld B A MBS Bk BEHT o
£ ooz SA A HIEY whsh Qo] nvh B MERRS ARG MHholA 3 B
Hoh MBSO BB ¥Rz Y WRRSH T AMdd ARERY FOS H
Cinitial research) & TF-g3 2o WA By H%el A3 BRH position Studies) &
HLe2 o o35l o,

A9 PRERGKE [Pholi Y 9 ReEn RENS HEMRE Wiz BRss
FEOZA [eholrl =) S MEsh Wi BNIE Ad =, .

A9 PRGBS [rholA Y iEe] %17 53] MM (organizational framework) el
A ol%elA & ebol W) | REREMEE 392, |

AR FRERS BEESES TEWLo [eholl 9 JBE, [=hola 9 Mg 2 Mehot
A% kel P 9e iz,

oS BREES A9 38 PR A 2 BERRES ERE A% (theoretical no-
tions) & METSZ volbA ol Al BIRMEES Bkl U3 Bk WATHES BAs
£ Al QEd, o FH BN EE i %2E FR SE Ao olHe H
RHRS AFRFY LT FRHBE —Hebz & Aol KB o) WdA e
o FRREEA HARY Aoz of KR U LAY AsA Mo AT BRE M
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5] 4y w2 g
el FolH o LEEA?

Ehol T &3] MBS B, dol o9 #FIEA ok A =E BEMES EUE F
9 —ARHy M (general framework) 2z §eb. [oholr| o) JEol Sl E THE MMAT
8 ALs wpRstA 2, B MEE MRz MR PRz #Ee A e M
R M (organizing framework) Q] & FEo| vt WS R WERTRY Rolx R
& Rt@ol flelAe] MEmRY EFBel M= gtk dAu BB AW U My
(agronomy) & f#(farming) & 2vh hEMe] Aoz ez PEES HEe TE
(engineering) ¢ Bo} HEARMAIALE AF =HAAAZ FHE Metobsl & JBRol MG
[ebolsl =) jRIERL Mebolal B | ko BEPE @2t HAkH FHELS BRAATE R
Zol BEREHY AEED BES SA5E Aot 2ud REe A BRAEZ <
8o %A gom dHAW MECoDE AL H o4 HRT & 9A HAA BE
o BWikol YK LEeb HYchz Mz A Biel feoz A AA F&
We o ol HRT F 949 AL T 2L Ak B Eol @t

A o] AMEIES = fge] MEES K5 (Committment)e] xrh EHEs g ox
E FERLobl ¥ IBIASH BoRigS Hile) wot EA(Crucal A so]  moh AEM
BERE] o RiAA god AdA HYz,

El [etolsl ) & fogfo] Mfkol MMSHA R =& RO 2 sheld EWSAE BR
£ XEMES Shelzz YA o] Mike 2Me¥EE(over-all Corporate Activities) b
ML REe RS Sl 2 R o MEES A RN Boh EEM D
RO G AA HQA @ FolH, |

AR ZAEHE(public policy)o] 2} 2Ky /P (national arena)st BIBHEHFGCl 31l
A TetolA g | st @A) 28 (total social system)s] MBEEOZA 2 HEol =4 BE
83 oms oA EEEL (national well-being) BEEByAE(International dynamics)o] =]
AE 9l &% AAAz g7 #golh,

weba Tetol| B | RERELY RT#RMal and emo)E AE F 2o HEBN
gl UMY AEMel BEREC ERIH welA [elobd d [HRe LEHo b
XAz Johe Hole
2yt Melobly BRE KAHY =2 BEHZ e

