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Y49 FES HHE $AT + Y= 5L AR JelA AAEA 3
o] #4%e Welz, FAAY Seead Adsn Aok YA 457
F2% FH5n AT AA2sTe Y4 SYES2 AT ¥4
A% 438 dn Ao YARA FEA5Y Aol 442 F e 9
o SYRSE FAAS A 3] TR FAHCE A%z, Y49 o
Aeasnd A 4550 AAE F At JFVAE F4e= It

[. mEEEe B8
. R

8 Jo] d3H oz dojdrid o & HRE FEUE oHg Aol 2y
o] E4ql Fa4o| ¥dd F g w4 AF, F3AFo] A o
B v AR 4oz dejddtn sdste g4 A5 A Ee] £F
Aol g A A "k zElz 24 AA At AFALE L83 Bt

F.rolu, HabE 29 Ao dEAY GARE G A EEE A
AE AR vk Aol BFAaA Aol ol AAlE A AU ZFE HAT
HE B Az Yz, ® ogd daAEe] o= A A" FHATEE
wzid AsAgsts 2 Az gE FEIE AJEE olF AA F&
AA .z seddte AR sbsEch Y 53] §4AE FALE BAAEC] &
Fgites dAAAH o) F Felda dv AA - AEH #H4 L QAN E A
o] 7l5dtey. FAF oz FA4FAHo AAFA dFE A HzE F49

*aedste YAt Fas
D olsd A4¢ F4zted =54+ & AYdTE, R, MENBHR RE
(A& #%ERE. 1987), pp. 131-159, pp. 358-412 HZ.



77| (boundary) 7} A @3 @ 4 ek =@ AT gaFo] 4IUIE ¢
A2 FAAE FA}E Ao 2R A= ¥AE AARZA FddeE A
Azt A& $i £

8 4ol FEAY FAE Az e FHLaF] g A
4z o] ttzr] dEel ol & AA2A FIste o <z Aol wErix &
ot 2y AAH AdE EA g AR E49] AASE =Rz 4
g lAsted oS &3 d sbebohd (paradigm) & FE3tE Al
2 AT 27de %0 2 Aelrh olgg 49 FAK JF) £ 4T
= {4l At AAEA AEE Htz gt

FAL FIH R AATAAELY ol FAL EERIFAR G H 2T
A5 Had FHoz grdor F3FEde Aol old HAAA
A gAAES oldAAE Fx de Aol BrEEel s IFAAE 3
HF o] Hy ZFAA2A o F 4 FAFAAELRY FAS 2A
Aol B4 APl EE oW A= AAAd Ago] FA4E
AAAAN w4 Fedoldte] JUr= et

HdAE Eeisdta vetvte g4y Aoy Addde FAZARS A
AA gl At EE AMAE 48] FAL )R A FAREY 43
432 BFT 4EF S A E @t A F=EE A FH
52 RA7E HE FA(constituency) & ZFHAA mAE £ Ueh AT
AE 2 BE oleld EAY o]d JrE HdIe dEAHAL AHL A
deh oled A HoY #HA4AAA dFE wAVE A dRAAE
Fg-1e] Fgo] 2 A W &L Aoty JJ & BB}
gtoh, zEx 3o Yoo dAdel AT ooyl E 4
o2 e, Ao Qe AA GFE WwE e oI WHdF F2
J&4): % (bystander) = ¢l o}.

o]-}ell A dFH FHAHQ HALL o] FAA, HAZFAA, 22l {
AP 5 dA A= HrHEe] gt F Ao Ael wet g G
3 4P ALFE A ol WE #AAA L4 HAE I, A
AE<] A P o] slutol Ak, FAFH L YARAA EFA SRS F
EF: % 4l E2A o el AR AAT AP FEA Fo] g}k

olt 3 e Wy 24F EFeAx Jv Ao FAHAYHA, HEHA
Heoits A Add Az, AdA Az, F2Hd A3, A4, 23z

I

1
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& A gge A go] 239 & ek T dakdE 2z F4)

A A¥x Fds A FIe L4aolth. zexm olH¥ YAaaEol F
3tz v 49 420 4rlE Aoz, oAl Adse HAFHA s£9%
Fgote] HFHo2E BEHR vHehds el ol @ AA Al Tl
Ao E BT FEdehd 34 o] #RE Stz AAEH A
& Zheleke Aol grgls Aoz £