Febolsl 3 IB#HS BRSO Z FHSIZ & 4+ ok 2 7Ashe KSKS MelopA |
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WFIHK (marketing professionals) 7} 2 (3#y KLl A9 [eloba &) A 251 9] B #
#tx g7 WEAe 25 BMA MEFRS SHA ) Mrlolal g ) ke Hmiisel MM
LAl 2 Et ohel ERY fFMel v .ﬁﬁﬁsﬁ-‘l} MetobAl | JEFMIRE = EEBE
olFel A F e =N ‘¥ ®FEse ALt vl E HEEY S i3 o4
#% (basic conceptual insights)& #v} st et 22 & ikl FfRE 7 stdolgen .“’ra}
A AWM WEY & S99 Aol

TebA [elolal ) 1] Bl s T2 HEMEd #HEsAY mESHEsme 2%
(academicians and scholars) o] ]3] o] 2oz =d] o}AE o] &g HEWWE = FKrol

. BEIYA 2 BRe A=A gger] HE{t(generalizations) WA BEHE 1% EHE

o] F3} o}g¥ o] & WAt Ry H & Mebols W JHRS) HIRE (measurement)o] v}
Y Fit(detailed description) 2=} Jrfell of o 7o) A = 3l Eifol el ool B3] Bl
By BFZEiNCl 3lelA == [elobs =] A BBEOE] Ao BHRS Bl BER
T A @A AEe HRE Stz BHT AR & At ERUAENE AT T=
AL BT AR BEBEMOZ ¥V FIES ERIAE gdeonz BHHY RE
ol gk HFFsHs] 1Bt whebA] [etobAl ® 1B BRE whx] (LBHFS HBFER
7} 300 BR4E E-qtolvt fHASY $tYW KBRS FIANA X8 A HH HARINE=E
BEYsSz e ®wiHEL 2oz € 5 ek 9234 [elobdl g iBE s 289 HRp 8
& (theoretical notions) & HBT T WAF 2ok WA ©¥] HEH REY BEst
Foj Aok & AolH o] o] ImtolAl Y ] HRBEY Mol € Holet.

agchd BRe o9 &ElE TPt . _

Bl ¥7ste XBELE MEES @Y Llsic #E3d Eirshe #¥(Criteria) &
puEste el As BRY MRIK(Suggested Solution)o] FEEY 7} old s}t BBEY ¢
Ve HEAl(ules) ¢ BBA 76l Q. @A BERS] BRS HoF 270 &L AoA
4 sebd REAYYL MERRE vd GBS S Jtd & AYS BAY dold.

atetA @R [FlolA 9] ERel v ol BiE WA 2 BREde 2388 elols g
PHEe] MRy WA Ay MK (conceptual and theoretical aspects) o] Higto] EX¢ Fx
Sz ol &3 L FAAA fE A [ehobs & BB BRN FRE Aol

A [etolaA® - A2 19 FEBol FHAAE BRY B FERS Mol o= FAEE
F ol FENY AME btz EfMbs]l A% #en AA ERe FTEEE:
(Conceptual and formal requirements) %, H#H< HHWoZ A FAYL I+ gt HHEY




W olE ¥ Mol KEE MEAA F AoH, 4 MEd AR Btz BHE% A
AT A= BARS EAR Mi(minimal formal structure) 5 el LT 12
o] giha HMBEN (relevant data)& MY Aozie EAE = sie Aol
WEe Ao ¢ 2 WEe obvE MEs AW Su=E Asd Bl ¥ B
s —9) HFEEale] Slelokt st Aolwh. wehA MMM E —BFIEe o= ¥ #
HAIE wITst o] & rlols &) BB BB #HAL + st wifsiz U

ok Tebolal| ®) Jof QLo Ao By A #E2h Mi(theoretical and conceptual stru-
ctures)7} BAE S T ol FA o] AN IS Mk FRY AT AA ol B
# ix o g B4 HRRRE FAL & YA st Z ol o€ ~Hld
Bmt [ebolsd o) IRANES] Mdhe 918 o & MBS MYy Hik(particularized scien-
tific techniques)& BEBE & A 3o & Aolth. EA 2 wiof slolA Y HaHo| 24807}
o}#) &) |i#8 % (entire marketing process)o] o §t —Bfy(coherent) o] v] H#E ] 4k (understanda-
be#iz =3 HAY ME(useful picture) & RYE F b4, ole FE 2 o F 0t
ol E Jo] QA MERLE b BESZ ey RECE 2 ML EIREL
2 2% F AT 3o & Aol BHE 229 HFhHY AFLE A= e ol AM
MMl Y RUIE BEe ¥ 5 AE Y BHEe Bz e A2 MEE