1Al g A Sl g TA Lol B AL whEel A ZAHA
432 Aelrh ofd@ LaEe TEaY F5A3EBAE 4HEES Tt

2. ®Ee Er B

1) #rEe mhé&Ry BIR
of 9L wAE d4H 5L +3A 37 (social environment) & 2
T ek FA AEA FAol BE 4R AAdte BE P9
A gker, wuk okt Aol A Bt G5k A e o4
TAREAA L 23T H49) AEA FH L o) FA P A
T AREE SH0E TAY 2 A FH FAAA B
CF 8RR A e vAx = gFE e S, ZM-
29¢ ¥, AL A=de oy F AAAAG AN H
c2FF YA Fohete FolY FHF o FAY F
agdd ATl sb w AT Eok T2 sttt o] ¥
Frb, AL FAAEe] A2 e Ay, A, 5, BT T
A A S oled a4Fo] P4 AT Aol ;L vIAA He
- Bt o)A £ od, dAfA ] A mlAE G Fo] AA FE& A
ol}.2 H4 AAEE AEIA LAY ot A

3 o)l A5 AEHA o FRrst ol AE A 02 o[ glE o] 3 A o
- 5% 2485 A7) Wi AL shte] RE@RALR (social relation)
2 39% ¢ Qe zEz o] d A AA s AREY F$ A& A
A Jed 4= 94 A FF ez JgE A "o g4l s = A
33 AL FAAFA AH Fodste FANEE 9t ok FAA A FA -
4% o2 e WA E olfAA A, 2z FAE ¢ vopid S 2
A3 £ AFEAANE 28

Al old £FY Aol MdE®EI RHdE AdH FE 4 A ¢

o

WL oo oW
2 0_8_, e by -11_4 oy
iVL ook mo mjo  alt
)
o S
Y
n_i“; ol

Y,
3

4l
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2 A9 A, F5bE, A - ZAA o] vl Zstrt @A H AR
gk, F7bke g3 A5 ol @ A A AR AFe] HA A
gikg wg Aolvh EaES AANAAL welfezA d4AAN 47l 4
= A @k F - AGze FALE Aolrl H el AW E FFE oA =7}
o AdAE 49 477 SHAR2UY, AA < AHE - AFAA HagEe] o
A AAE ot A &S WA st A YA AT FF

ole. WAR AHATE F3te] FAY AA - FA - AHA 29lo] FFAH
3o w3 o] 2MH JlE Al 2A 2 Yt

EATE FollA A3 2t Felsh Aol F Al o3k AYHE 2
EF7b Fa Rl At A 5= WEERE (dyad negotiation) 1], of 2] & Aol
£ 149 AEA gAo] aobx & A7 5A Eedh 2 v 4] gy
A GRS A el § 3 (negotiating team)ol] oJ3te] APz, = o
g Aol g2 Aol Fedste AR cherelAdl 4 & vl He
42 AgA Aol FFHAZ Pl vlAe 2H(E A

A9 A5eE Faol, A9 AeelE FF WA 2AS 9 Ad
W, 1H% 2AE FA ez gadeltd 9AE Bov FIHeEL o F
9 oA WA Bl AR Ak 27 o)A@ BAY A 44T
A de] 2AA webA ojel Ades oA URel ¢ ek dF Tol &
3% O ES B2 FAAL FAGA] vtz @ A9, 4G mAE

RAE) QEAS 12 G474 BAL § Yolrbl §40E Qdd AFA e
g r e ol atA g, zEx FE5AHo2E Fxlo] A e Aolth
(2) ItEW KES B
gohe] ArEA F2E o2 3A = JAHAS Ao ddd A 23
S F2 23 A7l E 2A FEo] ded o EHy i
A5, FAE FPFAA (negotiating dyad) 24 FAFAA7 104 Sl
EBRIE AT o] AT FATES FEItd FAE AR AHE
wEtE FFED Bl 4=l girh E AL B F4HY =&

fuz

2) Dlobert J. Janosik, “Rethinking the Culture-Negotiation Link,” Negotiation
Journal, Vol. 3, No. 4(October, 1987), pp.385-395 € IFz=§F FH=.
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o] HE Aol o MUz G A5FEo] ThgE) HFo) 2wk
F 2 A= SR 59 AAHY o F(coalition)o] Hhdlr] o Foj
A AL 4ol vlAA Edhe F+= Brh A EA Atolo] 2Ade] ¥
4 3AAZ Hel DhEe] o]AAQ E49 TALel d' FHol Uk o]H&
W Fe A AR AR T Aol & FAAge] =t

14, g4 2A7 se A3 FEEHRE 5, F< (constituencies)Z 3§
ARz EAZ §E4AAL Fod A Ao AN EE 25 H4FA
(pincipal) o] wfe]ql (agent) F & & 3t A -¢7F ARk, A4S ZAE =
£ o)d& FANEE B I FAZA utz AAFH o)g FatAal
Al o] &2 F3H oz §AAFHE AFAT 788 A A ot

A, FAe AZA ol gaARtEn <kt o de] HelA Qe ¥4 9%
B 1A £ 9] A} (bystander) o] o8] A] A Holof vk, P Ao FAAE A
A E2L AR olFgAAE /M FE dovt FAHEE] =4 o] ES
ANE iR Fevh 29 AdAAY FA4FF T A RBirEd o
] @4 F¥ Eorrlm s gA4A A A dFE R @ =
1-to] 43433 §44 949 443440 HHAY G9FE AV E g

Ao R, 342 FER(audience)o] AEH 4 Yot FAgE 2 A-
ARl oldHAE AT AL ohrh o5 A AR TosA
= gov, gAGAAREe] A Al NIt FFE A7 st JFAL

o

WA% H9E A 4Eelth ARYFel Yk 4SS 9E A5 et 94
THAEL A7) e A% A%e A8F AolH, 3F] Q& F ol Fol
A 38e w84 ¥4 B3 2245 vk ol @ A HAHE £

Ii- FERHE (audience effects) 2tz &k, zdld A Ao wEw 59
Ae b FAR A A A FAZAAE] 2A H8ke FEA ¢l E (salient
audience)o] ¥ A=Al FAsE A 259 JFHol FHoz FUse 4
Fe ok Aol ¥

) 28 A (the Acme-Bolt Trucking Game)olely AAA AL Al&std 3
Fo] gAFAAAA HFHAA L B3 FAHdez GES e AL ATH
uke] wt2w, AR AFEFE FFd dAA FAFAA HAZ e
ol el w=kA ohekslA "]‘ﬂ"’]‘xl % dultA oz = P AFAAE A4 2 2 (tough)
Do A o] gt Hol #¥ A=z Ut zEx FAFAAEL ﬁ’b‘—“Véﬂ/ﬂ
AHE FA s 8] $o] ]fﬂ‘ﬂ g Aol AV FALE rol 4A 9
= Aol BEo|. HFo] g A% FAANE AFon A3 A4alo] ¥A
dg A4 E3A e FYPE FHHAAE slo|

A3 A4, B.R. Brown, “The Effects of Need to Maintain Face on Inter-
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ool A ALH st Fo] WAlE A FEA EAGE v, Y4
AAAE JERY Aol BRAHA YA F 29 943 25709 @
Azt dsl Ak BE oA A4 FL )ABATRE YAHEA S} o) 5]
2% 4% A A% T URIAAANA 2339 Suwol Sz

ol FARAL AT I & AAADE FAYE 2P 5L
2GR AlIA BEetz, ol ge] AH FAFAAS A%t FE& 5
Az ot 2z JAAFAL o5 olddl AR AL ded AxH
A IFo2 HFHI A€ oHAE Aol Aot ol A oldAANTE
€ ¥ES THLAE HFsz, §#FE T=o o Fo8tE Aol &G #£4
B3 44 24
EREE I
!
o4 A A —
25e dxsz
TFold e =X AOTRIIAN s
9% wyes . seIAA A
45 Ad oA 4y
c olseA o] # g AbA)
B4 gAA
259 &4 )
[?%ﬂﬂﬂ A
d42 3
Y3uE |

ANYY [ YP2F —

3 1 839 7=

personal Bargaining”, Journal of Experimental Social Psychology, No. 4(1968),
pp. 107-122. ; J.Z. Rubin, & B.R. Brown, The Social Psychology of Bargaining
and Negotiation(New York: Academic Press, 1975), p.49.; A.A. Benton, and
D. Druckman, “Constituent’s Bargaining Orientation and Intergroup Negotia-
tions”, Journal of Applied Social Psychology, Vol. 4, No, 2(1974), pp. 141-150

T A=
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of 1:80] ¥ Aoleh ofWe ASE AR 4rHEL BFHH, 2 Fui st
S dez Ages Fu4 A2 A4H A2 Bl Ay 40 o
Soj Aok Wb Y4 AAAoE TARAE A5 ol Eqe] FEAAE I
A E4stz 2 G¥RAE AAAL2 Aot o] Fadth

(G raE B

ol ol A AFE YABAS ANA T2, 25 Y4 AYHAE Fste]
g4 1AL Solebl g F 0k FEE zeh (2¥ D3 Pk

¢ 2gelA ¥ F ¥ vhsh o] A olaTAG AF EH TAE
Aol Fe FA o2 FAL 4%, W4 WPHEL FAd Belste AR o
Fopi zAA BF Y4L AFE A, AN 2 FADAAAA £RE
Eo = 797 gaut @49 tobrt §ATEE o9A AdH o nE ol

8}3

A Aol LelA dojvte @45 A=JA fAsted =8¢ FA4 Aok mo
TEdd e g4 mAB & 5 Sle oldAbAEd ol RAE £
b Z SOl B2 KE olstel Sle o) ol &, A, zelm AdA
7k § A5 el oF gt

% adel A Bdxe JAHAe AYE e BARY] A Aejth
& dAelA e 2T Aol Aoz oA $¢ Zolth P49
A% 24w oA AAds = e oA RAE FEd T2 AAE F
Aot FuAgE A Aok 53] A4S T A 2aFe A4
Az 1A GFe weds, T grAoz JA4AE & 3eE Y

: )
(agre:ment) & F3te] vrks Zolvh. oldf Fifle) 4 = Ee 4T + &
Akt ool A ogg Bg Aolw, = JFIAFFTAA GA} FA A Fof] F
5]
3y

1

A (ar quments)o] o #& g AolTh o YL I AholA 27
Eg4e A9eel WDz ot AW AT @ 454 ¢
15

30
o
pos

O

I. nEe BByt EBHE

Wo-QFlA hg BAL ARE AL Yo PP FAE Fed =
So] Hrik & A, ZF JAe F A4 (bargaining effectiveness) FA| o] o},

& ALY R daAdE, @, BEERY WES R REG HER
®”, TTEGR#L, AM2749, A13(1989) pp. 302-328 F=.