L@ e gl e 2z o o MEE ASA BEL 4 e THEE 2 Aot A%

W WMo 75 LMy S (biological organism)e] ##(symptom)& chie A 1 W
L R e BMAE R Aloldl ER YRl Bkt WAl R A Fh el
o, webA mRA hSEEel REEE FASEW Ay (biological theory)o] LB
Tepolo g - X12¥ ol g2l EEs E = Coholsl =) Migo] A gom dsle Relsh

BlEAA [elolA s |mage) Mtk 2 SUR D Mfkol 4 43 ugted oA R
qvo 2 Mol UNE LEHAE Aol FHXKHA XU HAXEIA &4 v F AMe
— B Eif (milestone)o] AU g HolZ st doz rpolA P ie] MB(Lol A FR
R A FE Aol

o WMEAAN o AMe 53| ojols=) jMigst MelolA® IRBRAA=E —BE
wWkstz 4L Hold, - S " :

L e S T i S ST e s e e s R s s g e S gl
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- ABE BRSSEAS R B 29 —BES o Meleld F RS B
& 1% AR fERE A o FEdta gled 2 8BRS o 2

1.

=
® 5

© L NP T W

o mEY o>

Fekolsl &) 1B} [ehola| o) jRE

Fetoldl &) |BHRE 918 BRE

Metolsl &) 1B B

= EWHARSTAAS BRE #E

Fetotsl e Joll S1o1 A8 Topeleje] 1o] [zd Al o]4d |
[ebolsl o) E = [ebols] =) I30mt

Fetobs o B RBMRIOR

Felolsi o) JEB% =} FTRYRMBBRGRICR
Mriobal =) (BB EHENBMRIOR
Melolal o} IR & S8 FIEHRTEAR

e Rk

EHIRA

[elola & AR

MekolA 3 INBHES [l

. B kol tEAS € RAEY BAW B

B ABET A 8 Telolsl &) {HRBMBAA AL E 2EIR
[elolal &) ARG TRS FNE

&H5 ERE 24 45 2o,

#1844 [ohob) = @S Boksh 2 LEEEE 32 e Eiol BEHE R
Bl AR5 ok ¢k & AAE ol AR %A Lo AEMeE gl o
¥ REH R (practical desire)el 28 Aolw} The shie MRS AW KL Cntel-
lectual curiosity) o2 @ch, webA thke) 3$& WEMAS EMIAE HET &K
R 97 A ol B NML ¢ AT BRIKE T ¢ A2 BEL ¢ 92 =
e} MEAClt BAIESRE HANA 244 BRE 4 dcte Aol ad=s K
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o mskel A4S B@e BRe BRI Fesz 9 Ao
%28 AT [ehob D [Biol & HEY THES S22 gled ot A4 [
A% Rl A, Bk 2 Maclde SEIAS & MHEBozYHe [BEe S8

SEREREY
<% 1> | [oRORAE JRMOIS] ®5p00 faRtey HEE
% -] i1}
HNE WA SHEHE f
P = % ® " 2
A4 o A o - = = T
8 £ ® E = # ¥
N = ¥ & | % T
5 E B B & =

- Seez EAT H¥ KMHEE 449 HBALOW. lazer, Dr. Hertz D. Dr. C.
Ramond & Dr. op. E. Green)ol| Al ZME3}2 #J 2000 EHo] o] =& E#(abstracts) & =}
€7 stgevl olemAEd F6F~9HN A kst Aot ol IelobA = JBAHE
FE AT AFE #EE ¥ Aolo