°l7i = A4 Ad 84S Tate Aoz YA Fad Fswsm
A kA ek o] S oud AFHE ARz oxk gE

AL 014 Falel A #dd + 9o

AA, Fest A Ao AAA o] Fo] Axrk, o A F Ydolnt
FEAJ =t FE Aolth. F9Y v Lo F23 A REE zdiE A4S
s 2obA AT AL FE vE ASE vad 9, At
LA el o EAolgddE AL FTY U= gld.

1, @29 Adr deAes 4o 5ol Aol 5 as st Fa
o B4 F Uk @40l FAREY o] 5¢ T =k B KE
fh (ef ciency) o] Zrejo] 7o Zalcl. F YAFAASo] PAL B3l ol
W 23§ shall B & (Pareto Optimum)e) drhi} sAzto] ARz 2 F Q=
3t E Aotk F49 ‘fo] A (constant-sum) Al de]l ofzm ‘Aol
AR L (positive-sum) Ao AFE 4 Qoud, AL Estd FAAE9
Az o5 & gdrhvt SO AR wiEd fokEE B9t B
5-3] 15 (position negotiation) o] ofv] 3z, JEAIEEES (principled negotiation)
< A FE s o] o]l B FagAd

A, B4 Ao3g FARAE Aol FAY o] Fo] oA W EH =} e
T Al Fdo] Uk Aol EEk(legitimacy) & sHAchA YV, AL (fain)
A#HE AAG=g E AL FAZAREANAE 7HE & FAA F9 shtol
ot o= Fo] durighEe) YR E YoH, AAV AL A JNFEE 2
vt s AR e AR Fo] dAZ APl E ol E FA A of
F Fq Aol

A FF o] Foide v duhvt 7 Aol 2gEen, 2 3 4
d 7 ¢ oF(threat and promise)o] dwrlr} 2ozl on], ARE FANAY 9%
& TS E ToE Anst b gt st Eulo] & F gtk o
2 A2 AA F39 Ak £425F AdAels 33 A (competitive) o] R =
v, ohim ¥ 24 (cooperative) o] 3l ik = Ax e EPHSR A2
o} A <= sleh. Aol oW g F3 FoldA AP g o, i FAE
4+ EF2 Ao JNAAUEd A= Fo] @A FAELE orlm AAY o
Soisitd z SR eAE o A4AA T Aol Zoh®

5) Z& g, AA=F pp. 322-328.
6) Je'frey Z. Rubin. The Social Psychology of Bargaining and Negotiation(New
Ycrk: Academic Press, 1975), p. 33
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A4 Hohx FEso] 29 vhe} Dol WA TH4} AL T

4”:
£ ¥RRA @5 3 wob §4% BARE 9 =gl A g §
B9 FEAEE Aol gol A7 AR Fheld $53 AGFgozH G4
& AR Y S8 A2 AFHA I9m ok oW BAY WL F
doz AAA £RL 8 HozA Folol 2H% FHAHE sd2xd) Sl
A3 AREAE WHLE Ao HAATY 294l Aok

FeolE olE g £oFe] WY FEufel Auy PHoz JFE A
Aesthe AE Aoz ek BU 44 AAE A, o 9A e

¢ SPdsel A98E 5L 2 A= e AL A8 EA

g 2z el 2o 2 ARE Fd4

A A ek FAA A QATNAE A A 22t GAAF ol

@ 9% FRom, 2F sagel JME 433AE A2 thid Ao
A

7t Bt FAAH oz e
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&
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09
=
i
X
2L
32

AAl, Lot G4 oldolt Bfinom), 44 4, 2w Y4AF 5
of AxAez YA adgel = FFE W14 Aok FAo| A% B5E
EFAU e HGole QoA 2, FATARY FEH FHAH] AR F L
F A5z 2] 97 AAE BAAE N Dol mnh FAARED
14 AFE Tt BH3} T APelA FFoE AL YA o2 Aol
2 AR BHG FY L 943A 52 498 249 7] @ Fol ek,

=4, Fzd Ao B4 M & QA FaRAL sxfeE, A
X |

s
rJ
a,
N
32
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F1% Aol sz ehY

TN A% BE a4 QEe TAYA A#E £AE, Micheal Blauer, Japanese Intern-
ationel Negotiation Style(N.Y.: Columbia University Press, 1977), p. 144l

3) Havard Law School, Negotiation News Letter, Negotiation Program (December,
1987), p.2.
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14, Al A o8] 24Fe] = e FWFTol 2 F .
T IAEY AdAAQY g ohi=h, phey - fEEAY ML (social-economic
staus), Yol T HxE, ojsl4F AxE, i 4FE el A F AR,
I - Ffkfy $EFIREEE (machiavellian or altruistic orientation), ¢ 524 <l
A AR, FAA ZA Fo] FLT AgETEeIh? olgd 2aFS A4
-"4 AT AoiA 5 T4 A, F4FAAE] AN o] 23 A Frel
3 A o AAARE gkl webd FAEHA FAAE 2 A<

5
3
)
o
ot
>

bS] 4aA] A 8450 ARE F Yrh THAT
el Aol §449 @A, zelx a2 AL g0 o
of & A9 o] 4 FA AdsE AL 44 44T 5 A 29
2 B A AAAAs, BzAds, ohdd AdFAHAI FE
€ o187 e el & W2 2§ glolwh gAY A (programmed.
advesary) o) §-30] d4A 7 WG & FIA AAE EEL 24

A ZEeE dTFE vtz oleld FYHFES GFRAE 2eE Aolw. 10

o,
L,
C}L
it
pSU
r:g‘
N

)

#3FAAEe] ded fHozE, AZdL AgAoltst gl F2HL
B 4 3t HEghd) 58 AR (reformed sinner), A Lol FzAo gty BAF L
= % S MIES WEM (apsed saint), $A} e FEsel LEVE A
o ¢S JEs BiEzHEM (tun the other cheek), 2=z ¥lg}E 5l A
otel] ¢18& 7hatm o] (£)el= o] (#) 2 uldE 4lik% (deterrence) Fol A
2 & Aok olud AxAA At FAAAAA F5 AAFER FYS A4
A4l o] 54

Lo
2o 2 Bl E G FE HAGR 44 23T + Ak
g 2AN el HE 2xzd IRARAE v}
54 Qo A ofd F4olt AB A
s g e Ao YA ATl 2 FFL 1A= glE
Bapo b FAGAIA A Hot :

Bt 49 AAARF 2 At

E
lo
fu
N

% ( lependency relations) &

L
<

o

Pl

X
=

0
il
ok
X
Ay
3
Fg‘
AL
K
e
x
2,
2
X

e
Y e E ] uk
9 @FE A9d A= 2 Qeh

9) 14 :1"‘/‘}24 29| w7 ol 2] A ql A E(the Machiavellian Tradition)e] =¥ 4+,
"ames A, Schellenberg, The Science of Conflict(Oxford: Oxford University
i 'ress, 1982), pp. 149-166 F=

10) :‘effrey Z. Rubin, op. cit., pp. 38-39.

11) ¢ amuel B. Bacharach & Edward J. Lawler, “Power Dependence and Power Par-
2doxs in Bagaining,” Negotiation Journal, Vol. 2, No. 2(April, 1986) pp. 167-
174,



o B3 w¥Ae EERSE WEz A4 dolib: BFY Bow 2xF
E 349 FgU4E 2FH] $AHA & Yotz Bwh dF F 2
A Az FABAL Yool & AFE IAD AL 2397 ol
o Az 4A Foh & A =AY FAFF FAAL 2
2o e FGselt AA4F] F4AA] FgFo2y 2YH o 44
¥ A7) ek oleld BANA 2w, YA BEEFE 99 A Oopen
syst m) Qo] % 821 o,
©2 BAE ol 4e YAl A ALY TEE wgoz Y49 di 24F
&P PR e BAAED @ o ¥4 249 2AAE 98]
Al g3t 4 BENBES AL AT L 4990 F A5 ok
2ot 949 g4 mERd, dANAE AFA02 A9 old¢ s
7 QA4 BFEE AL Agelr ¢ Aelvh E ¥ asd HEdE 2A
Ad, GANAE e} A axFe] §4 P02 F452, 74 AL

,
A e 28R HEE F23% 98¢ Aot A =23 delde kg Aol

oft

ob

I

oalf“

— O

I. wmel xp

920 A AL A S E T A4 2B LE AL, Ho) ZA
FE A5 449 AL At TG 94 A9l 9499 UE
(chi f spokesman), &7 o] ¥ %} 8 Aok ARAEA, A5A
27}, W §¥A5L 184, B2 Foz §4He] FAHE Aol AxHHel

I HEe ERE

I EEES &

49 FAAs el ASE AAGA dolvte Al AY, st At
247} “'ﬂﬂ"’%]"}‘ £ P33 A5 E A-F AR EFGE A
olr}, Aol &AM 5 o)2dt H$5 1AL (one person games)o]zt dho] o
2717 75*‘1’-% AAde] Gtz govt, ofF A F&¢ Az HAHAE
Fez gk st F2 B34S s AL Az Al AFE St
7ol ol 27| 7tA] A E = thFdt 25 EE o] FAEO AV, FEE I