F3FAA € MPlolA o 1Bwe] RS GF2 Jedl KO Hay Mohola = IERS
Bz EMEel obd & Tmstz vk 2y o8 ¥ BHE oM E LHEME WA
Edx Aoz . HRPez &« KE WAhRE 2 ERER 5 AAT ¢+ Ae
REE o1 #MRoIA g (revenue)o] gt REreld] RS Hil=A £ HES BEHEHK
o] Wefkol ol Fgg ojFA FlAEX elolal Y IEBEI ol & BBk ERAYE 5
C & BE= FRESte Bt e &R HEA sz dAe Eid.
w2tA] [ebolol | B8RS RS QAL BiSHAAS 2HK BRI el g J|
@l oW BWEN FREEE 14 AL/ME Bz Yy FABNAE S48 &
BE, LENE, THNE U SRR BB YA G FMTEE e Bt
Bz . BLEA & wiel o] 1~3E A E [rholA o | Binol gt —BEfeld &
B9) 2% (Coherent and balanced picture) & #Rel = glt}. _
S AR A€ APFRFAA ETE 2 3 H FEREBNA QL BREY 2 (theoretical
notions) & 4% ¥3 FHEAAEND WHE £ THET BRY WHRSE mEsz o
dlAH BEHEd A= BE—/Ri—XE VB2 (Customer-Retailer Interaction Model,
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RIM)¢ FBAREY ¥S 5228 AL o sz o)A L Mmiols ) IERHRE
AL BN Wkeld ¢ 4 dd. O EEREE hLoE ¥ EAWR
(allocation study) ¥ BEEM=toldl =) IS B HRAE fEET HRM S M=z

5% A TetobA ) JRiEe]l el A 9 A FUA Al B8 —R MEE 52
QEd, G7AE B Melols s jke) ke Jebil & HEOR 5 B8 R B
% 39 EE Sol Bush Aoz =3 S wamez A28 Y& MR A
3 @He @Rz Ao, AES 3®Hen dirold ey AAdAE el
B8 (marketing science), [e}o}#] =] |8 (marketing discipline)®] FRBYRE, rlolal = 1B
8% (Schools of marketing thought) ['w}ol»] %) JEERY, Metolsl =) 1Y 2 RERREKEK 5
S BTl [ehobls Bk} BRE Sz, TA2E Mehobil s Ilel #oHES o
23, olo]A HMEHE FTM WEIk(generalization)—o] & £3 @&, HAl, =€ &
wole BEl At —o 8 me matz Q. AN AE 8 28] W BE
=& Mebolal o JBRo] A3 4319 Mopolse] 1§ B #RS2 S+t

%630l A L8 H AR E [ehola| e |, 448 (business disciplines), {TRME R 7
SRR B Meholol =) BEaRsts]) MBS 52 ok 5 FemAAE MMobEl
e AR Bl AE SRz e, dA ehobd ) jBERmE 13 & 22
Febolsl 9 ) ¥ § HBEE o1 BAM Mo BR=z A4 HEds e
Tebols &) [ERsel e A8 BABae —BER, KAl ER, BR 2 ¥R
21785, TelolAI )R o BOE, B 9 ARVERE, 8, MG 2 TAov&), X
i@ (Physical Distribution) ¥ iz 5319 BB T Bz 3l