12° Morton D. Davis, Game Theory(N.Y.: Basic Books, Inc., Publishers, 1970),
pp. 3-7.
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Aol At dE] HolAA =t
Aol B Afolth Aokl 4 Ha
%} AR T HEH B Folvh A Fe] A EHRFE
A Fe oj9jo] Aulsls A&oz T AlFE Ay
el ZAke] ojog FAl A7 HZ ok AR A ASE
A TS AEAFo] 2 U HA dFov 22 S
o %31 dAsE TEE B8 o] & FEHaE (bilateral negotiation) 0 2 2
= g o]# g Fxo AT Yutol 2374A Lol ).
Ak B3 Ao AAFAAS] b Aol Ay 2 ol Aal A $olrh AlY
ol-tol = F Atzrel Adst del A#e] ALE Yol dFelE Aol
Ze)ld, o714 g2 Abgolgk 4l o] AwE U3 A TRt
7ho- gl A A 9 ot i 5 (The Law of the Sea Negotiation)
o] Iy Ak oF 15049 FAFA FE] FEEEY I3 o] &g
A5 A Fde] AAA A4S APste] BEE Bot vrte Aoz, FARY
F7 woeld W vehde 5459 A g =A3E oo o AL
%3 ((8) B8 (multilateral negotiation)o]gtz -z td, FAAES71e Ag I
A7 AP el webA choksiA Asts Aol Sl mepA Uzl E
37} AP 2abF o Zo] &ttt
el old A9 A g4 g Euk ok, FARAIE FFUA
A%7 gA "k dF Eol, AAMEA Y A=A A

L
b
o,.. 2

4 o F[O r
o ofl,

rlr

zlEE e
7L A%, Ao AnAY ASos 2R B 23 oA
Ak R AFR19] o] 23wk (neighbor group)d] 3¢ ¥H KEEe] st ot
25 T qEdeAs 29 A5 A "ok ofel @ AfE IE A
of A gAACE HEd = Az, A e] L FHPA o] A F A
el sl 2 el oleld AS, FAHoE ik ojd W] oZE §AElo] fof
20 1x=us §o9 223 §4A5% JPel T dFE FA 2o

(2 EHEE #HHE

.1 o] A o) BAM A B HA = , Bhie] Hele] R B
—% (nonolithic) 312 Aol A8 FA4¢4 6}17} ]Z:lx—iold/ﬂ Hoe]
gt o] HFE Aol mrd A A ASAA Y& ek WA

13) lames K. Sebenius, Negotiating the Law of the Sea(Cambridge, MA: Harvard
Jniversity Press, 1984), p.9 #&=.
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A-r w2 g AR 2 g elg] o 5754_7&19_3 29 SlzlA
13 Eerh 2w AR Aol glovt FAHLLE o FE e} Y
Akl AR, F71, osl A, g Fol %EM F ARAE FEAHY F
-z B AA G 2z AT Frb ARy g Ag, A
18 AR vl e o]alAA s Bz, olo] wel Zate] A=A 9
] AA A 257 Wi (coalition)o] FA At ol A JAL
AiAA A HEE Fo, FAFALY FF o FA "Hoh G4FAAY 5

o EdER 449 A0 A, 949 25 2PA D 2 A
W F4E Aol AFA 4L FA Aok

g
¢

A2 NELHEE (internal negotiation) 3} #5514 (external negotiation) o &
wi-w, 3F PAA R Y Az AN RS FAAd BA 7Y
A0997 Ag ol BF VYA Al Fohxn, B4 2 Yol Tl
Eol, B« £ BN A vty AACYY, w5
1559 Qo] ol olgo] WAL BE 4 sloh s
Qrnl METE S, AR, AFRLF, 2ATE, Az AH
A7 AxdR, s@ejt Fo FHOH/H Bl A B o B o R 2 o I B |
of AAFA LA Felzb defok ek, 2dH F RAE 2EY 2A9 AY

>
[

O

ol

e
2

1 A2 AN TE WA Aoz B 4o 9

2 m7)F4e dE By, FUEL TAFFEAA A7 FHZA #E 4
g7 wet#E & o] FElgo] Fd of d=rtE RubgeiA 44 Aoz, A4
Az-ofl 4= FAESFYY] st AFAFAE E5EA dx AgHos $-
ZFr-gtrt FE 5 FAE FEFTEAA AETT HHe) ade $¥E 293

T Uk oleigt fHst A ddke HEEeNA AGE FA "ok zHd)
HiNEEEAE o) THY AA - APH sxF A FIAAA
2-HE J1¢Ed oY = vk zEY $sh Aok F AL 3F



o1 FUsA otz QAo £AY BEY HAolEz odg AL o] &
iz & e Prdolz AAA AR NEG 40| o] Zoj Ao} Fe),

tapo] AP HE FANA T ol BANRLE A=Y o] oleg AL T
7.8 YAE 2mE IHE AA 29, 9L Agde Fdeld AT
E 32 BE AUN g od A TR o)5H 2494 HHHE 2
A BAG k@ Rold. o] W BAAY AAEAE B PR
FEAQ AR EAL AHer] vt 2 099 oA RAL GUH B

BAAE F AT whe o] Yol AAAA o|HAA 2 Tu]bo}
b A e YAFA ool 49 WA E9E ASFE] Ao A
ot AL HBAY F9F THLLA HAE Hz, TGz 4

JchRolol § JEE Fo8 saz
Bol = ol g A A A 34
o2y ¥4, 24, 280z A% 5
14 FAold WABHel 25T
A 49 g E7] A4 449 2RE 2
Pt TAFFRE Aol 47 BALE AT S Ak oAy T
(conc liato) ) BFo2 430 AEAez 92 AZAA B4 @l
AE Jpel: FAYGH e waL AR

oS- W%H AT HE ALAS WHEERHE (faclitato) T 5 4 ek, w
2 ) F AR AdelE wolsk 9k ASE AA G FAQY) AFER
3 2] 28 A9 o g3l Bdd AFANY AADD FALAL A2
T 249 Ee e Ao Ak olAF AZL AAZ AU "ol 7
A A ioz A%l TAAoE Y RN Aoty AfE

14) <}7le] A& FAA WEL, =FAgz4d A 549 18z~ 21z, 22z~
51292, 22l A 30Z~A39%.

15) “-8vetd ol =F4dzAwe 249y AAEY A, A4, &
EhEEM (A & v AL, 1983), pp. 408~450 =,



€ AABAY FAA A AH R HAA = Ferh ¥

+ ®¥o] AEH (mediator)o|vh. 2AH AT FAFTAAES = F A o}
e ey, @apabEClAl g4 B3E Zeo] oE oW FFHEcet £4
e AL AR 23 FAAE 5 FEE 7 AT A2E o)JES
£ A4l HERE A4t 449 F£FE 2T E Foh
Ao Q1A 5l & o o (perceived zone of fairness))

=
&+ 5‘_7@%7)\]5} -rﬂ‘%-’% ‘—%74 £4

A gAdE 2AAY 2AAY 4L Fadch eI SA€HE
(Cccidental) 4 53] A}9] 3 Aol obH = &) v (Armond Hammer) 9} 7te] v 33}
&d9 AxAEs ai7t B2, AA 444 9 dodAz Bl 'L
ol x7h 4L 7 A"k BaauE ooe olzslvagto g Y £HE
FEAL AArA7] dL feddtcl 19879 29 ZEEebs FA AT AERE
o] #lmg Aol A mArgu o] w3 o=zt A7 HE aTFoEA 2
g &Fol AAF[ & 2 7HE, A, ol sEvhuts, Y4H, B
vt A EF oobd #AAGARAEY JEE e A 2218 A2

TdE ¥ zelA okz gt AN-FAe] vlFeo] AAzAYR EA ged T
FNE AFAd oAbk 88 993 Yk oAl F& EAE vl - & FFA
7t AE AN EEE 7 A=k e FAGCh 19889 1€ 7Y Y= v
o] 4 (Howard Baker) #jotzt w]Aldsbe] zojAl ot=zbga]o W3 22w}
g HAS BREA, 282 JuFAst gx AALe] ol FHE A
Tr Bk o2 dFY F adgoer stH mEutizdA FlFe 93
Aot RERT gFAAE AV avte FAGEE duW e, z2vki
o3 3 REZZA SAYH S Wy

1E 29 108 REZZS Aot & dta sy & N5 I ol v g
uhz o] & Ho] mEulRZE otz FE 4£WTY A4E 595
2 AA Gt AoHFHE Fgad «HY AR FHL A=H
oh UA EE otz EHE 2R AT A2, AERE wEE e & F

!

(o

=

b
ju

Lo,

dor
fr to nfo
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_I! ) Howard Raiffa, The Art and Science of Negotiation(Cambridge, MA: The Belk-
nap Press of Harvard University Press, 1982), p.22.
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gelg Aueld gAtE 2
Z¢AYeh & Aokl Beo] £ X & AN ERA Ao FAA, 44
Aotf EGol A AEE ok Aot Bl FAE Aol ol opr %A ek
NANEAL AFAE 5o WAE vz, = A Aoy EFelA A3t

£ At &3 AF A7 202 At Ao Aa o AE A
o AF U)o Eaze £33 Mold JFFH F53 do] EAd v - &
Aol 3] FEo] AW utFE Fol Wi AXIFIx, 2ot AT
A 2oz olxgt FF AT AT E FAE Alvlurgd Aol 1988 49
141 2507

g AP A 5 A EA0E 23 A, gARAERSH A
g AT gkl FoAE Fobdle] 49 A HEE dAstz, o4
At AAY ANE Az sto Fade] aAAQ] AAd FHE Ao
2 Frtdeh 2asete TAAE AR o] 4z Ate] el v