g 7E A KW, MR, SHBLEE, WEAEE AF U SBEK KH R TR
A0 4 f38S (business philosophy) FRfR3c=l [eholvl®) 1ERme] HMBe 7= 3
2, $8EIAE B &Y THRES WHE HFz dev e R BHd
A3 SH#sht dXAE @I thiey HhrE AA A LEB, ANS, deR, CHEE
Ba® U SEEL ez 93z . ey ofw SR (discipline)o] A, <7l
3 $1] 7 o] 4 J(Communications) A#&PR% (personality development) ByfFjSi (motivational
structure) BEA/E, bt ¥ wEs} 2L B AES WHEE 2e 4% FHRE
o &3t Zolzt 3o EEIZ v, FK [rholal g ol gk o] & 7B o] drio]
St FAolmz ol % HMAES MFlol W jEHTS e o152 e Aol
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© W OMAN = HEAM (management science)sh [wholAl Y [HHS) PHRE MBSz 3
B, @RS QRS O Mehobiulol o)A EENES) Wil KM (evolving
role)o] | WM Sz @ Ielolr = MEMNT = WEd Slo) EENS] BRMHO
= FRAE 6l 2 RRE BESIZ © Loz HEAS) ol Mm% HER
89 BFELICl Meholol o 1M BB Yo A—4 e b1 AR Fwstza o
Y Atz 3t Zo] WEMNBH KRS WATEMES BTz U=
| Eem MI0BMAAL Aol Y ERS BRe REo= oo doz old BEE 9
# A Y TS oo BEE Tz Ao oldAE WA Heny Aigi(Conceptual
frame)e] Bo] HEEE WAL A TEY AW MEAE [A2d e EBE,
MUBIRLE (relational dynamics) MBHED RBAY FIEEE:, MR (relevanse), Mg (value)
Wik o PUEESL chRolzlz, Aikkaye MIMEZAEL HMIPFZ(team research) 1A
, . (borrowing) #pk¥k(new techniques) AR+ Mot & M/ F3oi3z Toz A
Bl SRRz gt} o [rlo}# &) |Ri8BE (marketing scientist) & A 74 ERo 2
HrE ol A% RAT T2 W SR s
CEY MM oF Bee WMkon Hol Ak WAL o 100789 M RIE W
SLEV, ol 6~oEtst MBS Stk ol & WMHIZ z AAS TEE MK
2 RN MRRA Huol $2ioA REY RKEol A 42 Utk W#MBE B
R PR 492000 BB EHOMIE AT 2 Bme @R old AT KA
) S B2 Sz MKCOIAE AT Mehobl = e BRsHA 98 SEAEd
Wrrmprse) #51 2 Soze MERRY G%E 1z A o L) MBEAAE T
BPS M (Semioties) A (Syntax) B HBkE(Serantics) ¥ KFIM(Pragmatics)ste] M
Tol Rk #A=E S8 BAD M) VU BHE 2 ol 43 BEE §2
K2 HRFIAE RBEEAMEz [elolol =) JHARE N 085 XME Yo
o Moz @RSz MEGOAE [Hhold 9 Bnd 98 ke FHEE BTEHN, &
WAGYA, AR 2 R HE S0 #BRSZ . AF 59 ordE HALA %
£ Bold BEURK W Hi HET Ao slEd HEREY S R BRE R
€ MRS SR S0 '
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IR MeholA® 1) Bmipel %@ A By Poist Wy @Al HAERAA
FIAL J&¢ ¥ 9 vhokEz P KT [ehobd Y J#H (marketing innova-
tion)s] B Bhohs} AT 2 G4 24+ ov olH Y Eiwel Lol Y B
Mol o L2 BMTHMMNG R0 LA, woh AEAY Ml UMY MER EEA 2F -
T BB 272 J&¢ Reste dols g¢ + Ak

518 AMe Wh(experience)ol A W-£ekx Foh. 28y $27k A W$E AL
KBS S (analysis of experience)ol 4 ¥ %5 & Holch B MM Bl A& A
ojoFz MM sbY mAMQ EEcIt. 2¥u SoF $u7 Hiegel Hiko Sz
@ Wt A & FE g9 skl B AR 98 Bl B
o) W gelch. WK W Makol §iohd ol oln MkRel HMBIT AAA WM 23
¥ F e Aotk Aol WBRAE oo T mieolF w2 WA %M (theoretical -
criteria)] 7] WEolch. @elA o=@ WAlY Mol ok = [eholA Y HBE A4 B
34 e <Y MECaskols &g 4 e I