= Aola, AedAe dge 44 244, ¢AA, 2z 2449 7
Fe| o]2A7MA SgAd ABe FHE Aol

r-go2 Y49 WAHAe] Yol RS A 4AD M (acbitrator) &
& 0ok FAAE AZY AGe Ex, A4E A4 2, BAFARE] 2
578 AA¢e ZIHES SAHAY ona Adol AR AAGE 2EH
Q A= B 131@ el ellel wEd AEst AAE FobE AE

m(n

Yeg BEe] GAATE FAE F AE AEE A + Ak o Aol i
A4 A4S A¥tE e Holw

Setete) xEgd2AYelAE FA99on 999 A9 FAALYA
YAAEE YEALE FEAE FAXE ¥ F Ad, o de BAYGH
5% 59 AR, £30) Qed AYAR =E YFasoz wAdt
o] x5l o fo] B4 ARA FHozAY mYe Rl W, F
Ae wakmd 5294 22, 2 99 A% FAAE F oo A 198
ZEe

W2 o] 4e A 0] Aol F2F 9L S gdork, =z 9
A= @ ¥4 432 o AN £ Uk 2 @ o = HEHEGH (ule mani-
pula on® & 4 Y, AL WA E FEFHL WHAA A A

170 0149 Aze] A AE =ALE, 19883 69 794 53 69 1194 4964 2
A Bz gleh
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rhae] Aok Aste AAE AR Aol WZE A2 dst S4o] A

- o] A 2Fe) 42 4 Ak old Al ojov FHzAAE
A A Z9 @ Aol A 9A AZES #z, BB Age] WA H F
gi- AAL FAREF b, Mok 94 423 7k AL cut, you

choxse first) B4 ¢ A2 F A F, YA JFRHEAAE H2o) £9

33: Aolwh

o 88 Vrz AH3E A (divide-and-choose procedure) = #H H o] Ho)
or ddd JFez 44 FAFHA F e AL v O f BRE B4

s

+ 182 @ zeElz oSl 44 oA o Yl Al MR X
(sic: payment)o] A5 AL =FAHA ALEsold Fx A Hh 1 o] gl
e FHE Aoy FFH AERA AFAA = e Aolth

3 g PR AL o): T A Zol KTHY T (parallel approach) o] 2k &2
HA F #41 A0 deb ARFIE FAF9 oA AAE 24E AA
A 1RAFY w17k AFHAE AZAGAE AEE e 20F AEA
FAZ| T A 2 F ol e AYdd Foh oFA Hdd FHolxz gat
Al AZIH A fARE MR ' FAY g A EF Aoz, 2 F 3t
gto] AR AF FEY FAHor ATA & F doy FAFY FEE =
Bk a2 gT7EE FREE FIWA FFE AES hE Adolth

FHzAAL YA FHH o] IRt vhE S A FEIoF T A4AZ
B 47 5% (negotiation analyst) 3-& BREZPFZCHK (strategy analyst) 7} Qlth o]
T2 A7 YARAAZA BHL = Jdod, 2AHY 5L A4ARA
FAAA G old T2 48 FAFE FE Holh F4Y Wl 3
Az FAAY G Felvbz, W) FANAY A $elE FFA o] FobAA
Aot ol g A AN L A FAtE do] FAH LA FHe
Holz FFH oz AXNE FHAINZ AFHE o]dL Ested JdE A
ol o

A3 Ay, FAAA FRAR 24, A0 244 t2E T 2% 2x
9 £4, AGFe FAR Aedd 5o FAEL ATAA 24 =g
ol oA BAE FPHLZ AR 44 FE Aol olAF A AA

18) Howard Raiffa, ibid., pp. 275-287.
19) Ibid., pp. 275-287.
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2 o] glo] §44 A GFE FAE APRLAE Fo)77 B B
ohv 2t /‘}XM] FATEY ol AA Y £40] Qo] FATAALS] 45 iR
2384 XE 7= A
o A% AA4AEFH AU EAU HE AL o) FE G4 P47 AHF
g AAdA AHE #xz gz, FAA oz A9 spA ol wret Ataie, =
2 #78 4%498 AT 7 dE 59 N € Ahdele. et
A qudd Bl AR gl A = B gAY AY GARE
7= 7| & ek ol g FHA HgE gAY A, ofd AAAE o] &F A
A7 & ALFE & Aok sz, o]FY HFE YA AT o &
T = Y& = e TALEBHE (sub-negotiation) o] B 2 8HA| "k, AT E ¥
A olEE AAE FuA EFozA A HAAFTAE Folz 9
Al FHAE AAT F doke A4l 45z g

y

=



